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State of the Nation’s Economy: 
Up 


InvENTORIES—Totaled $75.3 billion | 


at end of February, about $1.2 bil- 
lion more than a year ago, accord- 
ing to Commerce Department. The 
increase over January was $350 
million. 

Business Loans — Commercial, 
industrial and agricultural loans 
of major New York City banks 
rose by $51 ca during week 
ended Apr. 8 
Gas SaLes—Utilities’ heating fuel 

sales in February were 1.2 percent 
higher than a year ago, or 158.6 per- 
cent of the 1947-49 average. For the 
12 months ended Feb. 28, gas sales 
were 7.8 percent above the compar- 
able period in 1952. 

Commopiry INpEx—ZIncreased to 
88.2 on Apr. 9 after a steady de- 
cline for several weeks, according 
to Bureau of Labor Statistics. 

ALUMINUM OuTPUT—Set record in 
February with 185,297,920 pounds 
against 179,790,195 in January. 

Divwenps—Stockholders of corpo- 

rations received nearly $2 billion in 
dividends in the first quarter of this 
year, a gain of 5 percent from the 
like period in 1952, according to 
Commerce Department. (Corpora- 
tions which issue public reports in- 
clude about two-thirds of all U. S. 
corporations.) 

Coprzrk SHIPMENTS—Domestic and 
refined copper shipped during 
March totaled 133,462 tons, an in- 
crease of 16,258 tons from February. 

Power Propuction—Totaled 8,001,- 
165,000 kilowatt hours in the week 
ended Apr. 11 against 7,154,289,000 
@ year ago. 

* 


Down 
CarLoapiInas—Down 0.3 percent in 
week ended Apr. 11 from like week 
in 1952, and 1.5 percent below the 
preceding week, mainly because of 
@ coal miners’ holiday and labor 
troubles on two eastern railroads. 


Coa, Output—Hard coal produc- 
tion in first three months of 1953 
was 34.4 percent below 1952 period. 

Propuction—Mills ran last 
week at 96.7 percent of capacity 
for an estimated output of 2,180,- 
000 tons of ingots and steel cast- 
ings. A month earlier the rate was 

1015 percent. 

Exports—Valued at 1.2 billion in 
February, or about $150 million less 
than a year ago. January exports 
were $38 million higher than Febru- 
ary. U. S. imports fell $72 million 
from January to February. 

Automotive OutputT—Dropped last 
week by 18,117 cars and trucks to 
145,861 from 163,978 the previous 
week, according to Auromotive News. 

Gasotinge Stocks— Declined last 
week to 161,207,000 barrels from 
162,249,000 a week earlier, American 
Petroleum Institute reports. 


® * * 


General 
WHo.gesaLe Prices— Remained at 
109.8 percent of the 1947-49 average, 
the same as in the previous week. 
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As Car Stocks Hit 2-Year High 


New Shutdowns 
Set This Week 


Ford Plants Reopen 
After Truce; Chrysler 
Drivers End Strike 


By Bob Sheldon 
Associate Editor 

MID a new manifestation of 

rank-and-file unrest, walkouts 
called by relatively small numbers 
of workers last week resulted in 
work stoppages for many thousands 
and threw auto-industry production 
schedules into chaos. 

With the settlement of disputes 
that jarred Ford Motor Co. and 
Chrysler Corp., the UAW-CIO an- 
nounced that 6,000 workers at the 
Warner gear division of Borg- 
Warner Corp. m Muncie, Ind., 
would go out on strike today 
(Apr, 20). 

The division is a principal sup- 
plier of gears for Ford trucks, Mer- 
cury, Nash, Studebaker, Packard 
and Willys, and a prolonged strike 
might bring a shutdown in the as- 
sembly of these vehicles. The Mun- 
cie workers voted to strike after 
charging the company with insti- 
tuting a production speedup. 

= + . 


Ana wrangle over output 
quotas was the cause of a 15- 
day strike by 2,200 workers at Ford’s 
Monroe (Mich.) parts plant. 

Before it finally ended last week, 
the walkout had disrupted produc- 
tion on all 20 Ford and Lincoln- 
Mercury assembly lines, including 
one for trucks, and had idled as 
many as 45,000 workers throughout 
the country. All but four plants 
were forced to close for a day or 
two. 

Ford kept operations going at 
some points by juggling supplies 
of wheels, coil springs and chrome 
parts. Some of the parts were 


(Continued on Page 62, Col. 2) 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


163,978 
145,861 


Last Prev. 1952 
Week Week Week 


For complete production totals 
, see table, page 65. 
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Dealers’ Average New-Car Stocks 


(In Field and in 


Transit to Field) 


APR. 1, 1953 
Y,s7 cars YY, ner. 1, 1952 


sa cans Y 
“i 6.8 CARS 4a” MARCH 1, 1952 ~ 
Uh SOSA STTTTS SSSA 


7.7 CARS 


PREVIOUS 


HIGH 
12.3 Cars —- Apr. 1, 1951 





MAY 1, 1952 


RECORDS 


LOW 
3.9 Cars — Aug. 1, 1952 


—Automotive News estimates 


New and Used-Car Sales 


Gaining Momentum 


By Sam Sampson 
Staff Writer 

PRING sales have finally arrived 

for the new-car dealer. 

Reports received at AUTOMOTIVE 
News last week tell a story of 
rapidly accelerating new and used- 
car sales. Several areas have re- 
ported new weekly records for both 
new and used-car sales in April. 

Dealers say the spring sales 
action began gently during the 
last two weeks of March, but is 
still gaining momentum. Low- 
priced cars are the most popular, 
but demand for medium and 
high-priced cars also is brisk, 

Some would-be new-car buyers 
are turning to late model used 
cars when they find new-car prices 
too high, dealers say, but this 
condition has not damaged the 
new-car market as yet. 

* * + 

FACT, many dealers say that 

this condition had to appear in 
order to keep new cars moving 
profitably. They hope that the 
ratio of used-car to new-car sales 
continues to rise, for this will serve 





OPS Disallows CPR 83 Protests 


By William Ullman 

Washington Correspondent 
ASHINGTON. — In an action 
which may spell trouble for a 
large group of the nation’s auto- 
mobile dealers, the dying OPS last 
week issued a document stating, in 
effect, that the replies received in 
answer to the interrogatories in 
the CPR 83 case did not justify 
the position of the protestants in 

the matter. 

In a voluminous compilation 
of data, the OPS reviewed the 


entire case stemming from the 
treble-damage suit filed against 

a Utah dealer early in 1952 for 
alleged violation of CPR 83. 

The fireworks in the matter 
really got under way when a group 
of Texas dealers, later joined by 
others in Utah and Washington, 
and supported by NADA, filed 


protests against the provisions of 
CPR 83. 


HE OPS document, just re- 
leased, goes into the entire pro- 


ceedings from A to Z and repro- 
duces reams of both factory and 
dealer testimony, as well that of 
government business analysts. 

It is upon the sworn statements 
of these latter that the OPS action 
was taken by Director Joseph 

(Continued on Page 61, Col. 1) 
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to move out large stocks of used 
cars and release sizeable sums of 
money tied up in them. 
In Cleveland, for instance, new 
and used-car records for the year 
(Continued on Page 59, Col. 2) 


Week’s Output 
Cut 20,000 by 
‘Labor Trouble 


By Bernie Thomas 
Associate Editor 

ABOR trouble at Ford and 

Chrysler cost the production of 
about 20,000 cars and trucks last 
week, cutting industry volume in 
the U. S. to the lowest level in two 
months. 

Both Ford and Chrysler final 
assembly lines had resumed near- 
normal operations at presstime 
Thursday, but a threat to future 
output remained in a strike 
scheduled “to be called today 
(Apr. 20) at a Borg-Warner plant 
in Muncie, Ind. 

Produced in U. S. plants last 
week, according to AUTOMOTIVE 

News estimates, were 120,092 cars 
and 25,769 trucks—a total of 145,- 
861 vehicles. The previous week’s 
turnout of 163,978 units was made 
up of 134,800 cars and 29,178 trucks. 


* - * 


[REENDENG on a peaceful labor 
front, this week could see the 
auto industry bounce back to build 
cars and trucks at one of the 
fastest paces of 1953. A conserva- 
tive potential for this week would 
be 135,000 cars and 30,000 trucks 
for a total of 165,000 vehicles. 
May undoubtedly will see some 
new production marks for 1953 
(Continued on Page 65, Col. 3) 


||Average Reaches 


11.9 a Dealer 


Inventory Expands 
4th Month in Row 
Despite Rising Sales 


By Bernie Thomas 
Associate Editor 

“— highest level of production 
in more than two years has sent 
franchised dealers’ stocks of new 
cars to a two-year peak, according 
to AUTOMOTIVE NEws’ monthly survey. 
However, pointing up the fact 
that inventories are still well be- 
low any saturation point, a size- 
able majority of dealers continue 
to report inability to provide a 
customer with immediate de- 
livery, if the customer has specific 
demands for color and equipment. 
The latest survey of field stocks 
found that on Apr. 1 the average 
dealer had a potential inventory of 
11.9 cars (second highest in post- 
war), as against 10.7 a month 

earlier and 6.7 on Apr. 1, 1952. 

* * * 


- APR. 1 this year, tabulations 
showed, the number of new cars 
at dealerships around the nation— 
plus those warehoused by dealers 
and factories; demonstrators, and 
units still in transit—totaled 537,- 
075, as compared with 476,211 a 
month previously and 296,391 on 
Apr. 1, 1952. 

The expansion that took 
in new-car stocks last month was 
the fourth month in a row that 

the trend of new-car inventories 
has been upward. 

Except for one or two lines, 
dealers are voicing little concern 
about rising new-car stocks. In fact, 
selling morale appears to be buoyed 
now by the fact that used cars are 
moving much faster than they did 
in January and February. 

* » ” 


HE rise in new-car stocks, 
dealers reported, is being ac- 
companied by the greatest volume 
of new-car sales since June, 1951. 
Moreover, it was added, they expect 
(Continued on Page 60, Col. 1) 


Top Cars 

New-car registrations for two 
months, plus four states for 

March. 

1953 Pos. 
1—169,813 
2—153,505 
3— 92,857 
4— 64,717 
5— 55,742 
6— 45,019 
7— 44,667 
8— 39,530 
9— 27,251 
10— 23,984 
1l— 20,304 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiae 
Olds, 
Dodge 
Mercury 
Nash 
Chrysler 


1952 Pos. 
138,093— 1 
84,466— 2 
77,5387— 3 
49,642— 4 
41,519— 5 


For further details, see page 
50, today’s issue. 
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Report of Feud Scouted... 





Vance Denies Conflict 
With Wilson on Arms 


NEW YORK.—Harold S. Vance, 
president of Studebaker Corp., last 
week said he sees “no conflict 
whatever” between the ideas for 
stand-by military production as ad- 
vocated by Defense Secretary 
Charles E. Wilson and the advisory 
committee on production equip- 
ment, of which Vance is chairman. 

(Drew Pearson, in his syndicated 
Washington column, had reported 
that Wilson and Vance were feud- 
ing. Pearson quoted Wilson as 
seeking to stop further construc- 
tion of defense plants, and said 
that Vance has argued against 
such a policy.) : 

However, speaking at a meeting 
of New York tool engineers observ- 
ing Tool Engineering Day, Vance 
said: 

“The production equipment 
committee has recommended the 


Newberg Expects 
Steady Course 


If Peace Comes 


MIAMI, Fla.—Impact of peace 
on the automotive industry will be 
less than most persons seem to 
think, William C, Newberg, presi- 
dent of Dodge, said at a meeting 
with South Florida Dodge dealers 
here last week. 

Newberg said most of the auto 
companies have been working with 
defense orders so long—since early 
in World War II—that defense 
work has been integrated comfort- 
ably with automobile production. 

Although defense work com- 
prises about 20 percent of the total 
production of Dodge, he said, most 
of it is being produced at separate 
factories and Government-owned 
plants. 

The end of the Korean conflict 
and an easing of the international 
tension would have little effect 
upon Dodge except to make ma- 
terials much easier to get, Newberg 
added. 

Meanwhile, it was estimated that 
Chrysler Corp.’s New Worlds in 
Engineering exhibit here from Apr. 
24 through May 3, will attract the 
10 millionth visitor to view the 
traveling show. 

The engineering exhibit will be 
the second automotive exposition 
to be held here this year. Although 
different in character, it is ex- 
pected to rival the General Motors 
exhibit which in February attracted 
more than 300,000 visitors. 


ASI Slates Conference 
Dec. 8-9 in Chicago 
CHICAGO. —The joint oper- 
ating committee of the Auto- 
motive Service Industries has 
announced plans for the 1953 
ASI executive booth conference. 
The parley will be held from 
9 am, until 5:30 p.m. on Dec. 8 
and 9 at Navy Pier here. The 
three sponsoring associations 
will hold meetings Dec. 7 and 
10. C. S. Rogers is publicity 
chairman for the committee. 














maintaining of productive ca- 
pacity of existing factories as the 
best kind of military prepared- 
ness from the standpoint of both 
economy and effectiveness.” 

Vance also has advocated a form 
of universal military training of 
personnel which would permit a 
substantial reduction of armed 
forces and substitute a well-trained 
but inactive force that could be 
called to active duty on_ short 
notice. 

“At no time has the production 
equipment committee suggested 
that maintaining capacity was any- 
thing more than a partial substi- 
tute for stockpiles,” Vance said. 
“Some stockpiling of implements 
of war is an obvious necessity. 

“But it is just as obvious that if 
the time required to reactivate 
dormant facilities can be _ short- 
ened, then the time in which sole 
dependence is on the stockpile also 
will be shortened. 

“In this whole matter of stand- 
by production capacity, the 
essential thing is the time ele- 
ment,” Vance concluded, 

Some military sources have ad- 
vocated the building of huge stock- 
piles of expendable war supplies 
as a defense measure. The Vance 
committee has peinted out that 
keeping stockpiles up to date 
means complete replacement due to 
obsolescence, while maintaining of 
production capacity is largely a 
matter of retooling. 

“To my mind,” Vance said, “the 
important thing is that when 
plants are shut down (because of 
meeting production schedules) they 
should not be allowed to deterior- 
ate as potential producers should 
an emergency arise.” 


ie 
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Curtice Meets ‘Dr. Christian’ at Motorama— 


| 
me 






Among the 4,400 guests at the preview of General Motors’ Motorama in Los 
Angeles, there were many notables of the film colony. Here, GM President Harlow H. 


Curtice (left) greets Jean Hersholt, of radio's 





Kaiser Offers Lower-Priced Model— 


“Dr. Christian" fame, and Mrs. Hersholt. 


The Carolina, a new Kaiser model, is making its spring debut. Offered in club 
sedan and four-door sedan body styles, the Carolina maintains the styling and main 
features of the Kaiser Deluxe and Manhattan series. Available with standard, over- 
drive or dual-range Hydra-Matic transmission, the interior introduces a new “three- 
dimensional" textured fabric combined with box-calf vinyl. Eleven body colors are 
available. Advertised delivered price for the club sedan is $2,312.56, or $146.44 
below the Kaiser Deluxe, and $2,372.69 for the four-door sedan, or $140.10 below 


the corresponding Kaiser Deluxe model. 


Millions to Get Safety Reminder .. . 





Big Push Set for May Check 


DELUGE of direct-mail pieces 

from industry and dealers is 
expected to flood the country dur- 
ing the May Safety Campaign, ac- 
cording to the _  Inter- Industry 
Highway Safety Committee, spon- 
sor of the drive. 

The committee estimates that 
20 million pieces of mail will urge 
motorists to have their cars 
“safety-checked.” 

Coupled with the written word 
will be the additional impact of an 
extensive radio and television 
coverage, plus the fact that many 
auto makers plan to carry the 
official campaign slogan, “Good 
Drivers Drive Safe Cars . . . Check 
Your Car . .. Check Accidents,” 
in their newspaper advertising. 

The accent of this year’s drive 
is on brakes, and the committee’s 
display kit contains a_ special 
“prake check” gauge for on-the- 


spot checks. 
* * x 


EALERS who have not yet 
started on their preparations 
for the campaign still have time 
to coordinate their activities with 


Newberg Visits Miami Dealers— 

William C. Newberg (center), president of Dodge, visits with Ben C. McGahey (left), 
owner of John Jones, Inc., and Charles B. Tutan, owner of Tutan Motors. Newberg 
expressed confidence in the future of both Dodge cars and dealers. 


those of state and local organi- 
zations, it is pointed out. 

The committee suggests that 
dealers send special letters to 
customers offering a safety service 
check; feature “safety specials” 
during the month with emphasis on 
brakes, and tie in the program with 
local newspaper or radio adver- 
tising. 

It is also suggested that 
parades of old cars and wrecks 
be organized, displaying ap- 
propriate signs. 

NADA will release special radio 
scripts for dealer use during the 
month, and cooperation also is 
promised by the National Assn. of 
Independent Tire Dealers. 

Identification materials may be 
obtained from the committee, 1026 
Seventeenth St. NW., Washington, 
D. C. 

A nationwide safety check in 
1952, which covered more than 
500,000 vehicles, revealed that 32.6 
percent of them proved unsafe due 
to needed service attention to one 
or more parts affecting safe oper- 
ation. 

* - = 
BRAKE were far out in front, 
with 24.4 percent on all vehi- 
cles needing adjustment. Passenger 
cars with unsafe brakes totaled 
25.7 percent, and trucks, 17.9 per- 
cent. 

Other items in unsafe condition 

were front lights (14.1 percent); 


|‘Salute to Selling’ 


To Honor Nance 


CHICAGO. — James J. Nance, 
president of Packard, has been 
named first recipient of the 
“Business Statesman of the Year” 
award presented by the Sales 
Executives Club of Chicago, it was 
announced last week by Thomas 
H. Coulter, club president. 

The award, a_ sterling silver 
plaque, will be presented to Nance 
on Friday (Apr. 24) at the “Salute 
to Selling” sales rally in the In- 
ternational Amphitheater. It will 
cite him for outstanding achieve- 
ments and distinguished service to 
American business. 


rear lights (12.3); steering (11.7); 
and the exhaust system (11.5). 


The committee says that from 
preliminary reports it looks as 
though there will be greater parti- 
cipation by dealers in this year’s 
campaign than in any previous 
year. 


Columbus Dealers, 
Auto Club Sponsor 


Safety Booklet 


COLUMBUS, O.—A Traffic Code 
Digest compiled and sponsored by 
the Columbus Automobile Dealers 
Assn. and the Columbus Auto Club 
is now being distributed here in 
a safe-driving campaign, with 100,- 
000 copies available for free distri- 
bution. 


The Ohio State Journal _ re- 


marked editorially: 

“No one should sit behind the 
wheel of a moving vehicle who is 
not thoroughly familiar with the 
rules of the road. The digest makes 
such rules easy to understand.” 





Song Sparks Display— 


A window display of Knox-Smith, Inc. 
(Dodge-Plymouth), Norwood, Mass., ties 
in with a current song hit. Myron D. 
Smith, president, changed the words of 
the song to “How Much Is That Dodge in 
the Window?" and lettered them on a 
showroom window. The “doggie" referred 
to in the song reposes on the hood of a 
Dodge car. 


‘Motorama Sets 


Record in L. A. 


New-Used Ratio Seen 
At 1 to 2 by 1960 


LOS ANGELES. — A return to 
the ratio of prewar years when 
one-third of car owners bought 
their cars new and_ two-thirds 
purchased used cars was predicted 
last week by William F. Hufstader, 
distribution vice-president of 
General Motors, at the GM Motor- 
ama here, 


At the same time, Harlow H. 
Curtice, GM president, reiterated 
that GM plans no changes in its 
price structure. 

General Motors officials expect 
that the Motorama attendance 
will top the 200,000 attendance 
mark set at the Los Angeles In- 
ternational Automobile Show in 
February. 

A one-day record of 56,000 per- 
sons was set Sunday Apr. 12, top- 





Line Group Reports 


VanderZee Meeting 


WASHINGTON. — The Chrys- 
ler, DeSoto, Dodge, Plymouth 
Dealers Assn. reported last week 
that its president, Ray D. 
Matthews, met Apr. 7 with A. 
vanderZee, sales vice-president 
of Chrysler Corp., in a new York 
hotel to discuss activities of the 
line association. 


The association has been 
pressing for an improved fran- 
chise from the factory, among 
other things. The association 
said the meeting was in contra- 
diction to a denial (Automotive 
News, Apr. 6) by Chrysler Corp. 
Officials that an invitation had 
been extended to the association 
to meet with company officials. 
Matthews described the meeting 
as amicable and said that van- 
derZee told Matthews he was 
— at the factory at any 

e. 





ping the previous Motorama record 
of 54,000 in Miami. 

Speaking at a press and radio 
luncheon preceding the western 
debut of GM’s “dream cars” and 
other exhibits, Hufstader pre- 
dicted that the two-to-one car- 
buying ratio would be reached by 
1960, while Curtice expressed the 
belief that a truce in Korea 
would have little effect on 1953 
defense production. 

Curtice also predicted that the 
value of the dollar will remain the 
same or “possibly increase a little” 
in the next two or three years, 

He said that the “carry over ex- 
penditures already appropriated” 
would keep defense outlays at ap- 
proximately their present schedules 
in 1953, regardless of international 
developments. 

In reply to a question regarding 
GM-union contracts, Curtice stated 
that he was in favor of another 
five-year agreement with the UAW- 
CIO when the present pact expires 
in 1955, “if we can work it out on 
a@ mutually satisfactory basis.” 

He added that GM’s relation- 
ships with the union “have been 
good” and predicted that any 

aifferences would be adjusted 
“satisfactorily.” 

Next stop for the Motorama, 
following its Apr. 11-19 run at the 
Shrine Convention Hall here, is 
San Francisco’s Civic Auditorium, 

May 16-24. 


' ' ' 
K-F's ‘Oscar 
Movie on Teen-Age Drivers 
Wins Safety Award 

WILLOW RUN.—“Word of Hon- 
or,” a motion picture on the prob- 
lem of teen-age drivers, has been 
selected to receive an award as the 
best traffic and transportation safe- 
ty film produced during 1952. 

Produced for Kaiser-Frazer Corp. 
by Vogue-Wright Studios, the film 
was voted best in the field by the 
National Safety Council’s commit- 
tee on films for safety. 

The picture dramatizes the haz- 
ards of “shot-rod” driving practices 
and offers a constructive solution 
based on “dad-to-daughter” and 
“man-to-man” safe-driving agree- 
ments. 
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) Dealers tell me 


By John O. Munn 





oe column gets many letters 
from dealers regarding factory 
contracts, For a great many years 
we have advocated changing these 
contracts to more fairly spread the 
risk of this business—a contract 
that really makes factory and 
dealer partners—a contract that 
will meet present-day needs—a 
contract that gives a dealer more 
freedom to operate under the free 
enterprise system. 

Recently I received a communi- 
cation from one of the most re- 
spected dealers in the country. 
He asks: “Doesn’t the inequities 
of the current version of factory 
contracts stem from an inclina- 
tion on the part of many factory 
executives to regard dealers as 
business captives rather than 
customers? And don’t most of our 
localized problems arise from 
little men in positions of big 
authority in the field?” 

I am sure that many dealers are 
of the same opinion, but aren’t we 
talking about results rather than 
causes? 

Of course, a factory wants a con- 
tract that assures them maximum 
effectiveness of the local sales 
effort in each territory in the 
United States. If that observation 
is true, then why isn’t it logical for 
a factory to offer a contract that 
protects them on this performance, 
but at the same time protects 
dealers’ equity? 


x * * 


Adjusted Every Year 


[— factory wants performance. 
It is essential that they have it. 
It is their desire that they keep a 
dealer forever. It is costly to 
change them. So why not offer 
dealers a performance contract 
which is sometimes called a per- 
petual contract? Such a contract 
merely means that the dealer has 
the territory forever, providing he 
meets the performance set forth in 
that contract—the performance to 
be automatically adjusted every 
year in accordance with national 
registration averages as compared 
to registrations in local territories. 

When such a performance is not 
delivered, after a suitable probation 
period, or in case the dealer goes 
bankrupt, the territory automati- 
cally reverts to the factory. Such a 
contract would justify dealers in 
going all-out in a plant investment 
to take care of the owners in their 
territory. A dealer could forego 
profits for many years, with the 
assurance that he or his heirs 
would be around to reap the profits 
on his long term investment. 

It is no longer just a question 
of selling new cars, if the trade 
is going to grow and remain 
strong. It is a question of having 
the proper investments in each 
territory to assure all owners 
satisfactory economical personal 
transportation. The present con- 
tract may have been adequate 
in the early days, when the dealer 
needed only a one-man service 
station and his principal effort 
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and profit was in selling new 
cars. Now, however, the dealers 
have more money invested than 
the factories and have a larger 
payroll. 

The future of the industry de- 
pends upon how well we serve the 
fifty million vehicle owners and 
how well we prepare ourselves to 
handle the increasing number of 
used cars. The factories are big 
and powerful. The dealers are 
small, independent business men, 
four out of five of them selling 
less than one hundred cars a year. 
But an automobile dealer isn’t so 
independent as most Main Street 
merchants, because he buys from 
only one source. He therefore risks 
a considerable investment with this 
one source. The dealer’s future is 
largely dependent upon the policies 
and the administration of the fac- 


tory with whom he does business. 
cd + © 


Dealer-Factory Goals 


T° CHANGE the present uni- 
lateral factory agreement to a 
performance or permanent con- 
tract will cause a lot of adjustment 
in manufacturer and dealer rela- 
tionship. This is all to the good and 
should be welcomed by both parties. 
For the entire history of the in- 
dustry, the cancellation clause in 
the contract has been the means 
of administrating this relationship. 
It is the cancellation clause that 
is the cause of most dealer com- 
plaints. It stands as a constant 
threat to every dealer whether he 
remains in businss or not. It is this 
clause that encourages the use of 
force, threat and coercion. 

With the performance contract, 
dealer and factory goals will be 
identical, but the dealer can reach 
for a goal on his own initiative, his 


Seattle Mechanics’ Demands Called Fantastic cae 





Union Stuns Dealers 


SEATTLE.—Auto dealers in the 
Seattle area were aghast last week 
over union demands for a sweep- 
ing revision of the work contract 
covering backshop employes. 

Fears were expressed that 
capitulation to the union pro- 
posals might result in economic 
disaster to dealerships. Even 


partial acceptance, it was said, 
could force curtailment of service 
department operations. 

A demand for a 32-cent pay in- 
crease for journeymen mechanics, 
raising their current rate to $2.40 





an hour, was only one indication 
of the scope of the overhaul sought 
in its union-shop contract by Lodge 
289 of the AFL International Assn. 
of Mechanists. 

Other proposals would shorten 
some work schedules, extend premi- 
um-pay benefits, boost paid-holiday 
and vacation provisions, revise 
seniority regulations, set up cumu- 
lative sick leave and severance pay, 
and broaden employer health-and- 
welfare contributions. 

Among other things, the union 
also was insisting on paid time-off 


Preparing Indiana Convention— 


These men are taking a prominent part in preparations for the 16th annual conven- 
tion of Indiana Automobile Dealers Assn., to be held next Thursday and Friday in 
Indianapolis. Seated (from left) are David G. Wylie, Bloomington, chairman of a 
citizens’ committee helping the association select the dealer winner of the Herman 
Goodin civic service award; Willis E. Connor, Indianapolis; Dr. Lynd Esch, Indianapolis, 
and Neal Skinner, Indianapolis, all members of the citizens’ committee. Standing are 
Paul Abel, Muncie, member of the award selection committee; Arthur M. Vivian, asso- 
ciation president; Stanley Pressler, Bloomington, chairman of the award committee; 
Ralph Mason, Kokomo, award selection committee, and Karl Voelz, Columbus, award 


selection committee. 





N. Y. Factory Licensing Bill 
Vetoed by Gov. Dewey 


ALBANY. — Gov. Thomas E. 
Dewey last week vetoed a bill 
which would have required auto 


own energy and his own invest-| manufacturers to obtain a license 
ment under a free and full op-|to sell cars in the state. The bill 
portunity to go further than ever) was included in a bundle of other 


before in this his chosen field. 

If we had operated on a perma- 
nent contract, starting with the 
early years, a dealer could have 
afforded and it would have been 
good judgment for him to equip 
himself to handle all automotive 
needs in his territory. So the 
present kind of a contract has 
lost for this trade the major part 
of the maintenance income, Deal- 
ers aren’t looking for a contract 
that automatically makes them 
money. They are really looking 
for the type of contract in which 
good efforts can be permanently 
rewarded. 

The factory, as well as a good 
many dealers, say why worry about 
the present contract; that if a 
dealer is good he never will be can- 
celled. There is a lot of truth in 
such statements, but the present 
contract affects every dealer’s op- 
portunity, whether they are good 
operators or bad operators, because 
the threat of cancellation con- 
stantly gets them into situations 
that may result in temporary good 
for the manufacturer but in perma- 
nent harm both to the manufac- 
turer and to the dealer. 

After all, it isn’t what dealers 
want or factories want. It is the 
economics of the proposition that 
will eventually decide. But why 
wait for economics? Why wait until 
after a great many dealers have 
been liquidated through competi- 
tive pressure, a result of over- 
production, rather than any lack of 
their own ability? 

If the trade doesn’t get together 
now and improve the ground rules, 
some other source will do it. The 
public or congress aren’t going to 
stand idly by and see a lot of small 
independent merchants ruined by 
policies coming from what the pub- 
lic believes to be great corporate 
monopolies. Of course, many of the 
present equities are due to the 
administrative policies of factory 
executives and factory travelers. 
But one can’t change human na- 
ture. As long as there is a can- 
cellation clause, without cause, in 
factory contracts, the inequities 
that dealers so vigorously protest 
wil! always be with us. 


bills pertaining to auto dealers 
which were similarly vetoed. 

Dewey said he had vetoed the 
same bills “on two or more oc- 
casions in recent years.” 

“No new facts have been ad- 
vanced,” he said, “which would 
justify a different disposition of 
any of them at the present time.” 

The licensing bill would have 
prohibited dealer contracts by 
manufacturers or distributors en- 
tailing unfair trade practices. In 
addition, it forbade factory 
threats or cancellation of 
franchises except for lawful 
causes, and made it unlawful to 
coerce dealers to take unwanted 
vehicles. 

Charles Henderson,’ executive 
vice-president of the New York 
State Automobile Dealers Assn., 
said that the association had 
taken no official stand on the 
matter. Previously, however, he 
had charged that dealers had been 
urged by the factories to wire 
Dewey and ask him to veto the 


Record Turnout 
Expected at l6th 


Indiana Parley 


INDIANAPOLIS. — Hundreds of 
dealers and their wives are ex- 
pected to attend the 16th annual 
convention of the Indiana Auto- 
mobile Dealers Assn. at the Clay- 
pool Hotel here next Thursday and 
Friday (Apr. 23-24). 

Heading the list of speakers is 
Gov. George N. Craig, who will 
welcome those in attendance, 

James Cope, vice-president of 
Chrysler Corp., will be the guest 
speaker at the banquet Apr. 24. 

Robert S. Armacost, president of 
NADA will speak on trade problems 
and organization matters following 
the governor’s address. 

The convention will be in charge 
of Arthur M. Vivian, of Richmond, 
association president. Paul A. Kuhn 
is chairman of the convention 
committee. 


bill when it came to his desk. 

Other measures vetoed by the 
governor were as follows: 

1. A bill requiring that appli- 
cations for registration certificates 
of manufacturers, dealers and re- 
pair men include a photograph of 
the premises, and that a notice of 
change of address include a photo- 
graph of the new premises. 

2. A bill providing that a transfer 
of five or more motor vehicles in 
12 months by a person or a 
corporation would be presumptive 
evidence that he was acting as a 
dealer for a licensed person. 

3. A bill defining a used car 
as a Vehicle with title transferred 
to any person or corporation, but 
not one from the manufacturer 
to franchised dealers. 

4. A bill providing that the 
annual fee for registration or re- 
newal of license for new-car 
dealers be $20, and for used-car 
dealers $15. The present fee is $15 
for all dealers. 

5. A bill requiring that a motor 
vehicle registered for use as an 
omnibus or taxi be marked to in- 
dicate such use on all further 
registrations. 

6. A bill requiring that when a 
ear is sold for junk, the seller 
shall endorse the word “junk” on 
the registration renewal stub, and 
no further registration will be 
permitted. 


On the House . 


obligation of voting, and on pay- 
ment of full work rates to em- 
ployes who might be called upon 
to serve as jurors, less the pay 
they received as jurors. 

Citing the proposed new con- 
tract as suggestive “of the trend 
organized lavor is taking,” Henry 
J. Kahe, president of the Seattle 
Automobile Mealers Assn., said 
the 1AM had laid down its multi- 
tude of demands despite the fact 
that statistics showed an _ in- 
crease of less than 1 percent in 
the cost of living over the span 
of a year, 

He pointed out also that the 
Pacific northwest has traditionally 
peen a high-wage area, ln addition 
to the revision in working and pay 
conditions, he said, the IAM is 

seeking to delete employer pro- 
tective clauses from the present 
pact. 

Speaking for dealers, Rahe de- 
clared: 

“We are definitely concerned as 
to just how we can stay in business 
at ali, should any appreciable part 
of these somewhat fantastic de- 
mands be granted. 

“By the same token, if any 
substantial part of these de- 
mands were forced on the Seattle 
and King County automobile 
dealers, it would necessitate a 
reorienting or reorganization of 
the dealers’ business to limit 
present services offered to the 
public.” 

in a proposed revamping of shift 

scheaules, the IAM would throw 
in a 30-minute paid lunch period 
in both the second and third shifts. 
Yhe pay differential would remain 
10 percent on the second shift, but 
would be raised to 15 percent on 
the third. 

The guarantee for journeymen 
would be upped to $96 a week from 
$83.20, and all foremen, leadmen, 
service salesmen and supervisors 
would receive wages 15 percent, 
rather than 10 percent, above the 
journeyman scale. 

The health-and-welfare program 
would be financed by the company. 
Employes now contribute $8.65 a 
month, 

Armistice Day, which was 
dropped as a paid holiday in the 
contract signed Aug. 7 of last 
year, would be restored to holi- 
day status. Also, the Friday 
following Thanksgiving Day and 
any Friday previous to a holiday 
falling on Saturday would be 
paid holidays. Provision would be 
made to reimburse employes who 
were ill or on vacation during 
the paid holidays. 

Vacation credits would be re- 
vised to a point where employes 
with five years’ seniority would be 

(Continued on Page 63, Col. 4) 


Kane Takes Helm 
Of Boston Assn. 


BOSTON.—Charles N. Kane was 
elected president of the Boston 
Automobile Dealers Assn. at its an- 
nual meeting in the Puritan Hotel. 

Alan T. Fuller jr. was named vice- 
president, and Roy V. McCormack, 
treasurer-secretary. 


| for its members to fulfill their civic 


If every dealer will offer a safety check to every car owner coming 


into his shop during May, it will save untold lives . 


. . Our hats are 


off to the courageous makers and dealers who have cars entered in 
hit the 1953 Economy Run, which started today from 
Los Angeles . . 

Admiral (retired) Fred Bell, NADA’s new exec- 
utive vice - president, scored a human - relations 
beat with Washington newsmen by suggesting 
they just call him “Fred.” ... Ohio association 


has decided to 





board . . 
stocks down 6.7 
up 1.2 percent . 


Wemhoft 


keep its factory-dealer relations 


committee secret; members’ gripes will be relayed 
by association headquarters to committee .. . 
Ray Rixman has succeeded John Clark as Dodge 
dealer representative on the St. Louis association 
. Chicago Ford dealers report used-car 


percent in March, service volume 


. . Bill Froelich, Los Angeles Ford 


dealer, defines a motorist as a fellow who sees a wreck, then drives 


carefully for three blocks. 





—Pete Wemuorr, Editor, 
Automotive News 
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Insurance Move Recognizes 
Dealer Training Aid 


ees auto insurance companies are starting to take 
a more realistic approach on rates. This may help ease 
a situation that has become a barrier to auto sales. 


New schedules filed in several states reduce the cost to 
adults who do a limited amount of pleasure driving and to 
parents with young part-time drivers in the family. 


Meantime, Allstate Insurance Co., a subsidiary of Sears, 
Roebuck and a potent force in insurance, took a step 
which, in effect, recognizes the great public service auto 
dealers have been performing in promoting driver-training 
courses. 


Allstate is offering discounts of 5 to 15 percent to parents 
of young drivers who have completed high-school driver 
training courses successfully. 


The discounts will apply to premiums for bodily injury 
and property damage liability, in cases where drivers under 
25 live in the insured’s household. The amount of the dis- 
count depends on the number of hours of instruction the 
young drivers have had. 


Auto insurance rates have been going up steadily since 
the war —to a point where they represent a deterrent to 
auto sales. 


The revisions are the result of studies by big mutual 
casualty companies concerned with the growth of inde- 
pendent underwriters who charge less than the manual rate. 


The preferred risks are adults, who drive less than 7,500 
miles a year. They will receive a 25 percent reduction from 
the prevailing rates for Class 1 adult pleasure drivers. Some 
family groups, with drivers under 25 years of age, will re- 
ceive premium cuts of about 20 percent. 


It was found that youthful drivers with no family ties are 
the worst auto insurance risks. They will pay 30 percent 
above the existing high tariffs. 
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Every car a sport-car addict 
has is the greatest one in the 
world—until he has another 
one.” — Murray Rosinson, in 
Collier’s. 
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* * 


Bike Holds Its Own 


Of all the modes of private 
transportation in vogue at the 
turn of the century, the bicycle | 
has been the only one that has | 
held its own against the compe- 
tition of the automobile. There 
are 21 million bicycles in use in 
the U. S. today, which is about 15 
million more than in 1900-1910.— 
Steel Magazine. 


* * * 


Charting Is Up 

“In our business, as you 
know, we never stand still. We 
either move up, or we drop 
back. The course I am chart- 
ing is up.”—Harlow H. Curtice, 
president, General Motors 
Corporation. 
+ 
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* * 


Religion and Science 


Human progress rests on two 
pillars, and if either fails, 
progress will stop. These pillars 
are the spirit of religion and the 
spirit of science and education. 
Many people think scientists are 
all atheists, but they are not. 

There was once a survey of 
4,000 top scientists, all at the 
peak of their powers, between 
the ages of 30 and 50, and it 
showed that 70 percent of them 
considered themselves religious 
men.— Dr. Robert A. Millikan, 


president emeritus, California 
Institute of Technology. 
* * * 


Give ’Em Break 


Henry Ford II, urging Presi- 
dent Eisenhower to abolish 
tariffs: 

“Let’s give our friends a fair 
crack at the American market. 
These people want to buy 
from us. They want to sell to 
us. They don’t want to be 
bought and sold by us.” 

* * * 


Why Roads Are Dangerous 


Out of 26,000 high schools in 
the country, barely 25 percent 
are teaching driving today— 
most of them with inadequate 
facilities. It is significant that, 
though a typical high school 
football player will get about 100 
hours of coaching, even the bet- 
ter driving courses rarely give 
more than 15 hours of road in- 
struction—if you can stand in 
line long enough to get a car.— 
Paul W. Kearney, in his book, 
“How to Drive Better and Avoid 
Accidents.” 

* * * 


Re: Women Drivers 


In driving tests at the Inter- 
national Sports Car Show, the 
Automobile Club of New York 
found that women are likely 
to slam on the brakes faster 
than men. But out of 112 
women tested, 31 percent could 
not drive in a straight line. 
Only 11 percent of 435 men 
flunked that _ test. — United 
Press Dispatch. 

* * ok 

“Good Drivers Drive Safe 
Cars.”—theme for May Safety 
Check Month, sponsored by 
Inter - Industry Highway 
Safety Committee. 


Letterbox 


used, if you so request. 


Safety Belts 

Can’t we at least try to make our 
cars safer? 

One glaring example of our don’t- 
give-a-damn attitude (and the pub- 
lic is just as much to blame as the 
manufacturers) is the lack of safe- 
ty belts in automobiles. 

Surely, they won’t help much in 
a@ screaming “headon” (unless the 
seats are fastened down better), but 
think of the thousands of lives 
which could be saved and the tens 
of thousand injuries that could be 
eliminated each year if people 
could have and would use a simple, 
well-anchored safety belt. 

I see it every day (accidents are 
increasing, you know): heads and 
limbs mashed against uncompro- 
mising windshields and dashboards 
—bodies thrown out a door or win- 
dow to the hard pavement (and 
sometimes rolled on by a steel giant 
weighing at least 3,000 pounds, and 
so on—and all this and more hap- 


10 Years 


Oewee 


The Big Story 


Fearing creation of a black market in used cars, auto dealers 
throughout the country are besieging OPA to defer inauguration of 
a proposed ceiling on used-car prices ... “Boeing has been keeping 
an eye on postwar possibilities for a long time,” said Philip G. John- 
son, president of Boeing Aircraft. “I do not think it prudent to enu- 
merate them all, but I can say they range from automobiles down to 
radios and a new type of kitchen equipment.” . . . Disregarding 
President Roosevelt’s hold-the-line order, UAW-CIO last week noti- 
fied General Motors Corp. of its desire to reopen negotiations on 
present wage standards. Walter Reuther listed as the unions goals 
a 1943 vacation allowance clause and an industry-wide wage agree- 
ment on the basis of equal pay for equal work . .. Girls and women 
in ever increasing numbers are being recruited as workers in automo- 
bile repair shops with considerable success, NADA reported last week. 

—From the files of Automotive News. 





‘No Cure-All, But .... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 
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pening in 15 to 30 MPH “minor” 
urban collisions. 

Of course, safety belts are no 
cure-all, but think of all the tens 
of thousand victims, like you and 
me, who could be spared! Which 
manufacturer (including those who 
stress safety in their advertising) 
will be the first to “experiment” 
with really saving lives? Which 
group of organized citizens, or 
schools, or clubs will be the first to 
actively and forcefully endeavor to 
support and sustain such a move- 
ment? Why don’t we all realize 
that cars can be dangerous? 

Oh, well, perhaps I’m asking too 
much. Doesn’t one of AUTOMOTIVE 
News’ advertisers sell Safety Belts? 
I want one!—Harry M. Tay or, Jr., 
Ellis Green Motor Co., San Anton- 
io, Texas. 

Eprror’s Note: Name of the firm 
is Karbelt Mfg. Co., Mason, Mich. 


Leasing 

Industrial concerns are becoming 
more “lease minded,” a factor 
which must be recognized by 
dealers, especially in the major 
cities. 

Many companies who formerly 
either owned the automobiles 
driven by their salesmen, or field 
men or made various allowances to 
their representatives where the 
men owned the cars, are now 
leasing these cars and find it the 
solution for their transportation 
problems. 

Truck leasing offers many ad- 
vantages to commercial concerns 
whether they operate a few 
trucks or a large fleet. 

I retired 3 years ago from Hertz 
Drivurself Stations Inc., a Genera’ 

Motors subsidiary, after 17 years 
(Continued on Page 25, Col. 5) 
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COMMERCIAL 
CREDIT 


CORPORATION 


A service offered through subsidiaries of 
Commercial Credit Company, Baltimore 
. ++ Capital and Surplus over $1 25,000,000 
... Offices in principal cities of the United 
States and Canada. 





 & 


“The happiest relationship 
Ive ever had with 


any finance company ~ 


says Mr. Greorce F. ZEISMER, 
President of Zeismer Motor Co., successful 
Ford Dealer of Mankato, Minnesota. 


cant. For as association actuary for N.A.D.A., 
and with over 29 years’ experience in the automobile 


Z FROM Mr. Zeismer, this statement is signifi- 


business, he’s no “‘greenhorn.” Zeismer Motors has 
used the COMMERCIAL CREDIT PLAN ever since 
CoMMERCIAL CREDIT opened its Mankato office, and 
Mr. Zeismer feels the relationship has made a heavy 
contribution to the success of his business. In particu- 
lar, Mr. Zeismer rates CoMMERCIAL CRreEpIt’s local 
service and merchandising helps as outstanding. And 





in summing up his opinion, he added, “/ know 
CommerciAL Crepit will always keep competitive.” 

Why not find out how this same COMMERCIAL 
CrepiT PLAN can give you better, more reliable, more 
profitable financing assistance? You can rely on 
ComMeRCIAL CRepIT’s ample resources, complete 
financing services year after year . . . in good times 
and bad. Just call or write your nearest COMMERCIAL 
CreEpIT office now. ‘Ask to see ““The Dealer’s Stake 
in Time Selling.” 


COMMERCIAL CREDIT DEALERS ARE Successful DEALERS 
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Banking Committee Action Called ‘Repulsive’ .. . 


NFCC Assails Credit Controls 


WASHINGTON. — The Senate, financed by manufacturers, finan- |ers to the Federal Reserve Board 
Banking Committee’s “approval of| cial institutions, distributors and | and not to the President. Governor | 
installment controls” was assailed! retailers operating, it was stated, | Martin, of the Federal Reserve 
by the National Foundation for! “to educate the public in the wise | Board, testified that he wants per-| 





Consumer Credit last week as “a! use of installment credit.” manent control over installment 

repulsive and useless piece of leg-| The charge against the Senate credit, generally known as Regula- 

islation.” | Banking Committee’s action was tion W, which is a trade regulation, 
The statement was made by | hurled by Otter at the NFCC’s an-| Pure and simple, and has nothing to 

John M. Otter, president of the | nual meeting of its board of trus-| 40 With inflation. 

NFCC, who also is vice-president [tees held last week. The board “The committee’s bill, therefore, 

of the Philco Corp. The NFCC is | authorized the following statement: | gives these outlandish powers to a 


a non-profit research organization “A large segment of American| banking organization, and not to 

yr ~~ | businessmen voted for President|the President. The board,” NFCC| # 

G ] Ti E Eisenhower last November because | said, “is not industrially minded, | 

enera ire yes of his campaign promises to rid|and apparently wants to cut em- 

E ° S li | business of unnecessary controls. In| ployment at a time when there is| Charlie's Nash Leads U. S. Sales— 
* ini 2 l i = 

xpansion, e ing ex tek aeuek Gamiea tar ore ne aes eae ee aa Charlie's Nash, Inc., Detroit's oldest Nash dealer, during March set a sales record 
: s : | for its 23 years with Nash by moving 391 new and used units. Not only did the 

Mansfield Stock powers than President Truman|powers is most dangerous to the/ dealership surpass its previous high in sales for a single month, but it also outsold 


ever thought of. If installment cred- | general welfare. : : ; 
AKRON. — 1 Tire & Rub-| ; “Th lati % . | all other Nash dealers during the 31-day period. In a 1953 Rambler convertible are 
. See = a Contre: are Snely pases ay © eGaeen CS Mae) per (from left) Charles Dalgleish sr., president; B. F. Thompson, Nash's Detroit zone 


ber Co. has announced a large ex-| Congress, President Eisenhower'’s| sonal financial borrowings and “nee 4 
pansion program in the chemical,! administration will be convicted of | spending is one of the greatest manager, and Douglas and Charles Dalgleish jr., treasurer and secretary, respectively, 




















foam rubber and_ rigid -plastics| a broken promise. | Government crimes of this cen- | %"4 sons of the dealer. The dealership has eight new-car and five used-car salesmen. 
field in conjunction with a decision! “To add insult to damage,” the| tury. If the regulation served a F ~ a ; 

to dispose of its 237,600-share hold-!| statement continued, “the Senate| purpose in time of war or peace ® 

ings of Mansfield Tire & Rubber | Committee voted to give these pow-| that would be a different matter. F d f j S fe S l 

Co., according to W. O’Neil, presi- — ——— ——_—- If such were the case,” NFCC or s e er in a es, 
dent. | 


about 43 percent of Mansfield’s for the regulation. But industry 

outstanding stock. The entire| Non-Static Tires Would Bar | knows that the regulation is 

transaction involves 249,066 shares, Jolt to Car Rid merely a further stranglehold on DEARBORN, — Realignment of|in Detroit as manager of sales 
11,466 of which are owned by W. - eners the individual, giving the bureau- | three sales executives of the Ford | administration, effectvie May 10. 


General Tire’s holdings represent No Sh ock | aah Gian weak be “aneus Sh ifts Beach am, Joh ns ton 


G. Coughlin, a General Tire dis- ica Gar eens = oe cee crats more power and jobs.” division was announced last week| Charles R. Beacham, regional 
rsa inane to, buy sous Seat ena ote Eay|, he NCC aimed tint under| ™,Seod_ oneal Sls| sl” manage eso 
ansfield intends to buy 49,066 terms of the committee-approved | ™#n@ger. eastern region with headquarters 


shares, with the remaining 200,000| in a car that causes radio interfer- 
shares to be offered to the public.| ence and so frequently shocks pas- 
General Tire is expected to|Sengers on alighting, it was an- 


Charles J. Seyffer, northeastern in Chester, Pa., will succeed 
for their very existence, and mil-|"¢gional sales manager, has been/| Seyffer in New York. 


; : * +1 | assigned to the general sales office cis 
realize more than $3 million from| nounced last week by the Natural se = a = on ae will ae G. “tae oe 
the transaction, and to use the| Rubber Bureau here. ee oe ee, oe ee sales manager a ester, wi 


os _|Board’s whims, if this bill passes. succeed Beacham as southeastern 
proceeds for the building of a new| The bureau has prepared a spe Manufacturers, retailers and lend- Retreaders Urged regional sales manager, with a 


bill, labor and industry are fighting 





illi i cial issue of Rubber Developments |; cece at b Racal 
> . a G: us enon et oats eumeies 6 denciglion of |i" institutions are responsible for To Look Out for successor as district sales manager 
its foam rubber operations at| conductive and non-static rubber, er Ganies tetas Guin, = pa cages gee aaa iii eel 
a h i and their relative merits as insula- . bys eyffer, who has been wi or 
an cans ae Geen ae on. manufacturer would dare to invest Inferior Goods for 38 years, has served as district 
Marion, Ind. In 1934, the announcement said,|‘®¢S¢ millions in plant expansion! jew yORK.—The Rubber Manu-|sales manager in New York, Jack- 


and greater employment so long as f j ill Cleveland, Chester and 
: ‘ acturers Assn. reports complaints | Sonville, eve , 
the very threat of this regulation| oontinue to come from retreaders| Somerville, Mass. 


hangs over his head,” the board 
said. “If peace comes, Regulation that camelback they have| He became sales manager of the 
-. | purchased in good faith turns out! northeastern region in 1945. 
W, even on a stand-by-control basis, to be of poor quality fe mansner of atiee adtalals 
4 ; . : a . 
would result inevitably in a depres-| “these complaints lead the as- enstien, Seyffer will head the 


sion.” ad : 1 
Fifty-eight industrialists, bankers ag gy i = ee following activities in the general 


the board of trustees during the|leverly contrived to imply high 
meeting. The following officers were aneite or Speen: Se See 
Non elected: C ® telus cholo f gibberish, or by lavish claims con- 
as works manager of the Marion| said, is a product of the same de- the b x d é f di t eS ~~ o_o cerning expected performance, as- 
division also has been announced | velopment with a resistance greater ag aaa aeeeke” Sak “ i M. Ot- sociation officials said. 
by O’Neil. than 100,000 ohms. Senco D Griffin ‘William v Kes Some suppliers, according to the 
and Robert A Sei tel vie = . y, association, still represent their 
. : presi-| .amelback as “Grade A” or “Grade 


Used-Car Bulletin from Detroit dents; DeWitt J. Paul, secretary;|G» hecause the 
-~ & P y were the qaulity 
James B. McMahon jr., treasurer, designations established by the 


and William J. Cheyney, executive ; ini i 4 
Latest Auction Prices vice-president. ae 


The Ashtabula project will be} researchers discovered that by com- 
supervised by General Tire’s cen-| pounding certain types of carbon 
tral engineering department and| blacks, rubber could be made to 
operated by its chemical division. | have an electrical resistance of less 
The construction contract has been | than 100 ohms and thus would more 
placed with United Engineers &| easily conduct electricity. This type 
Constructors, Inc., of Philadelphia. | of rubber, which includes varieties 

The foam-rubber operation is ex-| with a resistance of less than 100,- 
pected to be in full production by|000 ohms, is known as conductive 
midsummer. rubber. 

Appointment of Harold Harmon Non-static rubber, the bureau 














, iati ; C. J. Seyffer 
(Aptco Auto Auction. Sale every Wednesday.) The association, however, pointed 
Apr. 15 begin! firth 47 ee (6) 4-ar Ike Urges Sale out that Grade A” and “Grade C sales office under Smead: 
° $415, $300. = designations for camelback as| Business management, adminis- 


(Sale very fast. Would have sold 
more cars except for the hard rain. 
Sold 90 cars out of 126 offerings.) 
BUICK — ’53 RM Riviera sedan, §3,- 
395*. ’°50 RM Riviera sedan, $1,325*. 
*49 RM conv., $760*. ‘48 Special 
4-dr., $600. '47 Special 4-dr., $400. 
CADILLAC—’52 (62) 4-dr., $3,535*. 
CHEVROLET — '52 SL Special 2-dr., 
$1,290. '51 SL Deluxe 2-dr., $1,200*, 
$1,060; 4-dr., $1,135. '50 SL Special 
2-dr., $920; business coupe, $750. '49 
SL Deluxe 2-dr., $825; 4-dr., $690; 
club coupe, $735. '48 FL aerosedan, 
$590. 

CHRYSLER — '51 NY 4-dr., $1,430*. 
'49 Windsor 4-dr., $825*. ‘47 Wind- 
sor 4-dr., $470. '46 Windsor 4-dr., 
$400. 

DeSOTO — '51 Custom 4-dr., $1,280*, 
$1,275*. '50 4-dr., $1,015*, $1,005*. 
'49 4-dr., $790, $780. 

DODGE—’51 Meadowbrook sedan, $1,- 
050. '50 Coronet 4-dr., $900. ’49 Cor- 
onet club coupe, $790. ‘48 Custom 
4-dr., $630. 

FORD—’52 Victoria, $1,940*; Custom 
(6) club coupe, $1,370; 2-dr., $1,- 
560*. °51 Custom (8) 2-dr., $1,130; 
Custom (6), $900. °50 Custom (8) 
4-dr., $875; Custom (6) 4-dr., $760; 
2-dr., $735, $705. °49 Custom (8) 
2-dr., $685, $665, $710; Custom (6) 
4-dr., $655; 2-dr., $610. 

aUDSON "3 Wasp 4-dr., $2,000. '50 
PM 4-dr., $630. '49 Commodore (8) 
4-dr,, $650. ; 

MERCURY — '51 2-dr., $1,300". °47 
club coupe, $450. 

NASH—’52 Statesman club coupe, $1,- 
185 *51 Rambler station wagon, 
$965. "50 Statesman 2-dr., $635. ‘49 
(600) 4-dr., $605. °48 (600) 4-dr., 
380. 

OLDSMOBILE — °51 (88) sedan, $1,- 
670*. $1,110. '50 (98) 4-dr., $1,285*, 
$1,200*, $1,110*; (88) 4-dr., $1,035. 
49 (88) 4-dr., $970%; (98) 4-dr., 
$700*. ’ ; 

PACKARD—’50 (200) 4-dr., $750. 48 
-dr., $500. 

PLYMOUTH — ‘51 Cambridge club 
coupe, $945; 4-dr., $1,010, $1,015. 
50 SD 4-dr., $850. '49 4-dr., $815, 
$800. 

PONTIAC—'52 Chieftain (8) 4-dr., $1,- 
810%; 2-dr., $1,765*. ‘51 Chieftain 
(8) 2-dr., $1,475*. 50 SL (8) 2-dr., 


STUDEBAKER — '51 Commander (8) 
4-dr., $1,085*. ‘50 Champion 4-dr., 
$745; 2-dr., $750. °49 Champion 
2-dr., $625. 

WILLYS—'49 station wagon, $510. 

- * * 


Apr. 8 


(Sale fast, but a large number of 
rough cars were entered. Sold 84 cars 
out of 159 offerings.) 

BUICK—'50 Super 2-dr., $1,160*; 4-dr., 
$1,085. '49 RM conv., $850*. ’48 Su- 
per 4-dr., $910. 

CADILLAC—’50 (60) 4-dr., $2,205*. ’49 
(61) 4-dr., $1,450*. 

CHEVROLET—’53 (210) conv., $2,275*. 
’52 SL Deluxe 2-dr., $1,340*, $1,215. 
’51 SL Deluxe 2-dr., $1,135, $1,125*. 
‘50 SL Deluxe 2-dr., 2 at $855. °49 SL 
Deluxe 4-dr., $685, $725, $540; 2-dr., 
$780, $500. °48 FL aerosedan, $490. 
°46 station wagon, $250, $150. 

DeSOTO—'51 Custom 4-dr., $1,225. 

DODGE—’50 Coronet 4-dr., $930. ’49 
Meadowbrook 4-dr., $650. ’46 Custom 
4-dr., $280; club coupe, $185. 

FORD—’52 Custom (8) 4-dr., $1,525. 
*51 Custom (8) 2-dr., $1,070, $1,125, 
$1,155*; Custom (6) club coupe, $970, 
$975. '50 Custom (8) 4-dr., $875; 
conmv., $875; 2-dr., $875*, $575. °49 
Custom (8) 2-dr., $680; Deluxe (8) 
club coupe, $550; 2-dr., $420. 

HUDSON — ’51 Commodore (8) 4-dr., 
$1,065. 

MERCURY—'50 4-dr., $960, $920. '46 
4-dr., $250. 

NASH — '51 Rambler station wagon, 
$935, $885; Statesman 2-dr., $900, 
$825. '50 Statesman 2-dr., $735, $690. 

OLDSMOBILE—’51 (88) 2-dr., $1,540*. 
*50 (88) 2-dr., $1,150*. '49 (76) club 
coupe, $940; (98) 4-dr., $845*. 

PLYMOUTH—’'52 Cambridge club coupe, 
$1,135, $1,155; 4-dr., $1,145. '51 Cam- 
bridge 4-dr., 2 at $925. '50 SD 4-dr., 
$775; club coupe, $715; Deluxe club 
coupe, $725. 

PONTIAC—’52 Chieftain (8) 2-dr., $1,- 
700*; Catalina, $2,150*; 4-dr., $1,825*, 
$1,800*. '50 Chieftain (8) 4-dr., $1,- 
180. °49 Chieftain (6) 2-dr., $925, 
$1,.915°. 

STUDEBAKER — '50 Champion 2-dr., 
$685; %-ton pickup, $425. 

WILLYS—'51 %-ton pickup $605. 


*Indicates automatic transmission or overdrive, and (ps), power steering. 


Other Auction reports are on Pages 46 and 47 





Of U.S.-Owned 
Rubber Plants 


WASHINGTON. — President 
Eisenhower in a message to Con- 
gress last week supported recent 
suggestions of the Reconstruction 
Finance Corp. and proposed that 
the Government get out of the 
synthetic rubber business. 

Although he did not submit 
proposed legislation on how to ac- 
complish the sale of the 28 Govern- 
ment-owned rubber plants, he did 
give endorsement to the RFC plan 
to sell by negotiation, rather than 
by sealed competitive bids. 

The Government - owned plants 
cost about $500 million. 

RFC officials have estimated the 
Government would try to get about 
$350 million for the plants under 
their disposal plan. 


GMC Coaches Get 


Air Suspension 


DETROIT.—General Motors’ air 
suspension system, introduced last 
fall on the company’s intercity 
motor coaches, will now be in- 
stalled as standard equipment on 
their transit (city-type) models, 
according to E. P. Crenshaw, gen- 
eral sales manager of the coach 
division of GMC. 

Included in the changeover to air 
suspension are the 37, 45 and 51- 
passenger transit and the 45-pas- 
senger suburban models. All are 
now in production, Crenshaw said. 
Compressed air in eight tire-fabric 
bellows supports the coach and its 
passengers. 


measures of quality are meaning- 
less now. When OPA passed out of 
existence in 1947, the Government’s 
specifications and “policing” also 
terminated, it was noted. 

The association suggested that 
the retreader’s best assurance of 
quality camelback is to purchase 
brands from manufacturers who 
have earned reputations for de- 
pendable high quality merchandise 
and honesty and fair dealing with 
the trade. 


Zinc Institute Session 


ST. LOUIS. — The 35th annual 
meeting of the American Zinc 
Institute will be held here Apr. 27- 
28 in the Hotel Statler. A special 
feature of the first day’s schedule 
will be an address by Rep. Dewey 
Short, of Missouri. 





Pontiac Honors Walker— 


les Walker (left), Pontiac sales promo- 
tion manager, was honored recently upon 
completing 25 years of service with the 
firm and presented with a watch by H. E. 
Crawford, sales manager. Walker formerly 
was parts sales manager. 


trative, sales analysis, govern- 
ment sales and_ interdivisional 
sales, 

Beacham also is a veteran of the 
Ford sales organization, having 
joined the company in Jackson- 
ville, Fla., as a road man in 1926. 

From 1941 through 1944, he was 
manager at Chester, and then be- 
came southeastern regional sales 
manager. 





Adams Trophy 


Orphans Cherish Memory 
Of Chicago Writer 

CHICAGO—The Melvin J. 
Adams Memorial Trophy has 
been presented to the Orphans 
Automobile Day Assn. by Adams’ 
widow Jean and members of the 
family, it was announced here 
last week. The trophy will be 
awarded to the winning team in 
the baseball series played in 
connection with the orphans’ 
annual outing. 

Adams, who until his death 
last February was Chicago cor- 
respondent of Automotive News, 
had been publicity director of 
the outing for 21 years. The as- 
sociation annually entertains 
more than 5,000 orphans and in- 
mates of old people’s homes at 
a@ picnic in Lincoln Park. This 
year’s outing is scheduled for 
Aug. 29. 

The trophy is to be held for a 
year by the winning team, The 
team also gets a permanent 
plaque, and individual players 
are presented with pins. 








First extra-profit change-over... 


Blowout-safe! Puncture-safe! 


LIFEGUARD 





*From Crowell-Collier Seventh Annual Tire Survey 


SAFETY TUBES! 


Here’s why so many dealers are selling up 
to 70% of new cars with these change-overs! 


PLUS PROFITS! Every change-over sale of Life- 
Guard Safety Tubes gets you extra profits. And 
don’t forget those extra service profits from 
wheel-balancing jobs. 


REAL SUPER-MARKET! Recent figures show: 
Half of all drivers had punctures ... 1 out of 8 
drivers, blowouts!* And get this: 19% of the 
car owners questioned said, “Safety tubes for 
me next time!’’* Naturally, the percentage 
among new car owners would surpass even this. 


LIFEGUARDS SELL WITHOUT TROUBLE, TOO! 
Why shouldn’t they —they’re the only blowout 
and puncture protection that won’t wear out 
when the tires do. Your customers save 20% to 
43°; because LifeGuards outlast at least 3 sets 
of tires... are good for 100,000 miles and more. 
The extra cost gets “‘/ost’’ in your customer’s 
monthly payments. 


FORGET ABOUT STOCK! Most Goodyear dealers 
handle it, and will also take care of all servic- 
ing. You simply watch the tube sell itself and 
count the profits. Today ... let your local 
Goodyear dealer show you how to gather those 
extra profits on every new-car sale . . . with 
New LifeGuard Safety Tubes. 


ONLY THE NEW DOUBLE AIR-CHAMBER LIFEGUARD SAFETY TUBE 


1. Safe against all types of blowouts! 


2. Seals its own punctures! 


3. The only 100,000-mile protection! 
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Second extra-profit change-over... 


World’s Finest All-Nylon Cord Tire... 
PLUS-10 DOUBLE EAGLES! 


@ Change-oversalesareeas- @ What better prospects 
than new car buyers who 


ier, extra profits bigger. 


> a 
@ You stock nothing, your 
Goodyear dealer carries it 


demand the best? all. 


10—COUNT ’EM—10 RESULT-GETTING 
SALES POINTS 


PLUS 1—The finest passenger-car 
tire in the world . . . an all-Nylon 
cord body. 


PLUS 2—Goodyear Heat-Tempered 
Nylon Cords make the new Double 
Eagle 1144 to 2 times as strong as 
standard tires. 


PLUS 3—Safety! Over 2,000,000 
miles of gruelling road tests prove 
this is the safest tire ever designed 
for a passenger car. 


PLUS 4—26% more nonskid tread 
thickness gives up to 42% more safe 
mileage than standard tires. 


PLUS 5—Sensational new Resist-a- 
Skid Tread, an exclusive Goodyear 
development, grips at all angles of 
skid! Quicker on the start, safer on 
the stop! Gives safer, surer traction 
on wet roads, on snow—even on ice! 


PLUS 6—Full, safe traction for life! 
Exclusive Resist-a-Skid tread design 
never needs recutting to restore its 
traction, 


PLUS 7—Welcome comfort! Low- 
pressure, Super-Cushion ride soaks 
up road shocks, saves wear and tear 
on the car and passengers. 


PLUS 8—New Scuff Rib protects 
white sidewalls when tire scrapes the 
curb. 


PLUS 9—Extra beauty! Gleaming 
whitewall contrasts with diamond- 
sculptured jet-black shoulders. 


PLUS 10—Value! With all the ad- 
vantages of the exclusive Resist-a- 
Skid Tread, the Nylon cord body, 
this tire costs only about 5° more 
than ordinary premium tires made 
of rayon! 





IT’S THE GREATEST PREMIUM PACKAGE IN THE INDUSTRY! 


new 
LIFEGUARD 


SAFETY TUBES 





PLUS-10 


DOUBLE EAGLES 





LifeGuard. Double Eagle, T. M."s——The Goodyear Tire & Rubber Company, Akron 
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Chevrolet Dealer Trades State Even for 78 Cars... 


New-for-Old Deal Rocks Ark. 


By Inez McDuff 
Staff Correspondent 

LITTLE ROCK, Ark. Mayor 
Ernest Bailey, of Cabot, who is also 

a Chevrolet dealer, stirred up a 
storm of comment and criticism 
here last week with an even trade 
of 78 new 1953 sedans and station 
wagons for an equal number of 
1952 vehicles. 

In addition, he agreed to re- 
place the 78 new cars again on 
July 1 with other new vehicles. 

The ’52 models he got in the 

initial transaction included mostly 
Fords, Plymouths and Chevrolets, 
and a few Pontiacs, Oldsmobiles 
and Buicks. 

Headlines in local papers talked 
of a “Big Giveaway Circus.” How- 
ever, the deal appeared to be 
taken calmly by Bailey, Gov. 
Cherry and Chevrolet headquarters 
in Detroit. 

“No one else has made such an 
offer,” Gov. Cherry commented, 
and he added: “Any other auto- 
mobile dealers who want to do 
business with the state on this 
basis will find us ready.” 

Bailey said that he expects to 
lose about $100 a car in the initial 
trade, and to pick up about $150 a 
car when making the second trade 
on July 1 for the new cars now 
being turned over to the state 
departments. 

Criticism of the deal has come 
chiefly from other auto dealers 
who said that the state might have 
got an even better deal if the pro- 
posed exchange had been open to 
public bidding. 


To this, Gov. Cherry com- 
mented: 
“Yes, that’s what they say 


now, but none of them came out 
here with such an offer.” 

At Detroit, factory spokesmen 
said that they had no concern with 
what a dealer did with the cars 
sold to him provided it was not 
illegal or unethical. 

Arkansas automobile dealers who 
declined to be quoted have ex- 
plained the current new-for-used 
ear transactions with the state in 
this way: 

Because new cars delivered to 
a dealer for sale to the state 
government (or delivered directly 
to the state agency for the 
dealer) are not subject to pay- 
ment of either the federal excise 
tax or the state sales tax, the 
state’s original investment in the 
car is approximately $167 to $177 
less, for a Chevrolet, than a pri- 
vate owner’s investment in the 
same type of new car. 

When the state turns this car 
back to the dealer on July 1, the 
beginning of the fiscal year, in a 
second trade for a new car, the 
dealer obtains a low-mileage car 
which cost $167 to $177 less than 
any similar car traded by a private 
individual, and is able to turn this 
to his advantage in the used-car 
market. 

Although some dealers have of- 
fered to trade new cars to the 
state without requiring an agree- 
ment that the cars will be retraded 
for other new cars on July 1, in- 
formed sources point out that the 
dealer frequently trades a new car 
without accessories and receives a 
used car that is completely 
equipped with accessories. 

George Benjamin, executive 
director of the Arkansas Auto- 
mobile Dealers Assn., declared 
that the whole matter “points up 
the enormous tax bite that is put 
on the automobile in our present 
federal-state tax structure.” 

In a hypothetical case involving 
the supposed sale of a $2,000 new 
car in Arkansas, Benjamin said 
the total tax bill of $614 includes 


Air Conditioner Offered 


By Chrysler at $642 

DETROIT. — Chrysler Corp.’s 
air-conditioning system is now 
available on all eight-cylinder 
Chrysler cars, except the Crown 
Imperial, Joseph A. O’Malley, 
general sales manager of the 
Chrysler division, announced last 
week. 

The unit later will be made 
available on six-cylinder models, 
O'Malley said. The price of the 
air conditioner, which can be in- 
stalled only at the factory, is 
$642.60, including Federal tax. 








the manufacturer’s tax of $155, the 
suppliers’ combined tax totaling 
$154, the dealer’s tax of $102 which 
he must pay to stay in business, 
and the federal excise tax of $127 
ind state 2 percent sales tax of 
$40 to $50, depending on exact de- 
livered cost of the car. 


Both the Arkansas Automobile 
Dealers Assn. and the Little Rock 
Automobile Dealers Assn. have de- 
clined to take official action either 
for or against the current car 
trades offered the state, and have 
referred the question to their 
boards of directors. The annual 
district meetings of the state 
association are scheduled to be held 
in five districts during the week 
of Apr. 19, and it is not expected 
that the board will rule on the 
matter until these have been con- 
cluded. 

Dealers in general agree that 
the new-for-used car trades are 
“somewhat cheapening” to the 
automobile business in general, 
although the proposals are en- 
tirely legal and appear to meet 
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16 times more uniform pigment 
distribution—good build, 





WUPOND 


REG. U.S. PAT. OFF 


BETTER THINGS 


with no opposition from’ the 
manufacturers. 
“It looks to me like Ernest 


Bailey has jumped the gun on the 
whole automobile industry, all over 
the United States,” one dealer com- 
mented today. “I have checked 
with every dealer I know, and 
many of them have been in 
business 30 years, but not one can 
remember ever having heard of 
such a trade before. So far as I 
know, Bailey is the only one that 
ever thought of this.” 

Still another angle on the new- 
for-used car trades developed this 
week when the fact was brought 
out that some of the cars traded 
by the Highway Department in the 
original deal with Ernest Bailey 
have low mileage, and others have 
been in storage and have never 
been used. 

A Little Rock newspaper has 
charged that John K. Brown, 
former Highway Department 
purchasing agent and later State 
Purchasing Agent under the ad- 
ministration of Gov. Sidney S. Mc- 
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Coast Dealer Buys 500 British Cars— 





Peter Satori (right), California foreign-car dealer, hands his check in payment for 
500 Hillman Californians to Sir William Rootes, chairman of Rootes Motors, Ltd., at 
the International Motor Sports Show in New York, while Geoffrey Rootes looks on. The 
Californian, a hardtop model, is a newcomer in the U. S. import market. 


Math, who left office last January 
12, purchased “at least seven” new 
Plymouths and Chevrolets last fall, 
only a few weeks before leaving 
office with the outgoing adminis- 
tration. 

The cars reportedly remained 
in storage until the Highway 
Department, under a new High- 
way Commission appointed by 
Gov. Cherry, included them with 


a group of used cars which were 
traded to Bailey. 

Brown was indicted by the Pu- 
laski County Grand Jury last 
month on a charge of soliciting a 
bribe from a Little Rock heavy 
equipment dealer during his tenure 
as State Purchasing Agent, but he 
has not yet been tried on the 
charge. He left state office in early 
January. 








A Du Pont Announcement 


w NEW DUCO 
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DIAGRAMS SHOWING SETTLING IN CUP 


Not enough pigment 
causes poor filling 
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Too much pigment 
causes pinholing 
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no pinholing NEW DUCO 


Primer Surfacer 


Du Pont Refinishing 


FOR BETTER LIVING...THROUGH CHEMISTRY 
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Truck Length 
To 102 Inches 


LANSING.—Reo Motors, Inc., has 
innounced an optional front-end 
design of its trucks and tractors in 
ill models, reducing the overall di- 
mension from the bumper to back 
of cab to 102 inches. 

A. L. Struble, sales vice-president, 
said the design was developed as a 
result of studies by the American 
Trucking Assns. and permits the 
use of a 35-foot trailer while still 
remaining within the 45-foot over- 
all combination length, which is the 
maximum permitted in many states. 

The design is shorter than stand- 
ard Reo models by 4% inches, all of 
which has been removed from the 
front of the hood and frame. 

The 102-inch dimension does not 
sacrifice cab space or affect the in- 
terior or exterior dimension of the 
cab or engine compartment in any 
way,” Struble said. 
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Reo Trucks for Civil Defense— 

Once a famous name of the old west, Calamity Jane today is a highly versatile 
rescue service truck built by Reo Motors for the Federal Civil Defense Administration. 
Carrying 99 items, the truck is a mobile base for rescue work in the event of dis- 
asters. It combines the operations of an ambulance, fire truck and utility trouble- 
shooter. Calamity Janes have been ordered by civil defense agencies in 28 states, 
Gaum and Hawaii. It is shown here on ‘Disaster Street,” a civil defense training 
center at Olney, Md. 


Sullender Gets Dealership |the Universal C.LT. Credit Corp. 

J. R. Sullender has been granted | His new firm will operate as Am- 
the Chevrolet franchise for Am-|herst Chevrolet. The firm was 
herst, Va. Sullender was formerly|formerly operated by Alfred C. 
the Roanoke district manager of | Barrow jr. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are You? 
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300 Cars Sold from Floor... 





Denver Show Scores 


By Ira R. Alexander 


Staff Correspondent 


DENVER. — Dealers report the 
sale of 300 new cars, valued at 
more than $800,000, from the floor 
at the six-day auto show held in 
the City Auditorium here Apr. 6-11, 

The show, which drew an esti- 
mated attendance of just over 
100,000, topped the 98,000 attend- 
ance record of last year. Henry 
J. Davidson, show chairman and 
owner of Metropolitan Pontiac 
Co., said the show was the most 
successful ever held in Denver. 

Most popular cars in the direct 
sales were smaller models. Dealers 
for the higher-priced automobiles, 
however, said prospects for the 
larger autos set an alltime record. 

Occupying the entire auditorium 
for the first time for any one event, 
more than $5 million worth of ex- 
hibits was displayed. Ninety-six 
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16 times better in non-settling after reduction with thinner . . 
gives protection against “‘pinholing’’ never before possible! 


Here’s hot news! Intensive Du Pont Research has come 
up with something refinishers all over the country are 
talking about. It’s the brand-new DUCO Primer Sur- 
facer that wipes out “headaches”’ on the job! 

New DUCO Primer Surfacer, when thinned, stays 
uniform in the spray cup. There is almost none of the 
settling that causes pinholing when the topcoat is put 
on. As a result, your jobs are fast, trouble-free and 
economical. Try it once, and you'll use it on every job! 


These other 4 outstanding qualities are 
also built into new DUCO Primer Surfacer: 


LESS SANDING. Smooth, free flow-out requires less 
sanding, wet or dry, only thirty minutes after ap- 
plication. 


HIGHER COLOR HOLD-OuT. It helps give a rich, 
smooth gloss to topcoats. 


2. 


GREATER ADHESION 


AND FLEXIBILITY 
It resists chipping, peeling 
or flaking, even under the 
worst conditions. 


3. 


ADDED ECONOMY 
Primer Surfacer contains 
high solids that fill file marks 
and pits quickly, with less 
material. 


4. 
. LACQuER 
aa Silla fet 


233-1913 
DARK GRay 







New DUCO Primer Surfacer is the best! 
Put the best to test today. 


Forfurther information cons:lt vour Du Pont 
jobber or write: F [. du Pont de Nemours 
& Co. (Inc.), Refinish Sales, Wilmington 98, 


Delaware. 


+ Materials 


ENGINEERED TO DO THE JOB 


HEMI! 


CALLY 








"He a knockout- 
a champ on the job!” 














BETTER 


100,000 Attendance 


automobiles and 34 trucks were 
shown by 52 Denver area dealers. 
Five foreign cars were displayed, 
four antique models of the Denver 
Horseless Carriage Club, motor- 
boats, trailers and over 200 acces- 
sory displays. 

The main floor section of the 
auditorium annex was devoted ex- 
clusively to new cars and accessory 
displays. The lower level housed 
truck, motorboat and trailer dis- 
plays. Special factory displays, 
sent direct to Denver from the Chi- 
cago auto show, included Chevro- 
let, Ford, Plymouth, Buick, Chrys- 
ler, Pontiac and Kaiser-Frazer. 

Entertainment featured Sidney 

Page’s production, “Hollywood 
Revue,” consisting of seven indi- 
vidual acts and three production 
numbers. A cast of 85 persons in- 
cluded the University of Denver 
chorus of 50 voices, The show 
lasted about 1% hours and was 
presented nightly. Matinees were 
held on Friday and Saturday. 

The 1953 show was the 20th man- 
aged here by Tom Braden, execu- 
tive secretary of the Denver Auto- 
mobile Dealers Assn., sponsors of 
the show. 

Braden agreed that the 1953 
event was the best yet. 

In addition to Davidson, the show 
committee was made up of Arthur 
Kumpf, Kumpf Motor Car Co. 
(Lincoln-Mercury); S. M. Marcus, 
Marcus Motor Co. (Studebaker); 
Charles Hover, Hover Motor Co. 
(Ford); Robert Stovall, Stovall 
Motors (Ford); Bernard Mahoney, 
Murphy-Mahoney Motors (Chevro- 
let); Lou Luby, Luby Co. (Chevro- 
let), and Jerry Costello, Costello 


Motors. 
* * 


10,000 Expected to Attend 


Charleroi (Pa.) Show 


CHARLEROI, Pa. — More than 
10,000 persons are expected to at- 
tend the Charleroi Auto Dealers 
Assn, auto show beginning trday 
(Apr. 20) and continuing through 
Saturday on the Chamber of Com- 
merce lot. 

Entertainment will be presented 
nightly, and prizes, including $100 
war bonds, will be awarded daily. 
An automatic electric dryer will be 
awarded Saturday night. 

The show was preceded by a 
parade to the tent where the auto- 
mobiles are displayed, and where 
a ribbon-cutting ceremony officially 
opened the event. Merchants will 
hold a fashion show Tuesday night 
and week-long sales in their stores 
according to F. R. McCaffrey, show 
chairman. 


Pa. Is First State 
To Adopt Model 


Commercial Code 


HARRISBURG, Pa.— With the 
signature of Gov. Fine on Apr. 6, 
Pennsylvania became the first state 
to pass the nationally recommended 
uniform commercial code, it was 
announced last week by the Penn- 
sylvania Automotive Trade Assn. 


In a bulletin to members, C. S. 
Klugh, general manager of PAA, 
said that the Commercial Code of 
Pennsylvania was a sweeping re- 
vision of the former commercial 
code of the state. The code goes 
into effect July 1, 1954. 

The PAA staff, with the help of 
George H. Hafer, Harrisburg 
lawyer, studied the new code care- 
fully in order to protect the inter- 
ests of its members, Klugh said. 
The code does not affect provisions 
of the motor vehicle sales finance 
act, Klugh said. 

The new code repeals several 
existing laws, the bulletin pointed 
out, including the uniform nego- 
tiable instruments act, the bills of 
lading act, the warehouse use re- 
ceipts act, the sales act, the condi- 
tional sales act and the transfer 
of stocks act. 


Canada Motor Adds Morris 


Canada Motor Sales, Ltd., has 
been appointed dealer for the Mor- 
ris car in Ottawa. 


Ee 
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Billboard 'Symphony'— 


With this illustration, Nash resumes its human-interest designs painted by Howard 
Scott. Approximately 6,000 such billboards will appear at strategic points all over 
the country in May, according to J. B. Huntress, advertising manager. Nash expects 
to continue this type of outdoor advertising for the remainder of the 1953-model year. 


Chairmen Named 


For Mass. Parley 


BOSTON. — William H. Mitchell 
jr.. of West End Chevrolet, Wal- 
tham, has been named general 
chairman of the 13th annual con- 
vention of the Massachusetts State 
Automobile Dealers Assn., it was 


announced here last week by Presi- 
dent George A. Daley jr. 


James F. Bowers, Roslindale, was 
appointed to head the reception 
committee, and Edgar V. Cook, 
Medford, as chairman of the gen- 
eral assembly committee. 


The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 
tics, buyer information and persontel data. 











Report Due About May 1... 


HE most complete _ report] pertinent questions were answered: 


| & “possible” on how cars fared in 


last month’s atomic bomb tests in 
Nevada will be ready about May 1, 
according to Harold L. Goodwin, 
director of atomic energy oper- 
ations for the Federal Civil De- 
fense Administration. 


About May 1, too, Goodwin 
said last week, the cars used in 
the blast areas will be returned 
to the factories and dealers 
which donated them. 


Until that time, he said, any de- 
tailed report and photos of the 
cars, illustrating before-and-after 
effects, must be shrouded in se- 
curity considerations. 

. * + 


[yy SAN WEIL, however, AUTO- 
4 MOTIVE News has learned that 
preliminary findings by a Society 
of Automotive Engineers | 
committee to the FCDA definitely 
indicate that a car is a fairly ade- 
quate shelter in an atomic blast 
area. | 

However, much study apparently 
remained to be done before these 


1. Difference in effect of radi- 
ation on cars located in the same 
place. 

2. Difference in effect on cars 
with windows open and windows 
closed; for example, concussion 
pressures. 

3. Amount of fire damage sus- 
tained on cars at various distances, 
and effect of blast on tires. 

* * + 

A UTOMOTIVE NEWS last week 

got a sneak preview “before- 

and-after” photos of cars used in 
last month’s blast, but for security 
reasons only the following can be 
revealed: 

Some cars located within three- 
quarters of a mile from the blast 
appeared in drivable condition, 
while others in the same area were 
virtually demolished. 

At a mile away, there was 
noticeable concussion of body 
panels and roofs, Hood locks 
sprung, and hoods were thrown 
into the air. At a mile and a 
half, the same body concussion 


DeVitBiss Paint Shop triples 


Ford dealer’s labor sales! 


Gross labor sales at Rowden Ford Sales, Inc., Grand Rapids, 
Michigan, jumped from an average of $1300 to $4000 a 
month after installation of DeVilbiss Equipment. 


Here's real proof 
that a complete 
DeVilbiss Paint 
Shop pays off big! 





PERC BOULT, 
Service Manager Mr. Perc Boult, 


Service Manager at Rowden 
Ford Sales, reports that after 
installing a DeVilbiss spray 
booth, their gross labor sales 
zoomed from $1300 a month 
to $4000, and often hits $6000 


a month in the summer. 


Mr. Boult, an aggressive auto 
veteran with 27 years in the 
business, points out that the 
5 bump and paint shop men 
alone, out of 21 service em- 
ployees, account for 33% of 
total labor sales! 


In constant use are two 
DeVilbiss JGA spray guns and 
a DeVilbiss V-type air com- 
pressor that supplies the guns, 
metal rippers, air hammers 


Painter Dick Roberts makes a two-tone beauty using a 
DeVilbiss JGA gun in a dust-free DeVilbiss spray booth. 


THE DEVILBISS COMPANY, Toledo, Ohio 


Windsor, Ontario © London, England ¢ Santa Clara, Calif. 


Branch Offices and Distributors in Principal Cities Throughout the United State 


and other tools with plenty 
of clean, dry air. 


Success stories like this are 
typical of the car dealers and 
body shops who rely on 
DeVilbiss equipment for more 
profit in their painting oper- 
ations. Your DeVilbiss jobber 
is ready with the data you 
need to make your labor sales 
jump. He will give you com- 
plete information on DeVilbiss 
spray booths, spray guns, air 
compressors, infrared ovens 
and panels, transformers, hose 
and connections. Make it a 
point to call him today. 


Hose and 
Connections 


Spray Booths 





FOR BETTER SERVICE, BUY 


DeViILBISS 


tral 


Canada ond the World. 








SAE Studies Atom Effect on Cars 


effects were noticeable and, in 
addition, chrome trim was ripped 
away from the bodies. 

At two miles, there was notice- 
able body concussion, but to a 
much less degree than in areas 
closer to the center of the blast. 

* * * 

OVERNMENT Officials ex- 

pressed “disappointment” last 
week over the attitude of some 
dealers in pressing for early return 
of the cars they donated to the 
atomic bomb experiment. It was 
noted that all cars donated to the 
test were covered by agreements, 
stipulating that return of them 
would not have to be made until 
May 15. 

One government official said he 
hoped the impatience of some 
dealers was not inspired by a 
desire to take advantage of 
publicity on how certain make 
cars may have fared. 

The following auto industry 
engineers are members of the SEA- 
FCDA advisory committee: 

A. L. Haynes, Ford; Dr. Victor 
Corey, Willys-Overland; Newton F. 
Hadley, Chrysler; Morris Muzzv 
and Dr. Edward Martin, General 
Motors: R. B. Alexander, Packard: 
W. Waits Smith, Studebaker; A. D. 
Smith, Hudson, and William Chris- 
tensen, Nash. 


Obituaries 


Hodges, 88, Designer 
Of First Ford Sedan 


PONTIAC. — George Schuyler 
Hodges, 88, died Apr. 11. One of 
the early automobile men, he 
stepped into the business from his 
Hodges Vehicle Co., which manu- 
factured carriages and sulkies. 

A friend of the late Henry Ford, 
Mr. Hodges designed the first 
closed body for Ford cars. He later 
became secretary of Welch Motor 
Co., one of the small manufactur- 
ers subsequently absorbed by 
General Motors. 

Mr. Hodges also was an inventor, 
credited with patenting the first 
reflex camera and inventing one 
of the early power mowers. 

- = . 
James Harrison Whitten 

RICHMOND, Va.—James Harrison Whit- 
ten, 90, a Richmond automobile dealer 
since 1921, died Apr. 7 at a hospital. At 
the time of his death, he was vice-presi- 


dent of Whitten Brothers, Inc., 1502 W. 
Broad St. 





* * * 


Harry B. Simcox Sr. 
GREENVILLE, Miss.—Harry B. Simcox 
sr., 65-year-old manager of a Greenville 
automobile firm, died at his home March 


30. 
* * * 


Chris H. Hunsinger 

LAWRENCE, Kans.—Chris H. Hunsing- 
er, 78, longtime Hudson dealer here, died 
Apr. 5 in a hospital in Kansas City where 
he had been a patient 10 days. Mr. Hun- 
singer, born in France, had been in 
business in Lawrence for 52 years. He 
first opened a livery stable and later con- 
verted it into a garage. He retired from 
the automobile business three years ago 
His son, W. C. Hunsinger, had been as- 
sociated with him in the Hudson dealership 


* . * 


Lt.-Col. James A. Haslam 

ST. PETERSBURG, Fla.—Lt.-Col. James 
Arthur Haslam, 57, who was a regional 
manager for Studebaker before retiring to 
St. Petersburg from Wynnwood, Pa., in 
1947, died Apr. 3 of a heart ailment re- 
sulting from his military service. Employed 
by Studebaker for 25 years, he was as- 





signed to the company’s sales organization 
in Detroit and Harrisburg, Pa., before 
promotion to district manager in Philadel- 
phia. He held this position until he entered 
the Army in 1942 as a member of the 
Transportation Corps. Col. Haslam _ re- 
ceived the Bronze Star for his part in 


the Tunisian campaign. He was _  dis- 
charged from the Army in 1945 
* * * 


Charles L. Saxon 
| CAMDEN, Ark.—Charles L. Saxon, 75, 
| who operated automobile dealerships and 
other enterprises here prior to his retire 
ment, died Apr. 6. 
* * * 


William L. Rudd 
PLYMOUTH, Ind.—William L. Rudd, 81 
retired auto dealer, died Apr. 6 at his 
|home following an illness of five years 
|He was general manager of Rudd Motor 
Co. for many years. 


Morgan Sets Sales Mark 


During a 10th anniversary sale 
|held by Morgan-Mack Motor Co. 
(Ford), Lawrence, Kans., the firm 
sold 44 units from Monday morning 
through Saturday night, the most 
sales on record for that short a 
period. In March, 96 units were sold 
by the firm, tying a record set in 
December, 1951. Les Morgan is 
owner-manager. 
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IS AS EASY AS actileriling 








lt is no longer necessary to lift the foot and exert leg 
power pressure to bring your car to a stop. With the 
Bendix Low Pedal Power Brake on about the same level 
as the accelerator, an easy ankle movement, much like 
working the accelerator, is all the physical effort 
required for braking. And by merely pivoting the foot 
on the heel, shifts from "go" to “stop” controls are 
made in far less time. 









f?.., ‘ 
a pAikt « MORE DRIVING COMFORT, LESS 
FATIGUE AND GREATER SAFETY. 
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The Only Performance-Proven 
Low Pedal Power Brake 


Car manufacturers, here is a sure answer to the problem of creating added 
interest in your line of cars. Equip your vehicles with Bendix* Low Pedal Power 
Brake, the sales feature that has already established itself as one of the most 
popular devices offered the public in years. 


Dealers are enthusiastic because with the Bendix Low Pedal Power Brake it is 
now easy to demonstrate added braking power and safety. Service managers are 
happy because of its trouble-free performance and, best of all, new car buyers 
realize that with today’s trend toward ‘power’ operation, a car equipped 
with a Bendix Low Pedal Power Brake offers the ultimate in braking efficiency. 


Remember, too, this new low pedal power brake is the product of Bendix, world’s 
largest producer of power brakes and leader in braking developments since the 
earliest days of the industry. That’s why if you are contemplating power braking 
it will pay to ‘Sign Up’”’ with Bendix for the greatest improvement in braking 
since four wheel brakes. #REG. U.S. PAT. OFF. 


BENDIX civision SOUTH BEND 








AVIATION CORPORATION 





Bendix 


Export Sales: Bendix International Division, 72 Fifth 
Ave., New York 11, N.Y. « Canadian Sales: Bendix. 
Eclipse of Canada, Ltd., Windsor, Ontario, Canada 


| 


THE MOST TRUSTED NAME IN BRAKING 


11 
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gressiveness has paid off. It has 


AUTOMOTIVE WASHINGTON been fortunate to have in NPA 


some outstanding industry leaders | 


% ° to look after its varied interests. | 
Auto Men ~ NPA Service Courtney Johnson, of Stude- 
baker, was the first director of 
the Motor Vehicle Division, His 


| 
Does Industry Proud || sesrenenn Lm | 


12 





cans fought the standby powers 
program all along the line and, 
when outvoted in committee, de- 
clared they would try to defeat it 
on the Senate floor. They are Sen- 
ators John Bricker, of Ohio; Wal- 
lace Bennett, of Utah; and Barry 
Goldwater, of Arizona. 

They are banking on the support 
of Senator Robert Taft, of Ohio, 
Republican majority leader. 


| Committee Chairman Homer 
|Capehart, of Indiana, was joined 
by four other Republicans and all 
the Democrats in sending the bill 
to the Senate. 

Capehart, who has fought an 
uphill fight to put over his plan 
to give the President power to 
freeze prices, wages and rents 
in an emergency, called the 
measure “a good bill for America 








Cass, now president of the So- 
By William Ullman ciety of Automotive Engineers. 
Washington Correspondent He, too, admirably represented 


PA’S more-than-two-year dramatic booking is running} the industry. 
out, and the final curtain is slowly descending on its! Currently at the head of the| 
performance. Motor Vehicle Division is George | 
There have been many actors in the NPA show, but they | Davis, whose long Government | 

are rapidly vanishing from the stage, with dismissal notices | career and extensive knowledge of | 


i i <O— ——_ | auto manufacturing qualifies him 
auae that the seunes oa ta cars and trucks. The companies|to oversee the industry's interests 


are now back in| here and a good bill for the Republi- 
nothing but a ghostly sem- the free - for - all , . . can Party.” He predicted Senate 
blance e itself 5 few Y aa competitive race| In two weeks, NPA will be This three-wheeled electric | passage, but was uncertain 
hence. to produce as|almost wholly emasculated. In an- oon cai was — ‘n | about its fate in the House. 
The Controlled Materials Plan, many vehicles as|other month, it will be a crumb- . was for invalids. 





Here are the key features of the 


originally established in World they wish. ling heap. Whatever remains|,, h t k f itself bill: 

War II and revived by the Korean Throughout the| probably will be carted over to ao. a ee 1, Until Apr. 30, 1954, the Presi- 
conflict, coy a ‘ 30, uve past two years,/the Department of Commerce and oe dent would have power in a “grave 
longer to harass the automotive the auto industry i . national emergency” to be pro- 
industry with restrictions on the has had it ups deposited there. 3 Push Controls Fight claimed by him to freeze wages, 


acquisition and use of materials. and downs with| But the motor vehicle industry URING the framing of the| prices and rents. Presumably Con- 

Gone, too, is the Government’s official Washing-|need not fear that it will be a Senate Banking Committee’s| gress would decide during that 
limitation on unit production of| William Uliman ton, but its ag-|deserted child in Washington. It'!new controls bill, three Republi-| period of any permanent and de- 
tailed controls law—or wipe out 
the freeze if it so desired. 





* + * 
: Rent-Curb Extension 
STS 9 UNTIL Apr. 30, 1954, rent con- 
* trol would be continued in 


“critical areas” under a more 
limited definition. About 1,300,000 


N)) 
CJ families would be affected. 

3. Until Sept. 30, 1953, rent con- 
trols would continue in those areas 
which have not already ordered 
decontrol under the current local 
option law or which do not do so 
meanwhile. About 4,200,000 families 
are affected and many would pay 
higher rents. Some landlords, how- 
ever, have already been allowed 
“hardship” rent rises. These would 
come out of the new increase. 

4. Until June 30, 1955, the 
Government could continue to 
exercise priority and allocation 
controls over scarce materials to 
make sure that defense needs 
are met. The Administration 

asked for this power. 

| 5. Until Apr. 30, 1955, the Federal 
|Reserve Board could reimpose at 
|any time consumer credit controls 
such as the old Regulation W on 


automobiles and major appliances. 
The board asked this power pro- 
vided any stand-by law was en- 
acted. 

During the same period the 
President could reimpose credit 
controls on houses, the old Regu- 
lation X. Administration spokes- 
men testified they had no in- 
tentions of using either credit con- 
trol power, if enacted. 

* * + 





How Many Bureaucrats? 


T Be ke E es # i & ee o S é€ GENATOR Harry Byrd, Virginia 
Democrat and chairman of the 
Joint Committee on Nonessential 
Federal Expenditures, last week 
* j charged that the employment re- 
ut oes a see it ports of the departments of de- 
eee & fense, state and the postoffice are 
ceecereeaememnctr “so inaccurate and inadequate” 
that no one knows how many 
ea people really work for the Govern- 
Scores of training centers coast-to-coast—plus a staff of ment. 
He said he had to “apologize” 
for his inability to vouch for the 


experienced instructors and salesmen to train your men 





on the job—make Socony-Vacuum’s lubrication training February employment figures 
‘ ‘ 9 showing 2,546,954 civilian Federal 
eg ccccece be sence program the finest of its kind. Here’s what it does: employes because: 
goat" “06,4. 7 : an 7 y 1. It has been discovered that 
° Trains your men in proper lubrication techniques, with the Defense Department, in ad- 


. “ » e 
,°° Socony-Vacuum will help train your °s, dition to the 1,321,393 ' civilian 


d bs emphasis on the make of car you sell... teaches them to employes reported, has another 
: lubrication men to find extra business ‘% point out the need for parts and services to your custom- — of : ae employes 
. e 0 s “un . 
° . ° ; : i ts si i i 
* for your other service departments! ° ers. Result: your service departments get extra business x SS Eepactment, to also 
"Mes. “sit °° your customers are satisfied, you and your lubrication dis he tear Webent thennae 
"000 biudecndccdseceecssse#*** men gain an outstanding reputation for quality work. for personal service” and not yet 


reported. 

3. The postmaster general has, 
himself, questioned the accuracy 
of personnel figures submitted to 
the committee by his department. 

Byrd called on the Government 
to take “immediate steps to as- 
sure a complete overhaul of central 
personnel reporting for compre- 
hensive accuracy.” 


ONLY SOCONY-VACUUM OFFERS ALL THREE: 


@ America’s Favorites—Mobilgas and Mobiloil. 
@ World’s Greatest Lubrication Experience. 
@ Exclusive “On-The-Job” Training. 






Nash Deal Incorporated 
Owensboro Nash Co., of Owens- 
boro, Ky., has been incorporated by 


Guy Gentry and Joel and Margaret 
Y. Schmetzer, with a capitalization 


SOCONY-VACUUM OIL COMPANY, INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP. of $20,000. 


Mobilgas 


SOCONY-VACUUM 





























_ TAA Legislative Victory 


Dealers Beat Off Insurance, Reserve Attacks: 
Retain State Title Law 


NASHVILLE, Tenn. — With the 
ose of one of the most rugged 
gislative sessions on record for 
ito dealers, the Tennessee Auto- 
iotive Assn. reported last week 
iat its legislative committee de- 
ated efforts to: 

1, Prevent dealers from qualify- 
ig as insurance agents. 

2. Enact laws interfering or 
reducing dealer finance reserves 
and to saddle the industry with 
unreasonable regulations. 

3. Kill the state’s certificate of 
title law. 

4. Amend the state’s anti-closed 
shop law. 

The attack on the title law was 
especially ruthless, but the dealers 
were able to come through with 
retention of the law described by 
TAA as: 

“Stripped of red tape, and con- 
fusing regulations; a law that 
can be administered efficiently, 
with a minimum of irritation, 
confusion and delay.” 

Tennessee new and_ used-car 
dealers work cooperatively. TAA 
pointed out that the Memphis Used 
Car Dealers Assn. and Privette 
Motors, of Memphis, supported the 
legislative program financially. 

In addition to the main program, | 
TAA was successful in keeping 
many bills from being introduced 
that would have been a nuisance, 
expense and detrimental to TAA 
members. 

As an example, one bill would 
have made it necessary to install 
a gadget that would illuminate 


GMC Puts Shantz 
In Truck Sales; 
DeHart Upped 


PONTIAC.—A. A. Shantz, general 
parts and service manager of GMC | 
Truck & Coach since 1944, has been 
appointed assistant general sales | 
manager for trucks, it was an-| 
nounced last week by Philip J. 
Monaghan, general manager. | 

Shantz will have jurisdiction over 




















Henry T. DeHart A. A, Shantz 


regional and zone _ activities, | 
national fleet sales, government | 
sales, truck technical service, and 
parts and accessories merchan- 
dising. He started with GMC in the 
service department in 1928. 

Henry T. DeHart, formerly GMC 
truck advertising manager, was ap- 
pointed merchandising manager | 
and will be responsible for truck | 
advertising, sales promotion, sales 
training, parts sales promotion and 
used-truck activities. He joined 
GMC in 1929 as assistant adver- 
tising manager. 

Further organizational charges 
announced by Monaghan include 
the transfer of parts warehousing 
and related activities to the manu- 
facturing division. 





Wagner Elected President 


Of Uhio Dealer Group 


SIDNEY, O.— Robert H. Wagner 
has been elected president of the 
Shelby County (O.). Automobile 
Dealers Assn. 

Other officers named were Wil- 
liam Wentz, vice-president; Chester 
Buirley, treasurer, and Omar Dillon, 
secretary. The board of directors 
includes Wilbur Langhorst, Dorsey 
Nevergall and George Stamm. 


Erhart Appoints Two 

Promoticn of George J. Eichorn 
to sales manager of Erhart Motor 
Car Coa., Inc, (Willys), 1570 Main 
St., Buffalo, has been announced 
by John H. Erhart, vice-president 
and secretary. He also announced 
the appointment of Joseph E. Or- 
tolani jr, as wholesale manager of 
the distributorship, 





rear license plates by turning on 
the ignition switch key, as well as 
the light switch. 

Part of the success of the pro- 
gram was attributed to the co- 
operation of county area chair- 
men who held meetings with 
TAA members and their legisla- 
tors in individual counties. 

The 1953 legislative committee 
consists of John M. Walker, chair- 
man; W. Carl Tisdal, Jackson; 
George M. Green jr., Nashville; 


Erskine Sharp, Pulaski; S. I. Bry-| 


ant, Cleveland; L. F. Buschbaum 
Knoxville and Gates Kidd of John 
son City. 

W. M. Liddon is chairman of the 
legislative committee of the Nash- 
ville Automobile Trade Assn. 

Assistance also was given by 
these TAA members: 

O. W. Dresslar, George M. 
Green jr., W. M. Liddon, Rollin 
Williams, Al E. Batts, L. E. 
Brown, Dan Maddox, Charles N. 
Rolfe jr., and Dan Lynch of 
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Hudson Jet in the Parade of Stars— 


N. K. VanDerzee (center), Hudson sales vice-president, points out features of the 


Nashville; Howard Ballance, 
Morristown; Roy Byrn, Mur- 
freesboro; Herbert Roberts, Dy- 
ersburg; Russell Reeves, Mem- 
phis; S. L Bryant, Cleveland; 
Frank Riggs, Athens; Harry 
Molyneux, Rockwood and Gordon 
Wilder, Huntingdon. 


TAA members who also are mem- 





‘We made more than 


$7,000 in 18 months 


with our 


“Now that we have used our Hunter 
Wheel Balancer for more than a year 
and a half, we feel it is time to tell 
you what it has done for us. 


“To date, we have balanced hundreds 
of cars, and all our customers are highly 
pleased with Hunter Wheel Balancer 
results. Balancing wheels directly on 
the car does an accurate, reliable job 
and saves time. Even our inexperienced 
men can balance a car in half 


an hour or less. 


“Today our Hunter Wheel Balancer 
is just as good as the day we bought 
it. It has never failed us. I have been 
pleased to recommend Hunter to 
many of my friends.” 


(signed) C. W. Bushey 








HURT TEL: 


BALANCER” 


Reports C. W. BUSHEY, Service Manager 
Nelson Chevrolet Company 
Seattle 7, Washington 


Hunter Avenue and Ladue Road, 
St, Lovis 24, Missouri 





TTT 


’| Hudson Jet to Auto-Lite’s Roy Martin and actress Irene Dunne in the telecast of the 
~| Easter Parade of Stars from the Waldorf Astoria Hotel, New York. 


bers of the House are Carroll 
Oakes, Morristown; Bob Norris, 
Clarksville, and Fred Atchley, Se- 
vierville. 


Tyree Harris, of the firm of 
Walker, Hooker, Keeble, Dodson & 
Harris, kept the committee fully 
informed with reference to the con- 
tents of various bills. 


NE 


EASY! 


aE ae 


Me 


Cut Yourself In 


mel 


this 


on-the-cor balancing. 


To HUNTER ENGINEERING COMPANY 
Hunter Avenue and Ladue Road, St. Lovis 24, Missouri 


L-M Sales Shading 
Last Year’s by 
Over 50 Percent 


DETROIT. — Retail sales of Lin- 
coln and Mercury cars during the 
first quarter of this year increased 
more than 50 percent over the 
corresponding period of 1952, ac- 
cording to Joseph E. Bayne, Lin- 
coln-Mercury general sales man- 
ager. 

Lincoln sales were 61 percent 
better during the first three months 
of 1953, with Mercury deliveries 
jumping 56 percent, Bayne said. 

Dealer new-car stocks remain at 
a new-record low, he said. Dealer 
stocks of Lincolns average one car 
per dealer, with many dealers hav- 
ing no cars in their showrooms, 
Bayne reported, while Mercury 
stocks average only three cars per 
dealer. 

A large backlog of orders has 
been building up since the intro- 
duction of the new models late in 
1952 and shows no signs of de- 
creasing, Bayne added. 


More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 








Send me more information about Hunter 4-Wheel, 


AN-4-53 e 


Ceo eeeeeresresereseeeee 


ADDRESS... ccccccccccccccccccccccccccccccccccccsseeeeecoes ° 
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One Sale Was Worth 
Franchise in Old Days 

Two men in St, Petersburg, 
Fla., have been dealers for more 
than 30 years, but only one, Roy 
Dew, belongs to the 30-year Club. 





ture ofthe 
pertect break-in | 


DEALERS EVERYWHERE 
RECOMMEND CASITE FOR NEW CAR BREAK-IN 



























4 FluiD ounces 


rS1UB 


UPPER CYLINDER LUBRICAMT 





GASOLINE ADDITIVE 
IVES ExtRa LUBRICATION 
'O UPPER CYLINDER PARTS 

ee ed ae Oe) 
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Aiken Oldsmobile Doub!es Floor Space— 

The new building of Aiken Oldsmobile Co., 1522 Westwood Bivd., Los Angeles, occupies 300-foot frontage. The new addition | 
on the right has doubled the firm's floorspace. James Aiken is owner and manager of the firm; Roy Carver, sales manager; 
H. E. Smith, service manager, and Dick Potts, office manager. 


A. F,. Adcock (Buick), is eligible 
but has never joined. 

Dew, who began selling Cadil- 
lacs in 1915, recalls: 

“A man came in one day and 
wanted a Pierce Arrow, There 
was no agency for that car in St. 





Petersburg, so we arranged to 
take the agency and got a car for 
the customer. We did that with 
other makes of automobiles so 
that, over the years, we handled 
many models. But I stuck to 
Cadillac through it all.” 


| 


| 





Lawsuits Affecting Dealers ... 


Court D 


By Leo T. Parker 


Attorney at Law 


| CONSIDERABLE discussion has 


4 arisen from time to time over 
the legal question: “If a dealer 
| breaches a guarantee on an auto- 
| mobile, can the buyer recover from 
the dealer the full purchase price?” 

According to a recent higher 

| court decision, the jury may award 
the buyer damages and compel 
the buyer to keep the automobile. 

For illustration, in Sparks v. 
Bose, 253 S. W. (2d) 245, one Bose 
bought a new Kaiser from a dealer 
for which she paid $2,235 cash. 

In a subsequent suit, Bose testi- 






improves Power and Performant |” 





@ Here’s extra protection for those first 
few hundred critical miles—extra assur- 
ance that the “tight” spots in the new 
engine will get all the oil they need to 
prevent excessive friction. ‘Thousands of 
car-dealers put Casite into the crankcase 
before any new car leaves the floor. 


Casite is low-cost insurance, too, on any 
rebuilding, reconditioning or repair job. 
Casite speeds oil during the vital warm-up 
period. Even in warmest weather motor 
oil is cold and slow. Casite makes any oil 
a faster oil—tests show it speeds the flow 
of No. 20 oil 34% at 50°F., more when 
colder. This means oil is more fluid in cold 
motors, yet has normal body in warm 
motors, so the engine gets proper lubrica- 
tion at any temperature. 


Recommend Casite in the crankcase oil 
for new car break-in. Recommend a pint 
through the air-intake, or in the gasoline, 
or a pint in the crankcase for quickest 
tune-ups for any engine. Push Casite all 
the time for easy, extra profits. 


A new or reconditioned engine is stiff and tight. Many 
moving parts do not get enough oil. There is danger 
that excessive friction may cause these parts to scuff 
or score, or even seize. Casite makes oil penetrate to 
all these pasts, assures safe and proper break-in. 


Casite aids hydraulic valve lifters, too! Casite gets oil 
into hydraulic valve lifters quicker, helps the lifters 
function smoothly. Casite also carries away deposits of 
sludge and gum which cause lifters to stick and clatter. 


CASITE DIVISION, HASTINGS MANUFACTURING COMPANY, HASTINGS, MICHIGAN 
; Casite, Caslube, Drout, Hastings Piston Rings, Spark Plugs, Oil Filters 






gasoline. Retails profitably at only 25c. 


by! Extra Protection for Upper Cylinder Parts! 


Meet America’s newest, finest upper cylinder lubricant—ideul for 


both new and old cars and for all top oilers! Just add Caslube to the 














ecisions 


fied that she informed the dealer 
she desired to use the car in her 
business as a home demonstrator 
She said she would be traveling 
the highways alone and wanted a 
reliable car which would serve her 
without unusual breakdowns 
* . * 


Oral Warranty Given 


OSE claimed that to induce her 
to buy it, the dealer orally war- 
ranted that the car would serve 
the purpose. The dealer also gave 
Bose a written warranty against 
defects in the material and work- 
manship for 90 days or 4,000 miles, 
“whichever event shall occur first.” 

Bose sued the dealer for heavy 

damages and introduced testi- 
mony to the effect that within 
two weeks after she bought the 
car, the chrome came off the side 
and the transmission went bad. 
She returned the car to the 
dealer and asked for her money 
back, and the dealer persuaded 
her to give him an opportunity to 
make good on his warranty. 

The dealer then repaired the car, 
but it was never satisfactory and 
Bose returned it to him again with- 
in 90 days and demanded her 
money. He again repaired it and 
said he would make it work. 

Again the repairs did not last, 
and she tendered him the car and 
asked for her money back. When he 
refused, she left the car at his 
garage—one year and three months 
after she purchased it. 

* - . 


Court Awards Damages 


i VIEW of the fact that the 
| dealer’s mechanics and employes 
verified Bose’s allegation as to the 
unsatisfactory condition and 
| service of the automobile, the jury 
|awarded Bose $1,000 damages but 
|hela that she must keep the auto- 
mobile. In this respect, the higher 
court approved the verdict. 


The dealer argued that he could 
not be liable because the only 
warranty he gave on the car was 
the one in writing covering de- 
tective material and workmanship 
ror 90 days or 4,000 miles, and he 
|had fully complied with that war- 
canty by repairing the car and put- 
ting in new parts every time it 
was brought to his garage during 
tne 90-aay period. 

But Bose testified that every 
time sne took the car to the 
uealer, she demanded he take the 
car back and return her money, 
und eacn time he promised to 
make tne car operate efficiently. 
She is somewhat corroborated by 
tue fact that the dealer repaired 
the driveshaft free of charge 
some 10 months after _ she 
purchased it. 

Therefore, the higher court held 
that the dealer was liable on the 
verbal or oral guarantee that the 
car would serve Bose’s purposes. 
The court said: 

“Appellant (dealer) insists that 
the only warranty upon which he 
could be liable is the one in writing, 
wnich covered the 90-day or 4,000 
mile period, and the evidence shows 
he complied with it. We cannot 
agree. Appellee’s (Bose’s) pleading 
and proot show in addition to the 
written warranty, appellant 
(dealer) orally warranted to her 
the car would serve the purpose 
1or which she bought it.” 


GM Again Wins 
‘Safety Award 


| CHICAGO.—The National Safety 
|Council announced last week that 
General Motors had earned its 
ninth award of honor in recog- 
nition of the company’s safety per- 
formance in 1952, best in its 45- 
year history. 

Of the more than 423,000 hourly 
rate and salaried employes on GM 
payrolls, 99.74 percent of them went 
through the entire year with no 
working time lost as the result 
of an occupational illness or on-the- 
job accident, the council said. 

The council’s award was made 
to GM previously for its records in 
1942, 1943, 1944, 1947, 1948, 1949, 1950 
and 1951. 





- 
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THAT’S ME! 


DE SOTO- 


PLYMOUTH 


Groucho has over 3,000 bosses, the DeSoto-Plymouth 
Dealers of America. He is the star salesman who helps sell 
their cars and services to millions of radio and television 
homes throughout the nation. Groucho Marx—starring in the 
John Guedel production, YOU BET YOUR LIFE—is in his third 
season on NBC Radio at 9:00 p. m. Wednesdays, and 

NBC Television at 8:00 p.m. Thursdays. Both are among 


the most popular shows in broadcasting. 


With this schedule, the DeSoto-Plymouth Dealers are reaching 
radio-only America (which buys one-third of all cars) as 
well as radio-plus-tv America (which buys the rest). And they're 


doing it with a single personality-product identification. 


We believe a single personality-product identification 
on both radio and television will benefit you just as well. 
Why don’t you discuss it with us. Our Detroit office 


number is WOodward 3-6872. In New York: Clrele 7-8300. 


3 





a service of Radio Corporation of America 
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On your 
present 
car volume 
you could 
make up to 






tha YOUR 


Here’s why 


Kaiser-Frazer has a new retroactive bonus plan for dealers 





that’s as revolutionary as the first $5-a-day pay standard was 
for auto workers back in the ’20’s. 

It lets you earn an annual bonus almost twice as high per 
car as the next best bonus plan in the industry — and more 
than twice as high as many bonus plans. 

In fact, under this completely new and unique plan, your 
annual bonus could very well equal your regular profits for 
the year! 

Here’s how it works — Kaiser-Frazer pays a bonus on 
every car you buy. The greater your volume, the higher the 
bonus rate. And when you reach each new volume bracket, 
the highest rate you have earned applies retroactively to every 
car you have bought during the year. 

This year individual Kaiser-Frazer dealers can earn 
$20,000 . . . $30,000. . . $50,000. . . $100,000 under this plan. 
By the end of the year Kaiser-Frazer dealers will have earned 
more than $5,000,000 in extra bonuses...in addition to regu- 
lar discounts which are well above the industry average! 

And this is only one of many unique benefits of the new 
Kaiser-Frazer franchise — fairest by far in the industry. 





Whether you are a “volume” dealer or not, it will pay you to 
compare the K-F franchise with the franchise you now hold. 


The industry’s fairest franchise 


1. A continuing sales agreement—Complete protection 
of your investment. No cancellation on short notice, or with- 
out cause. No automatic expiration. Complete protection of 
your estate in the event of death. 


62 


g 
Hl 


es Kaiser-Frazer. 
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RESENT PROFIT 





2. Equitable discounts —on all models. Higher than the 
industry average — on new cars, parts and accessories. 

3. A Fleet Sales Plan—Cash rebates, paid by the factory 
on volume purchases. A brand new incentive plan for the 
dealer and the customer, far superior to any other fleet agree- 
ment in the industry. 

4. 100% reimbursement on Warranty Claims — with 
prompt adjustment by the factory for parts and your full re- 
tail labor rate. You, the dealer, cannot lose. 

5. Protection against model and price change — A 
generous allowance on old model inventory with automatic 
rebates on stocks in the event of price reduction. 

6. Modern passenger cars only — No trucks. A line of 
cars. complete from the lowest-priced full-sized car in the in- 
dustry to the medium-priced field that enables you to sell over 
93% of the market. 

7. The finest Retroactive Bonus Plan in the industry 
—by far! This plan actually helps you become a high-volume 
dealer, but regardless of volume, you make more money on 
the cars you sell! 


More advantages to the dealer 


Territories are selected with the idea that dealers must 
make money to succeed. You compete only with other makes, 
not with other Kaiser-Frazer dealers. 

Transportation methods are specified by the dealer 
and cars are shipped by the carrier he requests, if possible. In 
all instances, distribution is planned to bring the car to the 
dealer by the cheapest and most efficient means. 

The Kaiser-Frazer dealer buys what he needs to con- 


Detroit: Mr. E. W. Berger 
Kaiser-Frazer Sales Corp. 


duct a profitable business. No unwanted equipment, parts or 
accessories. If the dealer orders a car with overdrive, he gets 
overdrive. It is Kaiser-Frazer policy to deliver new cars ex- 
actly as ordered whenever this is humanly possible. 

When a Kaiser-Frazer dealer is signed, he is expected 
only to have a sufficient capital investment in his facilities to 
conduct a profitable business. He is not expected to over- 
extend himself to provide a facility that is inconsistent with 
the potential of his market. 

The Kaiser-Frazer dealer is an independent business 
man in the true sense of the word. Policy decisions that should 
be made by the dealer are made by the dealer, and his advice 
is asked on matters that are ordinarily factory policy and be- 
fore major factory decisions are made, dealers are consulted, 
either through a field survey or through a factory council 
meeting. 


Team spirit 


Add to all these profit-making ingredients something only 
this franchise can guarantee you, the trust, friendship and 
cooperation of a young, progressive factory team. A family 
team that believes in mutual respect, recognizing that the very 
success of the factory depends on the success of each and 
every dealer. 


Take a look at Kaiser-Frazer ! 


There are a great many more advantages in a Kaiser-Frazer 
franchise. If you call or write any one of the General Sales 
Managers listed here, you will get the complete story. (And 
you can be sure that your confidence will be respected.) 
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Atlanta: Mr. R. E. Duffy Jr. 


Kaiser-Frazer Sales Corp. 
Room 401, 800 Peachtree St. 
Atlanta, Ga., Vernon 5805 


Willow Run, Mich., LO 1-7100, Ext. 8383 


r,.the priceless franchise 


New York City: Mr. FE J. Brosnan 
Kaiser-Frazer Sales Corp. 
1710 Broadway, N. Y. C., Plaza 7-8400 


Washington: Mr. J. R. Davis 
Kaiser-Frazer Sales Corp. 

922 Cafritz Bldg., 1625 Eye St., N. W. 
Washington, D. C., Sterling 3-1555 


Chicago: Mr. C. P. Noonan 
Kaiser-Frazer Sales Corp. 
Suite 456, Pure Oil Bldg. 
Wabash at Wacker Drive 
Chicago, Ill., Andover 3-7027 


Dallas: Mr. C. W. Grinstead 
Kaiser-Frazer Sales Corp. 
Textile Bldg., Room 201 
2111 North Akard 

Dallas, Texas, Prospect 2423 


San Francisco: Mr. K. S. Moyer 
Kaiser-Frazer Sales Corp. 
44 McLea Court 

San Francisco, Cal., Underhill 3-0071 
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Sales Conditions in Various Areas ... 


Auto Market Reports 


Mi . a gain of 253 over February’s 1,233., side, and it is anticipated that the 
gpg ot Sales by makes were Allstate, 2; @ownward trend will continue. 
In spite of a a —— ve Austin, 1; Buick, 119; Cadillac, 24; Service sales are somewhat below 
used-car demand and an uneasiness Chevrolet, 410; Chrysler, 30; DeSoto, | last year.__(Sam X. Hurst.) 








in i anene aa Micsnuri, |18; Dodge, 51; Ford, 262; Henry J, * * * U. S. Buyers See Speedy Jaguar— 

oe ee ee 2; Hudson, 17; Kaiser, 5; Lincoln, . : The Jaguar XK-120 convertible made its first American appearance at the Inter 

— oe ae ar — |8; Mercury, 61; Oldsmobile, 94; Indianapolis 3 ._ . national hater Sports Car Show in New York City. The car is an open two-seater 

oe? ee Packard, 21; Plymouth, 156; Pon- New-car sales in Indianapolis| yh:ch established a new world’s stock-car speed record of 140.789 miles per hour 

aes On Ones. | tiac, 96; Studebaker, 29, and Willys, | and surrounding Marion county are | jgg+ April on the Brussels-Ostend highway. The standard model delivers in New York 
Depositors’ savings account | 10. (Stuart Riddle.) ahead of corresponding periods last City for $4,039. With modified equi¢ment, i: is $4,434. 

cash went down, the dent being | - =e * year, and at the end of February, | — i aciendadichsscachnsasnantcteenscaahaa alias 


charged to income tax payments. franchised dealers had delivered 


In Kansas City, total deposits St. Louis 3,283 passenger units as compared | pe —_— ee _— ne 
dropped under $1 billion for the | The new-car market in the St.| with 2,712 cars for the first two tee’ s ee an ‘ae ae 
first time in many years, officials | Louis area seems to be in a con- months of 1952. Plymouth to third with 694 alae 
said. fused state. Shortages and waiting) Last month's sales of 1,610 units! oa age: : i 

Pontiac and Buick continue their 


Bankers reported that finance |jists exist in some popular lines,/ was down slightly from January’s | ¢; 
: : Se a : ; cae | . : : tight sales fight for fourth place 
S > ket f > : : : : : 
companies were in the market for | while in other lines discounts still) 1,673 units. | with Buick outselling Pontiac last 


funds during the first quarter be-| are being offered on leftover 1952 : 
; . The sales battle for first place | month 84 units to 81. In the two 
cause they felt the push of expand- | models. continues to wax hot with Chev- | month’s standing Pontiac holds the 


—, credit. (L. ad On the whole, however, new- | rolet outselling Ford in Febru- | lead 219 units to Buick’s 183. 
sig * * «* car demand has been strong, with | ary 380 units to 285, For the first | The remainder of the sales pic- 
i ‘ February and March producing | two months of the year, however, |ture for February includes Olds- 
Birmingham, Ala. | record deliveries. preliminary figures places Ford | mobile, 76; Cadillac, 36; Chrysler, 


New-car sales in Birmingham,| Used-car stocks have been heavy.| ahead 683 units to Chevrolet’s | 38; DeSoto, 49; Dodge, 55; Henry J, 
Ala., totaled 1,486 units in March,! Prices are definitely on the down-| 679. Plymouth was second in sales |1; Hudson, 4; Kaiser. 11; Lincoln, 


ol 0,000,000 ads in ’53 are telling 
42,000,000 car owners 






ASK tor a brand of 





100% Pure 
TESA TET 





More striking advertisements 

than ever before in the 30 year 
history of the Association are regularly 
repeating the message 

“keep the power you bought.” 


the power 
you bought! 


Tue Roap Aueap will 
unwind smoothly if you 










always treat your engine to a 
superior motor oil. To be sure 
of the best, ask for a brand 
of 100% Pure Pennsylvania 
Motor Oil, made from 


Nature’s finest crude oil. 


ASK tor a brand of 
100% Pure 


PENNSYLVANIA 
Motor Oil ; 


PENNSYLVANIA Grave 
CRUDE O11 ASSOCIATION 
Oil City, Penasyivenie 


On the pages of seven leading American 
magazines, the motoring public in 1953 
will see again and again the familiar 
phrase,“ask for a brand of 100% 

Pure Pennsylvania Motor Oil.” 










THE PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
Oil City, Pennsylvania 





10; Mercury, 50; Nash, 37; Packard, 


| 22: Studebaker, 62, and Willys, 19. 


New-truck sales were off in Feb- 
ruary as compared with January, 
163 units to 211. Sales also were 
running behind the first two 
months of 1952, 374 units to 384.— 
(C, L. Kern.) 

* 


Paducah, Ky. 


Spring has pepped up demand for 
both new and used cars in Pa- 
ducah, Ky., with an ab'e assist from 
25,000 workers in atomic and power 
plant construction. 

While used-car inventories are 
considered a little high for the 
area, the spring spurt is cutting 
the stock down. 

Credit is steady, with few repos- 
sessions. Terms are generally 


|standard, with little pressure for 
other than a third down and 24 
‘months on the balance.—(L. H. 


Houck.) 


* * . 


Buffalo 


While new-car business is mak- 
ing a good showing in Buffa'o, lag- 
ging sales of used cars have been 
clouding. the business picture. Used 
ear prices are down on the average 
of 10 percent from the level of 
three months ago, and many used- 
ear lots are choked with cars. 

Demand for 1953 models has 
been gratifying to dealers but 
most of them admit they’re put- 
ting more selling effort into the 
business than they did a year 
ago. 

While many dealers have sub- 
stantial order backlogs, they point 
out that these will be worked off 
quickly as the delivery pictures 
improve. New-car deliveries in this 
area have been surprisingly slow 
in view of the current high produc- 
tion rate at auto plants, dealers 
say. 

But even with order backlogs on 
hand, the majority of dealers are 
shaping selling programs for re- 
turn of a highly competitive 
market, expected to develop before 
the year is out. 

Training of sales forces is being 
stepped up. Right now the majority 
of sales effort is being concentrated 
on used-car operations, as stocks 
continue to grow. 


Classified newspaper advertising 
on used cars is being used at a 
high rate as dealers seek to reduce 
inventories. The trade hopes that 
arrival of warmer weather will 
tive used-car business a shot in 
the arm. 

There has been some evidence 
here of dealers offering bigger 
trades on used cars to lure new-car 
business. especially in less popular 
makes. This may be interpreted as 
one sign of increased sales _ re- 
sistance on new cars.—(George E. 


Toles.) 
7 * € 


Manhattan, Kans. 


New-car sales in Riley county 
(Manhattan, Kans.) in March took 
a big jump over February, accord- 
ing to registrations issued by the 
county treasurer’s office in Man- 
hattan. New-car sales tallied 116 
as compared to only 55 in Febru- 
ary. 

Sales by makes were: Ford, 22; 
Plymouth, 20; Chevrolet, 19; Pon- 
tiac, 12; Buick. 9; Dodge, 7; Nash, 
5; Studebaker. 5: Mercury, 4; Olds- 
mobile, 4; Cadillac, 3; Chrysler, 2; 
Henry J. 1; Kaiser, 1; Packard, 1, 
and Lincoln, 1. 

New-truck sales also took a de- 
cided jump, with 16 sold in March 
as compared to six in February. 
Sale by makes were: Chevrolet, 3: 
Dodge. 3: Ford, 3; GMC, 3; Stude- 


| baker, 2: THC, 1, and Diamond T, 1. 


Used-car sales were also larger 
in March than in February, with 
(Continued on Page 44, Col. 2) 
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FOB FACTORY 


| How Master Mechanics 


Fight the Cost Battle 


tip greatest hope of stemming rising auto production | 


costs today lie in materials handling and machining tech- 
iques. ‘Master mechanics of the auto plants are making the 


nost of this situation. This discussion applies particularly to 
advances being made in ma-®—— PE eenmuendiemee 


. . . . | 
chining techniques, but since 
improved materials handling 
is often an important factor 
in reducing machining costs, it is 
impossible to divorce entirely the| 
two subjects. 

In modern machine tools, there 
have been many approaches to in- 
creased productivity. Multi-station 
machines have replaced single-sta- 
tion machines for most production 
applications. Machines that previ- 
ously had two or three stations may 
now have five or six stations. 

Also, of course, large multi- 
tooled machines are being linked 
together by transfer bars, making | 
possible what might appear to be 
the ultimate in high-speed pro- 
duction. Chances are, however, 
that machining speeds are still 
going up—and for a number of 
reasons. 

More and more jobs are being | 
tooled with tungsten carbide. Most 
volume -output cast iron jobs in| 
auto plants use carbide tools. The 
number of carbide applications in 
steel is increasing rapidly. Auto-| 
matic devices now load and unload | 
the machines, decreasing the ma- 
chining cycle still further. 
. o * 


Less Machining 


a this is not the only step that | 
is being taken. The amount of 
machining required is decreasing. 
Castings are being cast more close- 
ly to shape, and forgings, particu- | 
larly pressed forgings, are being 
made closer to final dimension, 

Probably the outstanding example 
is the elimination of a large part 
of the machining on a Ford six 
crankshaft. The savings here is so 
important that it is persistently re-| 
ported that Chevrolet also may 
change to a shell-cast crankshaft, 
primarily to save machining costs. 

There also would be some other 
advantages in making such a 
change, but reduced machine 
hours is the most significant. Re- 
cent indications that a new and 
lower cost binder has been found 
to replace the rather expensive 
plastic used in shell-molding lends 
credence to this rumor. 

Foundrymen are now saying that 
the hottest item on the shell-mold 
list of new applications today are 
cylinder heads. Many of the com- 
pression cavities on the new ultra- 
high compression engines have to| 
be machined with tracer equip-| 
ment. Shell casting, if successful, 
may eliminate this machining. 

* * a 








Die-Casting Process 


QtLL another approach to re-| 
duced machining expense is to 
die cast the part, make it out of 
powdered metal or plastic. The sav- | 
ing here is mostly in machining. 
Die cast parts are held closely to 
size and the production rate is high. 
Little machining is required and| 
machining speeds are excellent. 
Powdered metal products can be| 
made at an astonishingly high rate. | 
No machining is required. The| 
products are remarkably strong and | 
have surprising ductility. 
It is conceivable that plastic | 





Chicago Firm to Show | 
New Industrial Truck 


CHICAGO.—Col. Alexis de Sakh- | 
noffsky, sports car and industrial | 
Stylist, has been retained by the} 
Automatic Transportation Co., in- 
dustrial truck manufacturer here, 
it was announced last week by 
John A. Baldinger, general man-| 
ager, 

Baldinger said that Sakhnoffsky 
and B, I. Ulinski, Automatic’s di- | 
rector of engineering, are working 
together on a revolutionary new 
line of industrial trucks to be 
Shown for the first time at the 
forthcoming Fifth National Ma- 
terials Handling Exposition in Phil- 


parts may some day be made in 
large quantities on presses, Again 
the savings will be primarily in 
machining. Complex plastic parts 
with threads are already being 
made experimentally. Plastic 
gears also have been pressed for 
a number of years. 









Packard Pushes West Coast Sales— 


Packard dealers and executives got together last week in Los Angeles to plan for 


|the spring buying season in the west coast area. Shown (from left) are Lee Evans, 





reducing machining operations are 
| high. In addition to improved ma- 
| chining through design and proces- 
The rewards for eliminating or' sing, it is also possible to go to fast- 








adelphia, May 18-22. 


STAY, 


CARBURETORS 


motor car manufacturer. 


new Los Angeles area dealer; W. |. Simonson, partner in Simonson-Schactmayer, Inc., 
Santa Monica; LeRoy Spencer, Packard Pacific division manager; George Heinrich, 
Compton dealer, and George A. Wagner, general sales manager of Earle C. Anthony, 
Inc., Los Angeles. 


machining metals like aluminum 
and magnesium. This is also being 
done in a surprisingly large num- 
ber of operations. 


When You Consider 
Carburetor Vobce —Put 
Yourself in Your Customers’ Shoes! 


ECLIPSE MACHINE DIVISION OF 
e Standard Equipment Sales: Elmira, N. Y. 


e Service Sales: South Bend, Ind. 
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Vehicle Financing 
In Canada Rises 


S845 Pct. in Year 


OTTAWA. — Canadian Govern- 
ment statistics show that financing 
of sales of new motor vehicles 
increased sharply in January over 
the same period last year, princi- 
pally due to financing of passenger 
| cars. 
| Sales of 11,498 passenger cars and 
commercial vehicles were financed 
during the month, compared with 
only 7,900 last year, a gain of 45.5 
percent. New cars financed totaled 
8,817 against 5,199 last year, up 69.6 
percent, 

On the other hand, only 2,681 
commercial vehicles, against 2,701 
last year, were financed, a decline 
of 0.7 percent in number. 


is 








To acquire the priceless asset of owner loyalty is the goal of 
Nothing contributes more 
strongly to the attainment of this end than a product that 
delivers lasting satisfactory performance. That’s why it’s just 
good business to specify engine components that maintain your 
standards of quality and service. In carburetors, Stromberg, 
because of exclusive design features and mechanical simplicity, 
is recognized as the carburetor that delivers better performance 
longer. Put yourself in your customers’ shoes and make sure that 
you get lasting performance by specifying Stromberg* carburetors. 


*REG. U.S. PAT. OFF. 


AVIATION CORPORATION 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 











20 
Dellow with Allman 

Reginald L. Dellow has joined 
Allman Co., Detroit ad agency, as 
director of media and market re- 
search, according 
to L. C. Allman, 
president. 

Dellow was 
formerly director 
of research for D. 
P. Brother & Co., 
Detroit. He is ac- 
tive in the De- 
troit chapter, 
American Mar- 
keting Assn., for 
which he has 
been secretary, a 
member of the board and program 
director. 





R. L. Dellow 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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In one of the largest television 
sales since the merger of the 
American Broadcasting Company 
with the United Paramount 
Theaters, Inc., Plymouth has con- 
tracted for sponsorship of the new 
ABC Album series over 32 major 


market stations of the ABC-TV 
Network. 
The contract, effective Apr. 26, 


Affecting Factories and Dealers... 
Auto Advertising 


Playhouse and will be presented 


each Sunday thereafter in the 
same time period. 
The outstanding offerings will 


feature name players. The program 
was concevied to present viewers 
with a new concept in television 
entertainment, offering a diversi- 
fied and wide choice of fare. Each 
of the individual offerings in the 


was placed with the ABC-TV Net-| entire series will range in net pro- 
work by N. W. Ayer & Son, Inc.,| duction costs from $15,000 to $22,- 


the advertising agency handling 
Plymouth. 

Effective with the Plymouth 
Division’s sponsorship of the 
ABC Album series on Sunday, 
Apr. 26, 7:30 to 8 p.m., EDT, the 
program will be titled Plymouth 


000. 

The series will originate both in 
New York and in Hollywood, and 
includes live productions and 
others especially filmed for TV 
presentation. 

Herb Brodkin is the executive 


CARA uli 
Aa ea 


YOUR DEALERSHIP 
CAN HAVE HIGHER 
ABSORPTION 


Get All the Facts on 






| producer for the entire Plymouth 


Playhouse presentations. 
* * * 


Brother Expands 


Expansion of the media de- 
partment of D. P. Brother & Co., 
announced by D. P. Brother, presi- 
dent. 

C. Watts Wacker joins the com- 
pany as assistant to Carl Georgi jr., 
vice-president and _ director of 
media. Wacker will make his office 
in the General Motors Building and 
concentrate on magazine and trade 
paper space buying. 

Additional space has been ac- 
quired on the ground floor of the 
Boulevard Building, Woodward 
Avenue and Grand Boulevard, 
Detroit, to supplement the Gener- 
al Motors Building headquarters 
offices of the agency. 

William J. Davis, assistant to the 
media director, is in charge of the 
Boulevard Building media section, 
where in addition to his adminis- 





LET HIM SHOW YOU HOW — 


He’s the Acme man near you—a practical refinishing expert with 


a lot of answers. For years he’s been showing others how profitable 


a paint shop can be. He'd like to tell you all about the Acme way to 


more volume and profits. He'll show you what expert color matches 
can do towards building a top reputation for the entire shop . . . how 


valuable time can be saved . . . how the shop can be neater, more 


compact, and complete. 
Why not get together with this experienced Acme man right away and 


talk VOLUME and PROFITS. Just contact the Acme jobber near you—he'll 
see that the Acme man contacts you at your convenience. Or write us direct. 


NOW MORE THAN EVER— 


The ACME WAY Makes PAINTING PAY! 











trative duties he will concentrate 
on newspaper space buying, as- 
sisted by John F. Coulter. Also in 
the Boulevard Building will be 
Joseph P. Henry, in charge of radio 
and television time buying, and 
Stanley P. Costan, another new- 
comer, who will be in charge of all 
schedule department activities. 

* of + 
Rettberg Moves Up 


Appointment of Frank O. Rett- 
berg as advertising manager of the 
Scintilla Magneto Division of Ben- 
dix Aviation Corp. 
has been an- 
nounced by 
George E. Steiner, 
general manager. 
Rettberg succeeds 
Thomas Z. Fagan, 
who recently be- 
came director of 
sales and service. 

Associated with 
é Scintilla for 18 

4 years, the new 
F. 0. Rettberg = = advertising man- 
ager has been supervisor of service 
sales since 1947. With the exception 
of short assignments in the pro- 
duction and engineering de- 
partment, Rettberg has been prima- 
rily concerned with service depart- 
ment activities at Scintilla. Before 
becoming supervisor of service, 
sales, he was supervisor of service 
publications. 


* « + 
NPA to Meet in Detroit 


Ben Duffy, president of Batten, 
| Barton, Durstine & Osborn; W. 
G. Power, ad manager of Chev- 
| rolet, and Ham Fisher, cartoon- 
| ist who draws Joe Palooka, are 
scheduled to speak at the annual 
meeting of the National News- 
paper Promotion Assn. in Detroit 
May 3-6. 

The theme of the promotion 
will be “Let’s Sell Newspapers,” 
according to Irvin 8. Taubkin, of 
the New York Times, NNPA 
| president. 

Among the Detroit hosts to the 
| parley will be George R. Diz, 
| Philadelphia Inquirer, president 
| of the Detroit chapter of the 
American Assn. of Newspaper 
| Representatives. 

~ * # 

Chevrolet Cops 3 Honors 

Three top prizes have been 
|awarded to Chevrolet in the auto- 
|motive classification of a national 
competition to select the best 1952 
outdoor advertising posters. 
| Present at Chicago to accept 
the awards were W. G. Power, 
Chevrolet manager and Colin 
Campbell, vice-president of Camp- 
bell-Ewald Co., the agency which 
prepared the posters. 

Chevrolet posters won first and 
second prizes in the truck cate- 
gory and second in passenger cars. 
The competition was sponsored by 
the Art Directors Club of Chicago. 

* «© . 


Look Wins Award 


Victor E. Bluedorn, executive di- 
rector of Sigma Delta Chi, journal- 
istic fraternity, has announced that 
the organization’s Public Service In 
Magazine Journalism award for 
1953 has been given to Look Maga- 
zine. The award was based on a 
series on the role of religion in 
American life. 
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Courting Milady— 

This magazine advertisement, featuring 
socialite Amy Vanderbilt and entitled “She 
Drives a Rambler,” is the first of a series 
being placed by Nash in Vogue, Harper's 
Bazaar and Town & Country. The cam- 
paign is based on the theme, “Behind 
Every Sale There Is the Shadow of a 
Woman," according to J. B. Huntress, Nash 
advertising manager. The ad is in four 
colors. 
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Shop Credit 





a 


By C. L. Kern 
Staff Correspondent 

INDIANAPOLIS. — Fourteen In- 

unapolis automotive jobbers, all 
embers of the Automotive Engine 
Rebuilders Assn., who have been 

rving as guinea pigs in a special 
Gnance plan for the reconditioning 
r maintenance of cars belonging 
o their dealers’ customers, last 
veek had a public kickoff of the 
olan here. 

Details of the plan, which is 
expected to sell approximately $1 
million dollars worth of service 
in Indianapolis in the next 12 
months, were developed by a com- 
mittee composed of George 
Yount, of Eagle Machine Co., In- 
dianapolis; Pete Sawyer, of East 
Alabama Auto Parts, Anniston, 
Ala., and James Templin, of 
Motor Car Supply, Chicago, 


Besides the use of full-page 
advertisements in the Indianapolis 
Times and Indianapolis Star for the 
start of the campaign, the jobbers 
also plan to use commercials over 
a local radio station immediately 
following daily baseball broadcasts. 

Other promotions for the new 
plan, known as Certified Automo- 
tive Service, call for the spending 
of $15,000 for indoor and outdoor 
signs by the Indianapolis partici- 
pants, officials said. 

In actual operation, all financing 
of customer automobile _recon- 
ditioning here is handled by Auto- 
motive Finance Co. Once a garage 
is contacted by a customer for a 
reconditioning job, the garage 
owner notifies his jobber of the 
impending reconditioning oper- 
ation and the jobber in turn re- 
quests a sufficient amount of fi- 
nancing from the cooperating 
finance company. 

When the finance company 
grants the credit, the jobber is 
notified and he in turn notifies 
the garageman and a check for 





Spencer Elected 
To Head Auto 


Electric Assn. 


DETROIT.—G. Z. Spencer, sales 
and service manager of Trico 
Products Corp., Buffalo, has been 
elected president of the Automotive 
Electric Assn. He succeeds J. W. 
Potter, of King-Seeley Corp., who 
served two terms as president. 

Other officers elected were J. L. 
McDonough, of Carter Carburetor 
Corp., St. Louis, chairman of the 
manufacturers’ division; Carl A. 
Nelson, of Carl A. Anderson, Inc., 
Omaha, chairman of the central 
distributors’ division; Frank W. 
Murray, of Frank & Murray, St. 
Petersburg, Fla., chairman of the 
service distributors’ division; E. A. 
Wildermuth, of E. A. Wildermuth, 
Inc., Brooklyn, secretary-treasurer, 
and Stanley H. Fulton, of Goddard, 
McClintock, Fulton & Donovan, 
Detroit, assistant secretary and 
counsel. 

Members of the board of di- 
rectors are P. K. Bremser, F. J. 
Mackey, McDonough, Potter, J. A. 
Shank, Spencer, Barry Cool, Nelson, 
M. R. Rousar, A. A. Swank, Wilder- 
muth, R. F. Robinson, Murray, J. 
F. Kudrle, J. C. Hamilton and F. 
W. Eberlein. 


Tuscarawas Unit 
Elects Weaver 


COLUMBUS, O.— Paul Weaver, 
of Weaver Chevrolet Co, New 
Philadelphia, O., has been chosen 
President of the Tuscarawas County 
Automobile Dealers Assn. 

Robert James, of Bob James 
Motors, New Philadelphia, was 
named vice-president, and Robert 
Reed, of Dover, secretary-treasurer. 

Directors are John Ellwood, New 
Philadelphia; James Weaver, New 
Philadelphia; James Warner, New 
Philadelphia; Jack Gibbs, Uhrichs- 
ville, and Charles Welker, New 
Comerstown. 


Sippy Gets Parts Post 
David Sippy has been named 
Parts manager of Monarch Buick 
Co., Indianapolis, according to Wil- 
liam R. Krafft, president. 


14. Jobbers Launch Program to Help Increase 
Rebuilding Work in Indianapolis 


Plan Tested 


| the full amount is issued by the 
| finance company to the customer. 


| The jobber deducts the necessary 
|amount for parts, and the re- 
| mainder goes to the garageman for 
his service operation. However, 
there is a small deduction from 
each of the three agencies on each 
service job sold, and this money 
will be used to promote the Indian- 
apolis plan. 

The credit plan is expected to 
develop new business for the par- 
ticipating members. Sponsors say 
it will reduce accounts receivable, 
put more cash in the hands of the 
garageman and place the inde- 
pendent garage operator on a 




















"Wide Open Spaces’ the Keynote— 


The generous layout of the Lumbert Motors dealership in Carlsbad, N. M., is a} 
striking feature. The “car port’ is done up in California redwood and is 300 feet | 
long. The shop can accommodate five cars. The lot also has its own park, with 11 
large trees and about 50 shrubs. It carries 70 to 80 new and used cars. 





higher level as a businessman. 
Complete details of the Indian- 
apolis plan will be presented to 
the national convention of AERA 
May 5 in the Netherland Plaza 
Hotel in Cincinnati for consider- 
ation by other cities. 
Indianapolis jobbers, all competi- 
tors, who are serving as guinea 


pigs for the plan include Auto 


Equipment Co., 
Parts Co., Central Rubber & Supply, 
Century Tire Co. of Indiana, Eagle 
Equipment Service 
Gibson Co., Gulling Auto 
Electric Co., Indiana Bearings, Inc., 
Indiana Motor Parts Corp., Motive 
Piston Service Co. of 
Indiana, Ryan Auto Parts Co. and 
Simplex Bruder Motor Parts. 


Machine Co., 





as much as 35 


Central Motor 





Powerful Bendix-Westinghouse Air Brakes Provide 
Sure, Dependable Stops for Rugged Diesel Tankers! 


Imagine this if you can. You're behind the wheel of a heavy diesel 
tanker headed north toward San Francisco over California's 
rugged coastal ranges. Here, in addition to normal hazards of the 
highway, you'll encounter mile after mile of steep downgrades 
and sharp, tight curves that at times require maximum braking 
performance. But you're prepared, on this imaginary journey of 
yours, because if you're anything like the men who actually do 
travel this route, you're equipped with Bendix-Westinghouse—the 
world's most tried and trusted air brakes. That's because these 
mighty brakes, built by the industry's most experienced manu- 
facturer, deliver the extra stopping power and performance that 
assure the safest, surest, most dependable braking control 
and longest service life in the business. And these are factors that 
mean reliable, economical operation on any hauling job—from the 
roughest to the most routine! So why not give your prospective 
truck customers all the benefits of this superior braking perform- 
ance and the savings that go with it? Specify Bendix-Westinghouse, 
the world's most tried and trusted air brakes! 


Beacdixfffechinghouse 


THE WORLD'S MOST TRIED AND TRUSTED 


AIR BRAKES 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY ¢ ELYRIA, OHIO ¢ BERKELEY, CALIF, 
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Goodrich Develops 
New Truck Tire 


AKRON.—A 
truck tire, designed to give longer 
wear and cut truck fleet tire costs 
has been 
|announced by B. F. Goodrich Co. 

The saving results from a new 
tread which has 
contour, and puts more rubber on 
the road, the company says. 

The compressed tread, the com- 
pany says, is more 
sistant and helps 
growth and cracking. The tire is 
molded with the beads close to- 
gether so that when it is mounted, 
air pressure spreads the beads to 
rim width and the sidewalls act as 
levers and put the tread under 
compression, according to Goodrich. 


heavy-duty 


wider 


abrasion re- 
tire 
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Roundup from State Capitals... 


aL’ egisla lion Affecting _Auts Sndustry 


By Bethune Jones 

Legislative Correspondent 

errr. which will affect the financing of motor 

vehicle sales has been enacted thus far this year in at 

least three states — Indiana, North Dakota and South 
Dakota, with such measures pending in several others. 

A bill passed by the Indiana legislature over the oppo- 


sition of automobile dealers’ 
gives the State Department 
of Financial Institutions 
power to limit “rebates” by finance 
companies to dealers for install- 
ment sales contracts. 

North Dakota has a new law 
requiring that purchasers of fi- 
nanced automobiles be given full 
information as to insurance 
coverage required and its cost 
apart from finance charges, 


South Dakota lawmakers 





en- 


stemming from an 





Bethune Jones 





investigation 
conducted last 
year by the state 
attorney general. 
The new measure 
provides a maxi- 
mum simple _ in- 
terest rate of 36 
percent which de- 
clines to just un- 
der 15. percent, 
depending on the 
size of the loan. 


acted a small loan regulatory bill| Under the bill, loan companies can 


Lester W. Moore says: “We sell and service 
both Chevrolet and Cadillac cars. So we 
wanted an oil that would do a good job of 
lubrication . . . plus correcting sticky hydraulic 





require insurance on tangible 


| which allegedly did not perform as 
| the dealer had represented. 
* a * 


Sunday Business Upheld 
NJEW JERSEY’S Assembly for 
4+‘ the second year in a row killed 


a bill 
illegal to buy, sell or trade motor 


| vehicles on Sundays. The measure 


was backed by both the new and 
used-car dealers’ associations of 


property valued over $300, but the| the state. 


borrower may buy the insurance 


wherever he wishes. 


Another significant development | 
in the installment sales financing 
field was a ruling by the Florida} 
Supreme Court that a loan com-| 
pany which regularly finances sales | 
by a dealer in consumer goods} 
shares the responsibility that the 
merchandise sold is what it was 
represented to be by the dealer. 


Conceding its decision probably 
“will require some changes in busi- 
ness methods and impose a greater 
burden on the finance companies,” 
the Florida tribunal held that Mu- 
tual Finance Co., Tampa, could not 
collect a note it held from a grocer 
for the purchase of a deep freezer 


CHEVROLET DEALER SAYS 


NO VALVE LIFIER TROUBLES 
WITH AMAZING PURPLE OIL 


valve lifters and sludge problems. 


“ROYAL TRITON has met these requirements 
and has been more than satisfactory. We now 
handle ROYAL TRITON exclusively and have 
not encountered any valve or sludge trouble 
in any cars using this amazing purple oil” 
Here’s how this amazing purple motor oil 
keeps valve lifters clean and free and combats 


sticking: 


1, ROYAL TRITON contains special com- 
pounds that retard the formation of lacquer 


and varnish. 


2. ROYAL TRITON’S greater detergent action 
prevents sludge from clogging hydraulic valve 
lifters. Instead of being deposited on engine 


Lester W. Moore (left, above), Manager 
Sausman Chevrolet Company, Honesdale, Pennsylvania 


A new uniform motor vehicle 
certificate of title act was given 
final 
lature. 

Proposed compulsory liability 
insurance for all motor vehicles 
failed to get the approval of New 


which would have made it/! 


passage by the Iowa legis- | 





York lawmakers, despite a last- 
minute special message from 
Governor Dewey reiterating his 
advocacy of the controversial 
legislation. Rejection of the 
measure, which had attracted | 
nationwide attention, dimmed the | 


prospects for similar proposals | 
| stations. 


pending in a number of other 
states, 

Also rejected by the New York | 
solons was Dewey’s proposal for a 
semi-annual compulsory motor 
vehicle inspection law to be carried 
out by state-owned inspection 





Inquire today about handling heavy-duty ROYAL 
TRITON motor oil in your automobile agency. Write 
your nearest Union Oil Company office: 


parts, sludge and gum stay suspended in the 


oil until drained. 


LOS ANGELES 
Union Oil Building 


NEW ORLEANS, 917 National Bank of Commerce Building 


NEW YORK 
45 Rockefeller Plaza 


CINCINNATI, 2111 Carew Tower 


CHICAGO 
1612 Bankers Building 


Building 


UNION OIL (7) COMPANY or caurronnis 








“Let’s order one of these, dear. 
Since it’s experimental, theyll 
probably let us have it for next 
to nothing.” 





Other New York in- 
spection bills met the same fate. 
Bills proposing new motor vehicle 
inspection programs also have been 
kilied by the legislatures of Iowa, 
North Carolina, Ohio and Wyoming, 
but are still pending in several 
others. 

A bill enacted in New York 
authorizes the state motor vehicle 
commissioner to devise a uniform 
traffic ticket and to devise adminis- 
trative procedures that would make 
it impossible to get a ticket “fixed.” 
It was understood the standard fix- 
proof ticket, which would not be 
used for parking infractions, would 
not be required in New York City 
and Nassau County, which now 
have tickets and procedures re- 
garded as acceptable. 

+ & s 


Drunken Driving Curb 


A= given final New York legis- 
lative approval was a bill de- 
signed to curb drunken driving. 
Under the measure, motorists sus- 
pected of driving while intoxicated 
will be given the choice of submit- 
ting to a chemical test or sur- 
rendering their driving license. Such 
a test has been voluntary. 


Another New York enactment 
increases the official strength of 
the State Police force from 900 to 
1,200 and increases drivers’ license 
fees to provide the extra revenue 
needed for the police membership 
expansion, Fees for non-com- 
mercial driver licenses will be 
raised from 50 cents to $1 a year 
and those for chauffeurs from 
$1.33 to $2, to raise an estimated 
$2,900,000 in additional annual 
revenue, 

South Dakota has a new driver 
licensing law which removes its 
former distinction of being the only 
state in the country without such 
a statute. The new act, however, 
does not require any physical or 
mental examination. It provides 
that anyone, regardless of age, can 
buy a driver’s permit for 50 cents 
from his county treasurer. A com- 
panion bill gave the state a 
motorists’ financial responsibility 
act, requiring drivers involved in 
accidents to demonstrate ability to 
pay damages ... Arkansas law- 
makers enacted a bill strengthening 
the state’s motorists’ financial re- 
sponsibility law in line with the 
uniform motor vehicle code. 

Highway financing developments 
include the enactment of measures 
in Oregon, North Dakota and 
Washington to authorize new bond 
issues to provide additional funds 
for highway modernization. A bill 
enacted in Oregon authorizes is- 
suance of $32 million in additional 
highway bonds. The bond program 
and current revenues will provide 
about $30,000,000 a year over a five- 
year period for new construction 
found necessary by interim com- 
mittee studies to meet critical high- 
way needs. 

aa a 


Highway Revenue Increased 


ORTH DAKOTA lawmakers 
authorized issuance of an ad- 
ditional $3 million in state highway 


| revenue anticipation certificates, to 


provide funds for matching federal 
road aid. The certificates will be 
paid off by one cent of the current 
state gasoline tax ... A measure 


authorizing an $18 million bond 
issue for highway construction was 
enacted by the Washington legis- 
lature. 
Utah’s legislature adjourned with- 
(Continued on Page 49, Col. 1) 
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at Look is doing to support 


I 
| 
ae ae ae oe ee J 


. In the May 5th issue of Look, this 
dramatic 3-page article will tell 20,650,000 
readers of the need for periodic service 
check-ups. The article will feature the 
10-point Safety-Check program sponsored by 
The National Safety Council and The 
Inter-Industry Highway Safety Committee. 


2, These special posters tying in with 
the Loox article and distributed through 
the Inter-Industry Highway Safety 
Committee are being used by approximately 
18,000 dealers. 


A handsome 3-color mailing piece which 
duplicates the Loox poster in miniature 
size is available as a customer reminder. 
The inside spread has been left blank for your 
personal message and imprint. The cost 
to you: $3.00 per 100, $25.00 per 
1,000, delivered. 


m Also available to every retailer—at no cost 
—is this County-by-County Registration 
List of cars 5 years old and older. Tells 
you at a glance how many of such cars are 
in your marketing area. 


be This reprint of the Look article in 
road map size (4”x8”) has been prepared 
for use as a giveaway. These reprints are 
available to you at $3.00 per 100, 
$25.00 per 1,000, delivered. 


MAIL TODAY TO: Woody Kingman, Automotive Promotion, Look Mag- 
azine, 488 Madison Avenue, New York 22, N. Y. 


Please send me____ Map-size Reprints of the Loox article 
“Don’t Drive A Death Trap” at $3.00 per 100 or $25.00 per 
1,000, delivered. 

Please send me________ Mailing Pieces at $3.00 per 100 or 


$25.00 per 1,000, delivered. 


Please send me advance information on future Look automo- 
tive promotions and a copy of your County-by-County Regis- 
tration List of cars 5 years old and older. 


Send in this coupon now to order any 


or all of the materials in the N 
ame 


Look Merchandising Program. aL ee 
oe 
Address 


ee 
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53 National Income 
May Set New High 


NDICATIONS are that the|met by American aid and by 

national income in 1953 will|foreign receipts from other 
reach a new record, according to|sources. As a_ result, foreign 
the Alexander Hamilton Institute | countries had to ship gold and 
in New York City. The national|silver to the U. S., according to 
income last January totaled $25,-|the institute. 
448,000,000 as compared with $23,-/ Returns on the value of retail 
643,000,000 in the same month of|sales in January lead the institute 
last year, an increase of 7.6 per-|to expect that the 1953 total will 
cent. reach a new high. 





If this increase should be Sales in January amounted to 


maintained, the 1953 national in- 
come would cross the $300 billion 
mark for the first time in history. 
In 1952, the national income 
amounted to $290,400,000,000, 
which was the highest annual 
figure on record to date. 

The January increase is attri- 
buted to a rise in the volume of 
goods produced, which amounted 
to 10.6 percent, and more than 
offset a slight decrease of 2.7 per- 
cent in prices. 

In the field of manufacturing, 
the only major industry which was 
working at a lower rate in January 
this year than in the same month 
last year was the cotton - goods 
industry. The steel, machinery, au- 
tomotive, lumber and meat-pack- 
ing industries were more active 
tion a year ago. by 


+ 

OWEVER, the value of 

merchandise exported in Janu- 
ary, totaling $1,275,000,000, ex- 
ceeded that for the same month of 
1952 when exports were valued 
at $1,254,000,000. 

In 1952, exports reached a 
record high of $15,164,000,000. 
Imports were $4,449,000,000 
smaller than exports. 

This deficit was too large to be 


Federal Fawick 
Ends °52 in Red 


NEW YORK.—A net loss of $1,- 
172,046 during 1952 has been re- 
ported by Federal Fawick Corp., 
formerly Federal Motor Truck Co. 
Net sales totaled $13,590,216. 

Present capitalization after the 
merger of Fawick Airflex Co., Inc., 
and Federal Motor Truck Co., of 
Detroit, last October is 1,008,143 
shares of capital stock. 

The 1952 output was hampered 
by material shortages, rising costs 
on most inventory items and higher 
labor costs, according to Richard 
S. Huxtable, president. 

of = 


Profit on Upturn 


Pittsburgh Plate Reports 
Net at $36,771,925 


Despite a slight decline in net 
sales to customers during 1952, 
Pittsburgh Plate Glass was able 
to increase net earnings to $36,- 
771,925, or $4.07 per share, as com- 
pared with $31,075,981, or $3.44 per 
share, for 1951. 

Net sales to customers for the 
year 1952 amounted to $402,055,085, 
compared with the record high of 
$404,202,528 during 1951. 

“Net earnings increased during 
the past year because there were 
no substantial extraordinary items 
charged against earnings, as had 
occurred during 1951, and because 
the firm’s excess profits tax base 
had materially increased,” accord- 
ing to Harry B. Higgins, president. 

+ * * 
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Holders Approve Split 


In Stock at Clevite 

Stockholders of Clevite Corp., 
Cleveland, have voted to approve 
amended articles of incorporation 
providing for an increase in 
authorized common stock from 800,- 
000 shares to 2,500,000 shares, and 
for the changing of each present 
common share into two shares. 

All of the company’s 14 directors 
were reelected. President James L. 
Meyers announced a dividend of 25 
cents a share on each share of the 
newly split common stock, payable 
June 8 to stockholders of record 
at the close of business May 25. 

A public offering of 200,000 shares 
is expected in the next few weeks, 
to be handled by a nationwide 
syndicate headed by F. Eberstadt 
& Co., Inc., New York, and Prescott, 
Shepard & Co., Inc., Cleveland. 








~ |T win Coach Net 
mi | Falls to $895,798 


A profit of $895,798 for 1952 has 
fone announced by Twin Coach in 
- its 26th annual report. This is 

: |equivalent to $1.62 per share. In 
|Nash Completes Warehouse at Cleveland— |1951, the profit was $1,104,376. 

Nash has established a new parts and accessories warehouse in Brooklyn, O., to Sales in 1952 were the largest in 
serve dealers in the Pittsburgh, Cleveland and Buffalo zones, H. C. Doss, sales vice- | the company’s history, L. J. Fageol, 
president, has announced. Located on the outskirts of Cleveland, the new warehouse | president, said. They totaled $42,- 
and offices cover approximately 66,000 square feet of floor area. The building also 154,905, compared with $39,500,000 
will house the Nash Cleveland zone offices. T. J. Gibbons will be manager of the during the preceding year. More 
warehouse. Gibbons formerly was assistant manager of the warehouse in Sharon than 3,800 workers are currently 


Hill, Pa. 
$13,196,000,000 as compared with |dicates that sales for the full year ve 


$11,844,000,000 in the corresponding |could rise to $175 billion against s 
month last year, an increase of|the 1952 record high of $163,820,-| re eee eee ator wtatien 
11.4 percent. This increase _ in- | 000,000. tics, buyer information and personnel data. 





employed. 




















DEARBORN. — Automotive parts 

nade radioactive at Government 
tomic plants are being used by 
“ord Motor Co. to measure how 
vell engines will stand up, accord- 
ng to A. M. Wauters, Ford re- 
search engineer. 


In a typical wear test, a 
standard pistion ring is radio- 
activated. Next it is given a short 
run in a stock-car engine. Then 
the motor oil is drained and 
placed near a Geiger counter. If 
wear has been slight, the device 


Engines Undergo A-Test 


Ford Laboratory Studies Radioactive Parts 
From U. S. Pile at Oak Ridge 





| registers only small dis- 
turbances, 

The new technique, employed by 
Ford’s radioactive isotope labora- 
tory, is more accurate and requires 
lless time than the old method of 
| before-and-after weighing of parts 
junder test. Also, dismantling the 
|engine is eliminated. 
| Most radioactive materials for 
| the Ford research are shipped from 
|}the government’s atomic pile at 
Oak Ridge, Tenn. 

Caution in handling is essential 


ray 
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in both shipping and laboratory. 
| A group of technicians headed by 
Arthur Smith, an Oak Ridge- 
| trained engineer, uses rubber 
| gloves, three-foot tongs and lead 
brick shields. They employ 
mirrors in manipulating experi- 
their instruments with special 
chemicals, 

To make materials radioactive, 
Atomic Energy Commission 
workers place them in a nuclear re- 
actor. In the case of piston rings, 
| about one month is required be- 
fore enough neutrons are absorbed 
|to change the iron in the rings 
from a stable to a radioactive ma- 
terial. 

Most of the radio activity in the 





Modernize 


mental parts and decontaminate | 


| parts disappears in a short time. 
| Later, some waste may have to be 
returned to Oak Ridge where a 
protection burial ground is main- 
| tained. 


Saflex Output Boosted 
SPRINGFIELD, Mass. Mon- 
|santo Chemical Co. has announced 
a 50 percent expansion in pro- 
duction of Saflex vinyl butyral in- 


in autos. Robert K,. Mueller, gener- 
al manager of Monsanto’s plastics 
division here, said the new ex- 
pansion follows a 20 percent in- 
crease completed earlier this year. 





ler reported. 
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terlayer for laminated safety glass || 


Monsanto now serves about 60 per- |’ 
cent of the domestic market, Muel- || 
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Wilsons Sell Nash— 


Wilson Motors, Inc., 1616 Ross Ave., 
Dallas, has been appointed a Nash dealer. 
President of the firm is Walter Wilson (at 
the wheel), former president of the Na- 
tional Used Car Dealers Assn. His brother, 
Jimmie (standing), is his partner. He is a 
director of the Dallas Independent Auto- 
mobile Dealers Assn. 


Letterbox 


(Continued from Page 4) 


service, to become consultant to 
independent operators. I believe 
that, while automobile leasing has 
its problems, truck leasing requires 
more thorough study due to long 
term financing, replacements, rate 
making, engineering contracts, ac- 
counting, maintenance and service. 

Hertz and National Truck 
Leasing System, due to their 
nationwide service and progressive 
policies, have enjoyed steady ex- 
pansion. 

Independent leasing companies I 
am working with are developing 
increasing volume and profits. 

Automobile dealers and truck 

dealers are asking me whether or 
not to go into the annual leasing 
business. 

I believe that the answer to this 
question should be made only after 
a study of the particular dealer’s 
set-up. 

The dealer should be advised, in 
his own case, how best to take ad- 
vantage of this growing trend.— 
Warren S. Huis, Wilmette, Il. 


* * * 


Misleading Ad? 

My dad is a Chrysler - Plymouth 
dealer. I read your AUTOMOTIVE 
News regularly and I like it very 
much. Herewith you will find an 
ad which I clipped from the Des 
Moines Register, which gives the 
price of a 1953 Chrysler New 
Yorker as $3,515 with a large list 
of accessories. 

Here is the ad: 


Did You 
Know 
That You Can Buy a 
Brand New 
Chrysler 
New Yorker 
Sport Club Coupe 
Equipped with the fabulous 
V-8, 180 H.P. Engine 
| Oil filter, oil bath air cleaner, crash 
|pad, air foam cushions, directional 
| signals, backup lites, deluxe steer- 
ing wheel, sun visor, arm rests, 
safety glass, safety wheel rims, oro- 
flow shock absorbers, power brakes, 
automatic transmission. 
for only 
$3515 
Delivered in Des Monies 
TOP ALLOWANCE FOR 
YOUR CAR 


| The way the ad is written, it 
seems to me, leads one to think 
these accessories are extra, when 
actually they are standard equip- 
ment on the New Yorker model. 
It’s no wonder people complain 
about misleading advertising in re- 
gard to cars. I am only a high 
school student, but this advertising 
| copy seems to be in very bad taste. 
|I would like to know dealers’ 
opinions on this matter.—GeraLp 
Ravuscu, Box 457, Calmar, Iowa. 


Twin City Staff Saluted 


For the second straight year, a 
plaque has been awarded to em- 
ployes of Twin City Buick, Inc., 
Buffalo, for having placed among 
the first 85 industrial firms in the 
city employing 50 or more persons, 
with the highest average contri- 
butions to the Community Chest, 
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General Tire Stockholders 
Add Knowlton to Board 


Stockholders of the General Tire | 


& Rubber Co. have reappointed 13 
directors and named F. W. Knowl- 
ton to the board. 

Reappointed directors were: W. 
O'Neil, W. E. Fouse, C. J. Jahant, 
Robert Iredell, C. F. O'Neil, L. A. 
McQueen, M. G. O'Neil, all of Ak- 
ron; S. S. Poor, of Providence; T. 
F. O'Neil, B. E. Smith, J. F. 
Creamer, all of New York; E. W. 
Ross, of Detroit; and D. A. Kimball, 
of Azusa, Calif. 

The directors also reelected all 
officers, including W. O'Neil, presi- 
dent, Other officers reelected were: 
Jahant, vice-president; McQueen, 
sales vice-president; C. F. O'Neil, 
foreign operations vice-president; 
Kimball, vice-president; T. F. 
O'Neil, vice-president; H. A. Bel- 
lows, vice-president; M. G. O'Neil, 
executive assistant to the president; 
T. S. Clark, treasurer; Knowlton, 
secretary and chief counsel, and 
James Little, assistant treasurer. 
The directors also appointed C, A. 
Hill as assistant treasurer, and J. 
L. Wade as assistant secretary. 
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J. M. Roche, Cadillac general 
sales manager, has announced the 
appointment of William T. LaRue 
as Philadelphia district sales man- 
ager. 

LaRue recently returned from 
Korea, where he served in the 
Army. Prior to his recall into serv- 
ice, he managed sales activities for 
another auto firm in Pittsburgh 
and New York. 

LaRue replaces W. J. Gallagher, 
who recently retired after 22 years 
with Cadillac. 

* 


* * 


Oldsmobile Names Anderson 


Labor Relations Director 

Francis I. Anderson has been ap- 
pointed director of labor relations 
at Oldsmobile, it has been an- 
nounced by J. F. Wolfram, Oldsmo- 
bile general manager. Anderson 
succeeds Harold F. McFarland, 
who has been named director of 
industrial relations of the Detroit 
Transmission division of GM in 
Livonia, Mich. 

For the past four years Anderson 
has been assistant director of labor| 


Auto Personnel 








relations, administering the GM re- 
tirement plan and employe benefit 
program at Oldsmobile. He joined 
Oldsmobile in 1944 as a counsellor 


in the labor relations department. 
* +* * 


Runciman Joins Yale Rubber | - 


As Executive Vice-President 


Lyle F. Runciman, former owner 
of Runciman Drug Stores, has sold 
out his drug business and has 
joined Yale Rub- 
ber Mfg. Co., San- 
dusky, Mich., as 
executive vice- 
president, accord- 
ing to Eldon H. 
Henderson, Y ale 
president. 

Runciman, who 
had been in the 
retail drug busi- 
/ ness in Detroit 

since 1922, was 
L. F. Runciman = ¢o-founder with 
Henderson of the rubber company, 
and has been a stockholder since 
the firm’s inception. 

Yale manufactures molded and 
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Detroit Policeman Wins Hudson Jet— 


Happiest patrolman on the Detroit police force is James Lustig (third from left) as 
ne accepts keys to the Hudson Jet awarded by the Metropolitan Detroit Hudson 
Dealers in connection with Jet announcement week. Equally happy, of course, were 
Mrs. Lustig and daughter Linda Joy, 5. Bill Hermann, president of the Detroit dealer 
group, presents the keys as Harold E. Booth, of E & B Hudson, the dealership 
selected to deliver the car, and John Beach, Hudson zone manager, look on. 


extruded rubber products for the 


automotive and other industries. 
* + * 


Byerly Resigns as Manager 
Of Truck Owners’ Group 
H. Scott Byerly has resigned as 


“We Save TIME and MONEY with ‘3M’ Specialized Adhesives” 





lot of time and money.” 


duction lines. 


Sanding Tools, “SCOTCH” 


time you order. 


. Says Chicago Service Manager. 


25 YEARS EXPERIENCE with “3M” Automotive 
Refinishing Products is the record of Marshall C. 
Sims, Service Manager of Clark-Maple Chevrolet 
Co., Inc., Chicago! Mr. Sims writes: “ 
such ‘3M’ adhesives as ‘3M’ Trim Cement, ‘3M’ 
Body Caulking and ‘3M’ Weatherstrip Adhesive, 
we have always been able to give our customers 
prompt and efficient service. We can practically 
eliminate failures and re-work—save ourselves a 


.. By using 


Yes, that’s real experience talking! Mr. Sims 
knows he can rely on these “3M” Specialized Ad- 
hesives—the same ones used on automobile pro- 


Stock and use these Specialized Adhesives, to- 
gether with the rest of the famous “3M” Refinishing 
line that includes “3M” Abrasives and 


+ ‘3M”’ 
Masking Tape and 


Masking Products. Every body shop needs them 
—but be sure to specify by brand name—every 





The BIGGEST and BEST PROMOTION 


that ever hit the refinishing business! ... And it’s coming again in JUNE! 


June is National 


“GET THE DENTS 


UTOF YOUR 
FENDERS” Month © 








Made in U.S.A. 
mahese of seach 


¢:—_ 


iy patencecte Mining & Mfg. 
Brand Pressure-Sensitive 


Co., St. Paul 6, Minn.—also 
‘apes, “Scotch” Sound Record- 


Tape, ‘‘Underseal”’ Rubberized Coating, ‘‘Scotchlite”’ Reflective Sipeting 
jety-Walk” Non-slip Surfacing, “3M” Abrasives, “3M” Adhesives. G: 
dene 122 E. 42nd St., New York 17, N.Y. In Canada: London, Ont., Ca. 
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Month in DETAIL. 


| epee (CO I'd like to get more details from a "3M" Salesman. 


PUIOs 2 sees eee ‘naa 


HY. cccccccccces 


PLEASE PRINT 


eeeeereeeerereeeere 


ii... n eRe acsnekesehees 


1. GIANT POSTER 

2. POSTCARDS 

3. WINDOW STREAMERS 
4. NEWSPAPER AD MATS 
5. RADIO COMMERCIALS 
6. ESTIMATE TAGS 

7. BUTTONS 

Ask your 3M Salesman 


or Jobber 


Minnesota Mining & Mfg. Co. 
St. Paul 6, Minn., Dept. A-43 


KUSH { O Send me the informative booklet describing “DOOF” 


eeeeeeereseeesere 


enemas 


managing director of the Na- 
tional Council of Private Motor 
Truck Owners, it has been an- 
nounced at NCPMTO head- 
quarters in Washington. 

The announcement also_in- 
cluded commendation of Byerly’s 
long service with the organiza- 
tion and the statement that his 
resignation was entirely of his 
own desire and initiative. 

A new managing director will 
be announced shortly, it was 
stated. 


* * * 


Steele, After 32 Years, Retires 


From Army Reserve 


Lt. Col. Bruce K. Steele, assistant 
general sales manager of Plymouth, 
has retired from the U. S. Army 
Reserve after 32 years of service. 

Steele enlisted in Army Ordnance 
|} in 1917 and was immediately trans- 
ferred to the Chemical Warfare 
Service, then being formed. He had 
advanced to battalion sergeant ma- 
jor by the time of his honorary dis- 
charge in 1919. 

He was commissioned a second 
| lieutenant in Chemical Warfare 
Service Reserve in 1922. Called to 
active duty in World War II, 
Steele advanced to lieutenant 
colonel and served as port chemical 
| Officer at the New York and San 
Francisco ports of embarkation. 


Distaff Addition 


Mrs. Lyman First Woman 
On Ethyl Board 


The first woman to be named an 
officer of Ethyl Corp., since the 
company was organized nearly 30 
years ago is Mrs. 
Esther Stapley 
Lyman, who has 
been elected as- 
sistant secretary. 

Mrs. Lyman 
joined Ethyl in 
1940 as a secre- 
tary in the office 
of the corporate 
secretary. 

A resident of 
Stratford, Conn., 
she is a graduate 
of Vassar College and has attended 
Columbia Universitv, Stanford Uni- 
versity and the Katharine Gibbs 
Secretarial School. She is a member 
of the Desk and Derrick Club of 
New York, an organization of oil 
industry women. 

* * ca 


McDonald Succeeds White 


As Chevrolet Display Chief 


Appointment of M. J. McDonald 
as manager of the Chevrolet 
chart and display department to 
succeed John T. White, who re- 
tired after 43 years with the com- 
pany is announced by W. E. Fish, 
general sales manager. 


McDonald, who had been as- 
sistant manager of the de- 
partment since March, 1940, also 
assumes the title of manager of 
shows, exhibits and conventions. 
He joined Chevrolet as an artist 
in 1983. 





Mrs, Lyman 


* * * 


Busch Elected Secretary 


Of Stewart-Warner 

Alfred H. Busch has _ been 
elected secretary of Stewart- 
Warner Corp., according to James 
S. Knowlson, president and board 
chairman. Busch had been acting 


(Continued on Page 27, Col. 1) 
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‘Continued from Page 26) Scott to Sales Post 


secretary since the death of 
James I. Minteer in February. 

Busch joined Stewart - Warner 
as an attorney in the legal and 
industrial relations department in 
June, 1947. 


* x * 
. . ° | 
United Motors Service Adds 


Orr in Merchandising 

Samuel A. Orr has joined United 
Motors Service division of General 
Motors, as merchandising manager 
for Packard cable 
products, W. N. 
Potter, general 
manager of 
United Motors} 
Service, has an- 
nounced. 

Orr previously 
was replacement 
sales manager for 
3M’s Packard 
Electric division, | 
Warren, O. He} 
has spent his en- 
tire career in the electrical cable | 
business with Packard Electric, | 
having joined the organization 15 | 
years ago. 


Samuel A, Orr 
- 


Clevite-Brush Appoints | 
Schaefer Vice-President 


Dr. Ralph A. Schaefer has be- 
come vice-president of materials | 
development at Clevite-Brush De- 
velopment Co., according to A. L. 
W. Williams, president. Schaefer 
had been director of research at 
Cleveland Graphite Bronze Co., a! 
unit in the Clevite group. 

Williams also announced the ap- 
pointment of William P. Short as 
director of piezoelectric and sonic 
products development. Short had 
been vice-president in charge of 
operations for Pleasantville Instru- 
ment Corp., a subsidiary of General 
Precision Laboratories, Inc. 

* * * 


Monahan Appointed Director 
Of R. I. Development Council 


Thomas A, Monahan, president of 
Providence Body Co., builder of 
truck bodies, has been named by 
Gov. Dennis J. Roberts to the $10,- 
000-a-year post of executive direc- 
tor of the Rhode Island Develop- 
ment Council. 

Monahan, who also is president 
of the Cranston Chamber of Com- 
merce, has been serving as head 
of the small-business section of the 
council. 

* * 


Burdick Gets Willys Post 


C. I. Burdick has been appointed 
director of industrial engineering at 
Willys-Overland, according to Ray- 
mond R. Rausch, executive assist- 
ant to the president. Burdick will 
be in charge of engineering ma- 
terial handling and packaging, 
facilities development, plant layout 
and plant engineering. He pre-| 
viously had been with Dana Corp. 
as a staff engineer. 

x * - 


Wade Named Sales Chief 


Of 2 Detroit Harvester Units 


J. Thomas Smith, president of 
Detroit Harvester Co., has an- 
nounced the appointment of Frank 
: C. Wade as sales 
manager for Mo- 
tor State Prod- 
ucts of Ypsilanti, 
Mich., and Dura 
Co., of Toledo. 

Wade has been 
with the company | 
for 14 years, oc- 
cupying various 
positions in pro- 
duction and sales 
Feaaee uae engineering. 

' He succeeds|} 
John T. Gallatin, sales manager for 
15 years, who is curtailing his ac- 
tivities for reasons of health. Gal- 
latin will continue to serve as a 
vice-president, sales consultant and 
director of advertising. 
* * * 


Promotion of Sales Aides 


Announced by Simoniz 


C. V. Lipps, general sales man- 
ager, Simoniz Co., Chicago, has | 
announced the following pro-| 
motions: 

Donald E. Cluck to eastern sales | 
manager, covering the New York, | 
Phildelphia and Atlanta divisions. | 


|divisions. Amerman will operate Joining Fruehauf in 1941, Scott 
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| ager, and Robert J. Derr to Chi- | 
| cago division sales manager. 


| . 2 


Fruehauf Trailer Appoints 


rsonnel 





Cluck’s headquarters will be in Appointment of J. C. Scott as | 
New York new-product sales manager of 
C. Paul Amerman to central sales| Fruehauf Trailer Co. has been 


manager, covering the Cleveland, ®"mounced by C, L. Schneider, 
Chicago, Kansas City and Dallas sales vice-president. 


from the company’s home office. served during World War II as 
William A. Chelew to western| the trailer company’s manager of 


sales manager, covering the 11- material survey department. ci dil . 
state western area. Chelew's head-| From 1944 to 1951, he was a sales- | Blueprinting New Seattle Nash Unit— 





quarters will be in Los Angeles. | man in Fruehauf’s Chicago Harry D. Baker jr. (center), Nash dealer in Seattle, talks over construction plans for 
Walter V. Clark to New York! branch, his new Seattle-Downtown outlet with Nash officials P. W. Purseley (left), Seattle zone 
division sales manager; James V. Returning to the national head- manager, and lL. T. Kouns, Nash western sales manager. Completion of the new 


Hughes to Philadelphia division) quarters office in Detroit in 1951, facilities, which will include approximately 20,000 square feet of floor space, is 
sales manager; Kenneth E. Lewis| he had for the last two years’ expected around June. The new dealership will be one of the largest in the downtown 
to Kansas City division sales man-| been director of priorities. area, it was stated. 
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WHEEL ALINEMENT & BALANCING 
FRAME & AXLE STRAIGHTENING 
HEADLIGHT & BRAKE TESTING 











































“MOST EFFECTIVE BUSINESS BUILDERS 
we’ve ever used”’...so say the thousands of 
shops displaying the ‘‘Bear’’ Sign now being 
nationally advertised in 


(post and form orl 


Y-6180R 


the MORE “BEAR?” you have 
the MORE MONEY you make | 


Step into BIG PROFIT Wheel Alinement, Frame and Axle Straightening 
with MONEY-MAKING “BEAR” Standard and Heavy-Duty Services 


THIS is a booming business! ight in less time. You can 
Even bigger business is sure hydraulically straighten bent 
to come! Because during the parts cold, making them 
next few years CAR, TRUCK, stronger than new! Get full 
TRACTOR and TRAILER REGIS-_ details on all “‘Bear’’ Equip- 
TRATIONS ARE SURE TO IN- ment, including the 197-84 
CREASE! No need to let this ‘‘Service’’ illustrated here. 
business pass you by! The See your ‘‘BEAR’’ JOBBER 
“BEAR” PLAN makes it easy TODAY. Or write for catalog 
for you to get just the equip- to BEAR MFG. CO., DEPT. A-lé 
ment you need to get started ROCK ISLAND, 
or to expand. There is a ILLINOIS. ; 
“Service” for every shop— #7 
standard and heavy-duty 
models for handling a com- 
plete range of motor vehicles, 
from the smallest to the larg- 
est. You make EXTRA PROFITS 
on ev job with “Bear.” 
With “Bear” you do the job 


BEAR Seer FRAME onc! ALINEMENT SERVICE 





HUDSON SUPER JET SIX-PASSENGER FOUR-DOOR SEDAN 
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New Hudson Jet not only doubles Hudson 
market in its own right, but also 


DETROIT, MICH., APRIL 2:—Hottest news along 
automobile rows from New York to Los Angeles last 
week was the enthusiastic reception accorded Hudson’s 
new kind of car in the low-price field: the wonderful 
new Hudson Jet. 


DEMONSTRATION PAID OFF 


It was obvious to all hands that the new car would sell 
itself on demonstration. Dealers reported not only tre- 
mendous buyer enthusiasm over the Hudson Jet by 
people who drove it, but were further delighted at what 
was happening to Wasp and Hornet sales as well. As 
one dealer wired the factory: 


“|. . Jet sales terrific. Took over two dozen orders. 
And selling up moved two Hornets, three Wasps and 
several used cars. Congratulations.” 


MARKET DOUBLED FOR DEALERS 


It was plainer and plainer as first returns of sales poured 
into Detroit Hudson headquarters that nothing since 


NEW HUDSON, JET 


creates new thousands of Hornet and Wasp buyers! 


the introduction of the fabulous Hudson Hornet itself, 
had fired up dealers and their salesmen as had the new 
Hudson Jet. 


Hudson dealers suddenly found themselves with better 
than double their previous market, and able to sell cars 
not just at one or two price levels—but in 94% of the 
entire new-car market. 


FUTURE BRIGHTER THAN EVER 


Not only were more and more orders being booked by 
dealers, but as the word got around the country, the 
factory began to get a flood of inquiries about new dealer 
franchises. As one wire put it: “It looks like what I’ve 
always dreamed of having . . . and I’d like in on it. 
Please shoot me the details next possible mail.” 


If you’d like to get in on the Hudson boom, use the 
telegraphic form below. Send it now, collect, to C. A. J. 
Hadley, Sales Manager, Hudson Motor Car Company, 
Detroit 15, Michigan. 





with not just one... but both 


Brilliant Performance AND Outstanding Economy 


New Dual-Range 
HYDRA-MATIC DRIVE 


and Hudson's sensational 


TWIN H-POWER 


either or both optional at extra cost 


Standard trim and other speci- 
fications and accessories sub- 
ject to change without notice. 


C. A. J. Hadley, Sales Manager, 
Hudson Motor Car Company, 
Detroit 15, Michigan 


PLEASE RUSH DETAILS ON THE HUDSON DEALER FRANCHISE. 
I’M INTERESTED. 


YOUR NAME___ —_—$— $$ $$ $$ 
ADDRESS 
CITY & STATE 


ee 
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HEN used cars pile up, dealers 

stretch to sell them... And 
they will continue to stretch no 
matter what anyone says. That is 
one thing that makes the threat of 
consumer credit controls potent. 

Many dealers believe that with 
a new Administration credit con- 
trols have been permanently 
spiked. 

But when we asked our Wash- 
ington correspondent the other day 
about the rather surprising action 
of the Senate Banking Committee 
in voting to restore power to re- 
impose credit controls, he said a) 
lot of people in high places 
Washington feel that if retailers 


REG U & PAT OFF. 





Merchandising 


Memos to Dealers 





in| Which read: 
“Hello Chump. Yes you will be 
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a chump if you fall for the line | J 

of ‘no down payment’ on a used 

car. You will be a victim of the h }| \ 
‘float’ operation now in effect by 
dealers in this town. ai saan 

Before you buy a used car any- 7 | 
where, get the true facts of life | \ f 
about used cars. Don’t be mislead | 
by copy with ‘no interest,’ ‘take 
over payments,’ and ‘no down pay- 








‘|! | ~~ : 
ment.’ If you want to know the We | i i by! 
By Bob Finlay truth about used cars without ob- ae TY op - J h 
ligation .. . see us today.” ea fi 
* * a . | | (ili fi 
As They Are > 


run wild on credit, controls should 


be I BERTRAM LEWIS, in one of 


* his bulletins prepared for fi- 
nance companies, says: 

“The process of getting one’s 
used cars rated by the public as 
honest merchandise consists in 
advertising them truthfully, pric- | 
ing them right, selling each one | Gnice Buy it, and we'll guarantee 
for what it is, standing squarely | ¢yq¢ in three months you'll buy a 
behind every representation and new car.” 
making good without a quibble ——— . sntestncnseemenentnnans 
when the buyer presents a just | wnat should be done about it.’” 
claim ; = * i 
“It consists in avoiding contro- 

versy with any buyer under any 
circumstances —of getting to the 
bottom of every complaint, putting 
the facts on the table and saying: 
“Here's the story. Now you say! 


reestablished. 


* * 


Ads Look Wild 
OU don’t have to look far to get 
the idea that dealers are run- 
ning wild. Newspapers in every city 
carry ads announcing no down pay- 
ment and years to pay. 

The fact that these ads are not 
as wild as they look may easily 
escape the attention of the poli- 
ticians. 

One used-car firm in St. Louis, 
the House of Bargains, took excep- 
tion to such ads in one of its own, 





- - 
ya Us 
“This one has a new-car guar- 


Priceless 


this parable: 





ari 


FORGOTTEN SERVICE 
with my Schrader Gauge’ 


f 





And you can do as well 
with Certified Air Service 


William F. Knight, owner of Knight’s Service Station 
Burr Rd. & Military Highway, San Antonio, Texas says: 


“I’ve used Schrader Products since 1918. I’ve 

learned that they have a longer life, are more 

dependable, and are widely received by the public. 

In turn, I’ve put this knowledge to good use and have 

‘cashed in’ on the Schrader Air Service Plan with my customers.” 








You, too, can use your Schrader Gauge like an oil dipstick and 
follow the 3 and 5 pound heat build-up formula when inflating 
tires. With this plan for regular, certified gauging, you can in- 
crease your tube repairs, new tire sales ... in fact, all your TBA 
business .. . with ‘steadier’ customers. Four simple steps in Man- 
ual A-200 show you how. Write for your copy, today. And, use 
genuine Schrader Products to certify your air service. 


A. SCHRADER’S SON 
Division of Scovill Manufacturing Company, Incorporated 
470 Vanderbilt Avenue, Brooklyn 38, N. Y. 


FIRST NAME IN TIRE VALVES 


an 


FOR ORIGINAL EQUIPMENT AND REPLACEMENT 





keem, the Wise One, and many 
people went to him for counsel, 


, which he gave freely to all, asking 





nothing in return. 

“There came to him a young man 
who had spent much but got little, 
and said: 

“*Tell me, Wise One, what shall 
I do to receive the most for that 
which I spend?’ 

“Hakeem answered, ‘A _ thing 
that is bought or sold has no 

value unless it contain that which 
cannot be bought or sold. Look 
for the Priceless Ingredient.’ 
“*But what is this Priceless In- 
gredient?’ asked the young man. 

“Spoke then the Wise One: ‘My 
son, the Priceless Ingredient of ev- 
ery product in the market place is 
the Honor and Integrity of him 
who makes it. Consider his name 
before you buy.’” 


* * + 


Prepare 

gre of course, have many 
sound arguments against con- 

sumer credit controls. But it is con- 

|ceivable that their arguments may 


THs recalls that classic Squibb|be overridden by a tide of public 
advertisement which contained | opinion. 


| The dealers who operate on sound 


“In the city of Bagdad lived Ha- | policies may not be able to influ- 
eat | ence other dealers whose practices 


| bring the threat of credit controls. 


| But they can prepare for such an 
| eventuality by improving their own 
| selling effectiveness. 

| 





‘Magazine Offering 
‘Twin Posters for 


| May Safety Check 


| NEW YORK. — Approximately 
| 18,000 car dealers throughout the 
nation are expected to use a Look 
point-of-sale poster tying in with 
the automotive industry’s May 
safety-check program, the magazine 
announced last week. 

The posters are built around a 
vehicle maintenance article for the 
|May 5 issue of Look. Written by 
| George Koether, Look’s automotive 
|editor, and entitled, “Don’t Drive a 
Death Trap,” the article tells about 
10 vital automotive parts which 
should be checked to prevent high- 
way accidents. 

The magazine’s posters are de- 
signed to give point-of-sale impact 
to the 10-point safety-check 
program featured in the article, and 
will be distributed with kits sent 
out by the Inter-Industry Highway 
Safety Committee to car dealers 
who have ordered them. There is 
a charge for the service. 


In addition to the posters, Look 
is offering car dealers further 
merchandising aid in the form of 
reprints of “Don’t Drive a Death 
Trap,” data on the number of cars 
five years old or older in all coun- 
ties of the U. S., and personalized 
dealer mailing pieces tying in the 
theme of vehicle maintenance. 





Johnson Heads 


Chrysler Track 


DETROIT.—Appointment of Ira 
E. Johnson as general manager of 
the Chrysler engineering proving 
grounds, near Chelsea, Mich., and 
of two staff engineers for the proj- 
ect, has been announced by James 
C. Zeder, director of engineering 
and research. 

Arnold Steckling was named chief 
engineer and assistant to the gen- 
eral manager, and Wallace E. 
Zierer supervising experimental en- 
gineer. 





New York Carrier Buys 


500 IH Roadliners 


CHICAGO.—Sale of 500 Inter- 
national R-205 Roadliners to As- 
sociated Transport, Inc., of New 
York City, has been announced 
by W. K. Perkins, manager of 
truck sales for International 
Harvester Co. This is one of the 
largest single civilian heavy- 
duty sales in the history of the 
trucking industry, Perkins said. 

In addition, International Har- 
| vester is placing in operation a 
certified service plan for the 
new Associated Transport 
trucks. The contract covers 
service and maintenance for 
300,000 miles on each truck. 


LS ee 














Service Management 
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Backshop 


... by Jack Weed 


g EVERYTHING goes as planned 
I should be well on my way from 
Los Angeles headed toward Reno, 
Nev., as you read this bunch of 
words that have been battered out 
on my writing machine, that is 
much the worse from my heavy 
pounding. The girls in our office 
claim I don’t wear typewriting rib- 
bons out; I punch them out. 

But to get back to that heading- 
north deal, I’m scheduled to “ride” 
the Mobilgas Economy Run again 
this year and be in the hair of 
Frank Meunier of “General Pete” 
and Art Pillsbury of AAA. There 
are several “team managers” of 
various car makes that are entered 
in the run which would just as 
soon that I would take the train 
up to Sun Valley instead of get- 
ting in people’s way at the various 
gas stops and checking in points, 
too. 

But to me, this Economy Run 
is more thrilling than a race. It’s 
more like watching a clever bil- 
liard player position himself for 
the following shot. Those boys 
who drive the cars in the run 
know just where they can let up 
a little and where they have to 
bear down. 

It’s also interesting to watch the 
young Cal Tech students keep an 
eagle eye on the driver of the car 
they are assigned to “police” just 
to make certain that the driver 
doesn’t get away with any trick 
or slipping of the regulations. They 
have a tough job with plenty of 
responsibility, and all they get out 
of it, except the trip and whatever 
thrill they may experience, is a 
wrist watch courtesy of the Gen- 
eral Petroleum Corp. 

- * * 


Doughnuts and... 


Stee as I said, I will have 
gotten out of a nice soft warm bed 
about 11 p.m. Sunday and rushed 
over to the General Petroleum 
Garage to get a cup of coffee and 
a couple of doughnuts before “hit- 
ting the road” at 12 midnight 
sharp. 

About the time you guys in the 
east are going home to dinner I'll 
be dragging a couple of weary and 
badly cramped legs out of the car 
I ride at Reno, Nev., with nothing 
to do but get a little shut-eye until 
six o'clock in the morning when we 
hit the road again, headed for 
Boise. 

I still can’t figure out why it 
always seems colder and more 
dreary in the early mornings of 
these Economy Runs than it does 
at the same time in the morning 


Industry Is Eying GM Training Plan 


By Bernie Thomas 
Associate Editor 

G ENERAL Motors’ program to set 
¥ up a network of 35 mechanic- 
training centers across the nation 
is being weighed in industry circles 
as one of the most significant 
developments in auto history. 


Similar plans, it is learned, are 
now being studied by other vehi- 
cle makers. General reaction is 
that GM has made one of the 
strongest possible competitive 
moves, and one that is aimed at 
solution of an industrywide 
problem—adequate service for car 
and truck owners. 


F EVERYTHING goes as}; 





when one is going fishing or duck 
| hunting, especially that second- 
| morning start. 

But then it’s fun, and I love it. 

And I certainly hope to see some 
of the boys with their automatic 
transmission equipped cars come 
in near the top in this year’s run. 
I think the results in mileage that 
these cars pile up will be much 
more interesting to the man on the 
street than the mileages that are 
made with the overdrive-equipped 
cars. 

In the first place I think that 
the transmission does much more 
of the driving in the automatics 
and the skill of the driver is not 
so marked. I might be wrong, and 
if I am, this year’s run will show 
it up since there are more cars 
equipped with automatic transmis- 
sions in this year’s run than ever 
before. 

” - * 
Power Steering 


AS out to the demonstration of 

another type of device that I 
feel certain is going to blanket 
the industry fast—and that is 
power steering. 

The three McIntyre boys —or 
maybe I should say five or six 
because there are some sons of 
the heads of the Monroe Auto 
Equipment Co. in the _ business 
aow, I believe—held a press party 
and run-see of their new power 
steering unit at their new labora- 
tory near Monroe, Mich., the other 
day. 

They had the units mounted on 
several makes of cars and put 


them through their paces—and let 
us writing-machine pounders try 
to wreck them if we could. 

The big event for the after- 
(See BACKSHOP, Page 33, Col. 1) 





‘Dealers Prepare for May Check ... 





_ Safety Drive Sparked 


| ARLY reports indicate that more 

franchised car and truck deal- 
ers will be actively participating 
this year in the annual May Safety 
Month Campaign sponsored by the 
Inter-Industry Highway Safety 
Committee than usual, This is due 
primarily to the fact that at least 
three additional dealer groups have 
joined Chevrolet in promoting year- 
round safety inspections. 

Both Ford and GMC Truck and 
Coach are making strenuous ef- 
forts to aid their dealers in cap- 
turing the available business 
which is expected to result from 
the campaign. 

Studebaker dealers have also in- 
dicated that they are going to do 
their full share in the drive to make 
highways safer. 

While some other groups, such as 
Cadillac, Oldsmobile, Buick and 
Pontiac dealers are already ahead 
of last year’s committments, they 
haven’t matched the others yet, in 
numbers at least, who are already 
enlisted in the year-round promo- 
tion. 


* * * 


Profit Seen in Drive 


— year, more than any year 
since 1941, the average dealer 
can expect to get much out of the 
May safety program. He is back in 
a highly competitive market and 
has to build up prospects and busi- 
ness for both his service depart- 
ment and used-car lot. 

Those who have actively partici- 
pated in the safety drive in former 


years claim that, if properly man-| 
aged and followed up, the month’s | 


inspection of cars and trucks not 


only provides a profitable amount | 
of plus parts and customer labor | 


| business, but also can be made the 
| source of a very sound used-vehicle 
| prospect list. 








GM's ‘Schoolhouse’ for Mechanics— 


Establishment of a nationwide network 


of 35 training centers, similar to the one 


Any alert dealer or salesman | 





| contributed to over 40 percent of all 


| of Casualty and Surety Companies, | 





will instantly recognize that when | 
a car which is in need of con- 
siderable work comes in for in- 
spection and the amount of work 
needed to put that car in a safe 
driving condition is pointed out to 
the owner, this is a good time to 
call his attention to the safety- 
inspected and reconditioned used 
vehicles the dealer has to offer. 


There is an abundance of unsafe 
cars roaming our streets and high- 
ways. Figures by the Florida High- 
way Patrol and Florida Automobile 
Dealers Assn. last year showed that 
out of some 169,576 vehicles checked 
in the 1952 campaign, 56,370 or 33.2 
percent failed to pass the tests. 

+ ok * 


Brakes Are Main Trouble 


ees the reports of last 
year’s safety check indicate that 
at least 24.4 percent of all automo- 
tive vehicles have unsafe brakes, 
14.1 percent have front lights that 
need repair or replacement, 12.3 
percent have rear lights that are f ° ; 

faulty, 11.7 percent have stocting | sot aaah tc ee - car 

ti 11.5 cent e€ departments, 
that needs correction, percen | Every car factory is behind the 


hav haust systems that need re- : 
a ~ ©- | national Safety Council and Inter- 


placing, 7.9 percent need tires, 6.3 Ind : 
inditeteh win- ustry Highway Safety Commit- 
percent have faulty windshield Wip-| t.. in their efforts to reduce the 


ers, 5.8 percent need glass replace- 


;.< | Mounting toll of traffic accident 
ment, 3.6 percent need horn repairs and deaths. . 


2.4 percent need new rear-view ; 
a ee ” | For instance in the last Packard 


mirrors i 
; |Service Counselor, the month] 
Broken down as to cars and trucks | service bulletin to its dealers the 


the figures are as follows: |company broadcasts on the front 
Percent Percent (cover: “It’s Here—It’s Yours-—For 


March R. O. Items 


Average number of items per 
franchised dealer repair order for 
March, 1953 remains at: 


1.19 


Car and truck dealers across 
the nation hit the ailtime low in 
the number of items per repair 
order in January with an aver- 
age of but 1.12. February came up 
to 1.19 but March shows no im- 
provement in the selling of needed 
services. The average items per 
ticket for all of 1952 was 1.40. It 
should be near two items per 
ticket to assure profitable service 
department operation, it is con- 
tended. 


7 Figures furnished courtesy of John Wolf 
Co., from analysis of over 1,500,000 re- 
pair orders per month. 


er 








Cars Trucks | Increased Service Sales—The An- 
Brakes .... ee 17.9 ;nual National Car Safety - Check 
Front Lights 14.9 10.4 | Program.” 
Rear Lights 10.9 18.9 | This is followed with a strong 
Steering .... -.- AB 9.7 plea for Packard dealers to do their 
Exhaust .. 116 11.3 part in making our highways safer 
Tires .. 8.5 5.4 (Continued on Page 32, Col. 3) 
Wipers 6.1 7.0 
Glass 5.4 7.9 | S V 
SII oo cckcedosxincassiiavces Ge 5.2 oO bs 
Rear View Mirror 1.6 6.3 cony acuum 






Offers Course 


For Lube Men 


| RECOGNIZING that car dealers 


y ’ today are intensely i i 
mechanical defect accidents in 1952. | two phases of aie Mee vec be 


Tire and engine failure accidents; have been allowed to lag during 
were found to be the next most fre-|the days of easy selling after the 


The heart of the mechanical de- | 
fect accident problem was found to | 
be in brakes, according to the Assn. | 


which reports that defective brakes 


| quent, but each of these occur only | last war, Socony-Vacuum Oil Co. is 


_Not Enough Repairs 


above, has been announced by General Motors. The centers will provide facilities for 
training dealer mechanics and other dealer personnel. GM plans to open the first 
building in Detroit by Sept. 1. The others are expected to be completed in two years. 


progress General Motors has ever 

made or can ever hope to make.” 
” x * 

and truck makers throughout 

the industry have spent millions 

of dollars in recent years for the 


; ;_ best in engineering and research 
ARLOW H. Curtice, GM presi facilities to assure a continued de- 


dent, is known to be a strong : 
| backer of the new training plan. He! mand for their products. 
But such engineering and re- 


| revealed it first to a group of 2,500 
|GM dealers at a testimonial dinner search has given the automobile 
;to him in Chicago last month. buying public a series of products 
Curtice sounded the keynote of | that, 
proved, have been 


the program a few months back | 
complex to service. 


when he said: 
“The good job we do for our; There have been automatic 


| Willingness to lay out millions of 
| dollars to get such a program under 
| way is tantamount to industry ad- 
|mission that much was to be de- 


sired in service postwar. 
* * * 


increasingly 


Some observers say that GM’s | customers is fundamental to all the | transmissions, power steering, 


| latest—air-conditioning systems. 


| kept in good operating condition | 


although constantly im- 1 


about one-fifth as frequently as | offering dealers a training service 
brake accidents. to promote customer contact and 

¢ *« «* |increase sales and profits from the 
|lubrication hoist through its 


7 ;national organization of field men 
ESPITE all of the evidence that | who average nearly 17 years in ex- 


faulty brakes are the cause of 4! perience. 

high percentage of accidents, brake These men have been trained 
work still rocks along at a compar-| to aid dealers in their lubrication 
atively low ebb. In March, for in-| department problems. In addition 
stance, brake work appears on but! each man is outfitted with a com- 
9.17 percent of all franchised-deal- | plete portfolio containing data on 
er repair orders indicating that lit- | practically every problem that he 
tle, or no, checking or selling of| may meet, from suggesting the 
| proper equipment and layout of 
the department to the set up and 
| Operation of a follow-up system 
| to draw more customers into the 
| shop. 

| This merchandising effort, aimed 
power braking, high compression | to aid car and truck dealers in- 
engines, new ignition systems, auto-|crease business, is keyed to the 
matic light beam controls, and|™Major theme of the advertising 
many others which have proved | Pt Does’ Right Under His Meee, 
their value to high sales. And the} mt Date a & . 


| 
HIS campaign tells the 
However, developing and then | I" that eaaas sae will help 
selling such products by no means |train his lubrication men to find 
guarantees a sustained value to 4/oxtra business also for the other 
car or truck owner. They must be| qepartments of the service shop. 
In line with some of the major 
vehicle companies, Socony- 
Vacuum has set up coast-to-coast 
centers staffed with experienced 
instructors and salesmen to train 
the dealers’ men on the job. Thug 
(See LUBE, Page 37, Col. 1) 


dealer 


‘Continued on Page 36, Col. 1) 


New Products 
See Page 42 
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TT PLELL 


No Ducking the Issue Here— 


South Shore Buick Co., Quincy, Mass., does not mean to bar purchasers by putting 
a white picket fence around the Buick Super convertible. The lilacs, tulips, Deutzia, 
forsythia and other spring flowers should indeed invite them to take a closer look. 
A brook also flows through this display to quench the thirst of live ducks, one of 
which seems to have laid an egg. The symbolism of this, however, is one to figure 
out for Edgar G. Lehmann, president. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
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Four Groups Promoting Year-Round Check . . . 


Dealers Back May Safety Drive 


(Continued from Page 31) 


by correcting the faulty mechan- | 


isms in cars. 

In addition to the many spot 
announcements that will be made 
over the airways to advertise the 
coming safety drive, the safety 
month gets an added kickoff in 
the May 5 issue of Look Maga- 
zine with a three-page story en- 
titled, “Don’t Drive a Death Trap.” 


In this story, the magazine tells | 


the motoring public that “during 
May car dealers are reminding 
drivers of the need for safety serv- 
ice with a _ steering-wheel check 
card.” 

This card shows the owners what 
things were found wrong with the 
car and the things that were cor- 
rected. A tear-off tab gives the 
service station a record of every 
car inspected and the work left. 

* + * 


_— method may be used as a 
follow-up record, on which the 
alert service manager can captial- 





ize for weeks after the drive is 
over. 


Look will make available re- 


|prints of this story with its many 
| illustrations, 


calling attention to 
parts which can cause trouble, in 
a 7x6%-inch size which can be 
stuffed into an ordinary envelope. 
Another reprint in map size, which 
can be used as a self-mailer, is also 
available to dealers. 

The promotion kits, in addition 
to big window displays, also in- 
clude a flasher display pointing 
up the 10 points to be checked in 
brilliant Day-Glo, two easel-backed 
posters, “Check Your Car, Check 
Accidents” banners, hand-out liter- 
ature promoting the _ program, 
newspaper mats, and a film trailer 
for dealer use in his local news- 
papers and theaters. 

The 1952 campaign found that 
32.5 percent of all cars checked, or 
nearly one out of every three vehi- 
cles, were found to be unsafe and 


automotive industry, every week throughout the year. 
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$$-24 comes complete in shipping carton with 
stock of 24 WIX re a ie s. The 
Display Stand is yours ABSOLUTELY FREE of 
extra cost. 





BARMIT 2G" DO TO 


YOUR CUSTOMERS’ DOLLARS IS wess,! 


needed service attention to one 
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WIX HEVI-DUTY Oil Filters and Cartridges are your busi- 
ness too... they save money for car owners— make money for 
you... by freeing your customers of the Wearmite menace. 


*W earmites ate “engine termites” — Grit, Dirt, Acid and 
Tarry Sludge. They infect motor oil — do untold damage to 
engine parts. WIX Cartridges filter these pests out of motor 
oil and stop this damage because they contain HEVI-DUTY 
WIXITE — the modern depth type filtrant of Resilient 
Density. 

Dramatic WIX national advertising tells the dirty oil, 
Wearmites story . . . creates demand for WIX Engineered 
Filtration, new customers for you. Tell your customers the 
Wearmites story with the greatest Sales Aids in oil filter his- 
tory. Remind them, show them, sell them .. . with the WIX 
Cabinet Merchandiser, SS-24 Display Rack, Filter Identifica- 
tion Charts, and the exclusive WIX Dirtector. Ask for the 
details — today! 

* 





TRADEMARK 


‘CARTRIDGES 


GASTONIA, N. C. 





OIL FILTERS 


WIX CORPORATION - 


IN CANADA: WIX ACCESSORIES CORP., LTD., TORONTO, ONTARIO 


or more parts affecting safe vehi- 
cle operation. 

A tremendous market beckons, 
and a worthy cause needs the 
cooperation of every franchised car 
and truck dealer. 


Sun Announces 
New 3-Month 


Service Course 


DETROIT. — Recognizing a criti- 
cal shortage of men able to use 
automotive testing equipment, Sun 
Electric Corp. is now offering a 
broad three-month course of train- 
ing in modern auto service at its 
technical training center here. 


Sun, a major manufacturer of 
testing equipment for automotive 
engines and electrical systems, has 
a long record of conducting schools 
in engine testing. 

The company says its new course 
will be broader than anything it 
has ever previously offered. It has 
been designed to provide up-to-the- 
minute background information 
upon which an inexperienced man 
| can build a thorough understanding 
| of modern service procedures. 

The course is being aimed at 
veterans, high school graduates, 
sons of dealers and other inexperi- 
|enced but capable men who may be 
|anxious to build a career in auto- 
mobile service. 


It will deal first with the funda- 
mental use of hand tools and 
measuring devices, followed by a 
general explanation of the engine, 
transmission, power train, sus- 
| pension and brakes. 


When that overall picture has 
been established in the student’s 
mind, Sun says, the course will 
become concerned with the fuel 
|and electrical systems which have 
become so complex on present day 
automobiles. 


“Although there are thousands 
of mechanics who can do a good 
job on repair operations,” says a 
Sun spokesman, “there is a critical 
shortage of men who can test— 
that is, actually determine what 
repairs should be made—as well as 
repair.” 


Flood Damages 
N. H. Dealerships 


MANCHESTER, N. H.—(UTPS) 
—Several automobile establish- 
ments suffered damage and incon- 
venience when the worst flood since 
1938 swept through the northern 
part of New Hampshire, causing a 
total loss estimated at more than 
a million and a half dollars. 

In Berlin, Daigle Motors had 
four feet of water in the basement, 
and sandbags were put up to save 
valuable plate glass windows and 
automobiles on display in the show- 
rooms. At another dealership on 
Pleasant street, in Berlin, the pro- 
prietor drilled large holes in the 
concrete floor of his auto body 
shop to rid the building of two 
feet of water that was threatening 
to spill over into a newly con- 
structed showroom. 





Vinyl-Coated Fabrics 


Record Biggest Year 

NEW YORK.—Manufacturers of 
vinyl-coated fabric and vinyl] sheet- 
ing registered their biggest year in 
1952, according to year-end figures 
released by the Plastic Coatings & 
Film Assn. 

Shipments of vinyl sheeting were 
up 16.7 percent over 1951 while 
vinyl-coated fabric shipments 
showed a gain of 13.4 percent. 

The 1952 total for plastic-coated 
fabrics was 45,706,722 linear yards, 
compared with shipments in 1951 of 
40,294,656 yards. Shipments of plas- 
tic sheeting 10 mils and over 
totaled 57,804,749 square yards in 
1952, compared with 49,507,551 yards 
in 1951. 


Foreign-Car Dealer 


B. V. Motors, of Worcester, Mass., 
has opened a dealership for Austin 
cars, the Rootes Group and the 
Nuffield line. The firm is located 
at 4 May St. 
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AUTOMOTIVE NEWS, APRIL 20. 1953 








By Jack Weed 


(Continued from Page 31) 


noon was to have been the blow- 
ing of a tire on a fast running 
car, equipped with power steer- 
ing, and then the blowing of 
another tire on the same car 
without power steering. While 
that was impressive alright, it 
didn’t hit me as hard as to drive 
a certain make of light car with- 
out power steering and then to 
immediately get into another car 
of the same make that had the 
power device. Either the first 
car had never been greased, or 
Monroe’s power steering made an 
automobile out of that car. The 
difference was terrific. 


I’ve got to hand it to Charlie 
McIntyre for being a brave man 
or supremely confident in the 
power steering for he sat along 
side of me in a Lincoln which I 
had put up to over 60 miles an 
hour and just grinned when I hit 
a sand pile with both hands off 
the steering wheel. I'll have to say 
this much for the device, there 
wasn’t a swish in a car load. That 
baby hit that sand and kept right 
on plowing through without even a 
tail wiggle. 

Monroe is going to make its | 
power steering for replacement on | 
a number of cars. Brouwer MclIn- | 
tyre announced a tentative price 
of $225, plus installation, but since | 
they don’t know what the demand | 
will be as yet nor how they will | 


subject to revision before they hit 
the market with the replacement 
unit. 

+ * * 


Safety Measures 


N LINE with the national auto- | 


motive and tire dealer program 
that peaks up inspection of ve- 
hicles for faulty mechanisms in 
the May Safety Month, both peri- 
odic and spot inspections are being 
proposed in various parts of the 
country. One of the latest is the 
decision of the Pennsylvania Turn- 
pike authorities to inspect every 
vehicle entering the Turnpike to 
determine if they are safe for op- 
eration. 


All vehicles found on inspection 
to be improperly lighted, or in 
other ways failing to measure up 
to the Turnpike safety rules, are 
to be refused entry to the toll road. 
In case of dirty headlights or tail- 
lights, the driver is ordered by the 
inspector to clean them before he 
is permitted to enter the Turnpike. 


In case of faulty or improperly 
maintained equipment, it must be 
replaced or repaired to the satis- 
faction of the inspector. 

The Turnpike itself has made 
two moves, which it hopes will 
cut down on the number of seri- 
ous accidents — painting a six- 
inch wide reflectorized curb line 
on the inside of each through- 
way, and moving the center line 
marking to the right to afford 
more passing room. New safety 
signal devices have also been 
erected at the approach to the 
districts considered by the Com- 
mission as requiring reduced 
speed, 

Thus, even though the Turnpike 
is one of the most heavily patrolled 
roads in the country, the need for 
automotive vehicles being in a safe 
operating condition is constantly 
being emphasized. Police cars cov- 
ered 1,870,000 miles in patrol and 
made 5,886 arrests for various vio- 
lations the last fiscal year, as 
against 2,928 arrests the previous 
year. 

Bug deflectors are being viewed 
as safety hazards in several states. 
New Jersey now rules them as 
being illegal, unless completely 














HOW to LOSE FRIENDS 


AND ANTAGON/ZE CUSTOMERS 


.. THEN FLOSSIE AND ME WENT TO THE 
MOVIE AND GUESS WHO WE SAW? BET 
YOU CAN'T...YAK, YAK, YAK !! 


CHEWING THE FAT WITH ONE 
CUSTOMER WHILE ANOTHER 
CHEWS HIS NAILS IN FURY 
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transparent and not larger than 
seven inches long and four inches 
high. In Connecticut, deflectors are 
not allowed on any vehicle. 

* + + 


Engine Rebuilders 

Lge 81 parts manufacturers 
having taken booth space for 

this year’s Engine Rebuilders 31st 

annual convention at the Nether- 

land Plaza in Cincinnati May 4-6, 
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it looks like this convention will be 
one of the largest get-togethers the 
association has had in some time. 

Three half days will be given 
over to booth conference periods, 
and Merrill Palmer, president of 
the association, says that a great 
deal of emphasis this year will be 
placed on sales promotion. 


If Al Eichholtz had not 
summed up the results of the 
questionnaire, which he sent out 
to MEMA members regarding 
that association’s attitude toward 
participating in ASI Executive 
Booth Conferences in the off 
year when no ASI show is being 
held, we would have been hard 
put to determine what actually 
was the will of the manufactur- 
ers in the aftermarket. 


Although 92 voted for the booth 
conference idea and 188 voted 
against it, 122 said they would 
prefer to participate. Thus reading 
the minds of his membership and 
taking into consideration the over- 
whelming majority of 242 who did 
not even vote, Al comes up with 
the answer that inasmuch as 
MEWA and NSPA are for such 
conferences, they should be tri- 
partitely sponsored and that 
MEMA should be included. 
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TBA Check Urged 
To Save Owner 


As Well as Car 


RAHWAY, N. J.—Better TBA 
service can help cut down 
America’s growing accident rate) 
and, at the same time, make extra 
profits for the dealer, according to 
James B. Lightburn, assistant to 
the sales vice-president of Purola- 
tor Products, Inc., automotive oil 
filter manufacturer. 


The average motorist wants 
service and a safe car, the Purola- 
tor aide said, adding: “He wants 
advice and assistance in not only 
protecting his mechanical in- 
vestment but also his life. Give him 
that assistance and you can’t lose.” 


As one way to decrease accidents 
caused by unsafe cars, Lightburn 
recommended that more dealers set | 
up a complete inspection routine | 
for use every time they do a lu- 
brication job, or have a car left at | 
their business for a short time. 


He said a check should be made 
showing the condition of the fan 
belt, air cleaner, oil filter, spark 
plugs, battery and cables, radiator 
noses and assembly, windshield 
wipers, all four tires and, where 
possible, the tubes. 


Nationwide figures show that at 
least one-third of all accidents re- 
sult from some mechanical failure 
such as unsafe tires, defective 
brakes or faulty headlights, Light- 
burn said. 


To illustrate the possibilities of 
additional TBA sales, he declared 
that 25 percent of the cars on the 
nation’s highways are now running 
on unsafe tires, and over one-third 
of all cars tested recently were 
found to have broken or im- 
properly adjusted headlights. 


“Tt’s a natural desire to want to 
rush on to the next customer,” 
Lightburn said, “but first, take a 
few extra moments to make sure 
that your present customer will be 
alive the next time he needs 
service.” 





Chevrolet Trucks 
Average 612 in Age 


DETROIT.—The average Chevro- 
let truck on the highways today is 
6% years old, the division has an- 
nounced following a study of 
national registration figures. 

Chevrolet said the survey re- 
vealed that nearly a third of all 
trucks in use were Chevrolets. 
There were 8,419,855 trucks of all 
years and makes in operation, and 
2,670,111 were Chevrolets, according 
to the division. 
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It takes a lot more than bearings to provide complete engine bearing 
service. Federal-Mogul jobbers provide everything for the engine bearing 
assembly. Standard precision size, undersize or resizeable bearings, in 
babbitt or heavy-duty copper-lead linings. Hard-to-get “old timers.’’ The 
only complete, nation-wide rod exchange service. All the shims, bushings, 
nuts and bolts you need to do any job right! Whatever your engine bearing 
needs may be, there’s one sure bet—ask your Federal-Mogul Jobber! 


FEDERAL-MOGUL 


(Division of Federal-Mogu! Corporation) 


DETROIT 13, MICHIGAN 


Engine Bearings (Main, Connecting Rod and Cam- 


shaft) e@ Bushings 


Exchange Insert Rods, Rebabbitted Rods @ Connect- 
ing Rod Bolts and Nuts e V-Seam Piston Pin Bush- 
ings e@ Shims and Shim Stock 


@ Connecting Rod Service— 
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The New Nash Ambassador, proudly displaying 
the Forine crest and cceclaimed ‘the most becutiful car 
is built to offer the utmost in luxury and 
smooth high-compression power with 
B = 
e Mans Ducl Jetfire. New Power Steering is avail- 
e transmission choices, including Automatic 
Overdrive and Dual-Ronge Hydro-Matic Drive. 


A New-Type car, this Farina-styled Nash 
Fombler fills the modern need for a double- 
duty car. It's a smart family sedan that doubles 
os a hard-working, sturdy station wagon. 
Available in Station Wagon, Greenbrier and 
Suburban models. All 


equipped with Weather'Eye Conditioned Air 


Ramblers come 


System and radio at no extra cost. 
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y/ New Continental Look! The low sloping 


ead hood and distinctive contoured windshield 
, give you the finest view of the road you 


ever enjoyed. 


a“ 


More people today are buying Nash cars than at any 
time in history. The percentage of car-buyers now prefer- 
ring Nash is the highest in our fifty-one years. 

Pictured here are the reasons why . . . cars that are setting 
a bright new trend in automotive design . . . the cars with 
Pinin Farina styling that have brought the “continental 
look” to America—tfo stay! 

Here, too, are startling new engineering improvements— 
in performance, in economy, in visibility, in driving ease, 
in comfort. Many body styles are so advanced they are— 
in reality—new kinds of motor cars. 

Each picture says in a thousand new ways—"There’s 
None so New as Nash." Drive a new 1953 Nash Airflyte. 
You'll get a brand-new idea of how fine a car can be! 
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World's Safest, Most Rattle-free Con- 
vertible Sedan -— thanks to Airflyte Construc- 
tion. Exceptionally economical, Ramblers offer 
up to '30 miles to the gallon. The new con- 
tinental spare tire is one of many custom 


“extras” included in the standard price 


New! The 1953 Nash Rambler ‘“‘Coun- 
try Club”’ with continental styling is a new 
motoring concept—the superlative luxury car 
in compact size. The Rambler's combination of 
brilliant performance, amazing economy, and 
feather-light handling set a new vogue in mo- 
toring. Dual-Range Hydra-Matic available. 


— 
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The New Nash Statesman with beautiful conti- 

nental styling, meets the universal family need for 

sensational passenger and luggage space. The States- 

man's new Powerflyte engine combines spectacular 

new performance with exceptional gasoline economy. 

Both this popular car and the Nash Ambassador offer 
a Airliner Reclining Seats, Twin Bed arrangement and 
| other exclusive travel features. 


© 





4 The new ‘Country Club”’ models — America’s most 


distinctive “hardtops'’— are available in both Statesman 
(above) and Ambassador (below) series. Featuring interiors 
by Madame Helene Rother, they boast the widest seats, 
both front and rear, and the greatest eye-level visibility 
of any 1953 car. Like every Nash Airflyte, they offer the 
life-saving safety of double-rigid Airflyte Construction. 





Spectacular new sports car and top con- 
tender in continental racing competition, the 
Nash-Healey topped all other American-powered 
entries for two straight years in the Le Mans 
“Grand Prix d’Endyrance.”’ Styled and custom 
built by Pinin Farina of Italy, it is powered by the 
Nash “Le Mans” Dual Jetfire engine, which is also 
available as a custom-power option in the Nash 
Ambassador. The Nash-Healey is available as 
convertible (right) or “hardtop” sports car. 
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Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Mich. 
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Other Makers Eye Schools for Mechanics. . . 


Industry Weighs GM 
Mechanic Program 


(Continued from Page 31) 





by means of highly complex service 
operations which can only be done 
by skilled people. 


* * * 


ODAY there are some 50 million 

cars and trucks in use. Their 
owners, 
sumer surveys, in postwar years 
have been losing faith in the 
franchised dealer’s ability to render 
adequate service. 

Last year, according to one sur- 
vey, 50 percent more people ex- 
pressed dissatisfaction with the 
average dealer’s ability to render 
service on a car than in 1949. 

The proportion of people ap- 
parently dissatisfied with dealer 
service seems to have grown 
parallel to a growing shortage of 
good mechanics in postwar years. 


Whatever the present situation, 


- making glass behave ee 


mee AT 









oul 


Extremes in utility, extremes in form—and excellent illustrations of 


the skills acquired 
of glassmaking. 


PPG makes glass behave . . . drawing it into the tiny continuous 
filaments of gossamer fineness for Fiber Glass just as skillfully as- it 
rolls it into continuous ribbons of plate glass. From raw materials, 
through all the intricacies of manufacture, PPG Fiber Glass is made 
to meet the most exacting needs. 


If Fiber Glass is 


according to many con-| 


all 





of a rising tide of service business. 


owner adequate service, the me- 
chanic shortage has denied dealers 
potential service profits. 


Many car owners are believed to 


off necessary service work because 
they find it too inconvenient to get 
such work done. Meanwhile, the 
time is rapidly approaching when 
it has not been brought about by/ nothing will be more important to 
| lack of effort on the part of either| a dealer than a healthy volume of 
|dealers or factories, but, in the| service business. 
|opinion of some observers, it Re ea ee 
| perhaps has been brought about | A “HEALTHY VOLUME” is in- 
|a lack of proper effort. terpreted by service experts as 
|business on which the dealer 
| makes money. 


NE of the goals of GM’s vast 


ut . | The dealer’s 
imaaan ie ts anon = chanics in recent years has been 


‘ typical of the shortage of skilled 
| model advances. Normally, it takes workers in other businesses which 
two or three months to cover the 


field with euch information. GM have no training facilities of their 
hopes the training centers will cut ate 
the time down to a couple of weeks. ae cae yo been . to 
ire almost anyone with a me- 
t gag GM ae a ae lneas chanical aptitude in order to 
tunity for faster relay of product | handle the service business that 
information from the field to the | has gone through their shops. 
assembly line. But, to maintain a postwar car, 
In recent years, nearly all dealers 


and most of those now in use are 
have had the handicap of a severe| of that vintage, it involves knowl- 


* * * 
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In addition to denying the car) 


have fallen into the habit of putting | 





| service 


| ; . 
shortage of mechanics in the midst| edge in such fields as electronics 


and hydraulics. These studies were 
not problems in training mechanics 
in prewar years. 

am . = 

OLERANCES unheard of a few 

years ago are routine in present 
day car and truck engines. 

The magnitude of the industry 
mechanic training job, which 
seems to grow more necessary 
each day, is pointed up by the 
fact that the industry employs: 

About 300,000 mechanics, 17,000 
salesmen; 29,000 service 
managers and 25,000 parts man- 
agers. 

That is a total of more than 370,- 


shortage of me-| 000 persons who must receive some 


kind of service training and re- 
training. 
* * * 


Fr; TO now, such training facili- 
ties as have been made avail- 
able in postwar years have un- 
doubtedly cost dealers and facto- 
ries millions of dollars. Still, too 
many of the auto industry’s custom- 
ers have come to consider service 
work as being generally below 
standard. 


Dealers have had to bear the 





uous ribbons of plate glass 


or continuous filaments of Fiber Glass 
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by Pittsburgh Plate Glass Company in 70 years 






You can obtain PPG Fiber Glass 
in these forms 


Superfine Insulation—Extremely light-weight, 


used in your products—or if you contemplate its 
lations. 


use to replace other materials—investigate the many advantages 
provided by PPG facilities. Pittsburgh Plate Glass Company, 420 


efficient thermal/acoustical insulation for 
aircraft, automobiles, household appliances, 
cold-weather garments, etc. Available with 
foil and vinyl facings as well as un-faced. 


Yarns, Strands and Roving—For industrial 


and decorative textiles; reinforcement of 
plastics, paper and rubber; electrical insu- 


PPG field engineers are available to work 


Duquesne Way, Pittsburgh 22, Pa. 
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with you on any applications involving the 
use of these Fiber Glass products. 
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burden of unnecessary policy and 
warranty expenses, because there 
has often been the need to have 
such work done twice. The same 
has been true on customer labor 
sales. 

Normally, a dealer realizes 
about 34 percent of his gross from 
labor and parts sales, When the 
| work is done twice, he gives part 
| of that gross away. 
| There can be no doubt but what 
|Curtice is banking on GM’s huge 
mechanic training program as a 
major factor in GM’s efforts to 
| regain its prewar share of industry 
car and truck sales. 

“And,” commented one industry 
official last week, “there is little 
doubt that success of the training 
centers will be the best kind of 
insurance that GM will be able to 
hold on to any market pene- 
tration gains.” 

On the other hand, there is 
much feeling that any benefits of 
GM’s training plan cannot help 
but spread to the industry in 
general. 

The creed is growing in the in- 
dustry that the value in auto pro- 
ducts will have to be protected by 
trained service people, else the 
public may be disillusioned to the 
extent that it will stop buying them 
in the volume necessary to support 
mass-production schedules. 


Here’s How GM 
Will Operate 


Service Schools 


HE first of a 35-unit nationwide 

network of mechanic - training 
centers planned by General Motors 
will open in Detroit in September 
in a former Buick factory retail 
store. 

GM, it is reported, has ear- 
marked millions of dollars to get 
all 35 centers activated within a 
two-year period. It hopes to have 
17 open and operating in a year. 

Cost of the entire program, now 
and in the future, will be borne by 
General Motors. 

* * * 


| (HERE will be no tuition fees for 
dealers who send their person- 
nel to the centers, in line with 
GM’s stand that dissemination of 
| service knowledge is a factory duty. 
| All training procedure will be 
| on the theory that “the best way 
to learn is to do,” according to 
Paul E. McDonald, newly desig- 
nated manager of GM training 
centers to head the overall 
program. 
Supervisory people and mainte- 
| nance help will be furnished by the 
corporation, but each division will 
provide a resident instructor at 
each center. A corporation super- 
visor will administer use of the 
| facilities and coordinate division 


| activities. 
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| [.ACH division will have its own 
classroom, one large enough so 
|that all maintenance, repair and 
overhaul operations can be taught 
| under actual shop conditions. Each 
division will be allowed to use its 
own initiative to insure success of 
| the overall venture. 

Instructors will be offered at- 
tractive pay in order to get the 
best possible talent. 

They will be hired largely on the 
premise that “you can’t often make 
a mechanic out of an instructor, 
but you can make an instructor out 
| of a mechanic.” Organizational abil- 
|ity will also be an important re- 
quirement. 

+ * * 

GBtTING the project under way 

will be a large coordinating 
job, and will necessitate huge money 
| outlays for buildings, furniture and 
| equipment. For example, all 35 cen- 
ters will require nearly 300 twin 
post hoists, 13,000 chairs, 2,000 work 
benches, 2,000 vises, thousands of 
dollars worth of movie and sound 
equipment, etc. 

Each center will have an audi- 
torium capable of seating about 
150 persons. 

Selection of service equipment 
will be confined to nationally 
known and nationally serviced 
makes. It has not yet been decided 
whether any one center will utilize 
a particular brand of equipment 
for purposes of standardization. 
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In the Hopper 


Sen, John J. Haluska has intro- | 
duced a bill into the Pennsylvania 
Legislature a bill that would in- 
crease the speed limit on state high- 
ways from 50 to 60 miles per hour. | 

Under the present law, anyone 
convicted of exceeding the state’s|2 Pet. Sales Tax Proposed 


50 mile limit is not only fined but ° 
loses his operator’s license automat- | "a oan ae ae ; 
i n e list o oposals 


ically for three months for a eT ] 4 
offense. In respect to the suspension |Made to the Pennsylvania Legis- 


of licenses, another bill was intro-|lature by Gov. John S. Fine’s tax 
duced in the House which would | Study committee to raise an addi- 


turned on when the ignition 
switch is turned on, 

The measure was sponsored by 
Senator Fleming Hodges, of Dy- 
ersburg. 


x * * 


set up a graduated scale of fines| tional $157 millions, which will be | 


and license suspensions. | needed in new revenue for the 1953- 


* * * 
Bill Requiring Turn Signals 
On All Cars Vetoed in N. Y. 


Gov. Thomas FE. Dewey has 
vetoed a measure that would 
have required all motor vehicles | 
registered in New York State to | 
be equipped with directional sig- 
nals by Jan. 1, 1954. Under terms | 
of present law, all new vehicles | 
must be equipped with the sig- 
nals, 

In his veto memorandum, the 
governor again urged eventual 
adoption of a system of com- 
pulsory automobile inspections. | 
The 1953 Legislature refused to 
approve such a plan. 

* * 4 


California Acts to Outlaw 


Hot Rod Flame Throwers 


California’s Assemblv has nassed | 
and sent to the Senate a bill de- 
signed to nrevent hot rod onerators 
from making flame throwers out of | 
their vehicles 

Listed as AB 2928, the measure | 
would vrevent the use of snark) 
plugs in the muffler and tail pipe) 
of cars for the purnose of igniting | 
anv fuel which might remain in| 
the exhaust. 

The bill also would require all | 
vehicles starting Jan. 1, 1954. to} 
have mirrors which would give) aii 
drivers a view of the hithwav for | ; 
a distance of at least 200 feet to | 
the rear. 


jtax. It is estimated the tax would 
bring in $140 million. 

Meanwhile, the Legislature has 
received bills 





Tenn. Weighs Bill Requiring 


License Tag Illumination 


A bill introduced in the Ten- 
nessee Legislature would require | 
that automobiles manufactured | 
or assembled after Jan. 1, 1954, be | 
equipped so that the licht ilumi- 
nating the license plate will he | 


Lube 


(Continued from Page 31) 





the dealer who joins the training 
program does not have to face 
the loss of his top lube man for 
a period of davs or a week while 
the man is taking his course. 
The lube men are to be trained 
in how to properlv lubricate the 
make or makes of car the dealer | 
sells, how to find the needed | 
services of the cars thev lubricate. | 
and how to point out these needed | 
repairs or adjustments to _ the| 
customer. 
. + * 
N ADDITION to fairly complete | 
information on various makes of | 
lubrication equipment and _ floor 
plans, the instructor-salesmen have 
full information on all Mohiloi! 
automotive products and how the 
were built to do their particular iob. 
information on displav, lizhtine | 
and decorative suggestions for the | 
lubrication department and _ sug- 
gestions on how to select new men. | 
Socony-Vacuum claims this | 
service to be exclusive to franchised | 
car and truck dealers and noints | 
out that through vears of success- | 
ful training of filling-statinn at- 
tendants its instructors are wel’) 
equipped to train the lube men of | 
the dealership. 
They know the problems of 
training men on how to sell “on 
the island” where considerable 
effort must be placed on methods 
to get the owner to stop long 
enough so that the attendant will 
have a chance to find out things 
to suggest to the owner. | 
Thus, in applying filling-station | 
techniques, where the attendant is 
trained to stop a motorist long | 
enough to discuss his service needs, | 
to dealership lube men, Soconv- | 
Vacuum feels certain that its train- 
ing program will aid materially in 
increasing service sales and 
customer contacts. 





rounded edges which provide 


a 





It’s gentle because Steel-Vent’s two 
wall-contacting steel sections have 


contact and reduce drag to a minimum. 





Result: maximum life, minimum wear. Every Hast- 
ings Steel-Vent set is Motor Engineered for replace- 
ment service exclusively—and for all replacement 


service: re-bore, re-ring and re-sleeve installations. 
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for another two years the “tem- 
porary” two-cent a gallon liquid 
fuel use tax, and also extend for | 
another two years the “temporary” | 
two-cent a gallon gasoline tax, 

Gasoline would be excluded from | 
|the proposed sales tax since it is 


| already taxed at a higher rate. 
* * * 


Neb. Sales Tax Out 

Several bills proposing a new 
State sales tax in Nebraska have 
|been killed by the Legislature’s 
Revenue and Taxation Committee. 
Also killed was a proposed consti- 
| tutional amendment to prohibit the 
State from imposing a property tax. | 
| * ¥ * | 


| But Moves to Amend It 
The Texas House has turned 





hairline through freely for 


lubrication. 





It’s gentle because the Steel-Vent spacer 
has extra wide vents that let oil flow 


automobile inspection law and 
has advanced a bill to amend the 
present law. 


The author of the amendment, 


Rep. D. H. Buchanan, of Long- 
view, said his bill would make 
the law workable and fair. It 
called for inspections of brakes, 
lights, warning devices, horns, 
mirrors and windshield wipers. 


| The bill would eliminate inspec- 


tion as a prerequisite to securing 


license plates. 
+ + * 


North Dakota Again Bars 


Hike in Truck Lengths 
Trucking industry efforts to in- 


| 55 biennium, was a 2 percent sales Texas Keeps Inspection Law | crease the legal length limit of 


trucks from 45 to 50 feet were 
again rejected by the North Da- 
kota Legislature, which has ad- 


which would extend| down a bill repealing the present | journed its 1953 session. The bill 


around this basic oil 


extra cylinder wall 


3 


ee 


37 


| was passed in the House, but was 
killed in the Senate, 


° * * 


Mont. Tax Plan Vetoed 


Gov. Aronson has vetoed a Mon- 
{tana bill which would have placed 
the State income tax on a pay-as- 
|you-go basis in the form of a 1 
percent withholding tax. 
| + * * 


| Ohio Studies Tax Increase 


On Gasoline, Truck Fuel 


A bill has been introduced in the 
|Ohio Legislature to increase the 
|gasoline tax one cent a_ gallon. 
| There also would be an additional 
| two-cent tax for fuel used in trucks. 

Other bills offered would author- 
ize a weight-distance tax on trucks; 
| destruction after 15 years of bills 
of sale and motor vehicle certifi- 

(Continued from Page 51, Col, 2) 





k...biat ok 40 Goittle, 


TOUGH on‘oil-pumping - GENTLE on“cylinder walls 


REGULAR OR CHROME SETS FOR 
ALL PASSENGER CARS 


Order the famous Steel-Vent in regular 
or chrome sets for any make or model 
passenger car. You'll get the right com- 
bination of rings, Motor Engineered 


control ring, for 


any engine or operating condition. 





It’s gentle because Steel-Vent’s flex- 
ible, low-tension innerspring works only 


against the steel sections—holds them 
on the cylinder wall with soft pressure. 







eT ae Taal as 


and Tractors 











Irving Kaiser, of Kaiser Bros. 
(Oldsmobile), Los Angeles, 
nounces that the firm has doubled 
its service facilities to cover more 
than 130,000 square feet. 

The dealership service team is 
headed by Paul Goddard, service 
manager; Elmer Jones, shop fore- 
man, and Ray La Fleur, estimator. 

ot * * 


Chicago DeSoto Dealers 


Elect Walton President 
Members of the Chicago DeSoto 


Dealer Doings 


Dealers Assn. have elected the fol- | 


lowing officers for 1953: 
Ken Walton, of Ken Wal Motors, 


president; E. Napleton, of Napleton | 


and 
Automobile 


Motors, vice-president, 
Michele, of Sunnyside 
Co., secretary. 

* * 


Graham Plan Backfires; 
Leaves Dealer in Red 


As an inducement to the mo- 
toring public, Braley & Graham 
(Buick), Portland, Ore., recently 
announced the company would 
knock off the same amount as 
the purchaser’s age on the price 
of a car. Furthermore, the com- 
pany agreed to knock off the 
total ages of all members of 
the immediate family who ac- 
companied the purchaser. 

But things began to happen. 
A. J. Strohaker, 925 SE 68th 
Ave., showed up with his family 
and selected a $97 car. The fam- 
ily’s total age was 116. The re- 
sult: Clark Graham, used-car 
sales manager, gave Strohaker 
the car and a check for $19. 

* * + 


Hope-Luxem Grand Opening 


Features New Ford Trucks 


A two-day grand opening was 
held by Hope-Luxem Co., Ince. 
(Ford), 115 S. Sixth St., Logansport, 
Ind., for the new 1953 Ford Trucks. 

Candy and balloons were given to 
the children bringing adults to the 
dealership, and each adult regis- 
tered for the drawing of 15 free 
hams. Twenty-seven employes of 


the dealership were on hand to 
help to take care of the interested 













Len | 





»yublic. Bill Hope is the president | 


an- | and John Luxem is the vice-presi- | 


firm. 
* * * 


Weatherby Buys Deal 
Ronald Weatherby, former Sohio 
Products distributor, has purchased | 
W. H. Wood Motor Sales (DeSoto- | 
Plymouth), North Baltimore, O. 


* Ba 


dent of the 


; 
Winter Chevrolet Displays 


Kansas City Show Exhibits 


Seven displays from the 1953 
auto show in Kansas City were 
shown recently at Winter Chevro- 
let Co., Lawrence, Kans. 

In addition to the Driver Skill- 
O-Meter exhibit, six other ex- 
hibits included cutaway models 
and animated displays of the 
operation and construction de- 
tails of hidden engineering 
features. Each exhibit was ex- 
plained by a loudspeaker. 

Driving classes of the Perry 
and Liberty Memorial high 
schools visited the display, and 
were tested on the Skill-O-Meter, 
according to Shipman Winter jr., 
vice-president of the dealership. 

* * ea 


Pickrel Sells MGs 


Motor Imports, Inc., of Dayton, 
O., has opened a dealership for) 
British MG and Morris Minor cars | 
at 431 Wayne Ave. The firm is, 
headed by William G. Pickrel jr., | 
who is assisted by Jack Pickrel. W. | 
H. Kerrigan, will be service man- | 
ager. 

* * * 
Wall Upped by James 


Appointment of Roger M. Wall 
as sales manager of James Mo- | 
| 
| 


tors (Nash), San Francisco, has 
been announced by W. B. James, 
president. Wall, who has been 
with James since 1947, is also 
credit manager of the organi- 
zation, a post he has held since | 
1949. | 


* * * 


Creed Heads C. of C. 


Charles Creed, owner and presi- 
dent of C. Creed, Inc. (Ford), has 





_ 


Miracle Power—the other was 


under identical operating con- 


The same basic ingredients in 
Miracle Power are used in 
the manufacture and over- 
i of America’s finest air- 
ines by the U. S. Air 
jing air lines. 








"iT ee 


‘Oldsmobile Dealership Management Students— 


Oldsmobile-sponsored students in the General Motors Institute dealership manage- 
ment course received their certificates from J. J. Dobbs (seated), executive assistant| | . 
to Oldsmobile’s general sales manager. In the group are (from left) R. H. Altman, | Silcott Hands Reins 
Philadelphia; P. E. Downey, Lansing; E. A. Eskridge, Oklahoma City; H. L. Langager, 


| Webster, S. D.; A. R. McKinlay, Vernal, Utah; Howard Nottingham, Marion, Ind.; A. J. | 
Olinger, Coshocton, O.; K. E. Runner, Somerset, Pa.; L. J. Thibault jr., 


Boston; E. W. 


Tucker, Oswego, N. Y., and J. E. Turner, Asheboro, N. C. 


ton Harbor (Mich.) Chamber of, W. Fourth, Ottawa, Kans. The new | t 
| Commerce. Creed, who also is past | firm is owned and operated by | Hudson Sales. Dean succeeds his 
| president of the Twin Cities Auto-| Harold Tetwiler, formerly sales father, Elza R. Silcott, who has 


mobile Dealers Assn. and _ vice- 
president of Twin City Rotary Club, 
came to Benton Harbor five years 


* * x 


ago from Wayne, Mich. 


Eller Heads Rotary 
Robert Eller, Newton (N.C.) auto 


of the Newton-Conover Rotary 
Club. 


* * * 


Clanton Name Changed 


The name of Ray Clanton Motors 
(Lincoln-Mercury), Savannah, Ga., 
has been changed to McDonald 
Lincoln - Mercury Co. William C. 


McDonald jr., president, said there | 
| will be no change in policy or in| 
|}ownershiv of the business, 


which 
was purchased in 1948 from Joseph 
Epsy, of Savannah Lincoln-Mercury 
Co. 


* 7 * 
Porter Adds U. C. Lot 
Porter Chevrolet, Dallas, has 


opened a used-car and truck center | 


at 5440 E. Mockingbird Lane. Moor- | 
|mobile Dealers Assn. has named | 


man Moador is the manager. 
* * * 


Tetwiler Holds Opening 


Tetwiler Motor Co. (Mercury), 












not. 
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Tat 


Lubricates 


THE PARTS CORPORATION 


MUFFLERS « PIPES « MIRACLE POWER « dgf 123 


|manager of Skaggs Motors, Inc. 


| (Ford), Manhattan, Kans. 


* * * 


Oklahoma Deal Burns 
A $225,000 fire in the heart of 
|the business section at M’Alester, 
Okla., razed the John Haddock 


j is the owner. 


} * * * 


Dotson Takes Hudson Deal 
Findlay Motor Mart, 114 E. Front 
St., Findlay, O., has been named a 
Hudson dealership. Clifford E. Dot- 
| son is head of the firm. 
* . * 


Miller Opens in Ohio 
Milt Miller Motors, Inc. ‘(Dodge- 
Plymouth), Euclid, O., has been 
opened to succeed Clancy Motors 
on 22840 Lake Shore Blvd. 


* * * 


| Wright Heads Dealers 


\In Darke County. O. 
The Darke County 





(O.) Auto- 
William Wright, of Greenville, as 
president for the coming year. 
Other officers are Paul Wilson, 
secretary-treasurer, and the follow- 


‘been elected president of the Ben- has held its grand opening at 110/ing trustees: Neal Murray, Harold | 


You've heard all sorts of wild claims for lubrication “aids.” Now, get the facts 
about Miracle Power—proof established by Wetmore Hodges & Associates, Red- 
wood City, Calif., independent research laboratory. 


Hodges tested two factory-new truck engines hauling both gravel and salt (38 ton 
G.V.W.) under identical conditions. They used Miracle Power in one engine, not the 
other. The engine without Miracle Power broke down after 33,703 miles. The 
Miracle Power treated engine was still in good shape. The amazing performance 
records were proved by accurate data, scientifically maintained. 


Miracle Power Division 


Building + Toledo 1, Ohio 


Manufacturers of: 






TZ, 
ohne 


Rug Al. emmy la 


Prevents Dry STARTING Damage 


Brewer and Richard Kindell, of 
Greenville; Deo Troutwine, of 
Arcanum, and Robert Gerlach, of 
Versailles. 

* * * 


Pomona (Calif.) Dealer 
| Opens New Building 

Elsbury Reynolds jr., Inc. (Dodge- 
Plymouth), of Pomona, Calif., has 
|moved into a new building at 375 
|N. Towne Ave. 

Elsbury Reynolds jr., who 
{founded the dealership in 1922, is 
| president of the firm and a member 
|of many dealer and civic organi- 
| zations. 

Jack Reynolds, treasurer and 
|sales manager, has been with the 


firm since 1940. 
+ + ” 


Of Firm to His Son 

' Dean Silcott is the new head of 
| the Hudson dealership in Monrovia, 
Calif.. formerly known as Silcott 
Bros., now to be known as Silcott 


been selling cars for 34 years. 
* * * 


Greene-Haldeman Affair 


Features Ducks Shot by Hosts 
The ducks for the annual duck 
| Samer given in Los Angeles by 
Burch Greene and Hubbell Halde- 


| dealer, has been elected president Buick dealership. John Haddock jr., | man for executives and department 


jheads of Greene-Haldeman 
| (Chrysler-Plymouth), were bagged 
by the hosts themselves. 

Greene and Haldeman got ’em on 
their yearly duck-hunting ex- 


pedition to Arkansas. 
* * * 


| New England Ford Dealers 
|Elect 11 to Ad Group 


| Ford dealers in New England 
| have elected by mail a slate of 
| 11 representatives as members of 
Boston District Ford Dealers’ 
| Advertising Fund, Ltd., according 
| to Albert W. Howard, of Provi- 
dence, chairman of the group. 
Dealers elected to the general 
| committee are: Carleton M. 
Bailey, of Livermore Falls, Me.; 
Edward H. Baker, of Brookline, 
| Mass.; Frank E. Brooks, Ports- 
| mouth, N. H.; John J. Cahill, of 
| Newtonville, Mass.; Albert W. 
Howard, of Providence; Cony J. 
(Continued on Page 39, Col. 1) 





Miracle Power contains a secret blend of colloidal synthetic graphite and other super 
lubricating agents. Used in gas and oil, Miracle Power covers vital engine surfaces 
with a breathlike graphoid film which retains oil longer, lubricates even if oil is 
temporarily absent or breaks down under terrific engine heat. 


Stop kidding yourself or your customers about lubrication ‘aids.’ Don’t sell claims— 
sell facts. Get the full story of this amazing Miracle Power test today from your 
wholesaler or write— 

























PUTS THE "PURR-R.R” 
IN ENGINE 
PERFORMANCE’ 











Dealer 
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Doings 


‘Continued from Page 38) 


Malcolm, Augusta, Me.; Martin J. 
O'Meara, of East Hartford, 
Conn.; Marcus J. Pippin, of White 
River Junction, Vt.; Harry B. 
Smith, of North Adams, Mass.; 
Ross L, Spencer, of Northfield, 
Mass.; and Virgil D. White, of 
West Ossipee, N. H. 

Officers of the fund, who serve 
as its executive committee, have 
been reelected by the general 
committee. They are: Howard, 
chairman; Brooks, secretary; and 
Cahill, treasurer. 


+ * + 
e 
Dealer Aids FBI 
Tips by NUCDA Ex-Chief 
Exposes Theft | 

Federal Bureau of Investigation 
agents credit a Dallas dealer, Wal- 
ter Wilson (Nash), past president 
of the National used car Dealers 
Assn., with providing the tip that 
exposed a stolen-car operation ex- | 
tending from Chicago to Dallas. 

FBI Agent J. K. Mumford re- 
vealed the Dallas connection after 
the arrest of Franklin A. Brickey, 
owner of a new-car dealership and 
two used-car lots in South St. Louis, 
and Frank Water, a Maplewood fill- 
ing station attendant. 

Mumford said that Wilson agreed 
to purchase a ’52 Cadillac from 
Brickey several weeks ago in a 
phone conversation. The car was 
delivered by an employe of Brickey. 

Checking the car, Wilson thought 
the motor number had been altered 
and asked authorities to investigate. 
This led to the arrests. 

* * + 


Chicago L-M Dealers Install 


Rosen as New President 


Morton Rosen, of Jackson 
Moters, Inv., was installed last 
week us president of cne Lincoln- 
Mercury Dealers Assn. of the Chi- 
cago District. 

Other officers include Carlton S. 
Drake, of Drake Motors, Inc., vice- 
president; Eli Kaplan, of Lake 
Park Motors, secretary, and John 
A. Kronson, of Kronson Mot»: 
Sales, Inc., treasurer. 

Directors fer a two-year term 
are Walter J. Petelle, of Petelle| 
Motor Sales Co.; John J. Love. 0: 
Downtown Motor Sales Co., and 
Charles A. Ekstrom, of Highlar«: 
Park Lincoln-Mercury, Inc. Di- 
rectors who still have a year to 
serve are John Hamer, of Hamer) 
Motors, Inc., ard Jack Reynolds, o: 
Reynolds Motors. | 

Retiring President E, Edward, 
Larson, of Briocadway Lincoln-Mer- 
eury Sales, Inc., will be 1953 chair-~ 
man of the board of directors. 

* + ” 
Pulliam Family to Continue 


Operating Wilson Motor 

Wilson Motor Co. (Ford), Co- 
lumbia, S. C., will continue to be 
operated by the R. C. Pulliam 
family, with three sons of the late 
Mr. Pulliam promoted to the 
corporation’s leading offices. 

Robert F. Pulliam, who assumed 
the duties of general manager of 
the firm two years before his| 
father’s death, now has taken Mr. | 
Pulliam’s responsibilities as presi- | 
dent. 

James N. Pulliam succeeds|! 
Robert Pulliam as vice-president | 
and continues in the role of sales 
manager, a position he assumed 
early this year. 

Jack Pulliam, the youngest of the | 
three brothers and the most recent | 
addition to the firm, becomes secre- | 
tary-treasurer. 

All three men hold the same | 
offices with Pulliam Parts Co. in| 


Columbia. 


+ a « 


New Post for Stevens 
Bill Stevens has been named new- | 
car sales manager of Auto Clinic | 
(Chrysler-Plymouth), of Baltimore. 
* + * 


Ga. Pontiac Dealers Offer 


Ist Prize in Teenage Roadeo 


A 1953 Pontiac will be awarded | 
the winner in Georgia’s annual | 
district teenage -driver roadeos, 
whose final will be held in Thom- 
son on Apr. 28. 

This is the second year that 
Pontiac dealers have donated a 
car for this purpose. 

Participating in the contests 


are high-school students. Civic 
organizations, in cooperation with 
the Safety Education Division, 
are sponsoring the affair. 

* + 


Nagel Plans Expansion 


Joe Nagel jr., of Joe Nagel jr. 
Motor Sales (‘(Kaiser- Frazer), 12 
Charles St., Mt. Oliver, Pa., has 


purchased several business and 
store fronts and apartments at 132- 
138 Brownsville Rd. He plans ex- 
pansion of his dealership. 

* * * 


Boston Gets Studebaker 


C. E. Boston Motors, Inc. 
(Studebaker), 5424 Centre Ave., 
Pittsburgh, has replaced Ken 
Thompson Motor Co. The new 
firm’s personnel: Roy Graham, 
service manager; William Smith, 
parts manager; Lee Weber, office 
manager; Robert Shoff, assistant 
sales manager and used-car man- 
ager, and C. E. Boston, sales man- 
ager and owner. 

Boston spent 14 years with 






Absorbers 


Shock Absorbers must be 


replaced on modern 
Soft, whippy springs 


require “shocks” to give 
smooth, safe ride. Many 
states now require regular 
“shock” inspection for 


safety. Now 24,000,000 


equipped with direct-action 
shock absorbers. Millions 
more need Monroe easy- 
“Conversion” 
Sets. Actual tests show 
you can sell 2 out of every 


to-install 


5 customers. 


MONROE AUTO EQUIPMENT CO. 


Monree, Mich. — World's Largest Maker of Ride Control Products 


Winston Chevrolet before it was 
sold to Don Allen Chevrolet. The 
| firm has redesigned its used-car 
lot. 


Meigs Expands Shop 
Meigs Motor Co., of Middleport, 
O., has added 2,800 square feet to 
its service department. 
* i * 
Fire at Thompson-Leach 
Fire caused a loss of several 
thousand dollars to the Thompson- 
Leach dealership in Circleville, O., 
recently. 
ak # * 
Keiser Buys Out Crum 
Sylbert Keiser has purchased the 
interest of his partner, Charles 
Crum, in the Crum Chevrolet 
dealership in Greenwich, O. Crum 
will retire. 
* * * 
Grether Opens Coast Deal 
A new Chrysler-Plymouth dealer- 
ship in La Jolla, Calif., has been 
opened by Russ Grether. 


* * * 


Constant Honored by Bates 
For 40 Years’ Service 
E. W. Bates, president of Bates 


cars. | 


cars 


SHOCK ABSORBERS 


Thirty-day guarantee of customer satisfaction 


The sensational new Monro- 
Matic shock absorber gives you 
“leader” 
ride better than new. Gives 
automatic adjustment for all 
loads and roads. Lets you sell 
complete sets for more than 
$10.00 profit. Dealers now using 
this plan are selling up to 3 
and 4 sets a week. Get started 
with this money- 
making plan now. 
See your jobber 
or write today. 


Order this display, today! 
Package holds balanced 
set of 4 shocks to fit prac- 
tically every owner's car. 





Coast Nash Men Talk Shop— 


A service sales program is discussed by members of Nash's Los Angeles zone 
Service and Parts Club at a meeting in Burbank. At the speakers’ table (from left), 
are George Webb, production superintendent; Carl Yordi, quality engineer, El Se- 
gundo plant; W. A. Cook, Nash national service manager; P. S. Venable, Los Angeles 
zone service manager; Dick Moehnke, service manager of Kitchen & Hodges, Bakers- 
field, and club president, and G. W. Obrien, Los Angeles zone parts manager. 


Chevrolet Co., Inc., Springfield, Ill.,|izer of a dinner attended by em- 
has honored C. R. Constant for his ployes of the firm and civic and 
40 years in Chevrolet sales. | business leaders of the community. 
In recognition of his_ service, In addition to the appointment, 
Bates announced that Constant had | Bates presented Mr. and Mrs. Con- 
been named executive vice-presi-|stant with roundtrip tickets to 
dent of the firm. Bates was organ- (Continued on Page 40, Col. 2) 


Monro-Matics—the sales leader that makes cars 
ride better than new 


Small stock serves 95 per cent of all cars 


Installation in as little as 10 minutes per shock 


The new Monroe 30-Day Free 
Ride Plan provides the greatest 
profit opportunity ever offered 
the industry. Guarantee makes 
sales easy for every car that 
needs shocks replaced—two out 
of every five cars you service. 





















that makes cars 
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Santa Barbara; Ernie Walters, San | Motor Co. (Ford), of St. Louis, and 
Diego, and Herb Stevens, Phoenix.|escaped with checks and cash 4 
Officers chosen were Jennings, | totaling $7,000 to $8,000, only a few 


NE | 





FI | president; Estes, vice-president; | seconds before a policeman noticed 
Van Etta, treasurer, and Deaton, | an open window and approached to 

(Continued trom Page 39) secretary. | investigate. 
aT eee A second safe was not disturbed. 





| California and Hawaii and $1,000 in| The building was destroyed along) 7; - |The company is owned by John D. 
travelers’ checks. with four new automobiles and | Utterback Adds Display Room MacCarthy. y 7 
Bates also announced that Ralph! about 20 other cars, some for sale| For Used-Car Business : 





| * * * 
Barbre had been named new-car|as used cars and others awaiting Bob Utterback has opened a | 5 . ye 
|sales manager, and Royal Brust,) repairs. ianlay room for wt a rs in | Henrys Buy Ohio Firm 
ie. a ae . oa = | W. W. Henry and W. W. Henry 
used-car sales manager. , : conjunction with Utterback Pon- |. nee | ened the J . Patten 
- ap) Oliphant Adds to Shop tiac Co., Holton, Kans., and his We & deine | Wiimin ton O 
Peters Takes Over Construction is under way at | used-car lot. The new quarters The eg ns Pp ‘aie cae Chaties- 
| 1. A, Peters, Inc. (DeSoto- | Oliphant Chevrolet Sales, Inc., | @%e located in the Jay Bennett |) 01° ye“ owners ane 
| Plymouth), has purchased Brent- | Salisbury, Md., of a new addition = on riage Ave, on ae ee ee 
| wood Motors, Inc., 2015 Saw Mill to the service department. Of e new addition gives er- ype 
| Run Blvd., Pittsburgh. Company  cinder-block construction, the | back three outlets in Holton for | Balmer Cadillac Maps $ 
| personnel are Leonard Peters, new building will comprise about used cars and trucks. The others Plans for New Home 
gue, president; Dale Simons, vice- | 7,000 square feet of space. It will | are the Pontiac location in the | poimer Cadillac Corp., a new 
Arwen wewe” | President; James L, Bowman, | contain a paint booth and a radi- | Rainbow Hall building and the dealership in Brooklyn, N. Y., has 
' _ | seeretary-treasurer, Peters and | ator shop. used-car lot on Vermont Ave. bought a lease on a property at 
hite coat nde my mice | Simons formerly were with | ©. .% Sa or ae 89th St. and Fifth Ave., where the 
white coal aul dirty: Brentwood Motors, Inc. New-car | ,, . . ° fot ld ite ) 
Sa eaten manager is Dale Simons, Coast L-M Ad Group | Payoff in Dimes "Gee aces cnaien te 16 
Big T Gets Will and used-car sales manager is | Reelects 7 to Board C.F. Bowman bought s Ford! sted at 441 sith St 
ig Lown Gets ulys James C. Mason. z : : : | pickup truck from Beasley-Grove xs tae 
Big Town Motor Co. has been :+ &.* Meeting in Phoenix, Ariz., ‘77|Co., Columbus, O. He paid for it ‘ ’ 
appointed a Willys dealer in San * , |members of the Los Angeles Dis-| with 18,000 dimes. Warren Awarded Deal , 
Francisco’s Richmond district. An- Ramsey Fire Costly | trict Lincoln-Mercury Advertising | SS ogi oa Harry T. Warren, of Piqua, O., 
thony D’Acquisti, who also operates| A flash fire in the headquarters | Assn. reelected all seven members | Safecrackers Foil Tear Gas, |as been named a Chevrolet dealer 
a Willys dealership in Daly City, is| of Ramsey Motors (Cadillac), Mon-|°f the board of directors. lee OF ~ ». |and is opening a salesroom at Front 
the owner. The new dealership will|terey, Calif., caused an estimated! They are John Deaton, Beverly | &et $7,000 at MacCarthy’s St. and Harrison Ave., Greenville, 
occupy the former Boas building at | $80,000 damages and inflicted severe | Hills, Bob Estes, Inglewood; Henry Burglars foiled a tear-gas defense | O. 





burns on a mechanic, John Butler.' Kearns, San Gabriel; Jim Van Etta,|set up in the safe of MacCarthy Peano 
rere : ns pt eee ee 2 is Wright Joins Farley 


James A. Farley, president of 
Farley GMC Truck Co., Inc., New 
York, has announced the ap- 
pointment of Robert G, Wright, of 
Bloomfield, N. J., as general man- 
ager. Wright, formerly was with 
GM as district manager in the 
truck division in the New York 


and New Jersey areas. 
* * os 





Geary St. and Second Ave. 


Police Capture 3 Burglars 
At Michigan City Outlets 


A weekend’s interest in auto- 
mobile dealerships on the part of 
burglars was cut short by Michigan 
City (Ind.) police, alert for spring 
activities. 

They captured a man in the office 
of Enyeart Chevrolet Co., 225 E. 
Michigan, and surprised two youths 
in the office of the Freeland Motor 
Co., Sixth and Michigan Sts. 

The man had $283 in his pocket, 
reportedly taken from the Enyeart 
cash box, while the two youths 
were found by police before any- 
thing was taken. 

* 





ROLLER BEARING@ 


AUTOMOTIVE LIFTS 


* * 


Collinwood Selling Willys 


Collinwood Motors, Inc., former 
Crosley dealership on Cleveland’s 
east side, has been named a Willys 
outlet. The dealership is under the 
direction of Howard H. Haire. 

* * * 


Hansens Buys Out Zachary 
Zachary Motors (Kaiser-Frazer), 
has been sold by Paul Zachary to 
Homer P. and Paul O. Hansen, of 
: Cottage Grove, Ore. The new 
oO ve m e n t n ye a rs partners have operated a K-F 
agency in Cottage Grove for seven 

years. 














| 


| 
The greatest Lift ima 


| 


* * * 


Odell Joins Seattle Firm 

Howie Odell, former football 
coach at the University of Wash- 
ington, has purchased an interest 
in Town & Country Motors, Seattle. 


Former co-owner was Les Wilkins. 
* * x 


Monrovia (Calif.) Newspaper 
Honors Dealer Becherer 


\ . Oliver E. Becherer, of Becherer 
PR L O A D s Buick, Inc., Monrovia, Calif. has 
been chosen as “Dealer of the 
Week” by the Monrovia News-Post. 
Becherer has been associated with i 
Buick cars for 26 years. He started 
with the old Howard Automobile 
Co. on Figueroa St., Los Angeles, in 
March, 1927. 


* * * 
W O N 7 T 3} | N D Ex- U.C. Dealer Kutner Builds 
Buick Outlet in Philadelphia 
Jules Kutner, former used-car 
dealer and past president of the 
Philadelphia Used Car Dealers 


Assn., has broken ground for a 
PATENT APPLIED FOR : new Buick dealership. 


USES LESS AIR Truc 


Promotional Truck Parade 
ai / New trucks are moving well 
= for Mitchell Hunt Ford Sales, 
SEE YOUR U. S. REPRESENTATIVE for Mitchell Hunt Ford Sales, 





Stimulates Hunt Sales 
success is due to our first-day 


promotion,” Hunt said. 
OR WRITE The firm borrowed a 1919 Ford 
truck from a local customer, and 
UNITED STATES AIR COMPRESSOR CO. installed a public address system 
on it. This truck led a parade of 

5300 HARVARD AVE. CLEVELAND 5, OHIO ‘eu oanres Gat 
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new trucks through the town, 
with invitations to visit the 
dealership issued from the loud- 
speaker. 
Hunt received the Ford Four- 
Letter award for 1952 operations. 
* * * 


\. H. Dealers Donate Car 


To Disabled Child Society 

The New Hampshire Auto- 
mobile Dealers Assn. has donated 
a new station wagon to the New 
Hampshire Society for Crippled 
Children and Handicapped Per- 
sons for use in extending services 
of the organization to disabled 
youngsters in all parts of the 
state. 

The car was presented by Ed- 
win B. Morse, of Manchester, 
president of the dealers’ group, to 
Med B. Chandler, a director of 
the society. ‘ 

* * 


New Building for Roberts 


Roberts Motor Co., 211 Fifteenth 
St., Augusta, Ga., has been issued a 
building permit for the erection of 
a salesroom and shop. The building 
will be of steel frame, covered with 
metal. ‘ 

* * 


Harger Sells 24 Plymouths 
To Coast Food Broker 


George H. Harger, general man- 
ager of Greene-Haldeman (Chrys- 
ler-Plymouth), Los Angeles, re- 
cently sold 24 new Plymouths to 
W. B. Massie, food broker. 


* * * 


McNair Heads Dealers 


In Scotland County, N. C. 

John F. McNair III, of McNair 
Automotive Co., was elected presi- 
dent of the Scotland County (N. 
C.) Dealers Assn. at a recent 
organizational meeting. 

Other officers elected were J. 
B. Hood, of Hood Auto, Inc., vice- 
president; A. R. Burgess, of Bur- 
gess-Corbett Motors, Inc., secre- 
tary-treasurer, and Fred Kendall 
jr.. corresponding secretary and 
public relations. 

* a * 


Fire Does $30,000 Damage 


To Virginia Dealership 

Damages estimated at $30,000 
were the result of a fire at Carroll 
Motor Co., near Galax, Va., recently. 
The blaze, fought by firemen for 
three hours, gutted a large portion 
of the inside of the building, fire- 
men said, but did not burn through 
the roof. 

Sanders Walker, who operates 
the firm, said that part of the loss 


was covered by insurance. 
+ ~ * 


Portfleet Is Sales Chief 


Robert M. Van Portfleet has been 
appointed sales manager of Uni- 
versal Car & Service, Inc. (Ford), 
Grand Rapids, Mich. He has been 
a member of the Universal firm for 
a year, and identified with the 
automobile business since 1939. 

* ~ * 


Attend L-M Parley 


Bob Phillippi, of Oakland, and 
Marty Franich, of Watsonville, 
represented the San Francisco Dis- 
trict Lincoln-Mercury Dealer Coun- 
cil at the L-M regional council 


meeting in Santa Barbara. 
* * * 





Western Changes Name 


Western Ave. Buick Sales, 6100 
N. Western Ave., Chicago, has | 
changed its name to Bob Waller | 
Buick, Inc., it has been announced 
by Bob Waller, president. Waller 
has been connected with the Buick 
organization for 14 years. 

* * ca 


Garff Heads Ranch Firm 


Ken Garff, Oldsmobile dealer in 
Salt Lake City, has been elected 
president of Deseret Livestock Co. 
The firm’s holdings include ranch 
properties in Skull Valley, Utah; 
Rich County, Utah, and eastern 
Nevada, as well as salt works on 
the Great Salt Lake. 

* * 





os | 
Hutton Moves Business 


To New Memphis Home 

C. E. Hutton, president of Chuck 
Hutton Co. (Dodge - Plymouth), 
Memphis, has moved his business 
to a new address, 1170 Union Ave. 


Hutton has been in the automotive 
business for 33 years. Tom Hutton 
is vice-president of the firm. 


The completion of the new unit | 
represents the fifth and final unit | 


of the Chuck Hutton Auto Center, 


the president said. 
+ 7 * 


Castles Opens New Lot 
A new used-car lot has been 


opened at 7812 Manchester Ave., | 
St. Louis, by Castles Wilson Buick 
Co. Robert Wike, new-car salesman | 


for the 33-year-old company, was 
named to manage the lot. 
7 * * 
Cox Heads Service 


Jay Cox has been named service 
manager of Essig Motors, Inc. 


(Oldsmobile), 2444 W. Sixteenth St., | anderson, district manager, and at right, E. V. Carlson, Clarke's partner. 


Indianapolis, according to E. W. 
Essig. Cox has spent 28 years in 
the automotive service field. 

* * * 


Brown Awaits Appointment 


Wendell E. Simpson, president of 
Brown Equipment and Manu- 
facturing Company, announced to- 








Thirty Years with Studebaker— 

1. B. Clarke (second from right), receives a 30-year service award from Harry B. 
| O'Neil, Studebaker regional manager. Clarke, a dealer in Glen Ellyn, Ill., opened his | 
business in 1921. In 1950 he formed a corporation with E. V. Carlson, and the firm 


|is now conducting its business as the Clarke-Carlson Motors, Inc. At left is R. W. 


| day that his Company is being ap-| Brown facility at Westfield, Mass. 


pointed a distributor for Fruehauf | 


|trailers, parts and accessories. The 
company is operating distribution 
|and service facilities at Springfield, | 
|Mass., Syracuse, N. Y., Baltimore, | 


|'Md., and Charlotte, N. C., but the| and GMC), Wamego, Kans., has! turned to 938 Union, Memphis. 


is to be sold to Fruehauf Trailer 
Company, Simpson said. 
* + x 


Kaul Gets Nash Deal 


Kaul Motor Co. (Kaiser - Frazer 


41 


been appointed Nash dealer for the 
Wamego territory. Dewey Kaul, 
owner of the firm, has been in the 
automobile business there for 
nearly 30 years. 


* 


Fogle Takes Hudson Deal 


Tulsa Hudson Co., Tulsa, Okla., 
has gone out of business and the 
dealership has been taken over by 
Bill Fogle. He will operate as Fogle 
Hudson Co., 1543 E. Eleventh St., 
until a new $100,000 building is 
erected at 1658 E. Eleventh. 


* * * 


O’Farrill Honored 


Romulo O’Farrill, Mexico City 
dealer and president of the Mexican 
Road Assn., was feted by the 
| Puebla State Road Assn. in recog- 
nition of his efforts to promote 
highway construction. 

* * * 


Roberts Hires Coots 
Roberts Motors (Lincoln - Mer- 
cury), 210 W. Main, Chanute, Kans., 
has hired Ralph Coots as service 
manager. Cecil Comer is in charge 





of Roberts Motors Body Shop, 15 
N. Grant St. 
* 


* * 


Back Home in Memphis 
Memphis Packard Co. has re- 
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always install Mop AR... 


Zenuine Chrysler Corporation Farts and Accessories 





1. The name MoPar means parts 
and accessories made specially for 
Plymouth, Dodge, De Soto or Chrysler 
cars and Dodge ‘‘Job-Rated”’ trucks. 







ah” 


wer my 


4. Whatever customers need is readily 
available. MoPar offers a complete line 
of parts and accessories for cars and 
trucks built by Chrysler Corporation. 


CHRYSLER CORPORATION e 





>. Engineered and inspected by the 
Chrysler Corporation engineers who 
designed the car or truck . . . and who 
maintain the original high standards. 


3. They fit right and work right because 
they’re made right. Customers enjoy 
lasting satisfaction with the better 
performance of MoPar parts. 


Display the 
MoPar sign 


to let people know you 
recommend and install 
MoPar parts. For 
details, write Chrysler 
Corporation, Parts 
Division, Advertising 
Department, Detroit 
31, Michigan. 





PARTS DIVISION e¢ DETROIT, MICHIGAN 








as 


reservoir in the handle, master address 


cards and fluid. No addressing plates 


needed. Cards are prepared by typewrit- 
er or hand, and names can be added or 
removed quickly, it is stated. Reynolds & 
Reynolds, Co., 800 Germantown St., Day- 
Oo. 


ton, 





HYDRAULIC JACK—Lift-A-Car No. 857, 
with a capacity of 1% tons, is designed 
for floor, driveway and curb service and 
equipped with Blue Seal power unit. Its | 
Micro-Smooth finish inside the cylinder, it 
is claimed, prolongs resistance to wear | 
and acts as a seal between cylinder wall | a 
and cup leather. For sure grip, the steel | 
lifting cap is equipped with four prongs. | 
Walker Mfg. Co., Racine, Wis. 
* 


| bar is designed for 1952 Fords. The flying 
wing is 72 inches wide and replaces the 
bull’s-eye factory equipment. Also avail- 
able are 1949-51 Ford and 1949-50 Mer- | 
cury grille bars. Eastern Auto Co., 3319) 
E. S. Grand Ave., Los Angeles 6, Calif. 


+ * 





FORD GRILLE CONVERSION—This grille | 


Mall Issues New Catalog 


On Pneumatic Tools 


Mall Tool Co. has announced a| 
new catalog on pneumatic tools, in- | 
cluding grinders, drills, screw- 
drivers, polishers, sanders, circular 
and chain saws, socket wrenches, 
and balance reels. The nine tools 
comprise 35 models, plus attach- 
ments. 

The company’s address is 7725 S 

WIRE WHEEL CONVERSION—Karspokes | Chicago Ave., Chicago 19, III, 
is a conversion unit which adds style to * * 
the wheels of any car, it is stated. The} 
steel clips also are said to help retain 
proper wheel balance. Made of 36 spokes, | 
each unit has “knockoff,” spinner-type | 
hub cap. Dieterich Products Corp., Michi- 
gan City, Ind. | 





* 





























TOW CABLES—Redesigned E-Z Clamp- 
On has heavy steel jaws which slide on 
the cable to any desired opening, it is 
stated, thus making the clamp universal 


| for any bumper. A lower-priced unit, Scar- 


lett’s Hook-On, also is being marketed. 
May Bros. Mfg. Co., P.O. Box 304, Lans- 
ing, Mich. 


Dartnell Offering Pamphlet 


On Personnel Selection 

An eight-page pamphlet titled 
“Developing a Better Personnel Se- 
lection Program” is being offered 
by Dartnell Corp., 4660 Ravens- 
wood Ave., Chicago 40, IIl. 

The pamphlet discusses such 
things as how to reduce costly 
errors in the selection of executives, 
sales, office and plant personnel. 
It tells how to use the telephone 
check system and patterned inter- | 
view. The latter is designed to over- 
come the limitations and faults of 
ordinary interviewing. 

The pamphlet is free. Sample 
copies of the patterned interview 
form also are available from the 
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NEW PRODUCTS 


It is rated for use in soldering of more 
than 20 metals and alloys. Division Lead 
Co., 836 W. Kinzie St., Chicago 22, Ill. 


* oo * 


Flexonics Corp. Releases 


Bulletin on Thermostats 

A three-color bulletin covering 
Flexon thermostats has been re- 
leased by Flexonics Corp., formerly 
Chicago Metal Hose Corp., May- 
wood, Ill. 

The four-page bulletin describes 
the selling features of Flexon ’stats 
and lists the thermostat to be used 
for all makes and models of auto- 
mobiles, trucks, tractors and 
engines, the company said. The 
listings are broken down both by 
car model and by Flexon thermo- 
stat model. 


A copy may be obtained by 
writing Flexonics Corp., 1315 S. 
Third Ave., Maywood, Ill., asking 


for bulletin CMH-129. 
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VALVE LIFTER KiT—Includes two tools— 
one for removing hydraulic valve lifters 
from the block, and one for removing the 
inner sleeves. Houser Engineering & Mfg. 
Co., Inc., Bluffton, Ind. 
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CLUTCH REPAIR 
FLAT RATE MANUAL 


a 


AM ACCURATE SHOP GUIDE OR GETTRMING CLUTCH REF ANE PHIEEE 
OM Aas MOSK CF TORE 48 FATEENOSE Cane 


Sesteeesen oF 


CLUTCH REPAIR MANUAL — Contains 
complete listing of Accurate clutch sets, 
clutch plates, pressure assemblies, release 


| bearings, throwout forks and pilot bush- 
|ings for all 


makes. Accurate Parts Mfg. 


Co., 12435 Euclid Ave., Cleveland 6, O. 











company. : 
. * ENAMEL EQUALIZER—DX-1400 is an air- 
dry and baking additive for use in syn- 
thetic enamels. It increases flow and luster 
of the enamel, the maker says, and is a 
Approved HEADLIGHT RIM—Beautiflow is installed | ee Ket a. ey 
ppr in a few minutes, it is stated. Fits most | in hot weather. Ditzler Color Division, 
maces car makes. Model HR52, according to the | Pittsburgh Plate Co., 8000 W. Chicago 
maker, is chrome-plated to new-car chrome | Ave., Detroit 4, Mich. 
specifications. Model HR52P is finished in| * * * 
prime and may be painted to match the! 
car. Williams & Bennett Co., Inc., 2900 N. | 
Alameda St., Compton, Calif. 
eC} vie 
so a a ae a Bes 
QUICK-CHANGE TESTER—Desco Circui- 
tracer is used to locate grounds or shorts 
in = - ae Weighs a7 BOOKKEEPING MACHINE—Described as 
| ounces. Delta Electrical Specialty Co., 14. : soatt 
LUBRICATION CHART—The 1953 Guide 'E. Walnut St., cetaan Gee 56 the key to economical mechanization of 
os heaswed telladian ter Comme . P customer accounts receivable. The machine 
Cars and Light Trucks contains 144 pages also will produce sales and income analy- 
and includes charts for many vehicles, in- [> TA SNES SOD we pe 
cluding all 1953 models. Redesigned “a ane enpette aneeen. ne oe 
dens cnet en hs Gs OO, with cost records and minimum labor anal- 
addition, 1938-40 models of Chevrolet, BRAKE LINING COATER—Permatuse 8-4 ysis, the maker states, adding that ony 
ied aad Pmecth ore covered. Gheb- is an electrically powered brake lining competent typist can learn the operation 
Chart Corp. 31 E. Congress Pkw., Chicago adhesive applicator, whose segment-per- in half an hour. Remington Rand Inc., 315 
5, Il. gallon coverage is said to increase by as Fourth Ave., New York 10, N. Y. 
* * *@ much as one-half over hand-brushing. * 6 
-TRUCK LIFT—Adijust-a-Truck is designed More than 800 segments per hour can be 
to raise or lower vehicles to dock height. coated at minimal cost, according to the 
The unit is set into the pavement and maker. No cleanup after use. Permafuse 
adjusts the trucks through an electric hy- Corp., 12 Commercial Ave., Garden City, 
_ | draulic system. Rowe Methods, Inc., 2534 mm. ¥. 
| Detroit Ave., Cleveland 13, O. 
ok * * ° . . 
| AUTO INTERIORS—All-plastic upholstery 
| covering is scuff-resistant and durable, the | 
maker states. Comes in wide variety of 
colors and patterns. Masland Duraleather | 
at | Co., Amber and Willard Sts., Philadelphia} 4 4 
Spe 34, Pa. aa 
| AIR SPRING—Engineered to keep the AIR EXHAUST MUFFLER — Automuffler 
| floor of trailers parallel to the axles re- checks noise and vapor mists of car lifts 
|gardless of shifting loads or high-crown and other air-operated equipment where 
|roads through air control in each of the air must be exhausted, it is stated. The 
one — The maker says the spring | muffler dissipates the exhaust energy in 
| keeps the trailer riding at the same height, | a radial-flow pattern. Deceleration of this 
ce ee agri it | whether empty or loaded. Because of the flow mains exhaust pulsations and 
— t absorbs oil, grease, acids an ries light weight of the spring, truck payloads! permits air to flow without noi n | 
ADDRESSING SYSTEM—Dupli-Riter con- | immediately, according to the maker, and FLUX TEST KIT—Divco is said to double | can be increased appreciably, it “ en. aaa says Allied Witan o 4315 = 


sists of a table for aligning the mailing! is not corrosive. Cottentex Mfg. Co., 405/| the test quantities of fluxes, thinners, resi- 


é 7 , p General Tire & Rubber Co., 1708 Engle- 
pieces, an applicator which contains a|E. Wells St., Milwaukee, Wis. due removers and chemical wire strippers. | ; ss 


wood Ave., Akron, O. 


138th St., Cleveland 11, O. 
(Continued on Page 43, Col. 1) 
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HEAD LAMP ASSEMBLIES—Alco provides 
replacement for General Motors, Chrysler, 
Willys, Ford and Mercury cars. Parts in- 
cluded are said to meet requirements for 
each model. Car application sheets feature 
alphabetical and numerical listings with 
simplified large views illustrating the va- 
rious assemblies and parts. Auto Lamp 
Mfg. Co., 2909 Indiana Ave., Chicago 16, 
i. 





UPHOLSTERY CLEANER—Universal is a 
soapless and concentrated fluid which, ac- 
cording to the maker, produces quick ac- 
tion. One gallon of the concentrate makes 
eight gallons of the cleaner. Arndt-Palmer 
Laboratories, Melvindale, Mich. 

ok * * 





SPOKELESS WIRE WHEEL—Wire Wheel 
Disk’s main feature, according to the man- 
ufacturer, is easy cleaning. A solid stain- 
less steel backplate is embossed in such a 
manner that it appears to have 48 indi- 
vidual spokes which, in reality, are not 
separated from the backplate. Lyon, Inc.,| 
13881 W. Chicago Bivd., Detroit 28, Mich. 


* * * 








HYDRAULIC TAILGATE—Hydrogate’s self- 
contained hydraulic unit simplifies instal- 
ation, the maker says. It serves as a 
freight elevator and locking tailgate. Han- 
dies up to 2,000 pounds, without adding 
excessive weight te the truck, according to 
Marion Metals Products Co., Marion, O. 


REFINISHING KIT — Contains paint re- 
mover, wood fillers, anti-rot chemicals, spar 
varnish, a brush, scraper and sandpaper. 


Mainly for station wagons not located 
within reach of a repair shop. Canell Sta- 
tion Wagons, 616 Communipaw Ave., Jer- 
sey City 4, N. J. 


| pulled a rabbit 
out of a hat! 
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IH Dealers Tour 
$8 Million Plant 
At Fort Wayne 


FORT WAYNE, Ind. Inter- 
national Harvester Co. dealers from 
87 Minnesota and northwestern 
Wisconsin counties toured the new 
$8 million motor-engineering build- 
ing and test laboratories here last 
week, and participated in a drive- 
away of new trucks. 

E. P. O’Connor, Minneapolis dis- 
trict manager, said that 152 dealers 
drove more than 250 trucks back 


!to their showrooms. 


W. D. Reese, manager of Har- 
vester motor truck engineering, 
spoke to the dealers at a luncheon 
meeting at the new facilities. 


1953 


Visitors also toured the Fort Wayne 
works, one of the company’s four 
principal truck manufacturing 
plants. 

“The visit,” O’Connor said, “gave 
every dealer in our district an op- 
portunity to visit the finest truck 
facilities in the entire industry.” 


| Detroit Management Group 


| Holds Clinic May 20-21 

DETROIT.—The Detroit chapter 
of the Society for Advancement of 
Management has completed plans 
for its fifth annual management 
clinic to be held May 20-21 in the 
Rackham Memorial Bldg., accord- 
ing to George D. McCormick and 
Jack E. Steinhelper, publicity co- 
chairmen. 
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FTC Price Edict 


Curbs Namsco 


WASHINGTON. — The Federal 
Trade Commission last week 
ordered Namsco, Inc., Chicago, to 
end price discrimination in the sale 
of automotive parts. The order was 
the result of an initial decision by 
an FTC hearing examiner. 


Namsco, formerly National 
Wheels & Parts Manufacturing Co., 
Inc., manufactures and sells wheel 
discs, hub caps, exhaust extensions, 
and gas tank and radiator caps, It 
also purchases and resells wheel 
parts such as nuts, bolts and studs, 
according to the FTC report. 
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Pw do you keep car owners coming back for service? 


It was the toughest problem I ever had—’til I took time out 
one day to look at the Alemite 11 point “Magnet Plan.” 
Call it a rabbit out of a hat if you want to—trying 
the “Magnet Plan” was the smartest trick I ever pulled. 
I’ve got ’em coming back month after month now— 
and not just for $1.50 grease jobs either. 
Total service volume in all departments is up 24% 
... customer returns are up 28%! We’re selling more 
of everything now up and down the line—lubrication, 
polishing jobs, car washes, parts . . . no wonder all 
the boys in my organization think the Alemite 
“Magnet Plan” is sheer magic! 

And that Alemite advertising every two 
weeks in Post and Collier’s gives us an extra 


follow-up system at no extra cost. 


* does your service and parts 
pay 84% of your overhead? 


Many dealers over the country are doing just that with 
the Alemite Magnet Plan. Want the facts? Call your 
Alemite distributor. Or mail this coupon now! 


ALEMITE 


at6. uv . Par. OFF 


ACT NOW! JUDGE FOR YOURSELF! 


See how the Alemite “Magnet Plan” can help you cover your fixed over- 
head —improve your trading position. No obligation. Mail coupon today! 





Alemite, Dept. C-43, 1826 Diversey Pkwy., Chicago 14, Illinois 


[) Send us complete information on the “Magnet Plan” 


State 




















Nourishing Hobby— 

Gordon E. Clauss, Chevrolet dealer in 
New Ulm, Minn., raises livestock on his 
farm. He recently gave half a hog to 
each of his employes. Lucky recipient 
here (right) is Bob Voosen. 





DU PONT SPRING SPECIAL 
A Consumer Offer to Bring You Sales! 
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(Continued from Page 18) 


274 registrations issued in March, 
as compared with 219 in February. 
Used-truck sales were slightly be- 


low February, with 29 in March, | 
as compared to 33 in the previous 


month.—(George Hunholz.) 
+ * * 


Houston 
March new-car registrations in 
Houston (Harris County) Tex., 


were up sharply over a month 
earlier. March sales reached 3,164 
as compared with 2,647 in Febru- 
ary. 

Truck titling, however, was down, 
according to the report. March re- 
corded 236 trucks and other com- 
mercial vehicles sold in the area, 
as compared with 550 for February. 

By makes, new cars sold in 
Harris County were recorded as 
follows: Allstate, 2; Buick, 259; 
Cadillac, 45; Chevrolet, 764; Chrys- 
ler, 43; DeSoto, 48; Dodge, 244; 
Ford, 841; Hudson, 28; Kaiser, 10; 
Lincoln, 16; Mercury, 107; MG, 4; 
Nash, 48; Oldsmobile, 149; Packard, 
26; Plymouth, 267; Pontiac, 152; 








cA 


HIGHLY CONCENTRATED DETERGENT 


Studebaker, 73; Willys, 23; Henry 
J, 4, and Jaguar, 5.— (Ruby Fe- 
noglio.) 

+ x * 


Cleveland 


Despite reports of a softening 
market in the Cleveland area, first- 
quarter figures show sales of new 
cars as 32 percent over the same 
period of 1952, and of used cars 
noting a marked March improve- 
ment over a year ago. 


New-car sales for the January- 
through-March period rose to 17,- 
874, or 32 percent against 1952, 
while new-car sales in March 
jumped to 7,189, almost 50 percent 
above 4,777 figure of a year ago, 
according to Leonard Fuerst, clerk 
of courts. 


Commenting on the sale of new 
passenger units, the Federal Re- 
serve Bank said the past quarter 
was the “highest quarterly since 
production quotas were imposed. 
First-quarter sales were just 16 
percent short of the near-record 


21,163 units delivered during the 

first three months of 1951.” 

In used-car transactions, March 
wound up with a total of 7,556, al- 
most 800 above March, 1952, while 
total used-car sales for the first 
quarter reached 17,646, comparable 
to the heavy first quarter of a year 
ago. 

New-truck sales in March were 
594, under the 616 of a year ago, 
while used-truck sales were up to 
489, against 325 for March, 1952. 
First-quarter truck sales, both used 
and new, were comparable to the 
first three months of a year ago.— 
(Sanford Markey.) 


* * c 


Pittsburgh 

New and used-car sales in Pitts- 
burgh’s mill areas have been fair, 
dealers report, and prospects look 
good for continued activity until 
mid-year. 

Service departments are doing 
well, it is reported, although the 
recent local railroad strike may 
have set back car-repair plans 
for a few weeks, service man- 
agers say. 

Meanwhile, the University of 
Pittsburgh reported last week that 
new-car registrations had _in- 


Make more money 
in less time... .with 


DU PONT 
WASH 





FLOATS GRIME 





AWAY 


You'll save both time and money with Du Pont 
Car Wash. One penny’s worth of this highly con- 


centrated detergent makes a whole gallon of wash- 


The Du Pont Spring Special fea- 
tures a “‘get-acquainted”’ package 
of Car Wash given without charge 


when customer buys a pint can of 
famous No. ‘‘7”’ Polish. Full-page 
ads in LIFE and The SATURDAY 
EVENING POST are telling your 
customers all about this money-sav- 


4-lb. can—-wash- 9 
es 168 cars atan © 
average cost of ‘SAR 
less than 2¢ per x 
car. 


ing offer. Stock up now for extra 
sales. (Free display material in- 


cluded in every case.) 







costs at the same time. 


SAVE MONEY! BUY THE LARGER 
SIZES OF DU PONT CAR WASH 


16-Ib. can—saves 
dealers 12% over 
the 4-Ib. size... 
means more prof- 
it for you. 

omy. 





60-Ib. drum— 
saves 
18% over the 4- 
Ib. size.. .affords 
maximum econ- 


ing mixture. And Car Wash is 100% effective, too. 
It uses a special wetting and emulsifying action to penetrate 
and loosen stubborn dirt particles—sets them up for instant 


wash-away. As a result, you wash more cars faster and cut 







dealers 


BETTER THINGS FOR BETTER LIVING 
+ +» THROUGH CHEMISTRY 


U6. y. 5. pat OFF 


creased, but that the gain was less 
than seasonal, 

The index of business activity fell 
from 195.1 percent of the 1935-39 
average in the week ended March 
21 to 193.6 for the week ended 
March 28. Recent averages have 
been over the 200 figure.—(Leon 


Leffingwell.) 
* * . 


Virginia 

Virginia dealers are looking for- 
ward to the next three months as 
the best since World War II, ac- 
cording to Paul Lauritzen, presi- 
dent of the Automotive Trade Assn. 
of Virginia. 

Lauritzen said that spring 
weather, combined with the lifting 
of controls, will stimulate sales. He 
observed that dealers were just 
catching up with the demand for 
ears in 1950, when controls were 
ordered. 

Dealers questioned were _ in- 
clined to agree with Lauritzen. 
New cars, they said, have been 
selling better during recent 
months than used cars, but it 
appears that the used-car market 
is picking up. 

Chamber of Commerce figures 
show that sales of new cars in 
Richmond in January and Febru- 
ary totaled 1,560, compared with 
1,494 the previous year. Used-car 
sales during the same _ period 
totaled 4,708, against 4,142 in 1952. 
February used-car sales were 
slightly ahead of January’s, while 
new-car sales dropped from 851 in 
January to 709 in February.—(T. D. 


Eaton.) 
* * . 


Toronto 


A tendency toward higher-priced 
car purchases is showing up in 
Toronto and is expected to spread 
throughout Canada. Toronto dealers 
report increased sales of Cadillac, 
Chrysler, Lincoln and Packard to 
customers who have been buying 
less expensive cars heretofore. 


There is no immediate delivery 
on any of these cars, except 
Packard, in Toronto. All are im- 
ported from the U. S., and de- 
liveries are one to two months 
behind orders. 


This slow delivery is accounting 
for some increase in used-car sales 
of these higher-priced lines. All 
dealers in higher-priced cars in a 
Toronto survey report increased 
demand, some reporting double that 
of last year. Packard distributors 
report that sales of 1953 models to 
date equals that for all of 1952. 


Production of Canadian-made 
cars, all in lower price ranges, is 
well up over last year, totaling to 
date almost 100,000, as compared 
with 65.000 in the same period of 
1952. Used-car sales in general 
are ahead of last year, and prices 
are holding. There is a big de- 
mand for late models, in part due 
to the waiting lists for some new 
cars. 


However, there now are more 
used-car dealers in Toronto, and 
a variety of sales inducements is 
being offered to meet the compe- 
tition. These vary from. easier 
credit terms to gifts with each 
purchase. Gifts include a new suit 
for men buyers and a set of table 
crystal for women.—(James Mon- 
tagnes.) 


+ * * 


Detroit 


New-car sales in March reached 
18,070 in Wayne County (Detroit), 
nearly 5,000 cars over the February 
total, it was announced last week 
by the Detroit Automobile Dealers 
Assn. This figure brings the total 
sales so far this year to 43,357 cars. 


Used-car sales were up corre- 
spondingly, according to the re- 
port, with 15,118 used units sold 
during the month as compared 
with 11,906 in February. DADA 
said that 59 percent of the used 
cars were sold by new-car deal- 
ers, and 41 percent by independ- 
ent used-car dealers. 

By makes, cars were titled as 
follows: Austin, 1; Chevrolet, 3,902: 
Ford, 4,229; Henry J, 28; Plymouth, 
1,621; Willys, 54; Buick, 1,120; 
Chrysler, 452; DeSoto, 370; Dodge, 
801; Hudson, 220; Kaiser, 114; Mer- 
cury, 1,072; Nash, 613; Oldsmobile, 
883; Pontiac, 1,203; Studebaker, 260; 
Cadillac, 679; Lincoln, 164; Packard, 
264, and miscellaneous, 20. 

New commercial-car registrations 
for the same period totaled 1,108, 
compared with 982 a month ago, ac- 
cording to DADA.—(Sam Sampson.) 
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‘Dealer of the Month’ .. . 





Lalli Has Big Hand 
In Mass. Safety 


MASSACHUSETTS Chevrolet | 
: dealer, who has had a hand in| 
numerous safety activities in the | 
state for a great many years, has | 
been chosen as AUTOMOTIVE News’ | 
“Safety - Minded | 
Dealer of the} 
Month’’ for 
April. 

He is A. Ed- | 
ward Lalli, op- 
erator of a 
dealership at 
159 N. Main St., 
Brockton, Mass. 
A dealer for 25 
years, Lalli has 
been credited 
with sponsoring 
the first driver-training car in 
Massachusetts in 1939. He has 
been donating a car for the edu- 
cational courses each year ever 
since. 

The list of safety activities in 
which Lalli has participated is a 
long one. To name but a few of 
them: He has had a vital part in 
planning safety programs for 
Brockton High School; the State 
Highway Safety Department; the 
WBZ television program; the state 
Chevrolet dealers’ association, and 
the Massachusetts State Dealers 
Assn. 





: ©. Lalli 


* * + 


T PRESENT, Lalli is state 
safety chairman and a member 


Wisconsin Seeks 
Equal Treatment 
In Traffic Cases 


The Wisconsin Motor Vehicle De- 
partment has recommended that 
traffic violators be treated the same 
whether they break the law in Wis- 
consin or in some other state. 

John Thompson, a department 
official, said that up to 500 Wiscon- 
sin motorists are convicted annu- 
ally for breaking laws while driving 
in other states. The present law, he 
said, requires that license revo- 
cations of the other states apply. | 

As it works now, a driver may 
get his license back at once or 
may have to wait as long as three 
years. A bill is being considered by 
the Wisconsin Legislature to make 
driving penalties apply no matter 
where the driver is or was con- 
victed. 


Pa. Group Plugs 
Safety ‘Oscars’ 


HARRISBURG, Pa. — (UTPS) — 
Good driving “Oscars” as an incen- 
tive to safety were suggested by 
Floyd B. Noerr, president of the 
Pennsylvania Motor Truck Assn., in 
invitations to 200 organizations to 
pool efforts in a long-range 
program to cut down accidents on 
Pennsylvania roads. 

Everyone who operates or owns 
an automobile, truck or bus would 
be a potential award winner, “with 
recognition in the form of a sticker 
or plaque for accident and violation 
free operation over a period of 
time,” according to Noerr’s sug- 
gestion. 





Shaw on Film 


Wilbur Shaw, three-time 
winner of the 500-mile Memorial 
Day race and president of the 
Indianapolis Speedway, will 
narrate a series of National 
Safety Council training films for 
professional and commercial 
vehicle drivers. In announcing 
the films, President Ned H. Dear- 
born of the Council said, “We 
believe this new training film 
series will be a valuable addition 
to the accident-prevention 
program of the motor transpor- 
tation industry.” 


Crowder in New Home 

Crowder Motor Co. (Chrysler- 
Plymouth), whose establishment in 
South Charleston, W. Va., was de- 
stroyed by fire last April, recently 
observed a three-day formal open- 
ing in its new building at 25 Mac- 
Corkle Ave. 





| Industry Highway Safety Commit- 
tee in Washington. 
* = * 

ISTRIBUTION of pledge cards 

among father and son and 
father and daughter are considered 
by Lalli as one of the most im- 
portant aspects of safety. 

Lalli also believes that all auto 
dealers should conduct safety 
, 7 _| Classes in their garages and work 
of the Inter-Industry Highway closely with high school driver- 
Safety Committee. training programs. 

Lalli’s concerted efforts have | Reduced speed limits and more 
led to the adoption of new city | caution in driving would help cut 
and State safety laws. His work |down on the traffic toll of the 
on the safety front has not gone | nation, Lalli declares. 
unnoticed, | > ; 

Honors were bestowed upon him | H & S Shorts 
recently by the governor and the Herb German, safety director of 
State Motor Vehicle Department.|the Automobile Club of Michigan, 


He was also cited by the Inter-| will be the luncheon speaker at the|tion, but omitting his name. Now 
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Transportation Day program of the | officials and employes are becom- 


Michigan Safety Conference in 


ing scouts for other truckers in the 


Grand Rapids, Apr. 21-23, according | state, the association reports. 


to Elon J. Schantz, executive secre- 
tary of the Conference. 


The National Safety Council has 
| published an Occupational Safety 
Service Guide, a catalog of acci- 
dent-prevention aids available from 
the Council. 


* * + 
The Georgia Motor Trucking 
Assn. recently sponsored a post- 


card campaign to promote safe 
| driving. The cards were distributed 
| to industry officials, asking them to 
|report every violation by truckers 
they saw on the highways. In turn, 
GMTA sent a letter to the company 
for whom the traffic offender 
worked, giving details of the viola- 





Fiston King s 





Yates County Dealers 
Start School Contest 


An essay contest to arouse in 
school children “an interest in 
Pedestrian safety” has been 
started by the Yates County 
(N. Y.) Automobile Dealers Assn. 

Students of the eighth, ninth 
and 10th grades will compete for 
savings bond prizes with 250- 
word essays on the _ subject, 
“How to Be a Safe Pedestrian.” 
Edward Geer jr., is president, 
and Wells Jewett, secretary of 
the association. 
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Muskegon has produced millions of service piston rings. That's an 
impressive record but only natural...because Muskegon cooperates 
with the engine builder in designing original piston rings for a partic- 
ular engine. Then, being familiar with the basic motor engineering and 
its characteristics, Muskegon cooperates with the same engine builder in 


the development of service piston rings. 


Muskegon service piston ring sets are designed for a specific engine 
only—the only way service piston rings can enable an engine to deliver 


its full measure of economy and power. 


Remember, all Muskegon Service Piston Ring Sets are Factory 
Approved and Factory Engineered—and this is important .. . they 
are available only from Factory Service Departments through car 


dealers and other authorized service outlets. 


MAKE IT MUSKEGON CHROME, TOP AND BOTTOM, 


FOR GREATLY INCREASED RING LIFE! 


Chrome Steel Oil Con- 
trol Piston Rings... 
Rails fully chrome plated 
and precision lapped to 
.002” minimum thickness 
} in combination with steel 
unbreakable non-clogging 
F spacer. Multiple-piece de- 
sign assures cylinder con- 
formability in worn bores to 
restore new engine per- 
formance. Heavy-duty type 
ventilated expander gives 
uniform pressure distribu- 
tion with low friction and 
minimum wear. Design un- 
excelled in the industry. 





Inside Bevel Chrome 
Compression Ring... 
Alloy iron ring with pre- 
seated chrome surface on 
face. Chamfered upper in- 
side corner imparts twisting 
action to produce positive 
bottom edge contact with 
cylinder wall to seal com- 
pression and blow-by. Pre- 
cision lapped for immediate 
seating and elimination of 
scuffing. Type IB-CR 
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Used-Car Auction Prices 


AUTOMOTIVE NEWS, APRIL 20, 





Market Trend 


Wholesale used-car prices continued downward last week, according 
to Automotive News’ used-car price index, with the overall average 
price falling $6 during the period to stand at $1,067—the lowest point 
since ’53 prices were included in the overall average figure. 

The price of ’53s took the biggest loss, according to the index, falling 
off $43. Other losses for the week were ’46s, off $10; ’49s, down $9, and 


50s, off $4. 


Gains were scored by ’47s, up $12; ’51s, $3, and ’48s, $1. The price of 


52s remained steady at $1,689. 


Sales activity at the auctions fell off last week, the index showed, 
although more cars were offered at the block, At 10 representative 
sales last week, 1,335 cars were sold from 2,145 offerings for an average 
of 62 percent, At the same auctions a week earlier, 1,277 cars were sold 
from 2,005 offerings for an average of 64 percent. 


Prices marked with an * indicate a unit equipped with an automatic 
transmission or overdrive, and (ps) indicates power steering. 


N. LITTLE ROCK, ARK. 


(Arkansas Auto Auction, Sale every 
Tuesday. Prices are for sale of Apr. 7.) 
(No change in the market. Sold 51 cars 
out of 75 offerings.) 
BUICK—’51 Super 4-dr., $1,365". '50 RM 
2-dr., $1,175*; Super 2-dr., $850; Special 


2-dr., $985. 

CADILLAC—’'51 (62) 4-dr., $2,900*, $2,- 
925°. °50 (62) 4-dr., $2,150*. "49 (62) 
4-dr., $1,330*, $1,375*. 

CHEVROLET—’53 Bel Air, $2,160. ‘51 
SL Deluxe 2-dr., $1,055, $855. ‘50 





BUILDS 


SL Deluxe 2-dr., $865, $825. '49 SL De- 
luxe 4-dr., $550; FL Deluxe 2-dr., 
$670. °'48 FL 2-dr., $595. °47 SM 


4-dr., $455, $425. 
CHRYSLER—’50 Royal 4-dr., $1,055. 
DeSOTO—'51 Custom club coupe, $1,225. 
DODGE—’'53 Meadowbrook 4-dr., $1,775. 
FORD—’'50 Custom (8) 2-dr., $1,065; 
conv., $750. ’49 Deluxe (8) 4-dr., $550. 
’48 Deluxe 2-dr., $485; club coupe, $575. 
"47 Deluxe 4-dr., $610. °42 SD 2-dr., 


$210. '41 SD 2-dr., $110. 
HUDSON—’51 Super (6) 2-dr., $1,050. 
OLDSMOBILE—'49 (88) sedan, $840. °47 


1953 


(98) 4-dr., $485*. '46 (76) 4-dr., 
PACKARD—’49 Clipper 4-dr., $525. 
PLYMOUTH—’'51 Cambridge 4-dr., 

‘48 Deluxe club coupe, $455. 

club coupe, $375. 
PONTIAC—'51 Chieftain (8) 2-dr., $1,375*. 

"50 Chieftain (8) 4-dr., $1,050*%; Cata- 

lina, $1,370* 
STUDEBAKER 
WILLYS—'52 Aero 2-dr., 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Apr. 2, 3.) 
(Market slightly off. Sold 214 cars out 
of 407 offerings.) | 
BUICK—’53 Roadmaster sedan, $3,075*. '52 
Super sedan, $1,625*. '51 RM sedan, §$1,- 
650*; Super conv., $1,550*. '50 RM sedan, 


$1,005. 
‘47 Deluxe 






‘51 Champion 2-dr., $795 


$1,150, $950. $1,067* $1,106* $953 


ila 








$1,010*. °49 Roadmaster sedan, $835. '46 Apr. March Feb. 

sedan, $235 
CADILLAC—’52 (62) conv., $3,950*; se- | *Ineludes '53 Models. 

dan, $3,850*, $3,870*, $3,750*. ‘51 (60) | 

sedan, $2,850*. ‘49 (61) sedan, $1,475*. (The above figures are averages 
CHEVROLET—'53 Bel Air sedan, $2,150", | 

conv., $2,100*; (210) sedan, $1,895"; | 

(150) sedan, $1,325. '52 Bel Air, 2 at 

$1,750°; SL Deluxe sedan, $1,430°, $1,-| LINCOLN—'52 Capri, $2,635*. '49 sedan, 
340. 51 Bel Air, $1,270°. 1.000 $825. '46 Continental club coupe, $1,000. 
Ce ee esos oT  $1:000°: | eeRCURY—'52 Monterey, $1,875°. ‘51 club 

ndsor sedan, $1,300*. > », 27 

DeSOTO—’'53 Fire Dome (8) sedan, §$2,- coupe, $1,330*, $1,290*; sedan, $1,275, 
630". °51 Custom sedan, $1,025*. °47 $1,200. '50 sedan, $925. ‘49 sedan, $850. 
Deluxe sedan, $400. NASH—’52 Rambler station wagon, §$1,- 
DODGE—’53 Diplomat, $2,150*; Coronet 375*. °'51 Ambassador sedan, $1,100*; 
sedan, $2,000*. '51 Coronet club coupe, Rambler conv., $1,000; station wagon, 
$1,175*. '50 Diplomat, $1,110*; Wayfarer $905. 


sedan, $575. 

FORD—’53 Victoria, $2,555*; %-ton pick- 
up, $1,430*, '52 Victoria, $1,920*, $1,790; 
Custom (8) sedan, $1,775*, $1,760*; 
conv., $1,700*, $1,525. °51 Victoria, $1,- 
375*. '50 Custom (8) sedan, $1,000, $910. 

HUDSON—’50 PM conv., $800. 

KAISER—’52 sedan, $1,410; Henry J 
sedan, $780, $700. 


OLDSMOBILE—'52 Super (88) sedan, §2,- 
000*. '51 Super (88) sedan, $1,725*, $1,- 
515; (98) sedan, $1,000*. '50 (98) sedan, 
$1,475*; (88) sedan, $1,295*, $1,250*. 


PACKARD—’50 (200) sedan, $350. 


PLYMOUTH—’53 Suburban, $2,000. "52 
Cranbrook club coupe, $1,780; Cambridge 
sedan, $1,300. '51 Cambridge sedan, $1,- 





(6) 
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WHAT DOES the friendly green and white Quaker 
State sign say to people? To you, the dealer, it 
says, “I sell the best!’’ And to the motorist, it 
says, ““Here is aman I can trust, because he sells 
products I trust!” Yes, for almost 50 years Quaker 
State has been building confidence by special- 
izing in quality and top performance. And today, 
the Quaker State sign gives people confidence in 
you, the seller. It brings them in for Quaker State 
Motor Oil and lubricants, and other services too. 


QUAKER STATE 


MOTOR OIL AND 
SUPERFINE LUBRICANTS 


QUAKER STATE OIL REFINING CORPORATION, OIL CITY, PA. @ MEMBER PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


Average Used-Car Prices 


(Compiled by Automotive News) 


April 1953 March Feb. 

Model (to date) 1953 1953 
1953 $2,318 $2,357 $ 
1952. 1,689 1,810 1,813 
1951 1,259 1,342 1,348 
1950 . 1,018 1,054 1,086 
1949 801 816 842 
1948 587 588 640 
1947 474 482 520 
1946... 386 395 422 

Overall 

Average $1,067* $1,106* $ 953 


makes and models, carried regularly in Automotive News.) 











of used-car auction prices, all 


080. '50 Suburban, $850. '48 SD sedan, 
$655. 

PONTIAC—’53 conv., $2,745*; Chieftain 
(8) sedan, $2,630*, $2,590*, $2,475*. ‘52 
Catalina, $2,025*; Chieftain (8) sedan, 
$1,875*. ’51 Chieftain (8) sedan, $1,075*. 
’50 conv., $1,175*. 


STUDEBAKER—'51 Landcruiser, $1,150. 
‘49 Champion business coupe, $500. 

WILLYS—’53 Aero Ace sedan, $1,900*. '50 
station wagon, $850. 

Ve -53 MG Roadster, $1,- 


DALLAS 


(Southwestern Auto Auction. Sale every 

Wednesday. Prices are for sale of Apr. 8.) 
(Market fair. Sold 44 cars out of 113 

offerings.) 

BUFCK—'50 Super sedan, $1,055, $950. '49 
Super sedan, $710, $745. 

CHEVROLET—’51 SL Deluxe sedan, $1,- 
170, $1,050; pickup, $710. ’50 SL Deluxe 
sedan, $800; Bel Air, $1,100*. '49 conv., 
$780. '47 SM sedan, $380, $325. 

DODGE—’49 Coronet sedan, $380. '46 De- 
luxe sedan, $180. 

FORD—’52 Custom (8) sedan, $1,295, $1,- 
315*. °50 Custom (8) sedan, $810; conv., 





$1,105; pickup, $490. ‘49 Deluxe (8) 
sedan, 2 at $510, $335, $615, $340. '47 
SD (8) sedan, $300, $395, $420, $475. 


46 SD (8) conv., $390. 
KAISER—’51 Henry J (6) sedan, $650. 
MERCURY—’49 sedan, $560. 
NASH—’50 Statesman sedan, $700. °'48 
(600) sedan, $310. ’°46 (600) sedan, $150. 
OLDSMOBILE—’42 (76) sedan, $165. 
PLYMOUTH—’'53 Cranbrook sedan, $2,025. 
oor Belvedere, $1,565. '49 Deluxe sedan, 
575. 
PONTIAC—’52 Catalina, $2,140*. 
STUDEBAKER—’'49 Champion sedan, $460. 
48 Commander sedan, $400. 


LAUREL, MD. 


(Colie’s Auto Auction. Sale every 
Wednesday. Prices are for sale of Apr. 8.) 

(Market sluggish, prices continue low. 
Spring weather bringing out buyers and 
consignments. Sold 63 cars out of 90 
offerings.) 


BUICK—’51 Super 4-dr., 
2-dr., $1,450*. '50 Super Riviera coupe, 
$1,205*; Special 2-dr., $840, $810. '49 
RM _ sedan, $710, $525; Super conv., 


$835. 

OADILLAC—’47 (62) 4-dr., 
(62) 4-dr., $480. 

CHEVROLET—’52 Bel Air, $1,825". ’51 
SL Deluxe club coupe, $1,150. °50 SL 
Deluxe conv., $1,045. '49 SL Deluxe club 
coupe, $760; 4-dr., $835. '48 SM sedan 
delivery, $360. 

DeSOTO—’50 Deluxe 4-dr., $875. 

DODGE—’50 %-ton panel, $365. '49 %-ton 
panel, 2 at $310, $260; %-ton pickup, 
$380. '48 Custom 2-dr., $600. 

FORD—’51 Deluxe (8) 2-dr., $1,125; 
Custom (6) 2-dr., $1,110*. '50 Custom 
(8) 2-dr., $900. °49 Custom (6) 2-dr., 
$590; Custom (8) conv., $700. 

FRAZER—’47 Manhattan 4-dr., $230. 

HUDSON—’51 Commodore conv., $800. 

LINCOLN—’46 4-dr., $400. 

MERCURY—’51 2-dr., $1,325*. 
$765, $715. '46 conv., $460. 

NASH—’50 Statesman 4-dr., $520. 

OLDSMOBILE—’50 (76) 4-dr., $875; (98) 
conv., $1,025*; (88) sedan, $1,125*, 
$1,010. °48 (98) 4-dr., $500. 

PACKARD—'49 4-dr., $600. 
4-dr., $425, $400. 

PLYMOUTH—’51 Cranbrook club coupe, 
$1,165; Belvedere, $1,235. 

PONTIAC—’52 Chieftain (8) $1,- 

$640, 


$1,435*; Special 


$850*. °'46 


"49 sedan, 


’46 Clipper 


4-dr., 
470*, $1,430*. °48 SL (6) 4-dr., 
$500. °47 SL (8) 4-dr., $500. °41 (6) 
4-dr., $100. 

STUDEBAKER—’51 Commander club 
coupe, $945. °50 Champion club coupe, 
$750; 2-dr., $625. 

WILLYS—’52 Aero Lark 2-dr., $1,160. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 

Prices are for sale of Apr. 3.) 

(Market steady on sharp cars only. No 
takers for rough cars. Sold 124 cars eut 
of 196 offerings.) 

BUICK—’52 Super Riviera sedan, $2,340*, 
$2,445*. °51 Super sedan, $1,625*. '50 
Super Riviera sedan, $1,490*; RM sedan, 
$1,250*. 

CADILLAC—’49 (62) sedan, $1,600*. °48 
(62) sedan, $1,400*. '46 (62) sedan, $605. 

CHEVROLET—'52 SL Deluxe sedan, §$1,- 
340, $1,605*. ’'51 FL Deluxe sedan, §$1,- 
180, $1,270; Bel Air, $1,425*. ’50 SL 
Deluxe sedan, $1,100*, $880, $1,025*, 
$955, $900; conv., $1,215; Bel Air, $1,- 
250*. °49 SL Deluxe sedan, $830, $825. 

CHRYSLER—’51 NY sedan, $1,500*. °'48 
Windsor Highlander, $655. '47 Windsor 
sedan, $485. 

DeSOTO—’51 Custom sedan, $1,350*. 

DODGE—’52 Coronet conv., $1,715*. 

FORD—’52 Victoria, $2,065*, $2,015*, $2,- 
000*; Custom (8) sedan, $1,660*, $1,- 
670*, $1,680*. ’51 Custom (8) sedan, $1,- 
150, $1,295*, $1,205, $1,280*. ’50 Deluxe 
¢8) sedan, $870; Deluxe (6) sedan, $840, 
$870, $760. '49 Custom (8) sedan, $820. 
°46 SD (8) sedan, $250. 

FRAZER—’49 sedan, $560. 

MERCURY—’53 Monterey sedan, $2,825*. 
*51 sedan, $1,445*. '49 sedan, $705, $680, 
$720. °48 conv., $495. '47 club coupe, 
$425. 

NASH—’51 Ambassador sedan, $1,170; 
Rambler conv., $1,075. ’'50 Ambassador 
sedan, $890; Statesman sedan, $600, $735. 

OLDSMOBILE—’51 (88) sedam, $1,490°, 
$1,675°, $1,545; (98) sedam, $1,685, $1,- 


(Continued on Page 47, Col. 1) 
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DODGE—’50 Coronet 4-dr., $955*. ‘41 
e e conv., $175. 

FORD—’'52 Main (8) 2-dr., $1,575*. °51 

Used-Car Auction Prices ||" :ito% dts, 8 

2-dr., $1,095. '50 Deluxe (6) 2-dr., $840. 

"49 Custom (8S) 2-dr., $660; Deluxe (6) 

2-dr., $660* 48 SD (6) 4-dr., $540. °41 

















(Continued from Page 46) | SD 2-dr., $255; coupe, $125 
FRAZER—'47 4-dr $215. 
730*. '50 Deluxe (8S) sedan, $995; (98) | STUDEBAKER 53 Commander 2-dr HUDSON—'49 Commander (8) sedan, 
sedan, $1,155*. 49 (98) sedan, $875*,| $2,000*%; Champion 2-dr $1,625* "51 $515* 46 Super (6) 4-dr $280 
$690 47 (98) sedan, $335 Champion 4-dr $990*, $900* 417 Cham- | KAISER—'51 Henry J (4) sedan, $660 
PACKARD—’'49 sedan, $650 | pion 2-dr., $515 | NASH—'48 Ambassador 4-dr., $310*. '47 | 
PLYMOUTH—'51 Cambridge sedan, $970, | WILLYS 47 station wagon, $400* (600) 4-dr., $225 46 (600) 4-dr., $205, | 
$816, $1,050; Belvedere, $1,225. ‘50 SD $185 | 
sedan, $895. ‘49 SD sedan, 2 at $745 ry I 7 OLDSMOBILE—'50 (98) 4-dr., $1,075*. | 
$780 ALBANY, N. Y. 41 (76) 4-dr., $140; (66) 4-dr., $230 
PONTIAC—'51 Chieftain (S) sedan, §$1,- (Tim Anspach Auto Auction. Sale ever PACKARD 51 (200) club coupe, $1,360* 
400* 50 Chieftain (6) sedan, $1,150 Monday. Prices are for sake of Apr. 6.) PLYMOUTH 53 Cambridge 4-dr., $1,650. 
Chieftain (8) sedan, $1,105 17 sedan (Prices backfired today from $30 to 51 Belvedere, $1,360; Cranbrook 4-dr., 
$400 | $126 on all used cars, A few select, low- | $1,039; club coupe, $1,050. '50 SD 4-dr., | 
STUDEBAKER—’50 Champion sedan, $850, | mileage offerings held steady. Dealers $980. ‘49 Deluxe chub coupe, $770. '47 
$780. ‘49 1-ton stake, $445, $465, $380; | report finance companies are not as con- station wagon, $300 | 
Champion sedan, $750 fident as they have been. Sold 106 cars | PONTIAC 49 Chieftain (6) 2-dr., $925* 
MISCELLANEOUS—'52 Jaguar Mark VII| out of 144 offerings.) 48 (6) club coupe, $630. ‘47 Chieftain 
sedan, $2,985. BUICK—’51 Special sedan, $1,360, $1,430*; | (8) 4-dr., $650. '46 (6) club coupe, $400. 
. | Super station wagon, $1,685*. '50 Special | STUDEBAKER—'50 Champion 4-dr., $750; 
CLEVELAND sedan, $1,025*, $940*. '49 Super sedan,| 2-dr.. §$750*. ‘47 1-ton stake, $155 
$1,050* 
(O. K. Auto Auction, Sale every Tues- | CADILLAC—’52 (62) conv., $3,985"; cedan, | tn 
day. Prices are for sale of Apr. 7.) $3,520*. ’51 (62) sedan, $2,715*. '49 (62) | DENV ER 
(Dealers buying at their own prices. sedan, $1,650*. | (Denver Auto Auction. Sale every Tues- 
Sold 29 cars out of 56 offerings.) | CHEVROLET—’53 Bel Air sedan, $2,-/qday. Prices are for sale of Apr. 7.) P 
BUICK—’51 Special 2-dr., $1,250. ‘50 325*, $2,900*; station wagon, $2,275*; "(ete ? , $ 
Special 4-dr., $1,025. '49 Super conv.,| handy man, §$2,162*. '52 SL Deluxe | a —, steady. Sold 219 cars out of 
$930°*, sedan, $1,610*; Bel Air, $1,825", $1,800*, | %69 offerings.) 
BUICK—'53 Super Riviera 2-dr., $3,100*, 


CHEVROLET—’52 SL Special! business °51 Bel Air, $1,425*; SL Deluxe esa $2,905 52 1-d $1,810 1 
coupe, $1,080. ’51 SL Deluxe sedan, §1,- $1,235*, $1,140; FL Deluxe sedan, $1,210 $2,905*. °52 Super -dr., ¥ ~~ | ® . + * 
135*. '48 SM 2-dr., $610. '47 FL areo- ‘50 %-ton panel, $560; SL Special sedan, Super Riviera club coupe, $1,515" ; New Oldsmobile Dealership in Des Moines— 
sedan, $390; SM 4-dr., $350. '46 SM} $640, $590, $680, $660; SL Deluxe club| Special 4-dr., $1,315; 2-dr.. $1,305. '50/ Max E, Holmes (left) and C. W. Schulze, Des Moines zone manager for Oldsmobile, 














2-dr. 250. coupe, $1,035, $1,125; FL Deluxe sedan,| Super 4-dr., $1,285*, $1,115. '49 Super; , . a ¢ ° 
cunyénke-'s2 Windsor 4-dr., $1,700*. $1,049, Fe 110°. Si. Deluxe sedan, $1,090,| 4-dr., $790. ’48 Super conv., $605. sign the franchise for a new dealership in Des Moines. Standing at left are John 

’47 Windsor 4-dr., $465*. '46 Windsor $1,080. '49 FL Deluxe sedan, $860; SL | CADILLAC—’51 (62) 4-dr., $2,695*. '50 | Holmes, brother of Max, and Max L. Holmes, father of the two. 

4-dr., $410*. Special sedan, $885; SL Deluxe club (62) 4-dr., $2,225*. ’49 (61) 4-dr., §$1,- — nen 
DeSOTO—’'49 Deluxe 4-dr., §850*. ‘48 coupe, $775. '48 SM sedan, $570. '47 FL 565*. '47 (62) sedan, $1,000. | . 

Custom 4-dr., $700*. Deluxe sedan, $460, $600. CHEVROLET—'53 (210) 4-dr., $2,260*; | HUDSON—’52 Hornet 4-dr., $1,630. ‘'50 Chieftain (8) 2-dr., $2,355*. '52 Chief- 
DODGE—’51 Meadowbrook sedan, $1,090*; | CHRYSLER—’52 NY Newport, $2,225*. | Bel Air club coupe, $2,245*, $2,195; PM club coupe, $800. '49 Cormodore tain (8) conv., $1,815*. ’50 Chieftain (8) 

Wayfarer sedan, $950*. DODGE—’53 Coronet sedan, $2,260*, $2,- conv., $2,210*; %-ton pickup, 2 at $1,-/} (8) 4-dr., $650. °48 Super (6) 4-dr., 4-dr., $1,105*. °49 Chieftain (8) 4-dr., 
FORD—’51 Deluxe (6) sedan, $1,060*. 250*. °52 Meadowbrook sedan, $1,400*.| 420; %-ton pickup, 3 at $1,250. 52 SL| $400. 9885. '47 club coupe, 2 at $510 
KAISER—’47 sedan, $260. ’50 %4-ton panel, $510. '48 Custom sedan, | Deluxe 4-dr., $1,540*, $1,505". '51 Bel | LINCOLN—'50 Cosmopolitan 4-dr., $1,- | STtUDEBAKER—’53 Commander (8) se- 
MERCURY—'50 club coupe, $1,050*. ‘46 $600; club coupe, $550. '47 Deluxe sedan, Air, $1,550*, $1,540*, $1,490"; %-ton 145*, '49 Cosmopolitan 4-dr., $755. dan, $2,540", $2,430*, $2,390*; Land 

club coupe, $410. $360. | pickup, $1,090. '50 Bel Air, $1,175, '49 MERCURY—’53. M ‘ $2 860° e Cruiser 4-dr., $2,370*. '52 Commander 
NASH—’49 (600) sedan, $660*. FORD—'53 Custom (8) sedan, $2,250*. '52| club coupe, $830, $700. '48 FL aero- | Moonen ter ON Onterey, e710: Q-ar.,| (8). 2-dr., $1,155°. "51 Commander (8) 
OLDSMOBILE—’49 (98) sedan, $810*. Main (8) sedan, $1,450;  Crestline,| sedan, $700. ‘47 station wagon, $435. 2.560 52 Custom 4adr.. $2,030", ‘si | wyfzat.;_ $1,365. '50 Champion sedan, $865. 
PLYMOUTH—’50 Deluxe sedan, $800. °48 $1,525*. °51 Custom (8) sedan, $1,300*, | CHRYSLER—’50 Windsor 4-dr., $1,125*; — ace $1,410. "50 ‘on . ian, $1. WILLYS—’53 station wagon, $1,685*; 

SD sedan, $450. '47 SD sedan, $275. $1,285*, $1,170. '50 Deluxe (8) sedan,| NY 4-dr., $1,075"; Saratoga 4-dr., $1,-| Gin) “Gop uth’ coupe. $795. 47 Qcir.,| Pickup, $1,595, $1,520. '48 Jeep, $465. 
STUDEBAKER—’49 Champion sedan, $900. °49 Custom (8) club coupe, $550; 060*; Royal 4-dr., $965*. ’49 Windsor $395 49 club coupe, $795. ss srasenascnsiceanssncaseiaanitetliitllaas 

$530°. sedan, $810; conv., $1,000*. 46 (8) %-| club coupe, $700. ‘46 NY 4-dr., $355. ae 
WILLYS—’48 station wagon, $590". ton pickup, $150. DeSOTO—’'53 Custom 4-dr., $2,885*. NASH—’52 Ambassador 4-dr., $2,005*. '51 New Tool Warehouse 

HUDSON—’50 PM sedan, $510. DODGE—’53 Coronet club coupe, $2,115*; Rambler country club, $1,075. 
FORT WAYNE, IND KAISER—’51 sedan, $990*. Diplomat, $2,105*. 2 a adr. cn ae” ae sar. a ATLANTA.—Owatonna Tool Co., 
° es LINCOLN—’51 Cosmopolitan sedan, §$1,- $855. °49 Coronet club coupe, oo. "4 (88) conv., 3, . °52 (98) -dr., : : 

(Cari Marker’s Auto Auction. Sale every 600*. °50 Cosmopolitan sedan, $1,300*, Custom 4-dr., $335. '46 Deluxe 4-dr., $2,175. ’51 (88) 4-dr., $1,705*, $1,630*. Owatonna, Minn., has inaugurated 
Tuesday. Prices are for sale of Apr. 7.) $900. $270. "50 (98) 4-dr., $1,380*. '49 (98) 4-dr., warehouse service at 76 N.W. 

(Clean cars still bringing good prices. | MERCURY—'50 club coupe, $960. ‘49 | FORD—'’53 (8) ranch wagon, $2,635*; (6) $970, $945; conv., $905. Fourth St. here. The warehouse 


Sold 99 cars out of 119 offerings. sedan, $785, $800; club coupe, $700, $2,095; Victoria, $2,410*, $2,270*; Main | PLYMOUTH—’53 Suburban, $2,205; Bel- 7 
BUICK—’51 Super Riviera 2-dr. $1,75°. $750; conv., $900. "48 sedan, $560. ’47 (8) 4-dr., $2,050*. °52 ranch wagon, vedere, $2,135; Cambridge 4-dr., $1,675, | carries a stock of OTC hand tools 
50 RM 4-dr., $1,050*. '49 Super 4-dr.,| sedan, $450. $1,900*, $1,700; conv., $1,820*; club] $1,670. '52 Belvedere, $1,580. ae and pullers, including the Power- 
$1,025. “48 SD/twin hydraulic puller system, for 


$895. °48 Super sedanet, $485. °'47|NASH—’49 (600) sedan, $580*. coupe, $1,570*. ’51 Country Squire, $1,- urban, $1,145, $1,095, 
OLDSMOBILE—’52 (88) sedan, $2,000*. ’51 575*. '50 station wagon, $925, $915. '49 4-dr., $535. i . h 7 
PONTIAC—’53 Catalina, $2,900*, $2,815*; | distribution in the south. 





Super 4-dr., $510, $610. ‘46 Super a - 
sedanet, $350. (88) sedan, $1,650*. ’50 (88) club coupe, conv., $775. 
CADILLAC—’50 (62) 4-dr., $2,325*. $1,060*; (88) sedan, $1,250*, $1,150*, 


CHEVROLET—’53 (210) 2-dr., $1,950*. ’52 $1,140*. °49 (98) conv., $1,040*. 
SL Deluxe 4-dr., $1,450*. '51 SL Deluxe | PACKARD—’52 (200) sedan, $1,570*. ’51 


4-dr., $1,175. ’°50-SL Deluxe 2-dr., §1,- (200) sedan, $1,225*, $1,425*. °50 (200) 

065°. 49 FL Deluxe 2-dr., $780. '47 SM sedan, $675. 

4-dr., $480. PLYMOUTH—’52 Cranbrook club coupe, 
CHRYSLER—’49 NY 4-dr., $925. $1,450*. °51 Cranbrook sedan, $1,310. '49 


DeSOTO—’50 Custom club coupe, $1,150. SD sedan, $730. '48 SD sedan, $550. 


"49 Custom club coupe, $910. PONTIAC—’53 Chieftain (8) sedan, §2,- 

DODGE—’49 Meadowbrook 4-dr., $935*. 450*,. °52 Chieftain (8) conv., $2,275*, 

FORD—’52 Victoria, $1,825. ‘51 Custom $2,175*; Catalina, $2,250*; Chieftain (8) int] an @a @an 
(8) 2-dr., $1,205; Deluxe (8) 2-dr., §1,- sedan, $1,760*; Chieftain (6) sedan, $1,- 


050, $1,075. '50 Custom 2-dr., $970, $900. 630*, '51 SL (8) sedan, $1,600*. '50 SL 
’49 Custom (8) 2-dr., $740, $665. °48 (8) sedan, $950*, $1,120*; Chieftain 


Deluxe (8) 4-dr., $450, $495, $585. °46 (8) sedan, $1,160*. ‘49 Chieftain (8) a 

SD (6) 2-dr., $300. sedan, $930*; Torpedo (6) sedan, $825. 
HUDSON—’51 PM Sedanet, $965. ’48 SL (8) sedan, $830*, $810*, $750*; | fs 
KAISER—'47 4-dr., $180. SL (6) sedan, $625, $400; Torpedo (8) 
LINCOLN—’49 Cosmopolitan 4-dr., $590. sedan, $575*. 


NASH—’51 Statesman 2-dr., $955. 

OLDSMOBILE—’51 (98) Holiday, $1,805*. INN 
"50 (88) club coupe, $1,100, $1,380*; MOORHEAD, M p 
4-dr., $1,335*. °49 (88) Sedanet, $1,000; (Tri-State Auction Co. Sale every 
4-dr., $1,100, $930. ‘48 (76) 4-dr., $570. | Thursday. Prices are for sale of Apr. 9.) 
"46 (98) 4-dr., $250. (Sold 60 cars out of 82 offerings.) 


PLYMOUTH—’53 Cranbrook 4-dr., $1,687, | BUICK—’53 Super Riviera sedan, $2,945*. 





$1,740. '51 Cambridge club coupe, §$1,- ’51 Super sedan, $1,575*. ‘50 Special 
065, $1,100; 4-dr., $1,105. °49 Deluxe sedan, $710. '49 Super sedan, $910. 
2-dr., $725. | CADILLAC—’48 (61) sedan, $1,150*. 
PONTIAC—’52 Chieftain (8) 4-dr., $1,845. | CHEVROLET—’53 (210) sedan, $1,925*. | 
’51 Chieftain (8) 4-dr., $1,215*; 2-dr.,| ‘52 SL Special sedan, $1,280, $1,450*. 
$1,490. ‘50 (8) club coupe, $1,030; ’51 SL Deluxe sedan, $1,130; FL Deluxe 
Sedanet, $1,130. '49 SL (8) 4-dr., $995. sedan, $1,000. ‘50 SL Special sedan, 
"48 SL (8) Sedanet, $650. | $925: SL Deluxe sedan, $910. 49 SL 
STUDEBAKER—’51 Commander (8) 4-dr.,| Deluxe sedan, $770, $715; FL Deluxe 
$1,050. sedan, $845. ‘46 SM sedan, $405. '42 
WILLYS—’52 Aerolark 2-dr., $1,160. | FL Aerosedan, $165. '41 sedan, $205. 
DeSOTO—'49 Deluxe sedan, $910. 
FORD—’53 Custom (8) sedan, §$2,100*. 
MASON CITY, IA. | °52 Main (8) sedan, $1,190. °51 Vic- 
(Lapiner Auto Auction. Sale every Wed-| toria, $1,320*; ‘%-ton pickup, $870; 
nesday. Prices are for sale of Apr. 8.) | Custom (8) sedan, $1,220*; Deluxe (8) 


(Prices steady, but late model offer- | sedan, $1,105; $975. ‘50 Deluxe (6) 
ings were in great demand. Sale very sedan, $875; Custom (8) sedan, $995, 
active. Sold 147 cars out of 188 offer- $890, $740. '49 Custom (8) sedan, $845, 
ings.) $800, $770, $830; Custom (6) sedan, 


BUICK—’53 Special Riviera 2-dr., $2,300. $655. "46 SD (8) sedan, $370, $395. '41 








’50 Super 4-dr., $1,175*; Special 2-dr., Deluxe (8) sedan, $235 ? 
$935. °49 Super 2-dr., $855. ‘48 Super | FRAZER—’51 sedan, ‘50 ~=sedan, H ere § yy no | u er 
4-dr., $800. | _ $935. 

OADILLAC—’51 (62) 4-dr., $2,580*. '50 | KAISER—’49 sedan, $385. '48 sedan, $145. Ti S$ 
(62) 4-dr., $2,170*. '48 (60) 4-dr., $1,- | LINCOLN—’49 Cosmopolitan sedan, $685. ime aver 
270°. MERCURY—'49 club coupe. $960. 

CHEVROLET — '53 Bel Air sedan, §$2,- | NASH—’'49 (600) sedan, $615. 
095, $2,030. "52 SL Deluxe 2-dr., $1,- | OLDSMOBILE—'52 Super (88) sedan, §2,- 
435*, $1,410. °51 Bel Air, 4 ; SL 015. °51 (98) sedan, $1,650*. ‘50 (98) 





Deluxe 2-dr., $1,220*, $1,1 $1,110. sedan, $1,100, $1,200*; (76) club coupe, 


oo, 
"50 SL Special 2-dr., $930, $890. $1,050. °47 sedan, $250. 
SL Deluxe 4-dr., $895, $885, $845; SL | PLYMOUTH—'50 Deluxe sedan, $900. ‘49 


Special 2-dr., $805. ‘48 FL aerosedan,| SD sedan, $800. ‘47 SD sedan, $510; 

$725, $630; Chevrolet SM sedan, $590, Deluxe club coupe, $400. ‘46 sedan, 

$550. $355. 

CHRYSLER—’53 NY 4-dr., $2,690*. ‘51 | PONTIAC—'50 Chieftain (8) sedan, §$1,- 
Windsor 4-dr., $1,430; NY 4-dr., $1,- aitmeme - Ms . 
690*. '50 4-dr., $1,180. STUDEB: S - "4 Commander clu g e 

DeSOTO_’46 4-ar., $400. | coupe, $755. You'll clean up more work and more profit 

DODGE—’52 ee pr go <—e., $1,265°*. | NS G.P with the John Bean Visucleaner. Its many fea 
’51 Meadowbrook club coupe, $1,100. ‘48 J 
Custom club coupe, $690. ‘47 Custom EBENSBURG, PA. tures — speedy starting, safe and simple opera 

(Ebensburg Auto Auction. Sale every 


club coupe, $560. 
FORD—’53 Victoria, $2,430*; Custom (8) | Thursday. Prices are for sale of Apr. 9.) 
(Prices showed a slight increase. 


2-dr., $1,960*. 52 Victoria, $1,965*, $1,- | 
940%; Custom (6) 4-dr., $1,400*, $1,-| Sale well attended and active. Sold 82 
365*, $1,320. °51 Victoria, $1,410*; ase | cars out of 121 offerings.) steam cleaner you can buy. See your John Bean 


tom (8) 4-dr., $1,305*; conv., $1,035*. | BUICK—’51 Special 4-dr.. $1,550. ’50 Su- 
'49 Custom (8) 4-dr., $865; Deluxe (6)| per Riviera 2-dr., $1,325: Special 4-dr.., ay CT athe my mete 


- 
=) 





tion, low operating costs, easy maintenance and 


rugged trouble free design make it the best 


pickup, $900. ’51 FL Deluxe 2-dr., $1,- ‘ 
275, $1,155. ‘50 SL Deluxe 4-dr., §$1,- 
050; FL Deluxe 4-dr., $985; 2-dr., $970, 


2-dr.. $925*. "50 Statesman 4-dr., $815*. : rm 
OLDSMOBILE — '53 (98) 4-dr., $3,110*; ey wal hangs on wall (erst 


(88) Holiday, $2,400*. ‘51 (98) 4-dr., | 


2-dr., $710, $680. '47 SD (8) 2-dr., $505. | $1,150*. '49 RM 4-dr., $865"; Super 4- 
Se — $1,110*, et 7 dr., $810. '46 RM _ sedanet, $320. ‘40 Save time, make bigger profits by 
ME JRY —'’ Monterey, 2,555*. ‘S51 !} Super 4-dr., $185. : : : 

2-dr., $1,465*. '49 2-dr., $930. "46 club | CADILLAC—"48 (61) 4-dr., $1,450*. 2 ee ee ee 

_coupe, $480. , | CHEVROLET '53 (210) 2-dr., $1,850". FOOD MACHINERY AND CHEMICAL CORPORATION CL LC 
NASH —’51 Statesman 4-dr., iat. | ‘52 SL Deluxe 2-dr., $1,420%; %-ton 4 LANSING 4. MICHIGAN Sturdy metal rack stands fi 

: 4 
| 


Pam ame Silat ee) 


$1,720*. '47 (78) 2-dr., $465. |} $940; FL Special 2-dr., $875; %-ton shims for »- Willys-Lincoln 

PACKARD—’52 (300) 4-dr., $1,855*. | pickup, $645. '49 SL Deluxe 4-dr., $860; 7 ALIGNERS @ WHEEL BALANCERS © TIRE DESKIDDERS 50g ermag 

PLYMOUTH — '53 Cranbrook club coupe, FL Deluxe 2-dr., $910; FL Special 2- : type suspensions and 90 shim fi 
wae AR WASHERS e HEADLIGHT TESTERS Claim cil eee ele eels 


000. '49 SD club coupe, $825. '48 SD $725; FM club coupe, $605; SM 2-dr., ACCESSORIES AND ALLIED TOOLS e 
4-dr., $590, $550. $630. °47 FM 2-dr., $500; SM 2-ar., es 
PONTIAC—’53 Catalina, $2,865*; Chief- $450. °41 SD club coupe, $275, $250. 
tain (8) 2-dr., $2,315*. ’51 Chieftain (8) | CHRYSLER—’50 Royal 4-dr., $1,175. 
sedan, $1,350*, $1,290*°. ‘50 Chieftain | CROSLEY—’47 2-dr., $105. 

(8) 4-dr., $1,150*, $1,080°. '48 Chieftain | DeSOTO—'53 Fire Dome (8) 4-dr., $2,- 
(6) 2-dr., $655°. 475° 


$1,880". '51 Cranbrook club coupe, ‘3b | dr., $770, $750. '48 FL 2-dr., $750, $725, 














Viewing a Dragon Atop Nob Hill— 


Ai the entrance to the Mark Hopkins Hotel, atop Nob Hill in San Francisco, Fred 
C. Alvarez, Kaiser-Frazer regional manager, shows the 1953 Kaiser Dragon to 
Lawrence P. Cristofani (center), a newly appointed dealer, and Earl Binder, sales 
manager. Cristofani has just formed San Mateo Kaiser-Frazer in Burlingame, Calif. 
He and Binder were at the hotel to attend their first meeting of the Northern 
California Kaiser-Frazer Dealers Assn. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many.other pertinent facts concerning the 
automotive industry, every week throughout the year. 


50 YEARS OF SPECIALIZING GIVE DITZLER 


AUTOMOTIVE NEWS, APRIL 20. 1953 





| Western Study Resumes... 
Experiments Slated 
On Truck Test Road 


WASHINGTON.—- Experiments in 
two stages on a test road between 
Pocatello, Id., and Ogden, Utah, 
have been announced by the road 
test advisory committee 
Western Assn. of State 
Officials. 

The first stage began April 1 
when the temperature of the sur- 


Highway 


face course, base, subbase and sub- | 
grade were above 40 degrees. The | 


committee has set a limit of 60 
days which shall be devoted to de- 
flection measurements under 
single-axle loads ranging from 10,- 
000 to 22,400 pounds, and tandem 





All in a Day for Douglas 


Opening a farmers’ poultry 
institute was all in a day’s work 
for Francis Douglas, sales man- 
ager of Barnard Auto (Cadillac- 
Pontiac), of Twin Falls, Id., in 
his position as president of the 
local Chamber of Commerce. 


ITS EXCLUSIVE 
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DITZLER RIP-RAP 
OFFERS YOU THESE 


3 GREAT FEATURES 
Unusually high solid content with more 
film-forming materials gives maximum 
filling—fewer coats are needed. 


Unequalled adhesion contributes to 
durability of finish and keeps paint 
jobs looking better longer. 


Superior hold-out assures the uniform 
appearance and maximum lustre of 
finishing coat. 


e@eeeeneneeaeeoeoeo ee eee ee eee e ee eee eeeneee? 


Available in dark gray, neutral gray, 
red oxide and white. 
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VERY DITZLER PRODUCT is the best that more than 


axle loads from 18,000 
pounds. 

The second stage will begin about 
June 1 and will cover the ap- 
plication of loads originally con- 
templated for accelerated testing, 
that is, 18,000 and 22,400 pounds 
single axle, and 32,000 and 40,000 


pounds tandem axle loads. 


Traffic on the strip will continue 
until freezing temperature is re- 
corded in the pavement at a depth 
of 18 inches at any point. This 
stage constitutes a resumption of 
the basic tests which were sus- 
pended for the winter last Novem- 
ber. 

Participating states will be asked 
to provide an additional $100,000 for 
operating funds, and industry 
groups will be asked to supply 
equipment for a longer period. 

When the tests are completed, the 
road will be incorporated into the 
Idaho highway system. 


to 40,000 





half a century devoted exclusively to the making 
of fine automotive finishes can produce. 


@ Ditzler began by making fine japan colors for carriages. 
These finishes were used on many of the earliest auto- 
mobiles. As these vehicles evolved into the modern 
motorcar, Ditzler contributed to its improvement by 
developing and perfecting more attractive and longer- 
lived finishes. These coatings are now used in varying 
quantities by most of today’s manufacturers of motor 
cars, trucks and buses. This acceptance was earned the 
hard way—by consistently dependable performance. 


@ Today, Ditzler’s complete line includes everything 
needed to make an automotive vehicle look better 
longer. That’s why so many paint shops use Ditzler 
Finishes exclusively. They know these superior finishes 
do the job more efficiently, more economically and with 


greater satisfaction to the car owner. 


DITZLER COLOR DIVISION, PITTSBURGH PLATE GLASS COMPANY 


Detroit 4, Michigan 


DITZLER 


PAINTS « GLASS + CHEMICALS ¢ BRUSHES + PLASTICS + FIBER GLASS 





Calif. Group to Buy 


Site For Boy Scouts 


| ROSEVILLE, Calif.—The 
Roseville Automobile Dealers 
Assn. is planning to purchase a 
site for a Boy Scout camp with 
approximately $2,400 gained 
through promotion of a carnival 
last summer, T. A. Mealia, fund 
chairman, said the committee is 
considering a five-acre site near 
a creek, 





750,000 Expected 
To Visit Ford 
During 50th Year 


DEARBORN. — Ford Motor Co. 
expects to play host to three-quar- 
ters of a million persons in its 50th 
anniversary year, according to J. G. 
Mullaly, special events manager. 

More than 250,000 visitors will 
tour the Rouge plant at Dearborn 
or one of 18 branch assembly 
plants, while an additional 500,000 
are expected to see Ford Rotunda 
at Dearborn, Mullaly said. The 
Rotunda, closed in World War II, 


will be reopened in June as one 


of the auto industry’s top tourist 
attractions. 

In the newly remodeled Rotunda, 
the manufacturing skills which go 
into the modern automobile will 
be portrayed in three-dimensional 
animated exhibits. Other displays 
will show how motor vehicles have 
contributed to American progress 
over the past half-century, and how 
they may fit into the city of the 
future, Mullaly said. 

Opening day for the Rotunda 
tentatively has been set for June 6. 
It will be open six days a week 
from 9 a. m. to 10 p. m., and on 
Sundays from 1 p. m. to 9 p. m. 

Tours of the 1,200-acre Rouge 
plant are scheduled five days a 
week on the half-hour between 9 
a. m. and 3:30 p. m. Visitors will 
see the steel mills where iron ore 
is refined and rolled into finished 
steel, the stamping plant which 
produces auto body parts, and the 
final assembly line. 

Other Ford division assembly 
plants are located at Atlanta; 
Buffalo; Chester, Pa.; Dallas; 
Edgewater, N. J.; Kansas City; 
Long Beach, Calif.; Louisville; 
Memphis; Norfolk, Va.; Richmond, 
Calif.; Somerville, Mass., and St. 
Paul. Lincoln-Mercury plants are at 
Los Angeles; Metuchen, N. J.; St. 
Louis, and Wayne, Mich. 
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Kingsbury Joins 
ss 
Willys Export 

TOLEDO.— Harry J. Kingsbury 
has been named director general of 
field operations for Willys-Overland 
Export Corp. in 
Europe, the Mid- 
dle East and 
North Africa, it 
was announced 
last week by 
Hickman Price jr., 
president. 

Price also said 
that Denton Mas- 
sey, formerly 
general manager 
of European oper- 
ations, had been 
appointed technical director for 
Europe. Massey has been assigned 
to work with Standard Motor Car 
Co., Ltd., London, on technical de- 
tails. Willys recently effected a 
working agreement with Standard. 

Kingsbury, before joining Willys, 
was senior European. executive 
representative of Rootes Group. He 
also has been general sales man- 
ager in Europe for Chrysler, and 
held a similar post with Ford. 





H,. J. Kingsbury 


Kansas Jack Producer 
To Get New Plant 


McPHERSON, Kans, — Con- 
struction of a one-story building to 
house Kansas Jack, Inc., manu- 
facturer of an automotive jack tool, 
has been started in the 300 block on 
S. Gildersleeve. Completion is slated 
within two months, according to 
Melvin Rickert, president. 

The company will start pro- 
duction in the new building with 
an employment of 11 men, which 
will be increased in the future, 
Rickert said. 
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Roundup from State Capitals... 





oLegisla tion Affecting _Atuts Industry 
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(Continued from Page 22) 
are on their way to re-enactment | prohibited by the state constitution 
in Massachusetts. |, .. A pending bill would permit 

Legislation enacted in New York) wisconsin cities and counties to 

State makes the use of new local | jeyy local income taxes... Re 


cents a gallon, Also allowed to stick | : > 
s : . |taxing powers by New York City | 2 ; ee : ‘ 
vas a veto of a Utah bill that would | contingent upon the city’s transfer | jected in West Virginia was a bill 


lave given all motor vehicle regis-| of its transit system to a new|to permit municipalities to levy 


.ration revenue, less administrative transit authority, which would be| local income taxes up to 1 percent. 


ar ‘aus, and counties for | required to operate it without a} *. * # 


| i i - | . 7 . 
A truck licensing bill com- | deficit. After making such a trans | Truck Size-Weight 


f the city will be permitted to| 
bining a mileage use tax and a |)..; y y EVELOPMENTS on the truck 


> ! levy a payroll tax of .5 percent, | . . 7 
flat license fee was enacted in | shared equally by employers and| size-weight issue are featured 
Idaho as a substitute for the 


employes, to raise $60 million in| by Tennessee’s enactment of a bill 
state’s 1951 ton-mile tax law ..- | new revenue, and impose a county | boosting the maximum weight limit 
A new South Dakota law boosts [tax on real estate capable of raising | for trucks from 42,000 to 55,980 
motor vehicle registration fees. |s59 million if the voters of the) Pounds ... A new Montana law 
The increase amounts to $5 to $10 | state in November reject a pro- increases from 73,280 to 76,000 
for passenger cars and $5 to $110 


for trucks, ment increasing the city’s tax limit |limit for trucks by setting up a 
Both branches of the Colorado/for operating purposes from 2 to|"ew formula for allowable gross 

Legislature approved bills which|2% percent of average assessed | Weights based on distance between 

will mark the start of an entirely | valuations. the first and last axles. 

new long-range road program in Proposed Texas legislation would! Bills liberalizing unemployment 


yut overriding Governor Lee’s veto 
f bills that would have boosted the 
state gasoline tax from five to six | 


posed state constitutional amend-| Pounds the maximum gross weight| 


1953 __ 


compensation have been enacted in 
| Colorado, Montana, New Mexico, 
| North Dakota, South Dakota and 


| West Virginia, At least three of 


these states — Colorado, Montana 
and South Dakota—also provided 
for unemployment tax contribution 
savings for employers. 


| 


States in which bills liberalizing 





| 


|workmen’s compensation benefits | 


re-enacted in Washington and | empower cities to levy any tax not|have been enacted include Idaho, | 


Indiana, Montana, North Dakota, 
|South Dakota, West Virginia and 
| Wyoming. 

| Both branches of the North 
| Carolina legislature approved a 
bill to permit municipalities to 
use the proceeds from parking 
meters for off-street parking 
facilities. Under the bill, parking 
meter receipts also could be 
pledged for payment on bonds 
issued to provide off-street park- 
ing facilities. 

A new Georgia law provides for 
the financing and construction of a 
combination public park and under- 
ground parking garage in Atlanta 
Another measure enacted in 
Georgia provided for the creation 
|of a commission to study parking 
conditions in Atlanta and report its 
findings to the legislature when it 
reconvenes in November. 








the state. The measures clearly 
designate types of highways to be 
supported by state and federal 
funds and set up a new system of 
distribution of road tax revenues. 


Among new developments on the 
toll-road front, the Washington 
Legislature enacted bills broaden- 
ing the powers of the State Toll 
Bridge Authority to study and con- 
struct, if found feasible, a toll high- | 
way from Tacoma to Everett by 
way of Seattle. The legislation 
carried a $500,000 appropriation for 
the study and other preliminary 
costs. 

A bill enacted in New York 
authorizes a $40 million revenue 
bond issue for a parkway con- 
struction and improvement program 
in Nassau County and provides for 
imposition of a 10-cent toll on the 
Southern State Parkway to amor- 
tize the bonds .. . Belief that toll 
roads would not be financially 
feasible in Rhode Island at present, 
because of insufficient traffic to 
support them, was expressed in a 
report by the Governor’s commit- 
tee to study toll roads. 

After advising against toll roads, 
at least for the present, the Rhode 
Island study committee suggested 
other steps to improve the state 
highway system, including: Im-| 
mediate start on a master highway | 
guide plan; appropriation of $5 
million more annually in road con- | 
struction funds, and initiation of 
an interstate committee to work for 
a southern New England shore re- 
sort and tourist route system. 

New or broadened legislation 
authorizing or facilitating the con- | 
struction of toll bridge projects has 
been enacted in Georgia, Kansas, 
Montana, Tennessee, Washington | 
and West Virginia. 

” . 
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Income Taxes Reduced 


EDUCTIONS in state income | 

taxes have been enacted in 
Idaho, North Dakota and Utah, 
with similar proposals pending in 
several other states. Bills to con- 
tinue previous reductions in state 
income taxes were enacted in Mary- 
land and Colorado, although the 
latter bill had not yet been signed 
at this writing. 

Combined total revenue involved 
in the income tax reduction en- 
actments is comparatively small, 
however, and their adoption, when 
considered in the light of overall 
developments reported from state 
capitals, does not warrant expecta- 
tion of any early reversal of the 
continuing general pressure for 
new and increased taxes in the 
States as a whole. 

Most of the new and higher 
general taxes which will come out 
of current-year legislatures are 
still in the study stage, but in- 
dications are that the total reve- 
nue involved in such measures 
will far exceed that of reductions 
already enacted and anticipated. 
States in which major new 
general revenue proposals are 
being seriously considered include 
California, Connecticut, Michigan, 
Minnesota and Pennsylvania. 
Many other states face a widely 
recognized need for more reve- 

nue, but are sidestepping the 
issue this year, Sizable batches 
of “temporary” added taxes were 
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*Globe Frame-Kontact Hoists are manufactured under one or more of the 
following patents: 2593630-2593635. Other U. S. & foreign patents pending. 


GLOBE HOIST COMPANY 


| want to know all about Globe Frame-Kontact Hoists. 





Get Hudson Deal— 


Two former Chevrolet dealers of Los 
Angeles, E. L. Kirkpatrick (left) and Jim 
Foster (right), have been appointed Hud- 
son dealers in the San Fernando Valley. 
With them is Willard Scott, Los Angeles 
zone manager. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


E, wick says... We are pleased to recommend the 
. GLOBE Srame-ontact HOIST 


That’s the first thing Jerry Connolly, Service Con- 
troller, says in his letter outlining Denver Buick’s 
experience with the three Globe Frame-Kontact 
Hoists installed in their modern building. 


These Hoists are used for chassis lubrication, wheel- 
bearing work, oil changes, state brake inspection, 
shock absorber service, under-car inspections. And 
Mr. Connolly says: ‘‘Conservatively, we have speeded 
up this department 100% over the old-type free 
wheel and roll-on lifts we used in the old building.”’ 
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New Passenger Car Registrations, All States for February, 1993-1952 








Car registrations by states are 
released here weekly, as com- 
piled by R. L. Polk representa- 
tives in state capitals. 
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New Passenger Car Registrations, Four States for March, 1953-1952 





Car registrations by states are 
released here weekly, as com- 
piled by R. L. Polk representa- 
tives in state capitals. 
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New Commercial Car Registrations, All States for February, 1953-1952 
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New Commercial Car Registrations, Four States for March, 1953-1952 
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BUICK—Special — 4-dr. sed., $2,208.76; at i , eae oe - wag., $2,385. MG/TD—standard conv., $2,-| seat Special 6, $2,505.15; two-seat Deluxe 
ake oe, Baad a2, Car Deltas nea: | S88: Guam emperal Sar aud $4, |, PORD, OF BRITAIN Prefect 4dr ged.| 18, ‘Mark It cone, 2,000, (Delivered in| f."g2.guo.01: two-seat Specal 8, $2,024.61, 
Ce : -50; +, $4,797; » 94,060.25, ew York City.) hree- 5; -seat 
coy lly “ Png as. Siete Crown Imperial — 8-pass. sed., $6,921.50; | Consul 4-dr. sed., $1,695; Consul conv., NASH Rambler Super — Suburban, $2,- ca ry $2,663.61." jon ‘fale on om 
eo.” Riviera, ‘s2 696.17: ‘7c lim., $7,043.75. (Fluid - Matic optional at | $2,075 (power top, $150 extra); Zephyr 002.60. Rambler Custom — Hardtop. $2.- station wa ons $30 extra. (Hydra-Matic 
epe., $2,610.56; conv., $3,001.59; stat. cy tt cae cee wo Goes oe uk wane er tae Cae var at 125; conv., $2,150; stat. wag., $2,148.90. | optional ‘on ail’ models at $178.35, power 
Sis, CS, peteeiente sa. Meviars. perial and Crown Imperial; optional at entry.) oa “—. $2103.56. Seatomane a $55. a oo eer eers 
» 358. +» | $139.75 on other eight-cylinder models, at HENRY J—Corsair Four—2-dr. sed., $1,- | 4-dr. sed., $2,331.70; 2-dr. sed., $2,309.50; ROOTES—Hillman Minx—4-dr. sed., $1,- 


$3,505.56; stat. wag. $4.030.73; Skylark | $106.40 on Windsor Deluxe and at $236.50 an 
sports car, $5,000. (Dynaflow standard on|5, windsor. Power steering standard on Se Deluxe Six—2-dr. sed., $1,-| hardtop, $2,433.20. Ambassador Super — | 699: California hardtop, $1,899; conv.. $1.- 


Roadmaster models, optional at $192.50 on 4-dr. sed., $2.557.20; 2-dr. sed., $2,520.75. : § bad 

all others. Power steering standard on |CiOW?, Imperial, opt oa at ee cons | _ HUDSON—Jet—4-dr. sed., $1,858. Super | Ambassador Custom—4-dr. sed., $2,716.45; Se mies: ied aes ae” Ghee 

Roadmaster models, optional at $177.40 on|Wwith standard transmission. Wire-spoke | 2¢t*-at. sed., $1,954. Wasp—4-dr. sed.,|2-dr. sed.. $2,695; hardtop, $2,828.60. | super Snipe sed., $3,295; Super Snipe tour- 

others if equipped with Dynaflow. Power | wheels optional at $290.25 on all model: $2,310.87; 2-dr. sed., $2,264.12; cl. cpe., | (Hydra-Matic optional at $178.85 on States- | ing lim., $3,580; Super Snipe Pullman lim 

brakes standard on Skylark, optional at 08080 — Powe ter 6 — 4dr, a $2.310.87. Super Wasp — 4-dr. sed., $2,-|man and Ambassador; power steering at/¢5 110. Sunbeam - Talbot —Sed., $2 685; 

$35.19 on other Roadmaster models only. | go 385.75 (8- $3,281); = ao $2,364: 465.84; 2-dr. sed., $2,413.28; cl. cpe., $2,- | $192.40 on Ambassador only. LeMans en-| cony., $2,911; Alpine sports conv., $2,999. 

Alr conditioning optional at $594 on Rivi- | Soortsm $2,632. 25: stat. wa +“ 107.75, | 65-84; Hollywood, $2,811.58; conv., $3,-| gine optional at $192.50 on Ambassador.) | Royer—Sed., $2,897. (Delivered in New 

eras in the Super and Roadmaster series Fire —— « a —- yey S-pase, | 047-50. Hornet—4-dr. sed.. $2,768.86; cl. | | OLDSMOBILE — Deluxe 88 — 4-dr. sed., | york City »’ — 

only.) $3,558.75), one "$2,651.50; Sportsman, | CP®:., $2,741.99; Hollywood, $3.095.15; conv., | $2,327.09; 2-dr. sed., $2,261.62. Super 88/ sTUDEBAKER — Cham iii 
558.75); cl. epe., $2,651.50; Sportsman, | $3342.05. (Hydra-Matie optional on ali|—4-dr. sed., $2,461.71; 2-dr. sed., $2,-| 4 "cea $1 167.40: Zds  ocd., $1 735.12. 


CADILLAC—Series 62 — 4-dr. sed., $3,- | $2,922.50; conv., $3,144.25; stat. wag., $3,- . i 

666.26; cl. cpe., $3,571.33; Coupe deVille, | 381. (Tip-Toe Shift optional at $130.10 on motels at 6296.66.) SS ae, Oe See Champion Deluxe — 4-dr. sed., $1,862.83; 
$3.994.57; conv., $4.143.72. Series 60 Spe- | all models. Tip-Toe Shift with Fluid Torque |, JAGUAR—Mark VII—4-dr. sed., $4,170; | eto 8S Oot So\o5e "eg: Fiesta sports | 2:97; Sed., $1,830.58; S-pass. cpe., $1,- 
cial—4-dr. sed.. $4,304.88. Series 75—8-|optional at $236.50 on V-8s only. Power|Mark VII 4-dr. sed. with Borg-Warner | 22g <) CONT. Sct SUN vent stand. | 868-21. Champion Regal — 4-dr. sed., $1,- 
pass, sed., $5,407.54; lim., $5,620.93, Eldo- | steering optional at $177.35 on all cars| @utomatic transmission, $4,450; XK-120/ SOl, Soe ING MW COUP na cost on | 249-17; 2-dr. sed., $1,916.92; 5-pass. cpe., 
rado—conv., $7,750. (Hydra-Matie stand- | equipped with special transmissions, Power |CP¢.. $4,065; XK-120 cpe. with modified | Si" Oto iGhas ePUgiws Si satic, $178.35. | $1:994.55; hardtop, $2,115.80. Commander 
ard on Series 62, Series 60 Special and|brakes optional at $36.55 and wire-spoke | e@uipment, $4,460; XK-120 conv., $4,039; power steering, $177.40; wer brakes, | Deluxe — 4-dr. sed., $2,121.15; 2-dr. sed., 
Eldorado optional at $198.36 on Series 75. | wheels at $290.25 on all models.) XK-120 conv. with modified equipment, $4,- | S22'5), ) : — ’ | $2,088.90; 5-pass. cpe., $2,126.52. Com- 
Power steering standard on Eldorado, op-| DODGE—Meadowbrook 6—4-dr. sed., $2,- | #34. (Delivered in New York City.) PACKARD—Clipper—4-dr., sed., $2,588; | Mander Regal—4-dr. sed., $2,207.54; Land 
tional at $176.98 on all other models. Auto- | 024.75; cl. cpe., $1,983; stat. wag., §2,201.- KAISER — Carolina — 4-dr. sed., §2,- club sed., $2. ahat” thats ‘d-ar. "ped "$2.- Cruiser 4-dr. sed., $2,315.64; 5-pass. cpe., 
matic beam control optional at $53.36. Air | 25. Coronet 6—4-dr. sed., $2,136; cl. cpe., | 372.69; 2-dr. sed., $2,312.56. Deluxe—4-cr. | 735. Deiuxe club sed $2,681: Sportster $2,212.91; hardtop, $2,374.16. (Automatic 
conditioning optional on all enclosed mod- | $2,109. Coronet V-8—4-dr., sed., $2,244.50; | sed., $2,512.79; club sed., $2,459; 4-dr. hardtop, $2,795. Packard — Cavalier 4-ar Drive optional at $231.24 on Champion, 


els at $619.55.) cl. cpe., $2,223; Diplomat, $2,385.50; conv., | Traveler, $2,618.55. Manhattan—4-dr. sed., | seq $3 234: “Mayfair hardtop, $3,268; $243.08 on Commander. Power si 
CHEVROLET — One-Fifty — 4-dr. sed., | $2519; stat. wag., $2,527.50. (Fluid Cou- | $2,649.63; club sed., $2,596.76; 4-dr. Trav- conv., $3,476: Patrician 4-dr, sed., $3,735; | 0Ptional at $161.25 on Commander.) 
$1,670; 2-ar. sed., $1,613; cl. cpe., $1,620; pling optional at $20.40 on al) six-cylinder | eler, $2,755.36. Dragon—$3,923.91. (Hydra- Caribbean conv. $5,200; formal sed. $6,- WILLYS — Aero Lark — 4-dr. sed., $1,- 
bus. cpe., $1,524; 6-pass, stat. wag., $2,- models except the Meadowbrook station | Matic standard on Dragon, optional at 526; executive " sed., $6,895; corporation 732.10; 2-dr. sed., $1,645.70. Aero Falcon 
010. Two-Ten —4-dr. sed., $1,761; 2-dr, | W200. Gyro-Matle optional at $130.10 on | $178.55 on other models. ) lim., $7,095. (Ultramatic standard on Pa-|—4-dr. sed., $1,860.61; 2-dr. sed,, $1,- 


sed., $1,707; cl. cpe., $1,726; spt. cpe., | ll models except the Meadowbrook station| LINCOLN — Cosmopolitan — 4-dr. sed.,|trician and formal sed., optional at $199| 759.97. Aero Ace—4-dr. sed., $2,038.43; 
$1,967; conv., $2,093; 6-pass. stat. wag., | W460n. Gyro-Torque optional at $233.50 on | $3522; spt. cpe.. $3,625. Capri—4-dr. sed., | on other models. Power steering optional at | 2-dr. sed.. $1,963.11. Aero Eagle (hardtop) 
$2,123: 8-pass. stat. wag., $2,273, Bel Air|V-88 only. Wire-spoke wheels optional at | $3,766; ‘‘hardtop.”’ $3,869; conv., $4,-|$195 on all models; power braken at | —$2.156.79. Station wagons — 4-cyl., $1,- 
—4-dr. sed., $1,874; 2-dr. sed., $1,820; | $290.25 on all models.) 030.50. (Hydra-Matie standard on all | $39 45 \ 862.22 (four-wheel drive, $2,304.03); 6-cyl.. 
spt. cpe., $2,051; conv., $2,175. (Power- FORD—Mainline 6—4-dr. sed., $1,690.47; | models. Power steering optional at $198.90 PLYMOUTH—Cambridge—4-dr., sed., $1,- | $1,948.75. 
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Repeal of Federal Fuel Taxes 
{rged by Delaware Senate 


In the Hopper 





Repeal of Federal motor fuel 
axes — $2,282,000 in Delaware last '————— 
ear is urged in a_ resolution Continued from Page 37) 
dopted 15 to 0 by the State Senate. god 
cates; a provision that the front| owner of the vehicle if the owner 


would have the governor repre- 
ented at any congressional hear- 
ngs on states’ need for this source 
f revenue for highway purposes, 
ind would ask Delaware's delega- 
ion in Congress to support ac- 
omplishment of the resolution's 
purpose. 

A raise in the Delaware gasoline 
ix from five cents a gallon to six 


bumper of cars not “dive” below 
the level of the lower edge of the| 
rear bumper on stops and that} 
trucks manufactured after Decem- 
ber, 1953, shall have bumpers at 
the back to prevent cars from run-| 
ning under them; a provision that | 
sales and use taxes on new and 
used motor vehicles be earmarked | 
for highway purposes, and a pro- 


_— mre ooo 0s nag cr vision that motor vehicle operators, | 
eran oe re icens€ 4s well as owners, be liable for dis- | 
fees are proposed as part of a 


cnn laying license plates. 
program to add $31 million to State _ r 


revenues in the biennium starting 
| 


July 1, |\N. Y. Assembly Approves Bill | 


The cent-a-gallon tax boost on Requiring Turn Signals 
gasoline is estimated to provide Electri nentesl é 
$1 million a year and the doubling| ,, “#*°Ctrie oF aa | feet 
of driver fees, from $2.50 to $5 for| tional signals would be required | 
equipment in New York State | 


two years, or $5 to $15 for life, and aoe ¢ a bill oved | 
the raises of passenger car licenses| UM@er terms OF a bill approve 
by the Assembly. 


from $8 to $10 and $10 to $15, and 2 
30 percent on other vehicles, are The measure, which would take 


+ » 


estimated to add another $500,000| effect Jan. 1, 1954, would make it 
annually. | unlawful to operate a vehicle 
Major items in the revenue | without such signals being in 


“good and sufficient working 


recommendations are state income ” 

tax boosts of an estimated $10,300,- order. s & Ss 
000 a year and a mercantile tax 
of 2 percent on gross receipts, 
which is intended to raise $3,200,000 
a year. 


Financial Responsibility Act 


Strengthened in Arkansas 


A bill strengthening the Arkansas 
|automobile drivers’ financial re- 
sponsibility act has been signed 
into law by Gov. Francis A. Cherry. 
The measure provides that, regard- 
less of the amount of insurance | 
carried, a driver must report any 
accident in which a person is killed 





* * * 


Illinois House Approves 


Doubling of Wheel Taxes 

The Illinois House has approved 
a measure permitting downstate 
cities to double their wheel taxes. 


The measure now goes to the|or injured, or in which property 
Senate. | damage exceeds $100. 
Wheel taxes downstate are now The new law also requires that 


$5 on light cars and $10 on those | the operator's license and automo- 
with greater horsepower. bile license of a driver be automat- 
- — - - ically suspended until he has been 
ee of every eS i oe {proven financially responsible for 
Nection. Others are profiting from AUTO. | claims arising from an accident. It 
MOTIVE NEWS WANT ADS! Are you? would not apply to the operator or 


Your Easiest EXTRA PROFIT | 


FULTON SUN SHIELD 








| 
| 


| 


| 






i 
ij 


One Model 
fits them all! 


GENERAL MOTORS The most popular accessory, the one with the 
greatest acceptance, is now easier than ever to 


Chevrolet : 
Buick sell. One model Fulton Sun Shield — the 
Oldsmobile No. 1022 — fits all the 1953 cars listed at 
Pontiac left as well as many earlier models. 
Cadillac The Fulton is the one permanently graceful 
and handsome Sun Shield. It’s built of last- 
FORD ing aluminum with stainless steel trim and 
Ford brackets... fully adjustable to suit all drivers. 
Mercury . ° ° fit! Sell 
seal Don’t miss this welcome extra profit: Se 
— the Fulton Sun Shield with every new car. 
CHRYSLER And don’t overlook the plus market of car 
Plymouth owners who come into your service depart- 
Chrysler ment. “Ask them to buy”. 
DeSoto 
No. 36 DE LUXE TRAFFIC LIGHT 
Dodge FINDER — Brings those overhead 
traffic lights into easy view. A 
PACKARD brilliant, quality accessory. 


| declared 
| storage. 


| were carrying adequate liability in- 


surance. 


Tenn. May Legalize Auction 


Of State-Owned Vehicles 
Bills introduced in both branches 


|of the Tennessee Legislature with 


the backing of the administration 
would revise state purchasing laws 
to permit the sale of surplus state 
owned automobiles at public 
auction. 

Such a move was promised by 
Gov. Clement in his campaign last 
year. Although no date has been 
set for the first such sale, 


90 cars and two trucks had been 
surplus and _ placed 


* * * 


| Arkansas Refuses to Lift 


Lid on Interest Rates 


A proposed State constitutional 
amendment to remove the present 
constitutional definition of usury 
and the ceiling on 
has been rejected by the Arkansas 
House of Representatives. 

Introduced by Rep. Talbot Field, 


of Hempstead county, the measure | 


would have permitted the Legisla- 
ture to fix legal interest rates, 


which now are limited to 1¢ per-| 


cent. 
* * 


Maine Kills Fee Boost 


A bill to increase from 50 cents | 


to $1 the fee for motor vehicle in- 
svection stickers has been killed 


by the Maine House. The measure | 
was intended to provide funds to} 


enforce a more effective inspection 


program. 
* * * 


Bill to Relax Truck Curb 


Vetoed by Utah Governor 


Utah’s Gov. J. Bracken Lee has 
vetoed a bill which would have lib- 
eralized the allowance for shifting 
weight loads in trucks in the en- 
forcement of load limitations. 

The governor contended the pro- 
vosed changes “would be apt to 
lead to abuses that would be detri- 
mental to the highway system.” 

* * * 


Costlier Registration Sought 


For Uninsured Cars in Ohio 


Rep. Lynch has introduced a 
bill in the Ohio Legislature which 
would require a $3 fee on regi- 
stration of uninsured autos and 
$1 on insured cars. The extra 
funds would be used to settle un- 
satisfactory judgments in traffic 


accidents. 
* * * 


Truck Fee Reduction Sought 
To End Illinois ‘Inequities’ 

The Illinois Legislature has been 
asked by Rep. C. R. Ratcliffe, Dem- 
ocrat of Beadstown, to give “im- 
mediate relief to truckers” by cut- 
ting back the present rate of license 
fees. 

Ratcliffe said a new program 
would be prepared which would 
produce more revenue than under 
the present rates and, at the same 
time, remove existing inequities. 

x - 


Directional Light Bill Passed 


By Delaware Senate 


A bill requiring § directional 
signal lights on all new cars sold 
in Delaware after July 1, has 
passed the State Senate. 

Its sponsor, Walter Handsberry 
of Leipsic, Democratic (minority) 
leader, explained that it was re- 
quested by the motor vehicles 
commissioner and was a legisla- 
tive proposal of the American 
Automobile Manufacturers Assn. 


Oklahoma Senate Revises 


House Bill on Gas Tax 

The Oklahoma Senate has passed 
a bill reenacting the one-cent gaso 
‘ine tax with provision that distri- 


| bution of the funds to counties be 


the | 
governor recently announced that | 


in 
| 


interest rates | 


THE FULTON COMPANY 


1912 SOUTH 82ND STREET * 
In Canada: J. C. ADAMS 





| figured on the 1950 Federal census 
The House had passed the bil! | 


with the apportionment to be} 
ifigured on the basis of the 1940 
census, which rural legislators 


thought would be more favorable 
to their own counties. 
The Senate amended the bill te | 


MILWAUKEE 14, WISCONSIN 
CO., LTD., Toronto, Ontario 








| Vertical Solution of Parking Problem— 


The proposed Raspaga garage of Lohmann & Stolterfoht, Witten-Ruhr, Germany, 
hangs up cars on individual lifting platforms underneath the ceiling. As there are no 
| individual driveways needed, it is claimed that the space available can be utilized 
100 percent. 





include commercial milk routes in 
|the provision for use of the funds | 
for bridges and permanent im- | 
| provements on rural mail and bus | 
routes. It also amended the bill to| 
provide that none of the funds may 
be spent for machinery. 

The bill now must go back to the 
House for consideration of the 
amendments. 

* * 


60-Mile Speed Limit Sought 
For Pennsylvania Turnpike 


Wis. Weighs $25 Fee 
On Revived Junkers 


A bill now being considered by 
the Wisconsin Legislature would 
require anyone registering a car 
previously junked to pay a fee 
of $25 to the state, county or 
city inspecting the car for safety. 

This, it is thought, would dis- 
courage anyone from rebuilding 
unsafe junked cars. Louis Milan, 
secretary of the Wisconsin Auto- 





The speed limit on the Pennsyl- motive Trade Assn., appeared 
vania Turnpike would be reduced before a committee on_ this 
from 70 to 60 miles per hour subject. 


under a measure introduced in 
the state’s Senate by Nolan Zieg- 
ler, Dauphin Republican. 


* * * 


Speed Limit Killed 
| A bill in the Wisconsin legisla- 
|ture, which would reduce speed 
|limits to 60 miles by day and 50 
| by night, was killed in a voice vote 
jin the Senate on March 31st. 








‘Hot Rod’ Registration 

“Hot rods” would come in for 
special registration under the pro- 
visions of a measure under study 
in the Pennsylvania House. The bill 
would also require an annual ex- 
amination of the operators of such 
vehicles. 


One name that means 


a Aad for safe lubrication 


“are euenicatio® 


hydrate 


MSMISSION 
* 





EVERY PROFIT OPPORTUNITY YOURS WITH PENNZOIL 


Cash in on Pennzoil quality by selling the full line of Pennzoil 
products. Coast-to-coast acceptance of Pennzoil motor oil— 
the nation’s fastest-selling premium oil—gives you a ready 
market for all Pennzoil lubricants. 

You'll stock fewer brands, because you can meet any lubri- 
cation need with a Pennzoil product. You'll have less money 
tied up in inventory, because Pennzoil products sell fast. And 
you'll realize more profit through proved Pennzoil merchan- 
dising programs that develop more customers and keep them 
coming back. 

Get the facts now! Contact your nearest Pennzoil distributor 
or write us for his name. 


THE PENNZOIL COMPANY 1c city, pennsvivania 
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King Sells Coast Dealership— 

Edward F. King, Studebaker dealer in Monrovia, Calif., has sold his firm to Larry 
Wright Motors. Shown (from left) are Bill Williamson, parts manager of the King 
firm; Larry Grissom, used-car sales manager; Edward F. King, president, and Fred J. 
Spencer, vice-president. 





Jack Returns to J &S Jack, who formed the used-car con- 
MEMPHIS.—James L. Jack, one cern with Joe H. Schaeffer in 1946, 


of the organizers of J & S Motors, will head one of the operations at 
here, has returned to the firm. 215 N. Cleveland. 








Used-Car Notes 





Wholesale Lot Opened 


In Brewster, N. Y. 

BREWSTER, N. Y.—Julius Mer- 
sand, owner of Julie’s Auto Sales, 
has opened a new lot at 89 N. Main 
St., here, catering to wholesale 
trade only. 

The lot will feature only clean, 
late-model cars, Mersand said. He 
has previously operated lots in Al- 
bany, N. Y., and Patterson, N. J. 


* * * 


\| Baltimore Firm Accused 


Of Violating Regulation W 

BALTIMORE. — Temus Bright, 
Anna L. Bright and Temus Bright, 
Inc., used-car dealers and firm, 
have been accused in a criminal 
information in Federal Court of 
violating the Defense Production 
Act and Regulation W (before it 
was lifted May 8, 1952) by selling 
autos without the required one- 
third downpayment. 

The information cited five sales 
during 1951 in which it was alleged 
the defendants did not receive the 


one-third downpayment as required 
by installment sales regulations 


then in force. 
* * * 


Danville Auction Plans 


Annual Dealer Feast 

DANVILLE, Va.—T. C. Baker, 
owner of Danville Auto Auction, 
has announced plans for the 1953 
annual dealer feast scheduled for 
Aug. 19. 

A new Chevrolet will be given 
away, and fried chicken and fish 
will be served to all who attend. 
The auction company will furnish 


music for dancing. 
* * + 


Court Orders Dealer 


To Return Stolen Car 
MARION, Ind.—The Marion Su- 
perior Court here has_ ordered 
Russell McIntire, a used-car dealer, 
to turn a 1950 model car over to 
Motor Club Service Corp., an in- 
surance company, because the car 
was stolen on Feb. 1, 1951. The 





TEXACO DEALERS ARE WELL PRIMED 
FOR THE 26? 40M AQT AY! 








ARM weather’s coming — and so is a 
sizzling hot promotion to sell Texaco 


Dealer Spring check-ups to millions of 
motorists all over the U.S.A. 


Texaco Dealers can’t miss with a hard- 
hitting nationwide advertising line-up like 
this: Full-page color ads in the big maga- 
zines will reach over 40-million readers. 


Milton Berle, America’s No. 1 Oil Sales- 
man on The Texaco Star Theater will be 
selling to his audience of over 25-million 
televiewers — and coast-to-coast billboards 
will deliver more than 30-million messages 
daily! All that plus colorful station window 
streamers and stickers, direct mail, and 
other Texaco Dealer promotion material. 








ooh om Marth. :. . 
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One more example of the complete adver- 
tising-promotion job The Texas Company 
does for its Dealers. It all adds up to more 
business, and bigger profits for Texaco 
Dealers in all 48 states! 


THE TEXAS COMPANY 


Pays off 
HERE 


Vo wonder TEXAC® DEALERS 
are such ouSY Mealers,/ 





All star line-up for 


















HAVOLINE and MARFAK 







TEXACO DEALERS TEXACO CHASSIS Soe 
MOTOR OILS LUBRICANT alte 


insurance company had filed suit 
for the possession of the car. 

It was reported that McIntire 
had no knowledge that the car was 
stolen. It was reported stolen by 
Edward Levinik, who is now 
serving a prison sentence for auto 
theft. 


* * ° 


| Gasoline Bonus for Veterans 


Offered by Idaho Dealer 


JEROME, Id.—A goodwill and 
promotion device that has proved 
effective for North Side Auto here 
is the “bonus” of 200 gallons of gas 
to each Korean War veteran who 
buys a used car without a tradein. 


Florida Dealers 
Protest Sale of 
Cars by State 


TALLAHASSEE, Fla. — Used-car 
dealers have objected to the State 
Game and Fresh Water Fish Com- 
mission about the department’s 
hiring an agent to sell its used cars 
on commission, but Game Director 
Ben McLauchlin says the dealers 
are just looking out for their own 
interests. 


The objection was voiced by Arch 
Livingston, Tallahassee, executive 
secretary of the Florida Used Car 
Dealers Assn., in a letter to Mc- 
Lauchlin. 


Livingston cited employment of 
Tony Gonzalo, Tampa garage oper- 
ator, as agent for selling the com- 
mission’s used cars and asked an 
explanation. 


“It is my understanding that this 
appointment was made _ without 
competitive bids from other 
dealers,” the letter said. “I am also 
informed that used vehicles of your 
commission in the past have been 
sold by your agent to the retail 
trade considerably below market 
prices, which would indicate that 
you have, perhaps, not received the 
benefit of better prices, at lower 
sale costs, had the vehicles been 
offered for sale to licensed dealers 
on a competitive bid basis,” Liv- 
ingston wrote. 


McLauchlin contends the 15 per- 
cent commission, paid the com- 
mission’s agent, would be less than 
the profit made by used-car dealers 
— and selling the State vehi- 
cles. 


N.Y. Dealers Elect 
Wolfe President 


NEW YORK. — Joseph I. Wolfe, 
president of Lane Motor Sales, 
Bronx, N. Y., has been elected 
president of the New York Used 
Car Dealers Assn. 


Other officers named for the year 
were Peter Scalia, vice-president; 
Harry Gottlieb, secretary-treasurer; 
and Samuel Streiner, Jerome Cohn, 
Jack Rael and Tim  Anspach, 
regional vice-presidents. Julian Os- 
tro is executive director, and Daniel 
Rosen is general counsel. 


os 7 - 
* 

FBI Asks Aid 
Philadelphia Dealers Urged 
To Expose Illegal Sales 

PHILADELPHIA. — The Federal 
Bureau of Investigation has re- 
quested the Philadelphia Used Car 
Dealers Assn, to help in exposing 
the sale of stolen automobiles by 
crime rings and individuals. 

Agents said that dealers should 
regard with suspicion the following 
transactions: Out of town deals, 
quick sales at “steal” prices, and 
straight cash deals. 

The FBI agents suggested that 
the dealer should check-match the 
manufacturer’s and motor numbers 
on the title with those on the auto- 
mobile. The agents said that even 
the pretense of doing this is usually 
sufficient to scare off the would-be 
seller. 







* 2 * 


Bud’s Opens Second Lot 
MIDLAND, Mich.—Opening of a 
second lot of Bud’s Quality Used 
Cars has been announced by Stan- 
ley Bobit, owner of Mid-State Auto 
Sales. Donald Otway will be man- 
ager of the lot. 


The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 
tics, buyer information and personnel data. 
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Seat Cover 


23 Concerns Join Bolta in Promotional Effort 
To Give Old Cars a New Look 


LAWRENCE, Mass. — Built 
iround the dress designer’s theme 
that a woman’s dress can be 
modernized and can give a new 
lift to the owner by the changing 
of accessories, 23 manufacturers 
and merchandisers of seat covers 
have joined forces with Bolta 
Products Sales, Inc., in an inten- 
sive national merchandising 
program starting May 11. 


The promotional effort is being 
called the Boltaflex National 
Seat Cover Festival. It is based 
on the premise that the sale of 
seat covers has fallen into the 
doldrums because dealers have 
made little or no effort to keep 
up car owner’s interest in this 
product, which enables the 
owner to get a “change of face” 
in his old car for a compara- 
tively small expenditure. 


Far too many dealers have 
looked upon the sale of seat covers 
as a utility product, the Bolta sales 
promoters claim, whereas enthusi- 
asm for their purchase can be en- 
gendered through the anneal to 
color and a new dressup for the 
ear. Seat covers allow color har- 
mony to be brought into car 
furnishings at less cost than any 
other method, it is said. 


Bolta stresses that, inasmuch as 
a large percentage of the urge for 
seat cover purchase comes through 
the color appeal to the eve, the 
dealer should properly display his 
seat cover stock so that it is not 
only attractive but gives the shon- 
per a hint of the range of colorings 
available. 


Promotional materials revolving | 


around this theme are being sup- 
plied free by Bolta of Lawrence, 
Mass., manufacturer of Boltaflex. 
or can be obtained from any of 
the cooperating firms. 

By originating the festival, 
Bolta is utilizing its position as 
a leading manufacturer of auto- 
motive plastic sheeting to organ- 
ize the industry for a unified 
promotion, The objectives and 
need for such a promotion were 
determined after company offi- 
cials had talked with many seat 
cover manufacturers, retailers 
and jobbers. 

“We have come to the conclusion 
that the market for seat covers 
can be doubled through sound, 
aggressive merchandising and pro- 
motion,” stated Sol Sackel, Bolta’s 
director of advertising. 


“Seat covers are already the 
leading automotive accessory, and 
they have reached this position 
without much _ merchandising. 
Imagine what can be accomplished 
through an organized, nationwide 


Cincinnati Dailies, 
Dealers Agree on 


U.C. Ad Curbs 


CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. and the 
city’s three daily papers, Enquirer, 
Post and Times-Star, have come to 
an understanding on the use of the 
words “wholesale” and “new” in 
classified ads, according to Joseph 
H. Albers, chairman of the as- 
sociation’s advertising committee. 

The agreement provides: 

1. That the use of the word 
“wholesale” will be clarified by 
requiring the advertisers to state, 
“We wholesale to dealers,” the en- 
tire sentence to be set in the same 
size type. 

2. That the word “new,” or the 
current model year, shall be elimi- 
nated from headlines in ads pur- 
porting to sell used cars. 

3. That the classified managers 
will ask their respective advertis- 
ing directors to refrain from using 
current-model pictures in used-car 
ads. 


Zahner Expands 


A $110,000 expansion program is 
being completed by Zahner Motor 
Co., of Cleveland, according to 
Joseph J. Nowell, general manager. 
Besides buying property adjacent 
to the showroom, the firm has 
acquired two lots for used-car 
sales. Robert Gillingham is used- 
car manager. 





| 
| 
| 






Festival Set 


promotion backed by dealers from | 
coast to coast!” 


Festival participants already 
signed up include: 

Artcraft Mfg. Co.; Atlas Special- | 
ty Mfg. Co., Chicago; Atlas Special- | 
ty Mfg. Co., New York; Auto Trade 
Products Corp.; B. T. Crump Co., 
Inc.; Carlton Mfg. Co.; Cal-Tex 
Mfg. Co.; Calseaco Mfg. Co.; Dow 
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Cover Co.; Farber Bros., Inc.; en. F rs 
Arthur Fulmer; Faulkner Mfg. — 
Co.; Gorvin Mfg. Co. New British Sports Car Introduced— 
Also, Glostex Products, Inc.; The Sunbeam Alpine, a new two-seater sports car, has been introduced to the 


S. E. Hyman Co.; Lang Mfg. Co.; 
Malden Auto Top Co.; Master 
Mfg. Co., Mono Auto Seat Cover 
Co.; Morgan-Bulleigh Co.; Park- 
er-Products, Inc.; Perfect - Fit 
Mfg. Co.; Rankin Mfg. Co.; 
Schoellkopf Co.; Seatco Mfg. 
Co., Inc.; Wasson Fabric Mfg. 
Co., and Howard Zink Corp. 


for racing. 





son; J. R. Veteran; Kansas City 
Among jobbers participating in| Triming Supply Co.; Keyston 
the festival are: Bros.; Lite Products Corp.; Miami 
A. B. Boyd Co.; Cameron Mfg.| Plastic Fabrics; Mosehart-Schleet- 
Co.; Cooke Supply Co.; B. T./er Co. Inc.; Quality Plastic 
Crump Co., Inc.; Arthur Fulmer; | Products; Schoellkopf Co.; Stewart 










Model 60962 
ARO DU-ALL 
CONTROL 
HANDLE 


Model 60961 

ARO ADAPTO 

CONTROL 
HANDLE 





. +» @asy operation. 
makes of hydraulic fittings. 


SELF-SERVICE ADVANTAGES. . . with fewer working 
parts and unique simple design valves can be easily 
cleaned or reconditioned by user. 


_ Aro Du-All and ; 


American market. It is reported to have reached a speed of 120.46 miles per hour 
on European roads. The car is powered by a four-cylinder engine which delivers 80 
horsepower at 4,200 revolutions per minute. The Alpine delivers in New York City 
for $2,999. In addition to a standard model, a Super Tuned model is offered 


Gulf Fabrics, Inc.; J. D. Hender-|& Stevenson Distributing Co.; 


Sparkman Supply Co.; M. G. Davis 
Supply Co.; Topeka Auto Fabrics 
Co., Inc.; Thompson-Weaver Co., 
Inc.; Waco Trim Supply Co.; 
Woolley Bros., and West Texas 
Supply Co. 
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Armacost, Quinn 


To Address Mo. 


Parley in May 


ST. LOUIS.—Four speakers have 
been announced for the 14th annual 
Missouri Automobile Dealers Assn. 
convention May 4-5 at the Chase 
Hotel here. 


Dr. Alfred P. Haake, consultant 
to General Motors, will speak at the 
Tuesday (May 5) luncheon, fol- 
lowed by E. C. Quinn, general man- 
ager of the Chrysler division, and 
Robert S. Armacost, president of 
NADA. 

The Tuesday morning session 
will be taken up with a talk on 
“Missouri’s Highway Program” by 
Rex M. Whitton, chief engineer of 
the Missouri Highway Commission. 

Over 700 dealers are expected to 
attend the convention, which also 
will include entertainment in the 
Park Plaza Hotel. 


Smith Picks Lampton 


Lloyd Lampton, recently in the 
used-car business in Long Beach, 
Calif., is now general manager of 
W. A. Smith Motor Co. (Ford), 
Sedalia, Mo. 


CONTROL HANDLES 
for CHASSIS LUBRICATION! 
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DU-ALL CONTROL HANDLE... has pressure-boosting 
feature for hard-to-crack fittings .. . 
power to low-ratio chassis pumps. One pull of trigger 
passes grease at line pressure for normal lubrication. For 
tough fittings, squeeze trigger several times to build up 
pressure—max. 12,000 lbs. For all makes of air-oper- 
ated chassis pumps. 


ADAPTO CONTROL HANDLE... a specially designed 
low-cost replacement unit for all makes of air-operated 
high-pressure pumps. Light weight—yet strong enough 
to pass grease at highest line pressure. Hand-grip trigger 
Both models service all standard 
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Sen. Joseph Raymond McCarthy, 
127 N. Appleton St., 
Appleton, Wis. 
Dear Joe: 
"LL bet your 
Tierney McCarthy, would never 
invite any gratuitous advice from 


mother, Bridget 


an old man who is merely a 
stranger. That Irish lass must have 
had a mind of her own. Maybe it 
is reflected in you. I know my red 
headed Irish mother had a mind 
... and thank God it was brilliant. 
If you and I had missed that great 
endowment, I’d guess that I'd prob- 
ably be a “river pig’ in the Wis- 


consin Valley, while, you, perhaps, | 
would still be clerking in a grocery | 


store near Little Chute, in the Fox 


River Valley, where you were born. | 


If your mother is still alive . 
at least in your bright mind... 
you may tell her for me that she 
picked the right date on which to 
add you to her count of seven 
children, Nov. 19, 1909. That is 
next to the last day under the 
sign of Scorpio in the well-known 
Zodiac. I was born on the last 
day under that sign, Nov. 21, 
somewhere around midnight. 

My mother, perhaps, quite pre- 
occupied at the moment, didn’t 


have a chance to look at the clock. | 


That’s why she often told me that 
she was naver quite sure whether 
I was a Scorpion or a Sagittarian. 
When I was a child she used to 


amuse me with her comical specu- | 


lations. She said if I were born 
under the first sign I could accom- 


plish anything I made up my mind | 


to do, but I might be unpopular 
with people who somehow got the 
word conventionality confused with 
the word education. However, if I 
were a Sagittarian, I might agree 
with people who preferred to be 
conventional. Then, I might grow 
up and be a real help to my par- 
ents. 

Since I was graduated from the 
University of Wisconsin about four 
years before you were born, and 
used to discuss the problems of the 
universe with your former 
partner, M. G. Eberlein, when he 
was in the law school, you won't 


get mad if an old man, who is a: 


few jumps short of the wheel chair, 
gives some advice to a lad he ad- 
mires very much . a lad who 
finished a four-year course at Little 
Wolf High school in one year; got 
an L.L.D. at Marquette University 
while working in restaurants and 
gas stations; ran against an unpop- 
ular circuit judge and was elected 
at the age of 29; enlisted at the age 
of 33 and became a captain in the 


Marine Air Corps, and, returning | 
from the second World War, had| 


the GAZOOMPAH to challenge the 
40-year-old LaFollette dynasty and 
was elected to the United States 


Senate. 
* 


Command People’s Respect 
“MMHERE,” sez I, “is a boy after 

my own heart, but he’s only 
44.” He certainly commands the 
confidence of the people of the 
most progressive state in the Union, 
Wisconsin, S-O-H-H, who am I to 
give that boy any advice? 

Yet, since I know the history of 
Wisconsin politics for almost 
three generations, and I know the 
power of newspapers (when hon- 
estly directed), I can, at least 
advise that young man not to 
drink any cocktails that 
served by the rich Lady Astor, 
who married into the British no- 
bility (now internationally known 
as “EX-STATUS QUO). She 
might get a headline if she 
dropped a dash of arsenic into 
her mixture. 

And I might add a word or two 
about how a country boy from 
Little Chute might help protect 
another country boy from Abilene 
from the questionable advice of 


* * 


law | 


are | 
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less experienced politicians who 
may surround him, Joe, lissen to 
grandpa while he rambles a bit. 


* * * 


Sawyer Owned Wisconsin 
HEN Philetus Sawyer, of Osh- 
kosh, literally owned Wiscon- 
| sin politically (in partnership with 
| the railroads), every favored ship- 
| per got a pass, and every ordinary 
workman achieved social recogni- 
tion .. . if he voted the Republican 
ticket. Henry Payne, of Milwaukee, 
was “the big dog with the brass 
collar.” Governors Hoard and 


George W. Peck (author of ‘Peck’s | 


Bad Boy’) failed to break down the 
political monopoly. They sent old 
Ike Stephenson, of Marinette, to 
Washington to protect Wisconsin 
|industries, but Ike happened to be 
|honest, and in the early nineties, 
|Robert M. LaFollette, who had 
been district attorney in Dane 
County, challenged the domination 
of the railroads. 

Through the Republicans, “Old 
Bob” and his son, supported by 
the farmers, whipped the old 
crowd repeatedly ... because the 
farmers believed in “OLD BOB.” 
The great Charlie Pfister, leather 
magnate and hotel owner of Mil- 
waukee, found that out. 

Robert M. LaFollette originated 





| 


| political shenanigans . 











most of the ideas which afterward 
became the “guts” of the “new 
deal” under Franklin Roosevelt. 
Roosevelt picked the men he 
“liked” to run the government. 
Harry Truman 
picked his “cronies,” 
“mess” in Washington and through 
ordinary stupidity created a situa- 


tion which made your crusade 
necessary 
* * * 
General Needs Help 
the com- 


Now. the GENERAL, 
+‘ mander-in-chief of your army 
. . . & man whom the American 
people look upon as the only hope 
against the results of 20 years of 
. needs the 
help of his “captains” ... and you 
are one of them. The newspapers 
(those with a conscience) which I 
read constantly, are beginning to 
wonder. 

Nineteen fifty-six is another 
year. You'll be 48 then, Acheson 
is no longer secretary of state. 
Alger Hiss is still in jail, I have 
a faint trickle of suspicion that 
Malenkov knows as much as we 
do about those atomic tests on 
the Nevada desert .. . He might 
rvally want a truce. 

S-O-O-H, Joe, here’s my advice 


| 
| 
| 
(somewhat naive) 
who made the| 
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More Powerglides A-Comin'— 


Alongside one of the assembly lines for Powerglide automatic transmissions in the 
Chevrolet manufacturing plant in Cleveland is this table (in foreground) holding low 
and drive valve body subassemblies. These are the control units that regulate the 
| automatic upshifts and downshifts in Powerglide operation. A major expansion of 
| production facilities is now taking place, Chevrolet reports. 


(take it or leave it). Don’t give the|he’ll find it out. Your friends will 

| Old Guard a chance to point to you| be watching you. Remember me to 
as one of the group of malcontents.|the boys and girls in Appleton. 
Give Ike a chance. If the men he| A-H-H-H! Memories are sweet .. . 
picks are stupid, he’s honest, and|even around my wheel chair. 


Who pays the farmer 
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“irestone Aide Hits Antiquated Highways .. . 





Roads ‘Becloud’ Auto Industry 


AKRON.—The “one cloud” hang- 
ng over further growth in auto- 
mobile registrations is the nation’s 
intiquated highway system, said 
!. E. Trainer, production 


ber Co., in a talk to members of 
the Akron Rubber Group. 


“Most of our highways were 
designed and built when car 
speeds were low, when truck 
loads were light, and when the 
volume of motor travel was 
small,” Trainer said. “During the 
past 25 years, there has been 
little expansion of our highway 
system. And, 25 years ago, there 
were only 20 million vehicles. 
Today there are 53 million. 

“I sincerely hope that our vari- 
ous states, especially those of high 
population density, will pursue 
vigourously an intelligent program 
of high system improvement. 

Trainer pointed out that high- 
way experts have estimated that 





ee 


vice- | 
resident of Firestone Tire & Rub- | 


it will take between $5 billion and 


years, to build needed roads, 


| 
|}ent production of goods currently 


| needed, with steady improvement 
|of products and lowering of costs, 
| 30 as to help maintain a healthy, 
|inflation-free economy; and, two, 
| preparedness in plans, plant ca- 


jcar life; and, most important of| pacity and know-how for all-out 
$7 billion a year, for the next 15/all, in reducing the loss of life and | production of military goods. 


modernize existing highways, and | 


to maintain our present system in 
satisfactory condition 

“Certainly, a program of this 
magnitude would do much toward 
warding off the business slump 
that our economists predict in 1954, 


to |property in highway accidents.” 


In addition to being optimistic 
about the rubber industry’s auto- 
motive business, Trainer ex- 
pressed the belief that there are 
“tremendous potentials for new 
uses of rubber. 

“Thus far, just by way of ex- 


1955 or 1956,” he said. “Certainly, it | ample,” he said, “we have merely 
would pay for itself in saving | scratched the surface of rubber 


time, gasoline and maintenance 
expense; in lengthening truck and 





S. C. Gas Revenue Up 

COLUMBIA, S. C.—Gasoline tax 
collections for the first eight 
months of the 1952-1953 fiscal year 
totaled $26,328,412, a rise of $2,243,- 
078 over collections for a_ like 
period in the preceding fiscal year, 
according to official figures given 
|out by the South Carolina Tax 
| Commission. 








in Penns 


usage, in such forms as foamed 
latex, paints, paving compounds 
and other surfacing materials.” 

The potential for continued 


normal industrial growth may be 
affected by what the future holds 
for peace or war, Trainer said, but 
should a major war come, it is his 
opinion that it would likely start 
nearer 1960 than 1953. 

“The prudent course for indus- 
try,” Trainer declared, “is to keep 
two ends in view all of the time: 
One, ample and increasingly effici- 






Cash... lots of it... is handed Pennsylvania farmers by a long line-up 
of buyers for a vast variety of products — all year long! 


Wide diversification — and productivity that puts Pennsylvania among 
the ten top states — keeps farm income high and steady, month after month. 


Where it’s 
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all year ‘round! 





That keeps buying power strong and steady, too. 


Your best way to reach — and sell — this rich, steady market is through 
PENNSYLVANIA FARMER, dedicated to Pennsylvania farming and pre- 
ferred by 4 out of 5 Pennsylvania farm families. 


There are few states where farmers have so much to sell a// the time — 
can buy so much so regularly as in Pennsylvania. However, two others are 
similar, with the same income steadiness, the same big buying power — Ohio 
and Michigan, served by the OHIO FARMER and MICHIGAN FARMER. 
Get the full facts on all three. Write T1013 Rockwell Ave., Cleveland 14, O. 


(Percent Farm Cash Income Received Each Month) 
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THE OHIO FARMER, Cleveland, Ohio 
MICHIGAN FARMER, East Lansing, Mich. 


“The exceedingly critical short- 
ages of plant capacity and rubber 
supply, under which our industry 
supplied World War II, are not 
likely to recur,” he said, citing the 
synthetic rubber capacity of the 
|United States and the national 
stockpile of natural rubber. 


Firestone Plans to Build 


$1 Million Chicago Depot 

CHICAGO. Firestone Tire & 
Rubber Co. will build a $1 million 
warehouse and office building at 
2706 W. 79th St., it was announced 
here last week. 

The new warehouse will be used 
to service Firestone operations in 
Illinois and surrounding _ states. 
The Chicago district office and 
manufacturer’s sales office how- 
ever, will remain at Wabash Ave. 
and 16th St. 


ylvania? 





‘It's a Dream Car'— 


Readers of the Tiger Times, circulation 
13, a YMCA club paper in New Orleans, 
got it straight from their editor, 11-year- 
old Bill Reeves, that Chrysler's K-310 “idea 
car" is a “dream car.'' Ambitious Bill 
cornered A vanderZee (center), sales vice- 
president, and James C. Zeder, engineer- 
ing director, at Chrysler's New Worlds in 
Engineering exhibit in the Crescent City 
to ask them about the mass-production 
possibilities of the car. VanderZee and 
Zeder told the young editor that the 
K-310, unlike other experimental publicity 
cars, could be mass produced tomorrow if 
a decision were made to manufacture it. 


Dealers Requested 
To Voice Views 


On Ohio Bill 


COLUMBUS, O.—Ohio Automo- 
bile Dealers Assn. has asked its 
members to express their views on 
a bill introduced by Rep. Crosser, 
of Cleveland. The bill, referred to 
the House Judiciary Committee, 
seeks to change several State laws 
that directly concern the automo- 
tive industry. 

The association says that among 
the bill’s proposals are: 

If the sale of a new motor vehi- 
cle is completed by a cash trans- 
action, the certificate of title shall 
be delivered by the dealer to the 
customer within 10 days from date 
of sale. 

“No motor vehicle dealer or 
salesman shall misrepresent either 
the year or the model of any motor 
vehicle sold by him. 

“The motor vehicle dealer or 
salesman shall give a _ written 
warranty against any material de- 
fects for a period of at least 60 
days on any motor vehicle sold. 


“A motor vehicle dealer ad- 
vertising the sale of a new motor 
vehicle shall include in the ad- 
vertising the freight-on-board price 
of the new motor vehicle. This 
freight-on-board price shall also be 
attached by sticker to the wind- 
shield of each new motor vehicle. 

“No person shall cut new tread 
or grooves into a used motor vehi- 
cle tire. 

“No person shall turn back or 
tamper with or disconnect while 
in use the odometer of any motor 
vehicle. If the odometer is broken, 
the owner shall replace it within 
30 days and set it at the last mile- 
age reading of the broken 
odometer. 

“No motor vehicle brought into 
this state whose odometer has been 
turned back, tampered with or dis- 
connected while in use shall be 
sold in Ohio.” 





Checks Bounce 
Buffalo Dealers Warned 
Of Parts ‘Buyer’ 

BUFFALO.—A number of auto 
dealers here report that they have 
been victimized by a “John Mor- 
row” posing as a parts customer 
who presents checks that later 
turn out to be worthless. 

Although the size of the checks 
lare not large, usually around $10, 
the check artist ‘has in a number 
of cases been given the difference 
in cash between the parts 
| purchased and the amount of the 
| check. 

The Buffalo Automobile Dealers 
Assn. has warned its members of 
the racket and states that it is a 
|}system sometimes used in con- 
nection with the purchasing of a 
car. 














New Cadillac Branch Executives Take Over— 


M. S. Lester (left), general manager of Cadillac's San Francisco branch, congratu- 
lates Donald W. Davis (right), newly appointed branch Oldsmobile sales manager 
and used-car manager, and L. J. Fazackerly, who has been named branch Cadillac 
sales manager. Fazackerly has been with Cadillac since 1937, having held almost 
every major executive post at the branch. Davis has been with the branch since 
1949. 


named assistant sales manager. For 
four years, Ely was general sales 
manager for James Motors, Inc. 
(Nash), San Francisco, with Dela- 
field as his assistant. 


Pair Joins Brown Buick 
T. N. Brown, owner of Brown 
Buick Co., of San Francisco, has 
appointed Ray Ely as general sales 
manager. Howard Delafield was 





BOSTON.—About two-thirds of 
the rubber used in the U. S. in 1952 
was synthetic, and the synthetic 
rubber plants operated for the 
Government by private industry 
produced more rubber than ever 
was consumed in any prewar year, 
Dr. S. M. Cadwell, director of re- 
search of U. S. Rubber Co., told 
the northeastern section of the 
American Chemical Society. 

“We built up our synthetic 
rubber industry in the five war 
years to the point where instead 
of supplying only about 1 percent 
of our rubber requirements we 
were able to supply almost 90 
percent of those needs,” he de- 
clared. 

Speaking of the many new prop- 
erties of synthetic rubber such as 
oil resistance and exceptional air 
retention as in butyl inner tubes, 
he explained that “some of them 
are good mixers. When you mix 
some of these synthetic rubbers 


|with certain hard brittle plastics, 
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Synthetic Rubber Reigns 


Research Executive Notes that Man-Made Product 
Filled Two-Thirds of ?52 Needs 


you get something that is neither 
rubbery nor hard and brittle. We 
call these materials ‘gum plastics.’ 


“Because they combine tough- 
ness, dimensional stability and 
chemical and oil resistance with 
an attractive appearance, we find 
that we can make a lot of useful 
products of these gum plastics,” 
Dr. Cadwell stated. 


Government synthetic rubber 
(GR-S), neoprene and the nitrile 
rubbers are all made by a process 
called “free radical emulsion poly- 
merization.” The “know-how” in 
this process is one of the big 
things we got from synthetic rub- 
ber, he said. 

Transparent raincoats, lamp 
cord with plastic insulation, and 
light, flexible garden hose are 
examples of new products made 
possible by the application of 
this process. 

Synthetic rubber, said Dr. Cad- 
well, is helping to provide industry 
with more rubber and more new 






















products than it ever had before. 

The synthetic rubber industry 
was more than a “war baby” to 
be put away in moth balls, accord- 
ing to Dr. Cadwell. He added: 

“Just ask yourself what we 
would do without the 800,000 long 
tons of synthetic rubber we pro- 
duced last year. Or remind your- 
self that the cold GR-S process 
which makes it possible to make 
synthetic tire treads that outwear 
natural rubber was developed after 
V-J day. So was oil-extended GR-S. 

“Resin-extended cold GR-S 
which, in laboratory tests, has 
proved to be 25 percent to 50 per- 
cent better in wear than standard 
cold GR-S, is the most recent de- 
velopment.” 


R.I. Dealers Wage 
Lobby War With 


Insurance Agents 


PROVIDENCE. — Proceeding on 
the “fight fire with fire theory,” the 
Rhode Island Automobile Dealers 
Assn. has retained a lobbyist to 
oppose a pending General As- 
sembly measure that would pro- 
hibit automobile dealers from sell- 
ing casualty insurance. 

William J. McGair, Cranston at- 
torney, has been retained by 
|RIADA to head up opposition to 
|the measure, which is being spon- 
|sored by the Rhode Island Assn. 
of Insurance Agents, Inc. 


Veteran House observers, noting 
that one of the state’s leading at- 
torneys, Edward T. Hogan, is 
among lobbyists for the insurance 
men, regard the current battle as 
,one of the liveliest in the recent 
|history of the Legislature. 


| The importance of the _ issue, 
from the dealers’ standpoint, is 
emphasized in the RIADA news- 
letter, in which the editor, former 
Congressman Harry Sandager, re- 
fers to the battle as “an allout 
war” between the dealers and the 
insurance men. 

Sandager, a pioneer Ford dealer 
in Cranston, accuses the insurance 
men of trying to drive out of 
business those dealers who write 
theft, fire and collision insurance 
on automobiles. 


“If these bills are passed,” San- 
dager observes, “the dealers are 
bound to retaliate, and may even 
go so far as to form an insurance 
company of their own for general 
coverage, or may place all of their 
insurance with one agent, who, in 
this situation, has disapproved of 
these bills, and has remained 
friendly to the automobile dealers.” 


From the Heart 





| Wilson Gives $100,000 Fund 


To Medical Research 


DETROIT.—Harper Hospital here 
is the recipient of a gift of approx- 


| imately $100,000 in the form of 1,500 


General Motors 
shares from 
Charles E. Wilson, 
secretary of de- 
fense. The shares 
are part of the 
GM stock Wilson 
was forced to sell 
before being con- 
firmed as Defense 
Secretary. 

Wilson specified 
that the gift be 





if 








C. &. Wises used to establish 
an endowment, the principal of 
which is to be invested by the hos- 
pital’s board of trustees. 

Income from the fund will be 
used for medical research, with 
special emphasis on cardio-vascular 
diseases. 

Wilson was instrumental in the 
establishment of the Michigan 
Heart Assn. and served as its first 
president. In 1950, while still GM 
president, Wilson approved partici- 
pation of GM researchers in the de- 
velopment of the mechanical heart. 


Booster Club 16 to Hold 


Annual Meeting Apr. 25 
CLEVELAND. — The Automotive 


|Booster Club No. 16 will hold its 
|/annual jobber meeting on Apr. 25 
|at the Allerton Hotel here. 





Guest speaker will be Robert 
Phelps, of Phelps- Roberts Co., 
Washington. Philip Sommerlad will 
be master of ceremonies. 
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NEW YORK. Gasoline taxes 

aid by American motorists and 

ther consumers during 1952 
eached a record sum of nearly 

2.8 billion—an alltime high in 
notor fuel tax revenue and a 16.2 
percent increase over the $2.4 
billion collected in 1951, according 
to figures released last week by 
he American Petroleum Industries 
Committee. 

With $1,940,072,000 collected 
under the gasoline taxes imposed 
by the 48 states and District of 
Columbia, and $851,538,000 under 
the Federal gasoline tax of two 
eents per gallon, the total revenue 
produced by gasoline taxes during 
the year amounted to $2,791,610,000. 

In its annual survey of gaso- 
line tax receipts, APIC noted 
that this gain in tax revenue was 
due in part to increased con- 
sumption of gasoline throughout 
the nation, but also to some 
changes of tax rate, particularly 
the half-cent increase in the 
Federal gas tax, which became 
effective Nov. 1, 1951. 

The Federal tax, which was then 
raised from 1% cents to two cents 
per gallon, showed a 40.1 percent 
increase in total revenue in 1952, 
although the increased rate, of it- 
self, would account for only a 26.3 
percent rise over the 1951 figures. 

Commenting on the federal gaso- 
line tax, Joseph P. Walsh, Chair- 
man of APIC, said: “It is hearten- 
ing to see that prospects for relief 
from this tax now seem brighter 
than ever before.” 

Walsh noted that President 
Eisenhower has called for a special 


O’Neil to Talk 
At N.C. Dealer 
Parley, May 3-5 





RALEIGH, N. C.—T. J. O’Neil| 


director of product sales and 
dealer organization planning for 
Ford Motor Co., will make the 
principal address at the North 
Carolina Automobile Dealers Assn. 
convention to be held May 3-5 at 
the Carolina Hotel, Pinehurst, N. 


Cc. O'Neil will speak at the 
business session Tuesday morning 
(May 5). 

On Monday afternoon, a play 


will be presented, “Dealer Oper- 
ations.” Members of the cast in- 
clude five members of the NCADA 
and one wife. The association said 
that the problems of the dealer, 
and some solutions, will be por- 
trayed. 


Auto Finance Co. will serve re-| 


freshments at the final dance on 
Tuesday evening. The _ First 


Citizens Bank and Trust Co. will | 


hold an open “snack bar” for all 
members following a dance on 
Monday night, and Security 
National Bank will entertain at an 
“After the Dance Supper” on Tues- 
day evening. 

Dealer meetings by franchise 
will be held during the convention, 
entertainment is being planned for 
the women, and oldtimers will 
meet during the event. New 
officers for the oldtimers will be 
elected. 





Canada Dealer Failures 


Mount to 26 in Year 


OTTAWA. —A sharp increase 
in the number of bankruptcies 
in the automobile trade is re- 
ported by the Canadian Govern- 
ment, which revealed that 26 
dealers failed in 1952 compared 
with 16 in 1951. 

The 1952 failures included 17 
in Quebec, five in Ontario, two 
in British Columbia and 1 each 
in the Atlantic provinces and the 
prairies. In the fourth quarter, 
seven dealers went bankrupt 
against five in this period of the 
previous year. 





Gas Taxes Set Record 


Motorists Across Nation Pay $2.8 Billion in Year; 
Only South Dakota Revenue Off 









commission to study 
state and Federal taxes. He added 


that 13 states have so far this year | | 


adopted resolutions memorializing 
Congress to withdraw from the 
gasoline tax field and that similar 
resolutions are under consideration 
in 17 additional states. 

With regard to 1952 revenue 
from state gasoline taxes, the 
APIC study noted that Louisiana 
showed a slight increase over its 
1951 receipts, notwithstanding a 
two-cent reduction in rate which 
went into effect Sept. L 
South Dakota was the only state 

showing a decrease in gas tax 
revenue, with receipts dropping 
5.4 percent from a total of $9,568,- 
000 in 1951 to $9,053,000 in 1952. 





Actually, gross receipts in that 
state were 14 percent higher than 
in 1951, but with tax refunds 
running 75 percent higher than in 
the previous year, the net figure 
fell slightly below the 1951 level. 
A comparison of total gasoline 
tax receipts by all states since the 


AUTOMOTIVE NEWS, APRIL 20. 1953 


overlapping | ~~ 


aa 


| They Represent L-M 


the 11 


end of World War II shows year-| Louisiana, and one-cent increases 
by-year increases and a net gain of|in District of Columbia and Mis- 
83.2 percent over the 1946 total of|souri. Other gasoline tax increases 
in 1952 by Illinois and 
Massachusetts did not become ef- 
fective until January of this year. 


$1,958,605,000. 
Rate changes 


cluded the two-cent reduction in 





Dealers in West— 


These three western region dealers will represent Lincoln-Mercury dealers throughout 


western states this month at the Lincoln-Mercury National Dealer Council 
meeting in Detroit, according to Henry B. Daniels, regional sales manager. Shown 
(from left) are James W. Livingston, Denver; Lyle A. Byers, Berkeley, Calif., and 
Pascal Dilday, San Pedro, Calif. 
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FLASH-A-CALL 
SAT Ha), 


offers you 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
. to increase your customer 
paid labor sales or you owe 

us nothing. As manufac- 

“i turers, we offer you direct, 

} equipment designed for 

4 this purpose alone, having 

i the highest known standard 

of quality, in two complete 

packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories, Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 
SERVICE CONTROL SYSTEM 


1112 South Wabash Avenue 
Dept. AN-46, Chicago 5, Illinois 








TAKE ADVANTAGE OF CAR FACTORY PROMOTION TO MAKE 
BRAKE SERVICE A REGULAR MOTORING HABIT! Here’s How... 


DEPARTMENTALIZE AND 


ADVERTISE 





A complete Barrett Brake Depart- 
ment will pay for itself in a few 
months... attract new customers 
and remind your service personnel 
to sell brake service. 


USE A BARRETT PEDAL 
CHECKER ON EVERY CAR 


One of the most effective brake 
service sales ideas ever developed! 
Use as you would the dipstick in 
lubrication—to open conversation 
and measure motorists’ needs. 


PULL A WHEEL AND PROVE 
THE NEED FOR BRAKE SERVICE 


Include brake service in a pack- 
age deal. Sell relines, hydraulic 
supplies and adjustments when 
you sell wheel packs and lubrica- 
tion jobs. 


Brake Service, Like Lubrication, Must Become A Regular Maintenance Routine. 
Car Factory Owner Manuals Now Appearing Specify Brake Service Every 5,000 Miles! 


Read Barrett’s ‘EYE-OPENER About Brake Service’’... It’s FREE! 


sth Your Dobler For A Copy —Or Write Direct 
BARRETT EQUIPMENT COMPANY ~- 2ist & CASS + ST. LOUIS 6, MISSOURI 


The Worlds Finest Brake Seruice Equipment 
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Prosperity, Desire for Comfort Given as Reasons. . . 





Canadians Crave Luxury Cars 


By M. L. Schwartz 
Staff Correspondent 
OTTAWA. General prosperity 
and the desire for greater riding | 
comfort are given by dealers as 


| 


the reasons for Canada’s unusually | 


heavy demand for higher-priced 
cars. 


“This year’s strong de:nand for 


U.S. to Institute 

‘ ™ e 
Cartel Complaint 

es 2 7 

Against Oil Firms 

WASHINGTON. 
General Herbert Brownell jr., an- 
nounced last week that the De- 
partment of Justice would file a 
civil complaint against 
American and other oil companies 
for alleged violations of the anti- 
trust laws through an international 
oil cartel. 


On Jan. 28, the pending grand 
jury investigation of the alleged 
cartel was adjourned to Apr. 28 to 
enable the attorney general to con- 
fer with President Eisenhower and 
other top officials upon questions 
of policy and national security in- 
volved in the investigation. 


Brownell said that filing of the 
complaint would be followed by an 
application for a Federal Court 
order directing the oil companies 
to produce domestic documents rc- 
lating to their operations abroad 
and the impact of those activities 
upon U. S. foreign commerce, 

To guard against a public dis- 
closure of documents which might 
have an adverse effect upon 
national security, a screening com- 
mittee will scrutinize all papers 
produced by the companies. 

Some of the companies already 
have spent months gathering the 
documents deemed necessary, 
Brownell said. 


Attorney 


major| 





higher-priced cars can be traced 
to the fact that many Canadians 
bought smaller cars when they 
were all that could be bought at 
the time, and now they want 
more show, more comfort and 
more quality, having the money 
to buy better cars,” said Paul 
Cardinal, of Canada Motor Sales, 
Ltd. (Packard), Ottawa. 

Robert Moore, manager of Myers 
Motors, Ltd. (Cadillac), also at- 
tributed higher sales to the rising 
standard of living, with the trend 
toward high-priced cars climbing 
steadily this spring. 

Dealers report that deliveries on 


| higher-priced new cars range from 


five to 10 weeks on various models, 
giving this as the main reason why 
more such cars have not been sold. 
One dealer declared that he 
could have doubled his sales if 
deliveries were faster, and that 
delay caused some cancellation 
of customer orders at his firm. 
With employment and income 


higher than last year, business is | 


booming across the nation. 


Dealers say that there are more | 





Borg-Warner Consolidates 


European Operations 
CHICAGO.—To give a more com- 
prehensive service to Borg-Warner 
accounts in Europe and particularly 
in England, J. W. DeLind jr., presi- 


dent of Borg-Warner International | , 
| fiftieth of those in the lower in- 


Corp., has announced the _ con- 
solidation of the European branch 
of the mechanics universal joint 
division of Borg-Warner Corp. with 
those of the London office of Borg- 
Warner International. 

E. J. Surman, of Warwick, Eng- 
land, is joining Borg-Warner In- 
ternational and will handle indus- 
trial and original equipment for 


products supplied to vehicle manu- | 


facturers in Europe and other parts 
of the world outside the United 
States and Canada. 
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Covers 2 Cars Easily— 





The McFarland “GREAT UMBRELLA (21' spread) was designed especially for Used 
Car Lots and is now being used by progressive dealers everywhere. The Umbrella 
shown above is one of two on the large City Oldsmobile Lot in Baltimore. In 
addition to providing shade and comfort the size and color of this really big 
Umbrella attracts attention and customers to your lot. There is one that turns 
too, called the ‘““WHIRLABOUT.” Get the full story, on the Great Umbrella and how 
dealers from coast to coast are using it to get more sales, in full color booklet that 
is yours for the asking. Write, wire or call today for your copy, The McFarland 
Great Umbrella Company, Division of the McFarland Awning Corporation, 742 S. W. 
8th Street, Miami, Fla.—{Phone 2-8153.) 





FOR SALES RESULTS 
is cansnenh -IN OREGON 
buy The Oregonian! 


| 
! The Oregonian is First in automotive advertising . . . First 
| in sales. For assured sales action buy The Oregonian, the 
; largest circulation newspaper in Portland and the entire 
| Oregon Market.* 

| The Oregonian is your best Oregon buy! 

*All Oregon and 7 Southwest counties of Washington 


the Oregonian 


PORTLAND, ORIGON 


225,421 Daily — 283,744 Sunday 
Represented Nationally by Moloney, Regan & Schmitt, inc. 
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“newly rich” in Canada today than | 


at any other time, and this is| 
bringing an accelerated demand | 
for “rich men’s cars.” 





65,000 in Minn. 
Hope for New | 





Car This Year | 


MINNEAPOLIS.—More than 65,- | 
000 Minnesotans have _ indicated | 
their intention to buy a new car| 
this year in a _ statewide survey | 
conducted by the Minneapolis Star | 
and Tribune. 

Members of another 53,000 tas. | 
ilies said they had not yet decided 
whether to buy a new car this year 
or next. 

If both groups buy new cars, the 
survey estimates it would mean 


118,000 units, against new-car sales | 
of 112,000 units in 1951 and 91,500 | 


in 1952. 
Of those who have made up their 
|minds, 40 percent are contem- 


plating the purchase of a car in 
the low-price field; 24 percent, in 
the middle group, and 17 percent, 
in the top price group. But 22 per- 
cent said that they are undecided 
about the makes they will 
purchase. 


One-fifth of those in the upper 


}economic bracket revort they plan 


to buy new cars, while only one- 


come groups have similar plans. 

The survey concludes that there 
will be new autos in eight out of 
every 100 Minnesota households be- 
fore the year is over. There are 
480,000 city households and 370,000 
town and farm households in the 
state. 


Like Father ... 


Bill Learns ‘500° Pacing 


From Ford Album 


DEARBORN. William Clay 
Ford, driver of the pace car for 
the annual 500-mile auto race at 
Indianapolis May 30, is getting ex- 
perienced advice from his elder 
brothers, who preceded him as 
pace-car pilots on the Speedway. 

Henry Ford II, president of Ford 
Motor Co., drove the 1946 pace car 
and Benson Ford, general manager 
of Lincoln-Mercury, followed in 
1950. 

William Clay, who will drive the 
pace car as part of the company’s 
golden anniversary celebration this 
vear, also will be extending the 
Ford family’s traditional as- 
sociation with the Indianapolis 
race, a tradition started at the 
Speedway nearly 30 years ago by 
his grandfather. Back in 1924—a 
vear before Bill was born—the late 
Henry Ford served as honorary 
referee and starter for the inter- 
national sporting event. 

The late Edsel Ford, the only 
son of Henry Ford and father of 


| 
| U.S. Snips Red Tape 


| Manufacturers 


1953 





On Auto Excises 

WASHINGTON. — Tax Com- 
missioner T. Coleman Andrews 
last week announced a plan to 
cut red tape in filing some 
business tax returns. 

Beginning July 1, returns for 
excise taxes on automobiles, 
movie admissions and jewelry 
will be required only once every 
three months, instead of 
monthly. 
and retailers 
will have to pay the amount 
they believe they owe _ each 
month, Andrews said, but will 
not have to work it out on 
paper until the end of the three- 
month period. 





Egly to Direct 
Mich. Automotive 


Wholesaler Group 


LANSING.—Robert P. Egly, of 


ed president of the Michigan Auto- 
motive Wholesalers Assn. at its an- 
nual meeting here. 

Justine Morrison, of Charlotte 
Auto Parts, Charlotte, Mich., 
elected vice-president, and Donald 
F. Phillips, of Paul Automotive, Inc., 
Lansing, was named secretary- 
treasurer. The three officers also 
were named to the board of cirec- 
tors along with Howard Lowery, of 
Lowery Co., Bay City; O. M. Ander- 
son of Northern Supply Co., Bay 
City, and E. C. Hill, of Hill Piston 
Service, Battle Creek. 

Principal speaker was B. W. 
Ruark, general manager of the 
|Motor & Equipment Wholesalers 
| Assn., 
expense control. Ruark presented 
each member with an expense con- 
trol manual to aid the jobber in 
analyzing his operation for the 
year. 

William Hamlin, retiring presi- 
dent, was in charge of the program. 


Demrick Heads 
Plymouth Output 


DETROIT.— Appointment of Carl 
J. Demrick to the newly created 
position of general manufacturing | 

omen manager of| 





announced last 
week by John P. 
Mansfield, presi- 
dent. 

Since January, 
Demrick had 
been staff master 


Chrysler Corp. 
He joined the 
. company in 1934 
OC. ¢. Bemsteh in the materials- 
handling department of the Plym- 





Plymouth was|} 


mechanic of! 


Henry, Benson and William Clay,|0Uth Plant. Two years later, he 
also helped set the pace by driving began apprentice work 
a Lincoln V-12 convertible in 1932,|™@king at the Dodge main plant 
and a Ford V-8 in 1935. here, and in 1940 was assigned to 


Guest Names Ce endie 
Len Condie has been appointed | ter 


as a tool designer. 


mechanic of _ the 


in tool | 
the Chrysler Highland Park plant | 


Chrysler | 


| 
| 


| Battle Creek Reliable Motor Supply, | 
Inc., Battle Creek, Mich., was elect- | 


was | 


who spoke on profits and | 


| 


| 





In 1948, Demrick was made mas- | 


assistant sales manager of Guest|Lynch Rd. plant. He was named | 


Motors, 
bile), 


Ltd. (Chevrolet - Oldsmo-| supervisor of Chrysler Corp.’s cen- 
of Ottawa. tral estimating department in 1951. 





Auto Show in Binghamton— 


Among the dealers having exhibits at the Binghamton (N. Y.) auto show last month 
was Hugh T. Beckwith, Inc., Ford dealer. 
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SUN 
makes it 
easier 
for you 





... to INCREASE 
SHOP PROFITS 


and assure customer 
satisfaction through 


better repair work 


That's why 70% of the units of this 
type in use among car dealers are Sun built. 
The Sun Line is complete—offering scientific 
testing equipment of every size and type. 
This enables any car dealer, regardless of 
size, to have the units that best fit his shop 
needs. Newly engineered 6-12 volt equipment 
is now available—or your present equipment, 
through the Sun Modernization Plan, can be 
quickly converted to serve vehicles of both 
voltages. Talk to your nearest Sun Repre- 
sentative or write direct to Sun. 


MASTER 
DISTRIBUTOR 
TESTER 


bie 
| 
TESTER Coal 


— 


BATTERY 
CHARGER BC 


6327 Avondale Ave., Chicago 31, Illinois 
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Brisk in Some Areas... 








were set for the week ended Apr. 

11. Used-car sales totaled 2,085, 
and new-cars, 1,951. 

Detroit dealers also say that both 
ithe new and used-car market is 

‘| suggest you go up front and look| better. While the gain is yet not as 
over the '53 models.” | sensational as Cleveland, dealers 
|note a marked improvement in 
floor traffic, and increased number 

Arnold Motor Sold ) of shoppers for cars on the lots. 

O. L. Eck, has purchased Arnold | oe a dace 
Motor Co. (Ford), of Haven, Kans., | L. POLK & CO., auto statis- 
from Mr. and Mrs. John Arnold. ® ticians, predicted last week 
Eck had been an employe of the|that more than a million cars 





firm for two years. Name of the|were sold in the first quarter of 
| 1953. While reports of March sales 


new firm will be Eck Motors. 










ANNOUNCING SIX NEW MANUALS FEATURING 


AUTOMOTIVE 
SALESMANSHIP 


By W. K. BRAASCH 
Dean of Automotive Sales Trainers 
A LIFETIME OF EXPERIENCE 
AT A FRACTION OF ITS REAL VALUE. 
es BETTER BUY THESE SIX MANUALS TODAY! 
W. K. BRAASCH —— 


FACTS ABOUT W. K. BRAASCH WHO TRAINED 50,000 AUTOMOBILE SALESMEN. 


1925-33: President, The Salesmanship Foundation, Inc., Chicago. This organization 
specialized in Automotive Salesmanship. 1934-5: Sales Promotion Manager, Com- 
munity Motors, Inc., Chicago, large Pontiac distributors. 1936: Conducted National 
Sales Training Program for Pontiac. 1937-40: Sales Promotion Manager, Pontiac 
Motor Division. 1940-42: Transferred to Cadillac. 1943-53: Independent Automotive 
Sales Consultant. 














THE SIX NEW MANUALS 







No. 1—The Eight Automotive Success Fundamentals. PRICE 

No. 2—The Automotive Selling Process. 

No. 3—Eighty Ways to Find New Prospects. $1 50 t ACH 
No. 4—Personality—the Key to Leadership. e 

No. 5—The Technique of Used Car Salesmanship. Postpaid 







. 6—Developing and Testing Your Sales Talk. 
Be sure to specify which Manuals are wanted, or buy all SIX for................ $7.50 


W. K. BRAASCH, 322 s. MICHIGAN AVENUE CHICAGO 4, ILL. 





County by County... City by City 


Plan Future Sales with 


MUR Uta 
VALUATION INDEX 


Polk total car and truck counts, as of Dec. 31, 
1952, are now available on special forms that 
permit direct comparison with your sales and 
service records. 

Write, wire or phone for detailed informa- 
tion on this amazing new sales tool. 


MOTOR STATISTICAL DIVISION 


IR, th. POE & CO. 


Branches: New York « Chicago Cleveland « Philadelphia « St. Louis Cincinnati 


Also: Planned Direct Mail Promotions . . . City Directories ... 
Consumer Research ... Mailing Lists ... Contest Management 








THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION'S LEADING CARS 


GEORGE P. HOOPER 


ov ae 214 F SHER R 
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(Continued from Page 1) 


are still scattered, Polk said that 
the figure will almost surely reach 
400,000 cars, which is the amount 
necessary to hit the million mark 
for the first three months. 

Other reports however, in- 
dicate that March sales will total 
considerably more than 400,000 
units. Almost all areas report 
sharply increased sales over 
February, when sales_ totaled 
more than 396,000 cars. 

The Detroit Automobile Dealers 
Assn. reported 18,070 new cars 
titled in March for Wayne County, 
a gain of more than 4,000 cars over 
February’s 13,790. 

+. 


* * 
ie BEXAR County (San Antonio) 

Tex., new-car sales for March 
were 15 percent better than Febru- 
ary, with totals of 1,430 cars com- 
pared with 1,244. At Birmingham, 
Ala., March sales totaled 1,486 units 
as compared with 1,233 in Febru- 
ary. 

At Columbus, O., new-car regis- 
trations for March were listed at 
2,113, as compared with 1,559 in 
February. Harris County (Hous- 

ton Tex., reported the sale of 
3,164 new cars in March, as 
against 2,647 for the previous 
month. 

Riley County (Manhattan) Kans., 
reported that 116 cars were sold 
there in March as compared to 55 
in February. At Augusta, Ga., and 
St. Louis, March new-car_ de- 
liveries are said to be much better 
than February, although the used- 
car situation in the two cities is 
holding down new car volume. 

New-car sales in New Orleans 
were reported at 1,562 for March, 
a gain of 343 cars over the previous 
month. Higher-priced cars are the 
target for an increasing new-car 
demand in Toronto and Ottawa, it 
is reported, as general prosperity 
has raised the buying power of 


Canadians in those areas. 
- * a 


'MHE only area to report a drop 

in sales is Pittsburgh, where 
new-car sales dropped off “de- 
cidedly” in the wake of the rail 
strike in that area. All business 
was down there for the week ended 
Apr. 4, the University of Pittsburgh 
reported. 

Two areas reported Dodge and 
Plymouth sales perked _ up, 
following the recent price cuts 
and revision of dealer discounts. 
Cleveland Dodge and Plymonth 
dealers said that public reaction 
to the price cuts was very favor- 
able, and was reflected in in- 
creased buying interest. 

A Wayne County Dodge dealer 
said that many of his potential 
customers had _ stonped at the 
showroom and inquired about the 
lowered prices. Many of them were 
not sure how it effected the model 
they planned to buy, the dealer 
said, but some placed an order on 
the spot and others said they 
would return soon to talk business. 


N.H. Dealers Ask 
Repeal of Levy 
On U.C. Stocks 


CONCORD, N. H.—(UTPS)—Au- 
tomobile dealers from all over New 
Hampshire converged here to de- 
mand repeal of the stock-in-trade 
tax on used cars at a public hear- 
ing in the Legislature. 

Approximately 175 of the 282 
members of the New Hampshire 
Automobile Dealers Assn. were on 
hand to voice unanimous approval 
of a bill which would kill the levy. 

Attorney John D. Orr, principal 
spokesman for the association, told 
a legislative committee that 92 
percent of all used cars sold in 
this state are taken in lieu of cash 
and that dealers were being dis- 
criminated against because mer- 
chandise is accepted as part pay- 
ment in 95 percent of their 
transactions. 

He further stated that while 
many persons have the impression 
that there are high profits in auto 
dealerships, “actually they average 
a net profit of just over 3 percent.” 


Sunday Sales Ban 








to the House. Senator George N. 
Higgins, of Ferndale, a Pontiac 
dealer and chairman of the Senate 
Taxation Committee, said Detroit 
dealers were barred by a City ordi- 
ate, in an 18-13 vote, last week] nance from selling on Sunday, but 
approved a measure which would| circumvented the law by selling 
ban the sale of both new and used|from branch lots in neighboring 


Mich. Senate OK’s 


LANSING. — The Michigan Sen- 


cars on Sunday. The bill now goes |} Oakland County, 





Kent-Moore 


“HEAD-ON” CARBON BLASTER 


New pep, new power, new improved performance! These are the 
positive results you offer your tune-up customers with the Kent- 
Moore “Head-On” Carbon Blaster. Because this remarkably efficient 
machine enables you to “blast-clean” combustion chambers . . 
remove objectionable deposits that rob modern engines of power 
. .. without pulling the cylinder head! And check this! Actual dyna- 
mometer tests on hundreds of cars showed an average wheel horse- 
power improvement of only 1.3% after regular tune-up and an 
average of 11.3% after a Carbon Blast Tune-Up! So get set now to 
sell your customers the best tune-up in town .. . at a price they'll be 
glad to pay... and at a profit you can’t afford to pass up. See your 
local Kent-Moore Distributor or write today for complete information. 


NOW AVAILABLE THROUGH SELECTED 
KENT-MOORE DISTRIBUTORS 
COAST-TO-COAST 


KENT-MOORE 


Te ee eee ee 7 
| KENT-MOORE ORGANIZATION, INC., Dept. 102 | 


| 5-105 General Motors Building + Detroit 2, Mich. | 


1 Gentlemen: { am very much interested in your | 
1 “Head-On" Carbon Blaster. Please send details. ! 





, ORGANIZATION, INC, | NAME—_____ ane 
$-105 GENERAL MOTORS BLDG. j Addaess___— —— § 
DETROIT 2, MICHIGAN { cory — a ee ! 





60 


AUTOMOTIVE NEWS, APRIL 20. 1953 





Average Now 11.9 a Dealer... 





Dealer Car Stocks 


Hit 2-Year 


High 


(Continued from Page 1) 





New-Car Stocks 
In Postwar 


(Estimated by Automotive News) 


Dealers’ 

Cars Cars in Total 

tn Transit Potential 
Perlod Field to Inventory 
Ending Stockst Dealers Stocks 
Jan. 1, °50.. 251,754 188,500 440,254 
Apr. 1, °50.. 276,136 158,000 434,136 
June 1, °50.. 247,680 160,200 407,880 
Sent. 1, °50.. 239,642 160,400 400,042 
Dec, 1, °50.. 295,521 128,300 423,821 
Jan. 1, °51.. 305,888 89,900 404,788 
Apr. 1, °51.. 406,541 138,500 545,041 
July 1, °51.. 357,696 90,700 448,306 
Sept. 1, °51.. 283,402 86,800 370,202 
Oct. 1, '51.. 250,762 79,500 330,262 
Nov. 1, ’51.. 230,804 76,000 306,804 
Dec. 1, °51.. 250,445 77,500 327,945 
Jan. 1, 52.. 224,968 31,000 255,968 
Feb. 1, °52.. 198,762 69,000 267,762 
Mar. 1, °52.. 182,577 76,000 258,577 
Apr. 1, °52.. 213,391 83,000 296,391 
May 1, ’52.. 251,674 88,000 339,674 
June 1, ’52.. 232,036 70,000 302,036 
duly 1, °52.. 193,462 84,500 277,962 
Aug, 1, °52.. 162,086 12,000 174,086 
Sept. 1, °52.. 149,091 77,000 226,091 
Oct. 1, °52.. 233,556 89,000 322,556 
Nov. 1, °52.. 308,894 90,500 399,394 
Dec, 1, °52.. 287,247 76,000 363,247 
Jan. 1, °53.. 291,671 83,300 374,971 
Feb. 1, °53.. 324,835 86,600 412,035 
Mar. 1, ’53.. 389,011 87,200 *476,211 
Apr. 1, °53.. 447,775 89,300 537,075 


tField stocks include cars actually at 
dealerships, those warehoused by dealers 
and factories and demonstrators. 
*Revised. 


Detroit Tool Firm 
Denies Charges 
In Antitrust Suit 


DETROIT.—Oscar L. Bard, presi- 
dent of Michigan Tool Co., one of 
three machine tool firms indicted 
here for “conspiring to restrain 
and monopolize trade,” denied his 
company had violated the Sherman 
Anti-trust Act. 

The Justice Department an- 
nounced the filing of conspiracy 
suits against Fellows Gear Shaper 
Co., of Springfield, Vt, and 
National Broach & Machine Co., of 
Detroit, besides Michigan Tool. The 
indictment struck at their patent 
licensing and cross-licensing agree- 
ments since 1937. 

Bard asserted the firm’s licensing 
contracts were “voluntarily” 
furnished to the Justice De- 
partment “as long ago as Jan. 25, 
1945.” He added that these con- 
tracts had been reviewed by the 
antitrust division more than five 
years ago. 

According to the Justice De- 
partment, the companies divided 
various fields in the manufacture 
and sale of gear cutting and 
finishing machines and tools. It 
also complained that they refused 
to compete against each other, set 
and stuck to published prices, ex- 
clusively exchanged their patents. 





that the profit potential in most of 


the tradeins being taken in now 
will offset some losses that were 
incurred on trades taken to clean 
up 1952 model stocks. 

Franchised dealers in indus- 
trial areas expect that the used- 
car business will be particularly 
good for them from now until 
fall. Workers in their areas, it 
was pointed out, have been draw- 
ing overtime checks for months. 
Dealers are hopeful, as a result, 
that they can dispose of many 1950, 
1951 and 1952 models to these 
workers. 

* + * 

HEY feel that the market may 

absorb such record car pro- 
duction without too much ex- 
pansion of inventories, but the com- 
bination car-truck dealer is a little 
dubious about his ability to retail 
a greater volume of trucks at a 
profit. 

A few such dealers report that 
their factories have been exhorting 
them to accept new trucks over 
and above their usual allotments. 

Three lines of dealers in vari- 
ous parts of the country con- 
tinued to complain in the latest 
survey about new cars being 
shipped them with unordered 
optional equipment, 

One dealer cited a report that 
pictured 65 percent of the buyers 
in his area specifying a particular 
optional accessory. 

“The buyers here,” he said, “are 
specifying no such thing, at least 
not in that proportion. The truth 
is that the factory is simply ship- 
ping 65 percent of its output into 
my area equipped with that item.” 

There were also a few dealer 
blasts leveled at alleged ineffici- 
ency in_ factory’ distribution 
methods. A dealer on the east 
side of a metropolitan city com- 
plained that he had no cars at all 
on hand at the start of April, 
while a dealer on the other side 
of town had eight, and was using 
high tradein offers to get rid of 
them. 

“Sometimes, I think,” he _ said, 
“that my factory’s distribution is 
set up to operate strictly according 
to the alphabet.” 


Means Elected 
In Fort Wayne 


FORT WAYNE, Ind. — The Fort 
Wayne Auto Trades Assn. has 
elected Richard E. Means, president; 
Bernard Swanson jr., vice-presi- 





dent; Kenneth F. Burris, secretary; 
Oscar Yost, treasurer; and Robert 
J. Collins, Lee LaFollette and 
Robert Berry, directors. 





Packard Branch Dropped— 


Packard has given Harrington-Packard, Inc., a franchise for Evanston, Ill., as the 
first in a series of moves to penetrate Chicago's North Shore communities. A. D. Har- 
rington (right), president of the dealership, signs the franchise. At his right is W. C. 
Slight, vice-president. Looking on are O. F. Frost (left), assistant general sales man- 
ager, and F. W. Gareiss, Chicago zone manager. The Packard branch in Evanston 
will be consolidated with the company's mid-north shore operation at 1640 LaSalle 
St., Chicago. Gareiss said that other dealers in key locations will be appointed in the 
near future to provide service to all cities between Chicago and Lake Forest. 





GM Dispatches Traveling Show— 








Harlow H. Curtice (on rostrum), General Motors president, sends the new GM 
Parade of Progress on its way from in front of GM's Detroit building. In front of 
Curtice, dressed in light grey jackets, are members of the caravan's 60-man staff, 
ready to go on a cross-country tour which will have its premiere on May 12 in Dayton, 
O. Caravan exhibits of engineering and research dramatize the role of science in the 


modern world. 


* * 


GM’s Parade of Progress 
Off on Nationwide Tour 


DETROIT.—General Motors’ new 
“Parade of Progress” rolled out of 
Detroit last week on the first leg 
of a nationwide tour to dramatize 
the role of science in American life. 

The “Parade of Progress” is a 

road show telling how research 
and engineering have benefited 
the country, and how they offer 
advances for the future. Admis- 
sion is free and the show is non- 
commercial in nature. 

Traveling in a caravan of 44 
vehicles, the exhibition carries its 
own special “big top’—the Aero- 
dome. This tent has an aluminum 
frame on the outside and no poles 
to block the view of the stage show. 


Harlow H. Curtice, president of 
General Motors, in launching the 
show said that GM plans to keep 
the Parade on the road indefinitely 
and that it will visit cities through- 
out the country. 

“Visitors to the Parade’s exhibits 
and stage show will not only enjoy 
the many vivid and dramatic things 
they see and hear,” Curtice said, 
“but also will come away with a 
deeper faith in the American way 
of life. 

Curtice noted that GM’s first 
Parade of Progress went on tour 
in 1936. From then until Pearl Har- 
bor in 1941, the Parade stopped in 
251 cities and played to more than 
12% million persons. 

“Now, in 1953,” he added, “Gener- 
al Motors has put the new Parade 
of Progress on tour. It has new 
equipment, exhibits and stage show. 
They all highlight the enormous 
progress the country has made in 
recent years. 


“We would like to help folks 
see, specifically, how research, 
engineering, and American prog- 
ress are solidly linked together, 
and we want, too, to inspire 
young people — the youngsters 
with eyes on the future, the in- 
ventors, scientists, engineers, and 
leaders of tomorrow. In _ short, 
we hope to present, through this 
Parade of Progress, a picture of 





India’s Envoy to Address 


Detroit Economic Club 


DETROIT.—Gaganvihari L. 
Mehta, of Calcutta, India, will ad- 
dress the Economic Club of De- 
troit at a luncheon in the Sheraton- 
Cadillac Hotel today ‘Apr. 20). 


Ambassador to the United States 
from India, Mehta will have as his 
topic, “How the East and the West 
Should Now Cooperate to Maintain 
Freedom’) Around the World.” 


Next Monday the club will hear 
Paul Martin, minister of health 
and welfare for Canada and leader 
of the Canadian delegation to the 
United Nations. His topic will be, 
“What is the Future of the United 
Nations?” 








America on the move toward 
better lives for all of us.” 

First stop for the Parade will be 
this week in Lexington, Ky. Dress 
rehearsals will be held there Apr. 
24-28. Next, the Parade will go to 
Frankfort, Ky., for further preview 
showings May 1-5. 

The Parade’s official premiere 
will be held May 12 in Dayton, O. 
Many leading figures from the 
fields of industry, education, and 
science are expected to attend the 
opening ceremonies. 

Present plans provide for the 
Parade to leave Dayton May 25 for 
a swing through 19 other cities in 
Ohio, Indiana, Michigan, Pennsyl- 
vania, Delaware and Maryland this 
year. A tour of southern states will 
follow during early 1954. 

In addition to Dayton, cities to 
be visited by the Parade this year 
include: Columbus and Cincin- 
nati, O.; Anderson, Indianapolis 
and Kokomo, Ind.; Kalamazoo, 
Grand Rapids, Lansing, Flint, 
Saginaw, and Pontiac, Mich.; 
back to Ohio to visit Toledo, San- 
dusky, Cleveland and Warren; 
then Pittsburgh and Harrisburg, 
Pa.; Wilmington, Del. and Balti- 
more, Md. 

Most of the Parade’s exhibits are 
contained in 12 “Futurliners.” These 
special, 33-foot long, streamlined 
coaches have 16-foot side panels 
that open to form stages and ex- 
hibit areas. Other vehicles in the 
caravan are 10 highway-type trail- 
ers and 22 trucks, station wagons 
and 1953 GM cars—Cadillac, Buick, 
Oldsmobile, Pontiac, and Chevrolet. 

A crew of about 60 men, mostly 
young college graduates, operates 
the Parade. 


Z| 


‘Utah Legislature 
Concentrates on 


Improving Roads 


| SALT LAKE CITY.—A bill to 
| delegate authority for construction 
|and operation of a highway in- 
spection and checking system has 
been passed by the Utah Legisla- 
ture. 

The Utah Automobile Dealers 
Assn., in a roundup of action taken 
in this years’ Legislature, noted 
that seven other bills affecting auto 
dealers were passed. 


These included bills to enable 
|municipalities to accept the State 
traffic code by reference; to permit 
leasing of school buses to certain 
groups; to require all vehicles oper- 
ated for hire to be covered by 
insurance or bond; to have pre- 
sented to the Legislature revised 
designations of highways in the 
State system; to raise the limit on 
claims that may be settled by the 
State Road Commission; to revise 
the State highway system, and to 
permit reciprocal highway agree- 
ments with other states. 

Seven bills of interest to dealers 
were not passed, according to the 
bulletin. The Legislature rejected 
bills to increase the motor fuel tax 
from 5 to 6 cents; to liberalize 
shifting weight allowance in 
trucks; to raise the tax on special 
motor fuels; to place all motor 
vehicle registration money into 
Class B and C road funds for use 
by counties and municipalities; to 
limit the amount of auto fees that 
may be used for administration of 
the Motor Vehicle Registration 
Act; to urge the Federal Govern- 
ment to return to each State its 
vro rata share of the Federal motor 
fuel tax, and to urge a congres- 
sional delegation to seek a four- 
lane highway over the Sierra 
Nevada mountains. 

A review of the findings of the 
Western Interstate Highway study 
on the Washo Rd., near Malad, Id., 
was authorized by the Legislature. 
The study was made to determine 
the relative damage done to public 
highways by various types of ve- 
hicles as a basis for recommending 
regulatory provisions and adequate 
highway funds from highway users. 


Dodge Picks Ayer 
For Sales Post 








DETROIT.— Appointment of 
Ray Ayer as merchandising man- 
ager 


Dodge cars was an- 
nounced last 
week by R. C. 
Somerville, 
Dodge sales vice- 
president. 

Ayer, a veteran 
of more than 32 
years in the au- 
tomotive in- 
dustry, has held 
various executive 
posts with Chrys- 
ler Corp. since 

way Ayer 1935, and has 
been active on sales promotion and 
marketing programs with Dodge 
since 1945. His last post was di- 


for 





'rector of marketing. 





Ford Dedicates Plant in Brazil— 


Ford Motor Co. last week opened a plant in Sao Paolo, Brazil. Built at a cost of $15 


million, the plant is equipped to assemble 


Ford products with parts shipped from the 


United States, Canada, England, France and Germany. Initial production, in line with 
Brazilian Government efforts to speed industrialization, will be limited to trucks. 


Output of the plant is rated at 125 units in 


an eight-hour shift. 


er UIDs 


2 RR AR CEES. 








ee ae 


on 


F 
a 








Dealers May Appeal Ruling 


OPS Denies CPR 83 Protests 


(Continued from Page 1) | 


Freehill. At the conclusion of his | 
general statement, Freehill says: | 

“It is ordered that all protes- 
tants and complainants be, and 
they hereby are, provided with 
an opportunity to rebut any of 
these materials and facts within 
30 days from the issuance of this 
order. 

“They are further advised that 
if they do not desire to exercise 
this opportunity, upon receipt of 
a written communication to that 
effect, the director (of OPS) will 
proceed to the next appropriate 
step in these proceedings.” 

o * a: 
ieee OPS order was signed Apr. 
6, though not made _ public 
until Apr. 13. That, strictly inter- 
preted, would mean that any rebut- 
tal would have to be in by May 6. 

The “next appropriate’ step” 
probably will follow this course, 
according to the best information 
available at OPS: 

If the dealers elect to rebut the 


os 
ieee ae 
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ALL-METAL 
PARTS BINS 


@ SLIDING SHELVES 
@ SNAP-IN DIVIDERS 
@ SHIPPED READY FOR USE 


IMMEDIATE SHIPMENT 
ON ALL BINS BUILT TO 
1953 PLANOGRAPHS 


All Styles — All Models 


OPS 


METAL PRODUCTS, INC. 
1806 ROCKWELL AVE. 
CLEVELAND 14, OHIO 


STOC-TK-1T 


(Patent Pending) 


Double 
forced 


a eee 
metal 
eyelets — Hang 
keys from either 
end — Complete 
information. 
TAGS & RINGS 
PRICED AT 
1000... $17.00 
500...  €:25 
yi eee 


Enclose Check with 
Order. 
Shipments Prepaid. 


Free Used Cer Systems 
et ee i 


BARRY AUTOMOTIVE CO. 


(SYSTEMS DIVISION) 


Ste. “A, Box 1037, Cleveland 2, Ohio 





OPS conclusions, their answers 


|will be studied by an OPS board 


of review, which probably will sit 
in a special session later at which 
the eight companies, representing 
the consolidated protests, may add 
oral testimony in their own behalf. 

If the dealers decide to ignore 
the OPS conclusions, the Govern- 
ment then probably will turn over 
to the Department of Justice all 
known cases of violation for 
prosecution. 

If the dealers decide to answer 
the OPS conclusions and their 
testimony does not impress the 
board of review favorably—that is, 
should the board decision be 
against them — the dealers may 
then appeal to the U. S. Emergency 
Court, a tribunal set up for such 
matters after World War II. 

Should the dealers succeed in 
convincing the board of review 
that their protests were justified— 
that their charges against CPR 83 
were well grounded—the lingering 
OPS jurists then will proceed to 
wash up the entire matter and 
hang it out in the sunshine to dry 
and blow away. 

+ * * 

LTHOUGH the Office of Price 

Stabilization, as such, goes out 
of business Apr. 30, the law pro- 
vided that such setups as the 
board of review, a division of liqui- 
dation, etc., be continued for six 
months additional for just such 
purposes. 

Other possibilities are that the 
remains of OPS could go to ODM, 
or the Department of Commerce, 
or that the President could ap- 
point a temporary administrator. 

It may be pointed out that 
some World War II Office of 
Price Administration hangover 
cases were not finally settled 
until late in 1950. 

According to the OPS document, 
509 automobile dealers protested 
two ceiling price regulations issued 
by the OPS Automotive branch. 
There were SR 5 to GCPR and 
CPR 83, unrevised. 

* * * 
MA studies undertaken to 
1¥i measure the validity of the 


U.S. Firm Finds 
Huge Nickel Ore 
Deposit in Cuba 


NEW YORK.—Discovery in Cuba 
of a large deposit of nickel ore, 
“a major new source of this criti- 
cally short metal,” was announced 
last week by Freeport Sulphur Co. 

Extensive exploration 
completed has established the ex- 
istence, the company said, of at 
least 40,000,000 tons of nickel ore in 
the vicinity of Moa Bay about 500 


miles east of Havana. Freeport of- | 


ficials believe that, except for cer- 
tain deposits in Canada, the Moa 
Bay ore bodies constitute the most 
important proven source of nickel 
anywhere in the free world. 

John Hay Whitney, board chair- 
man, and Langbourne M. Williams, 
president, said that the company 
will build a pilot plant for the re- 
covery of nickel and also of cobalt, 
another scarce and urgently needed 
metal contained in the ore. 


Cooper to Manage 
Display Firm 


CHICAGO. — Fred R. Cooper, 
former chief of the automotive 
branch of the Office 
Stabilization, has 
joined North 
American Service 
Co., an outdoor 
display firm, as 
vice - president 
and general man- 
ager, according to 
Morris F. Swan- 
ey, president. 

Prior to his 
Washington as- 
signment, Cooper 
was sales. vice- 


rs 


Fred Cooper 


president for Kaiser-Frazer after | 


having served as assistant to the 
president of Willys-Overland dur- 
ing World War II and for 20 years 


as a sales executive with Chrysler 


Corp. 


recently | 


of Price} 
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two, it was stated, were as follows: 
1. An analysis of the minutes of 

three meetings of the retail motor 

vehicle advisory committee. 


2. An analysis of the reports by | f 


the automobile manufacturers on 
the customary pre-Korean pricing 
practices of their dealers. 


3. A survey of 44,000 new car 
dealers’ base period preparation 
and conditioning charges. 


4. A survey of 1,509 automobile 
dealers in regard to their various 
pricing practices prior to the 
Korean War and under OPS 
regulations, 


“After comprehensive analysis,” 
said OPS Economist Theodore 
Andersen, “the factual evidence in 
each of the four studies supports 
one general conclusion, namely, 
that if there had been no price 
controls in 1951 and 1952 and 
dealers had followed their custom- 
ary practices, the vast majority 
would have charged the same price 
as the one permitted by OPS.” 

It was shown that, of the 1,509 
dealers queried by mail, 970, or 
64.3 percent, replied, while 539, or 
35.7 percent, did not. 

aa * * 
fee original protestants 
numbered 509. All these were 
sent questionnaires along with an 
added 1,000 dealers to give the 
survey a nationwide test. 

Of the 1,000 selected as a sample, 
42 were excused because of inabili- 
ty or extreme burden, it was stated. 
Of the 958 remaining, 781, or 81.5 
percent, responded to the inter- 
rogatories, 

In his opening statement, OPS 
Director Freehill says “because 
of the unusual size and com- 
plexity of these proceedings—” 

He was quite right in that. 

The long document is captioned: 

“The United States of America 








Sports-Car Fans— 

Neva Jane Langley, Miss America of 
1953, and Herb Shriner, sponsor of the 
International Motor Sport Show in New 
York City, inspect the 1953 Nash-Healey 
LeMans hardtop sports car. Several hun- 
dred sports cars were exhibited at the 


Grand Central Palace during the one- 
week show. Miss Langley also appeared 
in Auto-Lite’s Easter 
which ran concurrently with Shriner's 
sports-car show. 





before the Office of Price Stabi- 
lization in the matter of the pro- 
test of Paul L. Harmon, et al.” 

Thus, the matter was _ consoli- 
dated under the name of an 
American Fork (Utah), automobile 
dealer. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are You? 






Parts Precision 
Of Pontiac Guns 


Shown in Test 


PONTIAC. — The soldier repair- 
ing a weapon is sure close-fitting 
parts of complicated mechanisms 
can be replaced and that function- 
ing is unimpaired, according to 
Pontiac, holder of four major de- 
fense contracts. 


Pontiac reports that an Army 
Ordnance inspection team recently 
conducted an_ interchangeability 
test on the twin 40-mm. Bofors- 
type automatic antiaircraft cannon 
being produced here. 


Five guns were selected at ran- 
dom from stocks awaiting ship- 
ment. They were disassembled, and 
parts were thoroughly mixed in 
large containers. 


Each gun was then rebuilt in 
order to check on the interchange- 
ability of various components. 
Finished guns were put through a 
test-firing apparatus called the 
Gymnasticator, which simulates 
actual automatic firing, moving all 
working parts. 

On this one arms contract, Pon- 
tiac employes over 1,000 workers, 
who keep some 1,300 machines 
busy and perform 4,232 separate 
operations to produce 415 gun 
parts, plus another 118 subassem- 


Parade of Stars,| blies. 


This does not include work per- 
formed by Pontiac’s outside sup- 
pliers in producing 523 individual 
parts and 30 subassemblies for the 
guns, according to Robert M. 
Critchfield, general manager. 





Spengler Gets Buick 

Richard H. Spengler, salesman 
at Rucker Buick, Topeka, Kans., 
is establishing a Buick dealership 
in Holton, Kans. The new firm 
will be housed in a building at the 
south edge of Holton on High- 
way 75. 





This FREE 


book shows you 
how to operate any 





Faster, more accurate diagnosis ...com- 
plete work orders and bigger parts sales 
... faster completion of each job...exact- 
ing checks on all workmanship and final 
inspection that eliminates “come-backs” 
and insures customer satisfaction. All 
these factors combine to increase service 
department profits. This book gives you 
three plans in detail for fitting the Clayton 
Dynamometer into your service operation. 
Mail the coupon for your free copy today. 


“Three P. ins for 


service department 


FOR PROFIT 





























i CLAYTON MANUFACTURING CO. AN-4 
i Box 550, El Monte, Calif. 

i Send me, FREE, a copy of 

§ Profit,” including outline of promotion ma- 
' terial and operating procedure. 

: NAME 

I FIRM 

: ADDRESS. 

4 CITY. 
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Miller Heads Boas Sales New Shutdowns Set This Week .. . 


Labor Unrest Perils Output 


Max A. Miller has been named 
Pontiac, 
San Francisco, according to Roger | 


sales manager of Boas 


Boas, general manager. 


COMICS THAT BUILD 


READERSHIP 


|7 DAYS Jee Palooka Terry 
Dick Tracy Henry 
Orphan Annie 
Mark Trail Pogo 
Steve Canyon Jiggs 
Smiling Jack Rex Morgan 
Moon Mullins 
Brenda Star Smitty 
Dennis the Menace 
There Ought to be a Law 
SUNDAY Carnival Snookems 
ONLY  Kotzenjommer Kids 
Off the Record 
ROP Full Color Av ilesbte : 







BUFFALO 
COURIER 
EXPRESS 


Western New York's 
Only Morning and Sunday Newspaper 
REPRESENTATIVES: 
SCOLARO, MEEKER & SCOTT 


BIGGEST 
IN THE AUTO ACCESSORIES 
FIELD! 











Las-Stik—sales leader for over 25 years 
in the polishing cloth field—offers a 


Jocali KING SIZE 


POLISHING CLOTH 


Heavy flannel, wax-treated, 
stitched edge. Double the size of 
the popular 60c seller. FULL 
.«, YARD WIDE, put up 

in re-usable plastic 
bag that snaps open 
and shut. Priced to 
sell, at full mark-up, 


for only $ joo 


: | ORDER NOW FROM 
YOUR JOBBER 
LAS-STIK MFG. CO.. HAMILTON, O. 


eee 


Hevicrome Name Plates 


@ Zinc die-cast with heavy chrome 
plate — NO DIE CHARGE 


@ Quality chrome — EXTRA HEAVY 
@ Small orders filled 

@ Available in original designs 

@ Prompt delivery assured 


For complete details send for free 
illustrated brochure and quotations. 
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| shipped by air to plants that had 
| run out of them. 


The strike was settled, according 
to the UAW, when the company 
agreed to cut back production 
quotas that had been increased on 
25 percent of the jobs at the parts 
plant. The company had contended 
that the larger quotas were justi- 
fied by improved production 
methods. 

* * * 

WALKOUT of 300 UAW truck 

drivers, which lasted two days, 
forced brief shutdowns of Chrysler 
Corp. plants in the Detroit area. At 
one time, 45,000 workers were sent 
home, with another 6,000 laid off at 
Briggs Mfg. Co., a body supplier. 

The drivers became angered 
when one of their number—a man 
whom the union does not regard 
as a member—drove a truck 
through a picket line at Herron- 
Zimmers Moulding Co, to bring 
some Dodge moulding dies out of 
the plant, The driver strike was 
unauthorized, and, after discuss- 
ing the matter with union officials, 
the men voted to go back to work. 


At least part of last week’s trouble, 
labor observers believed, could be 
attributed to general uneasiness 
among factory workers, who re- 
cently took a wage cut of one cent 
an hour while the UAW’s negotia- 
tions with the Big Three auto mak- 
ers over cost-of-living pay agree- 
ments remained at a standstill 

* * * 


fp fact that Michigan’s major 
employers were faced with the 
tightest labor market since World 
War II did nothing to ease the ten- 
sion among workers. Many were 
taking advantage of the situation 
to hop from job to job. 

While auto manufacturers were 
seeking to add 18,000 workers to 
their staffs, the Michigan Em- 
ployment Security Commission re- 
ported, the “quit” rate among 
workers soared to 37 per thou- 
sand, 


In Buffalo, workers in the Chev- 
rolet plant on E. Delavan Ave. grew 
irritable over the increasing num- 
ber of women being hired. Members 
of UAW Local 424, representing 
about 2,400 production employes, 
voted to strike next Sunday (Apr. 
26) on the grounds that women 
were receiving jobs previously held 
by men, rather than filling vacan- 
cies caused by higher output sched- 
ules, 


Since Jan. 1, the plant has taken 
on 395 women. The local’s strike ac- 
tion was subject to approval by the 
international union. 


A strike of 100 railroad yardmen 
that had closed two U. S. Steel 
Corp. plants in Youngstown, O., was 
settled after a week’s duration. 
Earlier, a similar walkout had tied 
up U. S. Steel plants in Pittsburgh. 

a * . 
NM EANWHILE, the National 
Labor Relations Board an- 
nounced that elections had been 
ordered at a group of auto dealer- 
ships in Eau Claire, Wis., to de- 
termine whether service de- 


partment employes want to be 
represented by Lodge 173 of the 





| AFL 


International Assn. of Ma- 


chinists. 

Affected by the order were A. 
E. Rogers Co.; McGrath Buick, 
Inc.; T. R. Litchfield Auto Sales; 
Eau Claire Motor Co.; Eau Claire 


Lincoln-Mercury Co.; McDonald 
Motors, Inc.; the McDonald 
Bros. body shop, and Wood 
Motor Co. 


NLRB also made public its final 
decision in a case involving union 
organization of salesmen at Mc- 
Carthy -Bernhardt Buick, Inc., 
Brooklyn, N. Y. Hearings on a 
complaint filed against the com- 
pany by UAW-CIO Local 259 were 
held in December, 1951. 


The board directed McCarthy- 
Bernhardt to offer reinstatement 
and back pay to three employes, 
and back pay to two others. The 
dealership also was told to bargain 
with Local 259 as exclusive 
bargaining agent for new-car 
salesmen, and to refrain from in- 
terfering with employes in their 
organizational rights. 

+ * od 


¢ AN article appearing in its 
Economic Outlook, the CIO 
called upon Congress to. raise 
personal income-tax exemptions 
before considering any other form 
of tax reduction. 


The labor organization praised 
President Ejisenhower’s stand 
that a balanced budget should 
have priority over tax cuts, but 
it charged nevertheless that 
Republicans were planning tax 
slashes which would “give the 
most aid to individuals and 
corporations least in need of tax 
relief.” 


An increase of at least $200 the 
current individual tax exemption 
of $600 would benefit “every family 
in America,” the CIO declared. It 
said that the Reed bill, now pend- 
ing, offers a weekly saving of only 
68 cents to a family of four which 
earns $4,000 a year, while a family 
with an income of $50,000 would 
benefit by $41.69 a week. 

Anyhow, the CIO said, these 
proposals in the Reed bill were 
just a “smokescreen” for the ex- 
piration of the excess-profits tax 
next June 30, which would be “a 


$2%% 








International Assn. of Machinists, 
the International Brotherhood of J 


|Teamsters and his Office. 


| 


“We hope to stabilize working 
conditions in the industry,” Schreier 
said. The new union, he added, has 


billion bonanza handed to a@/been issued a “direct charter” and 


| small fraction of our corporations | wij] be known as Local 24898, Auto 


|the most profitable ones in 
| America.” 
PPEARING before the Senate 


|+* Labor Committee, John S. 
Bugas, industrial relations vice- 
president of Ford Motor Co., sup- 


| Ported the exclusion of foremen’s| 


unions from bargaining rights un- 
der the Taft-Hartley Act. 

Bugas said supervisory unions 
tended to destroy effective man- 
agement since members could not 
give the employer their “undi- 
vided allegiance.” Ford in 1941 
was the first to recognize the in- 
dependent Foreman’s Assn. of 
America, he said, but the ensu- 
ing 5% years were an “unhappy 
and unfortunate experience” for 
the company, with 18 work stop- 
pages staged by foremen. 


in behalf of the union, said that 
foremen who didn’t have the au- 


had their own interests to protect, 
and that unionized supervisors’ loy- 
alty to their employer had not been 
disproved. 

UAW -CIO President Walter P. 
Reuther wrote a letter to Benson 
Ford, general manager of Lincoln- 
Mercury, in which he commended 
Ford for a Miami speech attacking 
racial prejudice. Reuther invited 
Ford to join in efforts to obtain 





tices law in Michigan. 
* * + 


Buffalo Car Salesmen 
Object of AFL Drive 

BUFFALO.—A three-pronged ef- 
fort to organize new and used-car 
salesmen was revealed here last 
week by John Schreier, AFL re- 
gional director. 

Schreier said more than 200 
salesmen attended a meeting in 





Washington Hall and elected tem- 
porary officers. He said the organ- 
izing will be conducted by the 


Maryland Used-Car Dealers 
Adopt Code of Ethics 


BALTIMORE.—(UTPS)—A code 
of ethics created to counteract un- 
ethical practices reported in auto- 
mobile sales here has been adopted 
by the Associated Used Car Dealers 


of Maryland. 
After a long session, the 
dealers decided to require 


members of their group to con- 
form to a nine-point code sub- 
mitted by the Better Business 
Bureau. 

A plan to have all advertising by 
members of the association 
“branded” as such for the pro- 
tection of buyers was also pro- 
posed, according to Charles R. 


Miller, president. 
Reports of misleading advertising 


Prefers Auto Business to Ranch— 


A new Packard dealer for Waco, Tex., is Joe Steed, who once retired as a dealer 
to become a rancher and now returned to the auto business. He is shown signing 


his franchise. Steed bought the dealership from Ellis Knighton (lower left), and Monroe 


Reid, (lower right). Standing are Roy Gee (left), Packard's district manager, and V. E. 


Doonan, zone manager. 


and exorbitant finance charges 
motivated the calling of the meet- 
ing, Miller said, “because the un- 


ethical practices have been re- 
flecting on all members of the 
trade.” 


The standards to be followed by 
association members in their ad- 
vertising events are: 


1. All statements and claims shall 
be accurate, truthful and free from 
deception. 

2. Advertised cars must be 
available and willingly sold at 
the price and on the terms 
quoted. If previously sold, proof 
of sale shall be available to the 
bureau. 

3. Price or payment figures shall 
be clearly stated and not subject to 
misinterpretation. 

4. No advertisement shall be di- 
rectly or indirectly reflected upon 
the honesty, integrity or trustworth- 
iness of any other advertiser or 
automobile dealer. 

5. If a car is advertised as 
“guaranteed,” the purchaser shall be 
provided with a written document 
stating the terms of the guarantee. 

6. Demonstrators and officials’ 
cars may be so advertised only by 
an authorized dealer in the make 
of the car offered and then only 
when the cars have been used as 
such. 

7. Automobiles which are not in 
running condition, or have been 
used as taxicabs, shall be so de- 
scribed in advertising. 

8. Dealers or agents for dealers 
advertising automobiles from a 
residence address shall make clear 
that they are not private parties. 

9. These standards shall apply to 
all forms of advertising, news- 
papers, radio, television, circulars, 
direct mail, signs or any other 
manner. 


Carl Brown, of Detroit, speaking | 


thority to hire and fire should be} 
permitted to organize under NLRB} 
regulations. He said that foremen | 


passage of a fair employment prac- | 








Salesmen’s Union. 


Meanwhile, the union has filed 
charges with the NLRB alleging 
that a Buffalo-area auto dealer has 
discharged two salesmen for “union 
activity.” 





Used-Car Stocks Rise ‘ 
To 695,993, NPA Says 


WASHINGTON. — Used - car 
stocks in the hands of 
franchised dealers are con- 
tinuing to mount, according to 
a report last week from NPA. 
The agency based its report on 
data from all auto makers on 
the condition of dealer stocks. 


At the end of the second 10- 
day period in March, NPA said, 
used-car stocks totaled 695,993 
units, as compared with 672,908 
at the end of February. 
Sales during the latest period 
in March were better, however, 
with 241,017 cars sold in the | 
10-day period—about 4,000 cars 
more than the final 10 days of ' 
February. 


TURNTABLE | 











YEAR'S GUARANTEE 
Terms: 
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it in. You 
yourself, a 
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TURNS CARS 
INDOORS or OUT 


Can Be Financed if Desired 


BRUNNER’S, INC. 


358 East Center St. 
Manchester, Conn. 





CAMBER IN LESS TIME WITH .. . 
CASTER “KWIK - EZEE” 
STEERING GEOMETRY ‘ 
TOE-IN WHEEL ALIGNMENT 
MICROMETER 


attaches MAGNETICALLY to hub flonge 


© DEPENDABILITY 


17 W. 60th STREET 
NEW YORK 23, N.Y 


KWIK -EZEE Inc. 
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CATA Reports 
Violations of 


a . 
Sunday Closing 

CHICAGO.—Urging Chicago area | 
dealer groups to hold the line on} 
Sunday closing, James F. Goodwin, | 
president of the Chicago Automo- 
pile Trade Assn. has sent the fol- 
lowing telegram to the presidents 
of 14 local dealer groups: 

“There is no more urgent prob-| 
lem facing your line group than the 
increased number of dealers open- 
ing on Sundays. You are well aware 
that the consequences which will 
certainly follow this tendency will 
injure all dealers seriously for many 
years to come. 

“CATA’s policy on Sunday clos- 
ing remains the same, and we are! 
exploring every means to that end. 
Sunday closing must be maintained 
at any cost. We must have dealer 
line cooperation, and I urge you to 
call an immediate meeting of your 
dealers to canvas ways and means 
of holding the Sunday closing line.” 

It was reported that dealers in 
some lines had recently begun to 
open their establishments on Sun- 
days because of increasing compe- 
tition for sales and the fact that 
dealers have more cars in stock} 
than formerly. The breakaway from 
Sunday closing found favor, too,| 
because some dealers reported they 
were making sales. 

Goodwin said every effort is being 
made to hold the line. Sunday clos- | 
ing is voluntary. It cannot be en- 
forced by any City or State law, as 
is the case in some other states. 
Although the Illinois Legislature 
passed a Sunday-closing bill, it was | 
vetoed by former Gov. Adlai Steven- 
son on the grounds that it was un- 
constitutional. 


Indoctrination 
Butte (Mont.) Salesmen Get | 


Set for Competition 

BUTTE, Mont.— Anticipating a 
stiffer competitive auto market, the 
Butte Automobile Dealers Assn., in 
conjunction with Metals Bank & 
Trust Co., has sponsored a four-day 
school for salesmen and_ super- 
visors. 

The course was conducted by Dr. 
Royal L. Garff, professor of speech 
and selling at the University of 
Utah and brother of Ken Garff, an 
Oldsmobile dealer in Salt Lake City. 


Employes of Campbell Chain Co., 
employe relationships. Receiving a plaque 
Melvin Campbell, secretary, and George 
superintendent, makes the presentation. 


Holders Vote Down Stock Sale... 





_AUTOMOTIVE NEWS, APRIL 20, 


Staff Pays Tribute to Campbell Family— 


York, Pa., 
| performance of civic duties, good fellowship and understanding in management- 


honor their bosses for unselfish 


are (from left) Howard Campbell, treasurer; 
Campbell, president. Gustave Blum, plant 





GM-duPont Dispute 


Over Freon Bared 


CHICAGO.—A clash between E. I. 


|had been invented in 1930 at GM 





duPont de Nemours & Co., Inc., and | for its own use. GM, therefore, felt, 
General Motors over rejection of a|the witness explained, that Freon 
plea by Gen. Robert E. Wood, chair-|114 should be sold only to itself. 


man of Sears, Roebuck & Co., for 
supplies of refrigerator gas was re- 
vealed at the antitrust suit here by 


| Willis F. Harrington, retired duPont 


vice-president. 

Harrington disclosed that Wood 
hinted an appeal to the Federal 
Trade Commission. 

Meantime, a move by duPont 
stockholders to bring the suit to an 
end by disposing of GM stock was 
overwhelmingly defeated at the an- 
nual meeting of shareholders in 
Wilmington, Del. 

Harrington testified that Wood 
had sought 15 years ago to buy 
Freon 114 from Kinetic Chemicals, 
Inc., then owned jointly by duPont 
and GM, and now solely owned by 
duPont. 

Harrington said that the chemical 








Specializing 
@ WE ARE PACKAG 
THROUGH JOBBERS 


CAR-PAK 


© Attention Jobbers! 


986 Winder St. 


in Small Parts .. . 


E AND BULK SUPPLIERS SELLING 
ONLY .. . WRITE OR PHONE! 





ANUFACTURING CO. 


WO 2-3780 Detroit 7, Mich. 
Auto Body and Glass Shop Specialties 
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AVAILABLE 
ON EXCLUSIVE BASIS 
TO INDIVIDUALS OR FIRMS 


WITH RECOGNIZED SALES 
EXPERIENCE AND ABILITY 


FRANCHISE 


























Some Capital Required 


CoP- 
630 Fifth Ave., New York 20, N.Y. 









Write today 
SIL-LOY EASTERN, INC. 












|He added that duPont agreed with 
| GM’s view for a few years but later 
| insisted that the chemical should be 
released for general sale. 


The question of marketing the 
chemical was brought up at a spe- 
cial board meeting of Kinetics, 
Harrington said, adding that 
Charles E. Wilson, then GM presi- 
dent, was “more vehement than 
ever” for reserving the chemical for 
GM’s own use. 

“In order to keep the peace in 
the family,” Harrington told the 
court, “we agreed.” 


Freon 114 was finally released in 
1944, Harrington said, but by that 
time neither Sears nor other cus- 
tomers wanted it. 

Harrington also denied that he 
had ever heard of agreements be- 
tween duPont and GM that GM dis- 
coveries developed by duPont would 
be available to GM on an “exclusive 
or preferential basis.” 

Testimony by John R. Sabina, 
technical manager of the Petroleum 
chemical research division of du- 
Pont, established that since 1948 his 
organization had greatly expanded 
tetraethyl sales in competition with 
Ethyl Corp. 

Ethyl Corp., originally owned by 
Standard Oil of New Jersey and 
GM, had an agreement at one 
time by which duPont supervised 
the production of tetraethyl lead 
and Ethyl handled the sales. 


Sabina testified, however, that du- 
Pont was able to convince gasoline 
| manufacturers that there should be 
|two sources of supply. 

Earle W. Webb, of New York, 
retired board chairman of Ethyl 
Corp., earlier had denied the Gov- 
ernment’s charges of territory- 
splitting in the sale of tetraethyl 
lead, The Government alleges that 
Ethyl and duPont entered into 
an agreement to divide the tetra- 
ethyl business when patents ex- 
pired in Recember, 1947. 

Disclaiming knowledge of such an 
agreement, Webb said: “Ethyl Corp. 
does everything to get all the busi- 
ness it can.” 

Describing the early days of tetra- 
ethyl, Webb said he discovered that 
a small laboratory in Denver was 
selling the substance for 90 cents 
a pound. DuPont was then selling 
it for $1. 

As a result, Webb said he took the 
business away from duPont and 
made a contract in 1926 to buy the 
product of the Denver laboratory. 
This contract was cancelled three 
months later by agreement of both 
sides, he said, because the Denver 
plant was too small for big-scale 
production. 








Hofmann Gets Morris Post 
H. C. Hofmann has been named 


sales manager for Morris Buick 
Co., 320 Market St., Shreveport, La. 
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entitled to three weeks. Workers 
who quit, were laid off or were 


|fired would be paid for accumu- 
| lated vacation time. 


road 
time, 


Time spent on 
calls, exclusive 


emergency 
of driving 


would be paid for at time-and-a- | 


half rates. Extra mechanics would 
receive a 10 percent wage 
ential. 

Observance of seniority in work 


assignments, layoffs and reemploy- | 


ment would be made mandatory. 
Leaves of absence would be pro- 


vided for employes who wished to| 


serve the union. 

No employe would be required 
to sign a fidelity bond except 
with permission of Lodge 2389. 
Ten days of sick leave would be 

granted each year and would be 
cumulative up to a period of 30 
days. Severance pay would build 
up at the rate of a week for every 
year worked. 

Union representatives would be 


differ- 
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| allowed access to the shops for the 
| purpose of investigating grievances. 
| The employer would insure all em- 
| ploye-owned tools against loss, and 
| would furnish coverage under the 
State Financial Responsibility Act 
for employes driving on company 
time 


B. C., Vancouver Dealers 
Name Orr Manager 
VANCOUVER, B. C.—Edwin T. 
Orr has been appointed secretary- 
manager of the Vancouver Motor 
Dealers’ Assn. and the Motor Deal- 
ers’ Assn. of British Columbia. 


For 10 years Orr has been a mem- 
ber of the staff of the secretariat of 
the Vancouver Board of Trade and 
in this capacity was part-time sec- 
| retary for the two automobile asso- 
|ciations, which are affiliated with 
the Board of Trade. He will now 
handle these duties on a full-time 
basis, 


The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 





tics, buyer information and personnel data 


INVESTMENT 
OPPORTUNITY! 


Firms investing in regular Ameri- 
can Airfreight shipments find that 


it affords them an opportunity to 
avoid assembly delays and save 
money in the long run. 


For further information, wire us collect: 
American Airlines, Cargo Sales Division 
100 Park Ave., New York 17,N. Y. 
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of using only top quality, name brand 
equipment, we selected the Lee End Lift for 

use in our tire and body and fender departments. 
The Lee End Lift cuts tire changing time 

in half — speeds body and fender 

work by permitting men to work in a 
comfortable standing position.’ 
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Tim Mennen says: ‘‘In keeping with our policy 


Write for Bulletin 200 


ea 


STREET 


The LEE END LIFT 


keeps service work moving 





Tim G. Mennen, Vice 
President and General 
Manager of Masters 
Pontiac Co., Inc., 
Beach, California. 


long 


The Lee End Lift helps speed completion 
of all types of undercar work at 
low labor costs. Works anywhere 
air pressure is available — indoors 
or out. Lifts either end of car to 53°. 
3,000 Ib. capacity. Patented 
automatic safety latch. Stores 


in 2 ft. sq. 





MFG. CO. 






Wis. Dealer Points Out 
Of Special U. S. 


WEYAUWEGA, Wis. A novel | 
idea for a community activity to | 
be sponsored by auto dealers in| 
their communities, has been carried 
on here under the sponsorship of 
O. R. Wiesman, owner of Wies- 
man Motors (Ford). 

The program, which was pro- 
moted on a county-wide basis, 
was called Waupaca County’s 
“One Week for America.” The 
program was simply an all-out 
drive to sell defense bonds in the 
county. 

Wiesman said that after the 
campaign, total sales of bonds in 


Utah Assn. Advises 
Dealers on New 


Time Sales Law 


SALT LAKE CITY.—The Utan 
Automobile Dealers Assn. last ween 
advised its members to comply 
with a new State law which re- 
quires a seller to disclose ah 
cnarges invoived on time sales otf 
a vehicle. 

The following must be listed in 
the contract at the time or the 
transaction, the association said: 

Cash price; amount of down- 
payment and whether made in casn 
or represented by a tradein, 
both; amount of the unpaid casn 
price; itemization of insurance ana 
optional benefits, specifying details 
such as type of coverage anu 
premium, etc.; itemization of tees 


paid to ptbiic officers (license 
plates, transfers, etc.); unpaid 
balance; time price differential; 


contract balance, and number of 
installments required to pay the 
contract balance, the due date and 
amount of each installment. 


The new law also entitles a 
purchaser to transfer insurance 
from property being traded in or 
to buy new insurance wherever he 
desires, the association said. If in- 
surance is sold, a policy or certifi- 
cate should be issued to the 
purchaser within 30 days after the 
sales date. 

Under the new law, a purchaser 
can recover any or all amounts 
paid under the contract if it does 
not list all charges, terms and 
details of the transaction, the as- 
sociation stated. 


Tucker Settles 
U.S. Tax Claim 


DETROIT.—Preston Tucker, 
whose revolutionary automobile 
venture failed, settled a Govern- 
ment tax claim last week for $75,- 
260. The Bureau of Internal Reve- 
nue originally had sought $141,428 
in income taxes and penalties. 

In the case, heard before Judge 
Graydon G. Withey of the U. S. 
Tax Court, the Government con- 
tended that unreported income 
came from royalties received by 
Tucker affiliates from 1941 through 
1944, 


In January of 1950, Tucker and 
seven associates were found in- 
nocent of perpetrating a fraud on 
the public in trying to produce a 
rear-engine “dream car.” 


The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 
tics, buyer information and personnel data. 


‘One Week for America’ 
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Community Advantages 
Bond Campaign 


the area were up 100 percent over 
the similar period a year ago. The 


drive lasted one week and was 
termed a huge success. 

The committee contacted the 
service clubs, banks, industry, 


farmers, factory workers and other 
groups to support the program. 
Tape recordings from _ represent- 
atives of each group were taken 
and later used in radio broadcasts 
and newspaper advertising. 
Wiesman said that the industrial 
companies promoted the payroll 
savings plan, and _ professional 
people, merchants and farmers 
were asked to purchase bonds 
regularly and join the “bond-a- 
month clubs” carried on by the 


banks. 
The savings stamp program 
was initiated in all of the 


county’s schools, and the children, 
too, joined the campaign. 


A look back over the _ past 
pointed out what the war bond 
program had later meant to the 
community, Wiesman said. Several 
families had bought homes or re- 
modeled present dwellings with 
the money saved. Others were 
educating their children, or sup- 
plementing their retirement with 
money saved in this way. All in 
all, Wiesman said, citizens of 
Waupaca County had held an $11 
million investment in the U. S. 
government, which had paid off 
handsomely. 

Wiesman and the sponsoring 
group there felt that there was no 
reason why this program shouldn’t 
be continued, as much for the com- 
munity itself as for the multiple 
national causes that grow more 
important every day. 

If the ever-growing advantages 
of this program are _ thought 
through, Wiesman pointed out, “I 
am sure that this program could 
be carried on in thousands of com- 
munities throughout the nation, 
and benefit each and every one.” 


Suffragettes 
18 Hartford Women Learn 


Auto Maintenance 

HARTFORD, Conn. — Eighteen 
women have begun courses at the 
Hartford Regional Technical School 
to learn the proper way to check 
their vehicles and make minor re- 
pairs. 

The eight-week course is 
sponsored by the Hartford Auto- 
mobile Dealers Assn. in cooperation 
with the school and the local 
YWCA. The curriculum includes 
safe driving, standard manufactur- 
er’s warrantee, preventive main- 
tenance, emergency road repairs, 
insurance problems and a general 
session on “How Your Car Works,” 
with instructors to be service man- 
agers of the HADA members. 

The courses are designed to give 
women a feeling of confidence 
when something happens to a car, 
Officials said. They will be taught 
to look for signs of trouble such 
as leaking water, low oil pressure, 
defective brakes, weak batteries or 
tender tires, officials said. 


Spurlock Joins Booth 
A. L. Spurlock has been ap- 
pointed service manager for C. M. 
Booth Motor Co., 480 Union Ave., 
Memphis. Spurlock formerly was 
employed by Chrysler and General 
Motors in Detroit. 





Penn-Dell Chevrolet Men Meet— 


Chevrolet dealers in Chester, Montgomery, Bucks and Delaware Counties, Pa., and 
the northern part of Delaware held a meeting recently in Chester, Pa., at which 
M. H. Cochran, New York City, spoke on dealer tax problems. Pictured are (from left) 
Frank Borss; William Hutton; F. Hoffman; J. 
R. Mullen, and L. Kirk. 


Arscott, president of the group; Cochran; 






| 








25 Qualify for Chevrolet's Quarter Century Club— 


ood 
to 





The Quarter Century Club of the Chevrolet Leaders Organization has added 25 members. The club honors sales staff mem- 
bers who have served 25 or more years with Chevrolet, and now totals 79. Guests at a banquet in Detroit were K. E. Staley 
(front row, extreme left), assistant general sales manager, and |. X. Sarvis (front row, extreme right), assistant general sales 


manager. Inducted were: 


Front row (from left of Staley): I. E. Voerckel, regional plant distribution manager, Oakland, Calif.; J. W. Landers, regional car 
distributor, Atlanta; P. A. McKay, manager accessory merchandising, Detroit; E. R. Lowry, service representative, Milwaukee; D. L. 
James, regional service and mechanical manager, Oakland; R. E. Moorehead, parts and accessory manager, Des Moines; Ralph 
Smith, zone manager, Atlanta; Edis Van Leir, assistant zone manager, Boston, and H. Z. Wellinger, regional manager, Kansas 


City. 


Second row: Ross Fraser, assistant manager, advertising department, Detroit; F. W. Wilkins, regional parts and accessory man- 
ager, Atlanta; S. R. Browder, assistant zone manager, Atlanta; W. R. Adams, zone fleet manager, Houston; H. C. Ellison, as- 
sistant zone manager, Memphis; E. T. Ganse, zone fleet manager, Baltimore; E. T. Hunt, organization manager, Kansas City, 
and C. F. Rhodes, district manager, Baltimore. 


Back row: C. D. Essex, assistant monager, parts and accessories, Detroit; K. 


M. Mapes, packaging, Detroit; L. A. McDonell, 


national organization manager, Detroit; A. G. McCalden, accessory distribution, Detroit; W. G. Power, advertising manager; C. E. 
Chambliss jr., zone fleet manager, Houston; C. E. Dempster, zone fleet manager, Kansas City, and R. L. Little, Houston zone manager. 








Auto Past Is on Display 
At Swigart’s Museum 


By George E. Toles 
Staff Correspondent 

JOHNSTONE, Pa.—Not far from 
here is located one of the most un- 
usual collections of automobiliana 
in the country. In the town of 
Huntingdon, the Swigart Motor 
Museum houses a collection of just 
about everything that has ever 
made the “horseless carriage” the 
thing it is today. 

Not only is the present owner, 
William E. Swigart jr., the pos- 
sessor of 113 antique cars of mul- 
tiple vintage and makes, but his 
museum includes the largest as- 
sembly of license plates and name 
plates in the U. S. 

Back in the early ’30s, W. Em- 
mert Swigart concluded that the 
automobile was being overlooked as 
one of the items to be cherished 
in the history of progress. 

Many interesting items rapidly 
were passing out of existence be- 
cause so few persons were actively 
interested in their preservation. At 
the time of his death in December, 
1949, Swigart’s collection included 
hundreds of features to show the 
how, why, when and where the 
auto industry developed. 

Under the guidance of William 
jr., the collection of antique cars 
has flourished as the third largest 
in the country. Hundreds of visi- 
tors see the museum annually. 

The Swigart license plate col- 


Government Aides 
Hold Parleys on 


Vehicle Economy 


DENVER, — Federal automobile 
and truck maintenance men from 
11 western states last week held 
a two-day conference here on how 
to get the most out of their vehi- 
cles. 

More than 150 maintenance and 
management personnel attended 
the conference, which featured 
talks by 24 representatives of auto- 
motive suppliers to the Govern- 
ment. 

Under the supervision of J. B. 
Hanson, chief of the motor equip- 
ment and shop branch of the 
General Services Administration, 
Government and automotive in- 
dustry representatives also will 
conduct similar conferences this 
month in Los Angeles, San Fran- 
cisco, Salt Lake City, Spokane and 
Anchorage, Alaska. 


“The Federal Government oper- 
ates more than 100,000 vehicles, 
exclusive of military vehicles, and 
if we can cut the operation costs 
even one-tenth of a cent a mile 
we can save $1 million a year,” 
Hanson said. 


lection is mounted on 36 swing- 
ing panels and some day it is 
hoped will include every plate 
ever issued from the beginning 
up to the present time for each 


state and Canadian province as | 


well as for many foreign coun- 
tries. 

Also included in the collection 
are hundreds of old radiator caps, 
hub cap molds, bulb horns, auto 
lanterns, and literature on the his- 
tory and development of the auto- 
mobile. 

Two of the cars of which the 
Swigarts are most proud are a 1908 
Buick and a 1916 Scripps-Booth. 

The 1908 Buick was owned and 
built by Lou Wolfe, Altoona, Pa., 
one of the area’s pioneers of auto- 
mobiling. It included what is des- 
cribed as the first car heater—a 
contraption that used better than 
65 feet of pipe in a circular effect 
around the seats—one workable 
door, and one simulated door. 


The Scripps-Booth was custom- 
built for Miss Eleanor Sears, ten- 
nis star and walking champion 
of the 1910-20 period. It has silver 
trim, mahogany woodwork, ivory 
handles and silk upholstery. 

Also in the Swigart collection is 
a 1906 Studebaker used for trans- 
portation by senators when Wil- 
liam Howard Taft was president. 

Name almost any car—current 
or obsolete models—and you can 
find most of them in the Swigart 
Museum—Maxwell, Jewell, Frank- 
lin, Winton, duPont, Pathfinder, 
Locomobile—electric, gas or steam 
models. 


ee 


Kuback, parts manager; Byron Cleveland, 








Chrysler Corp. Planning 


National TV Show 


NEW YORK.—Chrysler Corp. 
has appointed Batten, Barton, 
Durstine and Osborn, Inc., 
national advertising agency, to 
handle a corporation television 
program which will feature the 
four Chrysler cars — Chrysler, 
DeSoto, Dodge and Plymouth— 
and other products of the 
corporation, 

The format of the TV show 
has been decided upon and will 
be announced later, the ad- 
vertising agency said. Chrysler 
said that this was the first 
national television show to be 
sponsored by the corporation. A 
national radio show was 
sponsored by Chrysler Corp. in 
1945, 


Space Is Sold Out 
For Trade Show 
At Minneapolis 


MINNEAPOLIS.—Officials of the 
Upper Midwest Automotive Trade 
Show, scheduled here June 18-21, 
report they have hung up a “sold 
out” sign on display space for the 
event, 


A 30,000 trade attendance has 
been established as a show target. 

Officers of the show-operating 
corporation are Aime _ Pouliot, 
Minneapolis wholesaler, president; 
Ben Forsyth, St. Paul editor, and 
William F. Kelly, St. Paul whole- 
saler, vice-presidents; Leo Gehr- 
ing, Minneapolis manufacturers re- 
presentative, secretary and Arthur 
F. Snyder, Minneapolis manu- 
facturers’ agent, treasurer. 





H. H. Cory is show manager. 





Bi 


Markad Modernizes Cleveland Outlet— 


Markad Motor Co. (Ford), Cleveland, has completed a $160,000 expansion and 
modernization program. Shown (from left) are Jack Gayer, fleet sales manager; Don 


president; Dave Mobbs, service manager; 


Robert Hulderman, general manager; Robert Pefferman, credit manager, and James 


Watson, sales manager. 
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AUTOMOTIVE NEWS, APRIL 20, 1953 
Labor Trouble Takes Toll... 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


Week Week Jan. 1 Jan, 1 
Ended Same Ended Apr., to to 
Apr. 18, Week, Apr. 11, 1953 Apr. 19, Apr. 18, 
1953 1952* 1953* to Date* 1952* 1953* 

CHRYSLER . 20,250 20,683 26,652 63,017 286,642 398,270 
Chrysler 2,884 2,672 3,985 9,218 38,967 59,555 
DeSoto .. 1,808 1,754 2,394 6,012 29,680 40,071 
Dodge 4,430 5,671 7,665 16,578 77,286 106,700 
Plymouth : 11,128 10,586 12,608 31,209 140,709 191,944 
FORD .. 18,974 20,652 28,143 63,828 254,030 333,190 
Ford .. .... 14,028 16,116 22,077 49,084 197,417 296,027 
Lincoln 1,330 507 1,415 3,317 8,044 12,972 
Mercury ................ . 8,616 4,029 4,651 11,427 48,569 74,191 
GENERAL MOTORS .. 63,063 42,404 62,640 161,700 533,406 853,298 
Buick ........ secccssseeee LL726% 9,574 12,284 31,243 97,047 155,146 
Cadillac .. . 2501 2,022 2,494 6,494 25,829 36,806 
Chevrolet ... 81,1981 20,688 29,541 78,411 260,378 428,958 
Oldsmobile ....... . T,156% 5,485 8,111 20,213 68,188 106,766 
Pontiac ........ 5s 9,882 6,635 10,210 25,339 81,964 125,522 
KAISER-FRAZE 754 1,208 779 2,029 18,458 13,777 
III, Sevsyectoueécteusseceien, congesinens ee: | Seguin siteaivaies 913 ieupeeee 
HUDSON .. 2,744 1,603 2,701 6,921 26,895 31,971 
NASH. ......... eerie 4,602 3,567 4,839 12,397 32,931 66,278 
PACKARD ............. 2,487 1,439 2,302 5,175 19,476 36,049 
STUDEBAKER ........... 5,690} 3,280 5,237 13,947 56,991 49,943 
WILLYS-OVERLAND __ 1,528 1,200 1,507 3,702 16,328 19,762 
Total Cars, U. S........... 120,092 96,100 134,800 332,716 1,246,070 1,852,538 


*Kevised. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 








Week Week dan, 1 Jan. 1 
Ended Same Ended Apr., to to 
Apr. 18, Week, Apr. 11, 1953 Apr. 19, Apr. 18, 
1953 1952* 1953* to Date* 1952* 1953* 
CHEVROLET .. 9,332 6,940 9,392 24,198 98,900 138,329 
PUI, cesses iivesscaseisce ~ Séadebaten ee ee 127 scones 
DIAMOND T .. 170 199 159 437 2,467 2,703 
DIVCO ......... ea hatacocis 50 60 50 110 1,085 816 
BI ceeicccsssccsescssesseccescse | EG 3,626 2,394 5,325 51,812 37,732 
FEDERAL 36 36 47 105 613 486 
FORD 4,966 4,783 7,727 17,225 69,963 78,291 
ee 6. 2,847 2,483 2,808 7,119 35,984 43,938 
INTERNATIONAL 3,086 2,940 3,140 8,034 52,401 43,803 
NIN, cashcsvcccandaceesssse 222 177 177 459 3,872 3,325 
I iin dcataicaiiiedansn aces 370 373 368 935 5,744 5,446 
STUDEBAKER .. 910 1,180 923 2,473 19,996 20,063 
WU EN ssc ncsesscsssorcesee 319 321 332 812 4,689 4,547 
WILLYS-OVERLAND 1,547 2,265 1,369 3,586 33,380 31,420 
MISCELLANEOUS ...... 292 301 292 764 4,824 4,937 
Total Trucks, U. S....... 25,769 25,694 29,178 71,582 385,857 415,836 
Total Cars, Trucks, 
tics UI laceaceoiasishatecvsdcectessedecie 145,861 121,794 163,978 404,298 1,631,927 2,268,374 
Total Cars, Trucks, 
ROIS cicssickorinitistescsssne 10,518 9,308 10,492 27,065 104,897 148,322 
Grand Total 


Cars and Trucks, 


U. S. and Canada........ 156,379 131,102 174,470 431,363 1,736,324 2,416,696 





*Kevised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


N.B.: All U. 8S. totals include cars and trucks for military orders. 





Peace Outlook Evaluated 


U. S. Official Says End of Armament Will Free 


Economy for 


NEW YORK.—Walter Williams, 
undersecretary of commerce, called 
on American businessmen to take 
the problems of “After Defense 
Spending, What Will Happen to 
Manufacturing?” in the same 
manner that they approach other 
problems which confront them 
every day—with confidence, and 
straightforwardness. 

Speaking at the Manufacturing 
Conference of the American 
Management Assn., here recently, 
Williams pointed out that one of 
the best things that could 
happen to the economy would be 
to rid itself of the heavy burden 
of armament that it has been 
carrying for the last several 
years. 

Curtailment of such expenditures, 
he declared, means lessened 
budgets, but lessened budgets also 
Mean lessened taxes. Reduced 
taxes mean more money available 
for business and for _ personal 
spending. 

“The desires and wants of human 
beings have never been, and never 
will be, satisfied,” he said, “nor 
have the needs of the nation as a 
whole ever been fully met.” 

“Consider, for instance, highways 
and schools. Our highway system 
is inadequate and requires tre- 
mendous expenditures in order to 
bring it to a point where it can 
even come close to meeting the 


needs of an expanding, increasing- | 


ly dynamic nation. 

“School systems have been placed 
under terrific pressure because of 
@ wave of youngsters who have 
been coming into school age of 
late.” 

In giving advice to the business 


Bigger Tasks 


managers, Williams pointed out 
several objectives that manage- 
ment should be aiming for if the 
transition to a peace economy is 
to be carried on as easily as 
possible. 


First of all, he pointed out, it is 
important that managers in 
business have a better understand- 
ing of our economic system. 

Other points stressed by Wil- 
liams included: 


Adoption of better technological 
methods; greater efficiency to 
achieve lower prices for better 
goods; industry participation in 
communal development; better re- 
lationships with employes, and 
better relationships within the 
management group itself, 


An expanding economy, Williams 
said, and rising productivity can 
accommodate the outlay for de- 
fense purposes without serious im- 
pairment to the normal operation 
of the economy. 


“At the present rate of our 
economic growth in five years, we 
would be able to take care of a 
defense program of present pro- 
portions and still not affect our 
normal domestic economy at all.” 











drivers will encounter. 


route. 


Test Run Stretches 7,000 Miles 


LONDON.—Using an Austin Somerset, three British motorists set 


out last week on a 7,000-mile trip from equatorial Africa to the Arctic 
Circle, according to Vacuum Oil Co., Ltd. 


The test is designed to provide information on the performance of 
mechanical parts, oil and fuel under the varied conditions which the 


Vacuum Oil Co. is making supplies available at points along the 








Week’s Production Off 20,000 


(Continued from Page 1) 
established, as Chrysler and Ford 
go allout to recoup production 
that will be lost to strikes this 
month, Both makers’ final as- 
sembly operations were virtually 
paralyzed for several days up 
until Wednesday last week. 


Ford’s trouble stemmed from a 
strike at its parts plant in Monroe, 
Mich., which was finally settled 
Wednesday morning. Chrysler oper- 
ations were stymied by a wildcat 
walkout of 350 truck drivers. 

* + * 


| geeedgicemge GM went on to 
+ post one of its best weekly 
production performances of the 
year—an estimated 63,063 cars and 
12,179 trucks. Such volume _ re- 
flected the creeping back of Satur- 
day work into operations at Buick, 
Pontiac, Chevrolet, Oldsmobile and 
GMC. 


Among the independents, Nash 
assembly continued at record 
levels, while Studebaker showed 
definite signs of regaining pro- 
duction supremacy among the in- 
dependent makers. Hudson also 
boosted its production to a 1953 
high. 

Packard was reported still ex- 
periencing trouble in_ getting 
enough bodies from Briggs, and 
material shortages appeared con- 
tinued to limit Willys-Overland 
output. 

Kaiser-Frazer’s production 
tempo, at a 1953 low, appeared to 
be under no restraint other than 
the law of supply and demand. 

oa * + 


ESPITE last week’s labor strike, 
the auto industry as a whole 
was still headed for alltime high 
first-half output of cars and trucks, 


Japs’ Good Roads 
Barely Exceed 
Nevada Mileage 


TOKYO. — If all the permanent 
roads in Japan were placed end to 
end, they would make a highway 
stretching only from New York 
City to 115 miles east of Reno, Nev., 
according to figures of the Japa- 
nese construction ministry. 

The total mileage of Japan’s first- 
class national roads—only 19.6 per- 
cent of which are paved—exceeds 
Nevada’s rural road mileage by only 
280 miles. 

The first-class roads make up the 
network running through the heav- 
ily populated sections and connect- 
ing the capitals of prefectural 
governments. Second-class roads 
connect major cities with the first- 
class highways. 

The nation’s paved, gravel and 
dirt roads total about 88,378 miles, 
with gravel roads claiming about 
75,493 of those miles. 

Government engineers say about 
10,057 miles are impassable for 
motor traffic, leaving only 2,828 
miles of permanent roads in all 
Japan for reasonably comfortable 
driving. 


U.S. Ups Contract 
For Kaiser Mfg. 


WILLOW RUN.—An additional 
$2 million contract for the produc- 
tion of land mines has been awarded 
to Kaiser Mfg. Corp. at its Shady 
Willow Press Plant division, Shady- 
side, O. 

In placing the order, the Pitts- 
burgh Army Ordnance District 
lauded the division for an out- 
standing job in meeting production 
schedules on the first $3 million 
contract for the ordnance material. 
The plant recently completed its 
half-millionth land mine and is 
presently exceeding contract sched- 
ules. The original land mine con- 
tract was awarded in July, 1952. 





with the goal being 3,330,000 cars | 
and 720,000 trucks—a total of 4,- 
050,000 units. 

Whether such goals are attained, 
it seems certain that the Big Three 
will take down a much bigger 
portion of total car and truck pro- 
duction in the first half of 1953 
than they did in the same period 
of 1952. 

Through last week General 
Motors, Ford and Chrysler in 
1953 were accounting for 88.2 
percent of all U. S. car output, 
as against 86.2 percent in the 
same 1952 period. 


Wisconsin Repeal ; 
Of Ton-Mile Tax 
Heralds Changes 


MADISON, Wis.—Changes in the 
Wisconsin motor transport tax 
structure may be heralded by a de- 
cision of the Dane County Circuit 
Court which declared the State’s 
22-year-old ton-mile tax law un- 
constitutional because it is “riddled 
with exemptions.” 

The decision of the trial court 
will be appealed to the Wisconsin 
Supreme Court, but legislative 
leaders and the Administration, 
concerned about revenues that will 
be lost if the law is finally held in- 
valid, are already planning altern- 
ative means of truck taxation as 
a precaution. The ton-mile levy now 
brings in about $4 million a year. 

Judge Alvin C. Reis agreed with 
protesting Wisconsin commercial 
carriers, who are paying the tax, 
that the law violates the uniformity 
principle because about 91 percent 
of all carriers, including farmers, 
have been exempted from its pro- 
visions. 

The court said legislatures and 
governors have failed to recognize 
the “mushrooming of exemptions.” 
Judge Reis said that when an ex- 
emption is held void, that ex- 
emption is ruled out and the rest 
of the law is allowed to stand. 

“When exemptions, however, be- 
come the rule, the rule is gone,” the 
judge declared. 

If the Supreme Court sustains the 
trial court, there will be an effort 
made to avoid a third truck tax 
structure and to revise the regis- 
tration fees, on a universal basis, 
to recapture the ton-mile tax reve- 
nue the State stands to lose. 


Battery Industry 
To Require More 


Lead in 1953 


WHITE SULPHUR SPRINGS, W. 
Va.—The amount of lead used by 
the storage battery industry in 1953 
will be 7.5 percent higher than the 
1952 requirements, according to 
Robert L. Sommerville, president of 
the Assn. of American Battery 
Manufacturers. 

Sommerville, assistant sales man- 
ager of the Electric Storage Bat- 
tery Co., stated that the manufac- 
turers of industrial and automotive 
batteries would need 415,200 tons of 
refined lead during 1953—47,800 for 
industrial batteries, and 367,400 for 
automotive batteries. 

Requirements for the original 
equipment field will be sharply up, 
according to Sommerville. 






With 1952 shares bracketed, the 
Big-Three shares of total car out- 


| put for 1953 are as follows: GM, 


46.0 percent (42.8); Ford, 20.7 per- 
cent (20.4), and Chrysler, 21.5 per- 
cent (23.0), 

Collectively, GM, Ford and 
Chrysler car output in 1953 is up 
about 48 percent. As a group, 1953 
car output for the independent 
makers is up only 27 percent, de- 
spite record-breaking production 
achievements by Nash and 
Packard. 

On the truck production front, 
the Big Three is accounting for 
71.7 percent of all output, as 
against 66.5 percent in the same 
1952 period. 

The Big Three’s 1953 truck out- 
put is running 16 percent ahead of 
iast year, while the combined out- 
put of all other truck makers 
shows an 11 percent drop from 
1952 levels, 


Scholarships Given 
To 74 Children 
Of Ford Employes 


DEARBORN. — Henry Ford I, 
president of the Ford Motor Co. 
Fund, has notified 74 high school 
seniors in 17 states that they have 
been awarded four-year college 
scholarships in the third nationwide 
competition among children of Ford 
employes, 

Forty-six of the winners are from 
Michigan. Other states having win- 
ners are: New York, six; Illinois, 
four; New Jersey, three; Minnesota 
and Missouri, two each, and Tenn- 
essee, Pennsylvania, Arkansas, 
North Carolina, California, Ohio, 
Virginia, Florida, Massachusetts, 
Kentucky and Texas, one each, 

All winners will receive full tui- 
tion and fees at any recognized 
American college or university. In 
addition, they will receive a portion 
of their living expenses. 








For Security 
Atlantic Offers Longer Lease 


To Efficient Dealers 

PHILADELPHIA. — Atlantic Re- 
fining Co. has announced a new 
long-term lease policy as a reward 
to gasoline dealers who have dem- 
onstrated ability to operate their 
service stations in a superior man- 
ner. 

Horace Eckman, proprietor of 
Eckman’s Atlantic Station in Mt. 
Holly, N. J., who was recently 
named “Gasoline Retailer of the 
Year” by Brand Names Foundation, 
Inc., was the first dealer to sign 
the new lease form. 


Auto Stocks 








Apr. Apr. 1952-53 
15 8 High Low 
Chrysler 79% 80% 98 68% 
GM 62% 62 69 50 
Hudson 15% 15% 17% 2% 
K-F 4% 5 7 3% 
Nash 2234 22% 25% 17% 
Packard 5% 5% 6% 4% 
Stude. 86% 36% 43% 31% 
Willys 15% 15 15 8% 
Average 30.19 30.29 


Compiled from reports of trading on the 
American and Y. Stock Exchanges. 








Austin Unveils New Sports Car— 


The Austin Healey Hundred, which was 
1952 and now has been introduced to the 


first shown at the British Motor Show in 
American public, is claimed to be the first 


British sports car with the high power-to-weight ratio desired in this country. It is said 
to accelerate from a standstill to 60 miles per hour in 11 seconds. It is especially 
suitable for long-distance touring, being fitted with cold-weather equipment and ample 
luggage space, says Austin. The advertised-delivered price at ports of entry is $2,985, 
including wire wheels, overdrive and heater. 
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HELP WANTED 


SALES MANAGER WANTED. The man we 
want is a currently employed sales man- 
ager, happy in his present position, but 
desirous of locating permanently on the 
Florida east coast. Must have record of 
achievement in sales in highly competitive 
markets. Ability select, train and direct 
good men to prolitabiy penetrate market. 
We offer finest Florida living conditions 
and association with highiy successtul 
Dodge dealer. In reply, give complete 
resume past and present employment in- 
cluding dates. Box 2460, c/o Automotive 
News, Detroit 26. 





SALESMEN 
NEW CAR DEALER FOLLOWING 


One of the largest automotive distributors has 
openings in Texas, Ohio, Michigan and Wesr- 
ern Penn.-W. Virginia. Unly men who have a 
first name acquainrancesnhip wirh parts buyers 
need apply. Wwe have a complere line of grilie 
and bouy mouldings, paris, accessories, eic. 
Our aggressive sales program assures large 
earnings. Liberal commission, bonus and car 
allowance. 


NATIONAL AUTOMOTIVE PARTS, INC. 
310 W. Cumberland St., Philadelphia 33, Pa. 


_—_——_— 


WANTED. Used car sales manager to oper- 
ate large lot operation for GM dealer of 
100 to 1,000 new units. Located in 
Northern N, J. Lot on main thoroughfare. 
Deaier is an old and well estaviished 
firm that has a tine reputation. Willing 
to pay top salary to man of proven 
ability, experience and integrity. rienty 
of room for advancement to other posi- 
tions. Write, giving past empioyment, 
experience, age, family status, reterences 
and phone number when and where you 
can be contacted. Box 245, c/o Auto- 
motive News, Detroit 26. 





GRADUATE MECHANICAL ENGINEER 
or equivalent with experience in caicu- 
lations and layouts necessary to the de- 
sign and manufacture of special trucks 
and truck bodies. Experience in design of 


tire extinguishing equipment toge.her 
with coordination of design, planning 
and production also desirabie. Location 


Chicago area. Box 2497, c/o Automotive 
News, Detroit 26. 





WANTED—Bookkeeper for 70 car Florida 
dealership. Must have good personality 
and ability to handle General Motors 
accounting system. Apply at once to 
Andy Beil, inc., Fort Myers, Fia. 


SUPERVISORS. Experienced for sewing 
department. Exceilent opportunity for 
right men to join a successtul growing 
organization. Many empioye benefits. 
Plant located in Pawtucket, R. 1. Write 
giving age, experience, salary desired 
and phone number to Rayco Mfg. Co., 
165 Sabin St., Pawtucket, R. 1. 


SALESMEN, now calling on new car deal- 
ers, carry sideline worth $3v0 to $1,200 
monthly. State full details, territory 
covered. Box 2487, Automotive 
News, Detroit 26. = 

TRUCK MANAGER WANTED. Only ex- 
perienced money maker desired. Guaran- 
teed salary, liberal share in profits. Kow- 
den Ford Saies, Inc., 650 Bridge 5t., 
N. W., Grand Kapids, Mich. 


ND 
ATTENTION TOOL SALESMEN 
AND WAGON JOBBERS 


We have a fast selling sideline irem 
in your fieid! 


Write us for free descriptive literature 


TOW BAR SALES CO. 
40 S. Clinton St., Chicago 6, Illinois 


c/o 











ATTENTION, 
MANUFACTURERS REPS. 


DO YOU NEED NEW LINES? 


Automotive News help you by 
bringing your wants to the attention of 
manufacturers. 


can 


An advertisement in this section will do 


the trick at a nominal cost. 


AUTOMOTIVE NEWS 
Classified Want Ad Department 





GENERAL MANAGER with ability 
build and maintain a quality and profit- 
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HELP WANTED 


SALESMEN 
WANTED 


Must have desire to become 
Sales Manager or Manager 
and have ability to sell from 
15 to 20 units per month. 
This would assure you, under 
our wash-out plan, earnings 


from 


$1,000 to $2,000 


per month. 


Automobile experience de- 
sired, but not a requisite, 
but must be a top salesman 
and a producer. 


Ford, Lincoln - Mercury vol- 
ume operations. Enclose 


photo and complete resume. 


Write Box 2430 


c/o Automotive News 
Detroit 26 





W AN TED—SERVICE MANAGER for 


Dodge-Plymouth dealership located in 
south Louisiana city of 10,000—weather 
ideal. Business potential exceptional with 
oil, sulphur, sugarcane and fisheries con- 


tributing attractive payrolls. Modern 
shop with modern equipment. New brick 
building, 60’x200’, built in 1949. Ex- 


ceptional opportunity for an exceptional 
man—profit sharing. Box 2496, c/o Au- 
tomotive News, Detroit 26. 


POSITION WANTED 


2Ge This 3 t 





to 


able dealer organization, assume full 
charge. Nineteen years automobile sales 
and general sales management, know 
all phases from sales to service, know 
used car values, reconditioning costs, 
build hard hitting sales force, etc. Age 
43, married, honest, sober, reliable, good 
appearance, character and ability will 
bear strict investigation. Excellent refer- 
ences. Location desired, Boston, Mass. 
or suburbs. Write Post Office Box 81, 
Newtonville, Mass. 


PILOT DBHSIRES POSITION as pilot and 


salesman, New and used car experience, 
All replies acknowledged. Harry Swartz, 
12765 Northlawn, Detroit 4, Mich. 





DEALERSHIPS AVAILABLE 





DEALERSHIP 


Handling 


GENERAL MOTORS LINE 


OVER 200 UNITS A YEAR 


Town of 20,000 


Trading area 75,000 


Located in one of the richest counties in the west. Wonderful climate, hunting 
and fishing. New building — Low rental lease. Best used car lot in town. 
Will net easy $50,000 a year. This dealership is fully staffed and a going 
concern. Best equipped shop in town — most equipment new. Excellent parts 
and shop business. Will take approximately $75,000 to handle. Owner selling 
because of illness. Some terms can be arranged. All replies held in strict 


confidence and will be answered. 


BOX 2485, c/o AUTOMOTIVE NEWS, DETROIT 26, MICH. 





address at regular rates, but if signed ‘Box No. .... 





POSITION WANTED 


TRUCK SALESMAN, 43 years of age, 
married, with 17 years successful truck 
selling background as_ salesmanager, 
wholesale man and retail sales. Fully 


acquainted with dealer operations. Prefer 
heavy duty line gas or diesel. Will 
travel or move to any location where I 
can make $10,000 a year. Write M. G. 
Dermody, 1820 Nassau Blvd., Charlotte, 
N. C. 


HARD HITTING SALES MANAGER de- 
sires permanent connection with reliable 
company in Los Angeles or Phoenix 
area. Retail and wholesale experience. 
Best of references as to ability and 
character. Box 2488, c/o Automotive 


News, Detroit 26. 


AUTOMOTIVE EXECUTIVE. 
general management experience—‘‘Big 3’’ 
and independent. Organize new, handle 
or assist established dealership. Favor- 
able local-state tax location preferred. 
Available May-June. Box 2489, c/o Au- 
tomotive News, Detroit 26. 


SALES MANAGER, experienced money 
maker. Interested in larger volume op- 
eration. Motors Holding dealer operation 
experience. College graduate engineering 
and law. Can stand rigid investigation. 
Write Box 2490, c/o Automotive News, 
Detroit 26. 


WHEEL HORSE 


@ Top used car merchandiser. 
®@ Outstanding new car sales record. 
@ Long on service department experience. 


© Present general manager of aggressive 
handbuilt organization. 


© Prefer non-family deal that needs sales 
department or complete reorganization. 


@ Will handle used car department under 
right conditions. 


®@ Southerner — Young — Alert. 
Box 2484, c/o Automotive News, Detroit 26 











SOUTHERNER, 29, five years factory, three 


years successful dealer management ex- 


perience, desires position as general or 


sales manager—small dealership. Famil- 
iar all phases, strong on used cars and 
trucks. Top performance and references. 
Responsible and aggressive. Box 2463, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER—Nineteen years’ ex- 
perience, Thirty-nine, married, children, 
good education, excellent references. Pre- 
fer Dodge, DeSoto or Chrysler. Service 
Manager, 11759 Evanston Ave., Seattle 
33. Wash. 


PARTS SALES MANAGER—MoPar whole- 
saler, experienced in annual million dollar 
volume. Presently employed. References 
exchanged. Box 2469, c/o Automotive 
News, Detroit 26. 


DEALERSHIPS AVAILABLE 


AUTO AGENCY—$285,000 year. 
Chrysler - Plymouth: Sales - Service. At- 
tractive showroom; fully equipped; sold 
61 new, 130 used 1952; unlimited quota; 
city 12,000; building 50’x90’; property 
included; price $75,000. Apple Company, 
Brokers, Cleveland, O. 


GEORGIA DEALERSHIP now handling 
Studebaker. Real estate, parts, tools and 
signs—$32,000. Most modern automobile 
building in town, 75-100 potential. Do 
not answer unless you mean business 
and factory approval certain. Box 2491, 
c/o Automotive News, Detroit 26. 


AUTO DEALERSHIP AVAILABLE in 
southern town of 20,000. Balanced econ- 
omy, industry and agriculture. North 
and south and east and west highways. 
Business established 1946. Gross sales 
1952—$508,000. Well established and pop- 
ular make. Will sell building, business 
and inventory at bargain. Reason for 
selling—poor health. Box 2492, c/o Auto- 
motive News, Detroit 26. 


CENTRAL FLORIDA DEALERSHIP, han- 
dling Packard-Willys, in one of Florida’s 
richest agricultural counties. Large re- 
pair shop business all makes of cars. 
Big showroom. Large trade area. Box 
2493, c/o Automotive News, Detroit 26. 


SMALL MIDWESTERN DEALERSHIP, 
handling Ford, in good farming com- 
munity. Stock and equipment—$16,500. 
Made good profits pre-war and will con- 
tinue to do so. Will lease modern build- 
ing—$150 per month. Reason for selling 


Handling 


—over 65. Box 2494, c/o Automotive 
News, Detroit 26. 
DEALERSHIP AVAILABLE, handling 


Dodge-Plymouth, in east central Illinois 
in a live county seat town of 50,000 
population. Excellent facilities, long 
time lease on garage building. Repair, 
parts and accessories at fair inventory 
cost. No book accounts or used cars. 
Box 2498, c/o Automotive News, Detroit 
26. 


DesikKABLE DEALERSHIP FOR SALE, 
handling Chrysler products, for health 
reasons in southwest area in town 25,000 
population with approximately 150 car 
contract per year. Saleable assets $44,- 
000 with continuation of present lease. 
Write Box 2499, c/o Automotive News, 
Detroit 26. 


DSALHERSHIP HANDLING three popular 
cars. A natural for a hustler who wants 
a money maker. Should pay out in less 
than three years at present level of 
business. Owner wishes to retire. Con- 


tact L. C. Nowlan, Realtor, P. O. Box 
562, Grand Junction, 


Colo. Phone 213. 













Business, 















CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 
California. Low Rates: TWENTY CENTS (20c) PER WORD for each insertion. Cash in advance. Position 
Wanted Ads accepted at half-rates to Pt ie i te ee ee le aT 
readers. Count initials and groups of numbers as one word. Ads may be signed with your full name and 
Ute ee 
ol iC mee eet ieit Me eee tte ie Me ee ee) 
same day received. Display Ads: $11.20 per inch, per insertion. 

WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


DEALERSHIPS AVAILABLE 


AUTO-TRUCK AGENCY 


Sale of parts, repair shop. Top dealership. 
Located 30 miles from Chicago in N.E. Illi- 
nois on property 138'x 90', improved with 
cement block building with stucco finish. In- 
cluded is modern I! room home. Employs 15. 
Good turnover in new and used cars. Gross 
over $660,000. All necessary tools and equip- 
ment for efficient operation in good condi- 
tion. $27,500 plus inventory takes all. 


HEINZ JOHNSON DUNN 


& ASSOC. 
1 N. LaSalle St., File 9023, Chicago 2, Ill. 








WELL ESTABLISHED DEALERSHIP 
available now, handling Ford. About 150 
car deal. Located near prosperous metro- 
politan center in central midwest. Low 
overhead. Good lease. Approximately $30,- 
000 to $45,000 plus factory approval re- 
quired. Give complete details including 
bank reference. Box 2473, c/o Automo- 
tive News, Detroit 26. 


NEW CAR DEALERSHIP, handling 
Chrysler-Plymouth. Located in thriving 
community adjacent to San Francisco. 
Established for 20 years. Shows 30% 
net on investment. 120 car contract. 10 
year lease, new building only 4 years 
old. This dealership to be sold at in- 
ventory. Principals only. Write Marin 
Auto Sales, 375 Miller Ave., Mill Valley, 
Calif. Dunlap 8-1772. 





AUTO AGENCIES 


Large, medium and small “Big Three" auto 
agencies located throughout the United 
States. Write for brochure. 


DAVID JARET CO. 


Established Over 29 Years 
150 Montague Street Brooklyn 2, N. Y. 
ULster 





AGENCY, handling Studebaker, in south- 
ern New Mexico. Trade area of 30,000. 
100 car potential. Priced for quick 
action. Parts and equipment $10,000. 
Box 2495, ¢/o Automotive News, De- 
troit 26. 


DEALERSHIP AVAILABLE, handling 
Chrysler products, located on the best 
automotive thoroughfare in St. Louis, Mo. 
A very profitable business; owner will 
lease property. Parts at inventory, equip- 
ment at appraised value, Write Box 2474, 
c/o Automotive News, Detroit 26. 


PROFITABLE AGENCY, 175 car franchise, 
northwest Pennsylvania. Leading inde- 
pendent. Modern facilities, no real estate 
to buy, only parts and equipment to pur- 
chase. Terms can be arranged. Replies 
confidential. Reason for selling, doctor’s 
orders. Box 2475, c/o Automotive News, 
Detroit 26. 


WISCONSIN DEALERSHIP, handling Ford 
cars and trucks with a 400 plus unit. 
Modern showroom and shop, plus com- 
pletely equipped body shop. Real estate 
$165,000 plus inventory and equipment. 
It’s a top money maker. Box 2454, c/o 
Automotive News, Detroit 26. 








WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 
909 Fisher Bidg. Detroit 2, Mich. 





BRITISH CAR AGENCY doing 300 units a 
year. Beautiful southern California loca- 
tion. Will sell complete franchise or % 
interest. Box 2476, c/o Automotive News, 
Detroit 26. 


COLORADO, handling Chrysler-Plymouth 
100 units. Leased building, used car lot. 
Inventory about $24,000. Modern building 
and equipment. Excellent trade area. Box 
2446, c/o Automotive News, Detroit 26. 


FRANCHISE AVAILABLE. Leading inde- 
pendent has large dealer franchise avail- 
able for metropolitan Atlanta, Georgia 
area. For complete information and de- 
tails write P. O. Box 1268, Atlanta 1, Ga. 


DEALERSHIP WANTED 


WILL PAY CASH for one of ‘‘Big Three’’ 
dealerships—200 cars or more. . 
Smith, 3320 N. E. 15th Court, 
Lauderdale, Fla. 





ARE YOU A FORD OR A GM DEALER 
Whe Will Sell Assets To 
Qualified Party? 


If so, contact us. 400 or more units desired. 
Have ample capital and factory approval. 


Box 2404, c/o Automotive News, Detroit 26 





DEALER SERVICES 





INVENTORY SERVICE 
Complete parts and accessories inventories 
for all dealers by qualified full time em- 
ployes. Final report discussed with dealer or 
his appointed representative only. Operating 
in Southeastern States. 


The Geo. E. Kinney Inventory Service Co. 








1731 Candler Bidg. Atlanta 3, Ga. 
Alpine 1140 
NEW! MODERN! FAST! 
MACHINE RECORDED INVENTORIES 


Eliminates possible error. Cuts time in half. 
Original recordings left with dealer for 
safe-keeping in case of fire. Perpetual in- 
ventory setup or present system revised. 
Accurate, confidential. LOW COST. 
INVENTORY PARTS SERVICE CO. 
5080 Joy Road Detroit, Michigan 
Texas 4-7450 








INVENTORY SERVICE 
Parts Accessories 

Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, Ill. 
ESsex 5-8300 





INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 8. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-460. 

CONSULTANT. Truck and _ automobile 
leasing. 19 years’ experience; evaluate 
possibilities; install complete setup; daily 
fee plus expenses. Warren S. Hillis, 1522 
Forest Ave., Wilmette, Ill, Phone Wil- 
mette 3786. 





INVENTORY SERVICE 
mt ton, one h 
Fult-time experts. No me help; 
confidential and onbubeed. Certified reports. 
Also special buy-sell service. periencéd 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 


Automotive eveney — Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 


BUSINESS OPPORTUNITIES 


DAYTONA BEACH, FLORIDA 
Ocean front motel, one of Daytona's best. 
Finest construction. On 1952 income this motel 
will pay all expenses, interest and principal 
on mortgage, give you an excellent apartment 
for ideal living and pay you 30% in cash on 
your down payment of $100,000. Other excel- 
lent highway and ocean front courts in all 
price ranges. 
HARRY G. ELMORE, REALTOR 
Motel and Hotel Broker 
942 Edgewood Ave. Jacksonville, Fla. 
AUTO AUCTION FOR SALE. Live and 
play in the Florida sun. Work only 2% 
days a week. Must sell immediately. Re- 
ply Box 2477, c/o Automotive News, De- 
troit 26. 


FOR SALE — Garage building, 
Arkansas. Terms. James Henry, 





northern 
8.0.D., 


Sidney, Nebr. 
CARS FOR SALE 





YES, DO A 


DOUBLETAKE 


AT THIS... 


COMBINE 
YOUR 
VACATION 
With Your 


SPRING 
CAR BUYING! 


Nowhere will you find as clean, as 
big, as well serviced, a fleet of luxury 
cars (over 500) under one roof as 
Take yourself to fabulous 
Beach and at the same time 
find yourself remarkable and _irre- 
sistible values in these “like new” 
cars —all models! Save time — yes, 
save money too. Call, Write or Wire 
(Teletype MM79) NOW... 


COUTURE 


CAR RENTALS 
Executive Offices—825 Fifth Street 
Miami Beach, Florida 
Miami Beach's Oldest & Largest 


Couture's. 


Miami 





ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - 
Upholstery New 


BUY NOW — LOWEST PRICES EVER 
1950 


Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 


54th & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
SARATOGA 7-2300 SHERWOOD 7-1700 


Heaters 
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CARS FOR SALE 


| =ANTo— 


CARS FOR SALE 














WATCH 





NEXT WEEK'S ISSUE AUCTION 
for | 
ANNOUNCEMENT eee 
of HORSEHEADS, NEW YORK 
BIGGEST EVERY FRIDAY 
| AUTO AUCTION is 
in the 


Middle Eastern States 






DANVILLE, PENNA. 
EVERY WEDNESDAY 








You will always find real action at 


WE both these auctions. 
SELL WHOLESALE R. D. WEST, PROP. 
WE Jos. E. Johnson Tex Rickard 





SELL EVERYWHERE 
Over Three Hundred Cars 
"New and Used" 
ATTENTION! 
And Trucks on Hand USED CAR BUYERS 


At All Times 
We currently have for sale a nice selection 
Wire or Phone Us Your Needs of low mileage 1951 and 1952 Chevrolets, 
All Makes and Models Fords and Plymouths in coupes, two and four 


| door sedans. 
Cars - Trucks - Trailers F 


BEN FISHEL | 
AUTO CO. | 


Auctioneers 








These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA 
|. E. Spatig, Used Car Manager 
Sherwood 8-1500 


2114 Sycamore Street, Cairo, Ill. 
Phones 652 — 653 — 654 


Phone: 





GARS WANTED 


EIGHT PASSENGER CADILLACS, Chrys- 
lers and DeSotos. Only exceptionally 
sharp late models considered. McClin- 
tock-Cadillac, Lansing, Mich. 


JEEPS—Used military or civilian. Lots of 
three or more. Maximum price—$500 
each. Gar Auto Co., 40 East 40th St., 
New York City. 


PARTS FOR SALE 


BUICK PARTS 


Wholesalers 
“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Quantity Shippers—All GM Parts 
Shipped Same Day 
WRITE—WIRE—PHONE 
All Shipments C.O.D. 


GORDON BUICK 


Formerly 
ROBERTSON BUICK 
“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
WAbash 2-1030 





CLEAN USED CARS 
FOR WHOLESALE 


We are in a high income residential area. 
Our trade-ins are mostly low mileage clean 
cars. Can offer regular supply. 
Phone, Write or Wire 
W. D. Thomas, General Manager 


LEO ROCCA, INC. 


4301 Conn. Ave., N.W., Washington 8, D. C. | 
Phone Emerson 3-7900 





AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A and N.A.A.P.A. 














KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION | 


in Continuous Operation Since 1943 | Genuine Oldsmobile Parts 


EVERY THURSDAY | Largest Olds parts wholesalers in the middle 


Dealers Meet at the Cross-Roads of America | west, Shipments made promptly. 
INDIANAPOLIS, INDIANA | 





IN THE HEART OF INDIANAPOLIS 


Art Grandi, Auctioneer GREBE OLDS 
CORNER CAPITAL’ AND MORRIS STS. 3400 S. Kingshighway 
ee ee | Fianders 0800 St. Louis 9, Mo. 
i 











ANOTHER GROUP 


For Dealers Only 


Our steady source of late model Plymouths, Fords, 
and Chevrolets enables us to completely satisfy the 
needs of automobile dealers to round out their stocks. 


Dealers only benefit from our sales 
as we are not retailers. 


See our indoor displays in custody of 


Mr. Arthur Schear Mr. W. A. Wright 
4038 Chestnut St. 13315 Brookpart Rd. 
Philadelphia 4, Pa. Cleveland 11, Ohio 


Evergreen 2-0400 Winton 1-7660 
We Sell Only To Automobile Dealers 


WILL SELL ONE OR ONE 
HUNDRED CARS 








a 


67 











PARTS FOR SALE MISCELLANEOUS MISCELLANEOUS 

A, | QUICK CHANGE dealers license plate 
holders. Guaranteed. $1 per set of four 
BUICK g o ‘ ‘ 10 postpaid. Jobbers wanted. C, Howard, 

1498 Overlook Drive, Akron 7, Ohio. 

WHOLESALE ur o 
ERENT LS LE CCE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Cails — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. S7th St. 


MONARCH BUICK CO., INC. 


“Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 








NEW 1952 MoPAR 
RADIOS HEATERS 


Chrysler - DeSoto - Dodge - Plymouth 


Lee Templeton 
Motor Parts, Inc. 


Norristown, Pa. Tel. No. 5-5100 








FORDOMATIC & BODY PARTS 
Our Specialty 


WIRE - WRITE or PHONE — ME4460 


NORWOOD AUTO SALES 


FORD DEALER SINCE 1923 
5050 Montgomery Road, Norwood, Ohio 





PARTS WANTED 
WILL BUY NEW Lincoln Continental body 
parts—1940 through 1948. What have 
you? City Lincoln-Mercury Company, 605 
S. Arroyo Parkway, Pasadena, Calif. 
TRUCKS WANTED 
WANTED — FIRE ENGINE. Late model, 
ladder combination or straight pumper. 
Price no object. Box 2502, c/o Auto- 
motive News, Detroit 26. 
BUSES WANTED 
WANTED—New school buses. 1952-1953 
Fords, Chevrolets,)s GMC, 48 to 60 pas- 
senger. Full information first letter. 
Box 2501, Automotive News, De- 
troit 26. 


c/o 


BUSES FOR SALE 


DEALERS 


This is our deal on School Bus delivery 








We maintain in stock for immediate deliv- 
ery a school bus mounted on your type 


chassis. 
CALL US FIRST 


Transit 
Sales and Service, Inc. 


23 South St. Danbury, Conn. 
Frank T. Mee Tell. 3-4437 





SHOP EQUIPMENT FOR SALE 
FOR.SALE,. One Walker 4 post lift, 7,500 
pound capacity. One Joyce lift, model 
10 BR. One Lempco line boring machine. 
One large parts cleaning tank. Hamco 
Motors, Inc., 3810 Glenway Ave., Cin- 
cinnati 5, Ohio. 
AMBULANCE FOR SALE 
AMBULANCES. 1946 Cadillac; 1942 Pack- 
ard, $650; also 1946 Cadillac hearse, 
$1,150; 1941 Buick hearse, side loader, 
$475. Box 2500, c/o Automotive News, 
Detroit 26. 


MISCELLANEOUS 
AUTO SEAT COVERS. Beautiful plastic 
coated fibre with plastic trim made to 
fit. Blue, maroon, green. Only $8.95 in 
lots of 6 or more. Will fit the cars 

















listed. No. 54 — Chevrolet, 1941-1948; 
Chrysler, 1941-1942; Nash, 1941-1948; 
Oldsmobile, 1941-1948; Pontiac, 1941- 


1948; Studebaker, 1941. No. 55—Chevro- 
let 1949-1952; Chrysler, 1946-1948; Nash, 
1949-1951; Pontiac, 1949-1952; Stude- 
baker, 1947-1952; Plymouth, 1949-1952. 
No. 56—Oldsmobile, 1941-1948; Pontiac, 
1941-1948; Buick, 1941-1948. Winnick’s 
Auto Parts, P. O. Box 486, Sunbury, Pa. 


ONE HUNDRED DOLLARS REWARD for 
recovery of 1948 Chevrolet sedan delivery, 
license No. 4-EE-178 Ohio, serial No. 
1FJD 8591, motor No. FAA 230624. 
Owner’s namne Andrew Joseph Selka. Mr. 
Selka is eight months behind in pay- 
ments. Please notify any of the follow- 
ing: Commercial Credit Corp., Mansfield, 
Ohio; Ashland County Sheriff, Ashland, 
Ohio; Parry Motor Sales, Ashland, Ohio. 

ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce §&t., 
Lynchburg, Virginia. 





Do You Have A 
Transportation Problem? 


CONVOY COMPANY 
3900 N.W. Yeon Avenue 
Capitol 9841 
Portiand, Oregon 


Truckaway—Driveaway—Warehousing 
Insured — Low Rates 


FROM AND TO ALL POINTS IN NORTHWEST 
STATES AND MOST OF UNITED STATES 


PILOT DISTRIBUTING CO. 


USED SEWING MACHINE WANTED for 





[----------------= ducayansasananenensanqulennanal 


DEALERS PREFER 
THE 1953 MODEL 
MOTO-MATIC 


TOWeGUIDE 


4 Contour Grip Couplers. 
Extra Wide V-Spread. 
Oscillating Stabilizer. 

Shock Absorbing Action. 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 
FACTORY 


NET PRICE *44* 


LIBERAL QUANTITY DISCOUNTS 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 


Factory Sales Division 


Don’t Delay— 
PHONE COLLECT 
Today 


Automatic Braking 


WITH BRAKE HOOK-UP 


ONLY . . $5145 suis 


GUIDE 
CABLES 
Meets I.C.C. Strength Requirements 


COMPLETE with 
Guide Cables and $6145 
BRAKE HOOK-UP... 

Meets ALL 1.C.C. Requirements! 


$19.50 
$42.50 


Federal Tax 
Included 


QUICK-TOW, Bumper- 
to-Bumper Tew Bar 
TRI-KING 3-Point Hook-Up 
ae Tow Bar 


Folding "'V" Type) 


BATTLE CREEK 9, MICH. 
—SPECIAL— 
Protecto Covers (Tailor Made)... $6.95 


Carrying Bags 
SAFETY CHAINS, set of 2, only .... $2.50 
All Prices Include 8% Fed. Excise Tax 


TOW BAR SALES CO. 


Exclusive Factory Distributors 
AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8888 DO 3-8373 MO 44485 
40 So. Clinton St., Chicago 6, Ill. 


use In our body shop. Rogers Chevrolet 
Company, Rantoul, Ill. Phone 150. 


DUAL CONTROLS 


DUAL STEERING WHEELS 


For Driving Schools 
Ford, Chevrolet, Plymouth 


ALBRIGHT MOTORS « Prov., R.I. 
119 Snow St. GAspee 1-4848 











USED CARS TO WHOLESALE 


© Bona-fide guaranty that each car is as represented. 
© Shipment arranged — F.O.B., Detroit. 
© Order by phone, wire or letter. 

We are Michigan's outstanding Chrysler-Plymouth Dealer, 
presently wholesaling throughout the U.S.A.! 

Let us be your Detroit on-the-spot used car buyer — no 
extra cost. 









CHRYSLER - PLYMOUTH DEALER 


GOLDHAR -ZIMNER, INC. 


9565 LIVERNOIS DETROIT 4, MICH. 







Phone: WEbster 3-4329 









FREE—ABSOLUTELY—FREE 


“World's Best Used Car Record Book" 


Complete purchase and sales information. Used by Automobile Dealers and 
Finance Companies for over 20 years. Send $2.95 for one book and get one 
free. You'll agree with thousands it's the best—if you don't, just keep one 
book, return the other and your $2.95 will be promptly refunded. Checks 


payable to Hamco Publishing Company. 
“60 Second Used Car Record Book™ 


Box 2503 c/o Automotive News, Detroit 26 








New Subscription Order: 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Se MRR i Sch waats Ccicw nd ga tetae Sinaia mae eee te Wi keane ae 
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Jobber (1) Insurance [] Financial (} Supplier [) 
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looking For Additional Profits? 








“SETTING QUALITY STANDARDS 
FOR THE INDUSTRY” 








ON YOUR CHASSIS! 


Educators throughout the nation keep a sharp eye on school bus transportation. It is the life 
line between school and home for children of rural America. Rigid NEA rules and regulations 
govern all school bus construction. 


That’s why famous Oneida Safety School Bus Bodies are easier to sell—they meet or exceed 
every safety standard! 


The Oneida Safety School Bus Body is designed and engineered exclusively for student trans- 
portation. It is unparalleled for safety. For greater strength and student protection the entire 
body is double-riveted, as well as having the famous “‘cradle of steel.” Balanced Safety-view 
provides the driver with full visibility under all driving conditions. The two-piece windshield 
with narrow center post helps reduce glare and eliminate blind spots. 


But that’s not all! Oneida construction gives greater operating economy and longer life. The 
transportation cost per student is lower. That’s because of extra-large passenger capacity and 
extra-rugged engineering built for the years ahead. 


The new Oneida Safety School Bus Body is constructed to outlast all others. Get your share of 
the School Bus business in 1953. Send for complete facts about Oneida Safety School Bus 
Bodies today. There are additional profits waiting for you! 


‘“‘THERE’S NO SAFER WAY TO CARRY STUDENTS”’ 






Oneida Safety School Bus Bodies are 
precision engineered for balance, 
beauty and ease of mounting on any 





capacity ranges from 16 to 66 pas- 
sengers to fit every school need. 


SELL ONEIDA! 


FOR YOUR CONVENIENCE. 


, is SE BE. 

school bus chassis. No special tools, a ae ees RR 

jigs or fixtures needed. Passenger ONEIDA'S MARK OF Qu, 
¢ 


ONEIDA PRODUCTS CORP. 
SCHOOL BUS SALES DIVISION 
CANASTOTA, NEW YORK 


Gentlemen: We want to know more about Oneida Safety School Bus Bodies. We 


are interested in: ee ; 
Descriptive Literature [] 


Distributor’s Franchise [_] (If Open Territory) 


Nome 
Address 


sialic ia ___State 
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